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FINANCIAL HIGHLIGHTS

(Dollars in millions, except per share amounts)

2022 2021 2020

INCOME STATEMENT: Year Ended December 31,
Total Revenue $ 11,556 $15,643 $10,778
Net Earnings Attributable to Common Shareholders $ 1,136 $ 2,422 $ 1,427
Adjusted Pre-Tax Title Margin 16.7% 21.7% 19.6%
Cash Flow from Operations $ 4,355 $ 4,090 $ 1,578

BALANCE SHEET:
Total Assets
Cash and Investment Portfolio
Reserve for Claim Losses

Total Equity

$15,643

TOTAL
REVENUE

$11,556
$10,778

$2,422

NET EARNINGS
ATTRIBUTABLE
TO COMMON
SHAREHOLDERS

At December 31,

$ 65,589 $ 60,690 $50,455
$ 47,656 $47,135 $ 37,766
$ 1,810 $ 1,883 $ 1,623
$ 5,979 $ 9,457 $ 8,392
21.7%
ADJUSTED
PRE-TAX
TITLE MARGIN
$65,589
$60,690
TOTAL
ASSETS

$50,455
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William P. Foley, IT Michael J. Nolan
Chairman of the Board Chief Executive Olfficer

I B B DEAR FELLOW SHAREHOLDERS,

It has been nearly 40 years since Fidelity National Financial, Inc. (FNF) was founded and our growth from a small
startup to industry leader has been driven by a steadfast focus on our customers and shareholders, a culture of
employee excellence, and an ability to maximize performance regardless of the market environment.

2022 will be remembered as one of the more volatile years that our industry has ever experienced. As we moved
through the year, a number of forces, led by inflationary pressures not seen since the 1980s, drove the Federal Reserve’s
decision to dramatically raise their benchmark interest rate which, in turn, led to a more than doubling of mortgage
rates that suppressed residential and commerecial title order volumes. After the record volumes of 2021 and a strong
start to 2022, the second half of the year saw residential purchase and refinance volumes fall to one of the lowest levels
seen in the last 20 years.

Our management team has a proven track record and is experienced in operating through varying economic cycles. We
moved swiftly to adjust our cost structure in 2022, given the dramatic rise in mortgage rates. Despite the significant
disruption that occurred in the market, we are proud of FNF’s performance over the past year as our Title Segment
(Title) delivered its third best pre-tax margin since 2003, while the F&G Segment (F&G) achieved record gross sales

of $11.3 billion, an increase of 18% as compared to 2021, and finished 2022 with nearly $44 billion in assets under
management.

Turning to our financial results in more detail, FNF generated consolidated total revenue of $11.6 billion and net
earnings of $1.1 billion, or $4.10 per diluted share, for the full year 2022. Our adjusted net earnings were $1.5 billion,
or $5.36 per diluted share. Within that, our Title business delivered $9.5 billion in total revenue, excluding recognized
gains and losses, in comparison to 2021’s record of $11.9 billion. We achieved an industry leading adjusted pre-tax
Title margin of 16.7% for the full year which resulted in adjusted pre-tax Title earnings of $1.6 billion, in comparison to
2021’s record of $2.6 billion.

Although the market was challenging in 2022, we continued to look for opportunities to strengthen our Title business
through acquisitions and recruiting industry talent. Our industry leading position and strong balance sheet puts us
in an advantageous position to not only withstand periods of dislocation, but also take advantage of opportunities

to strategically build and expand our Title business for the long term. During the past year, we invested over $200
million in 11 title acquisitions, and completed our acquisition of TitlePoint in January 2023 for $225 million, as we
continue to expand our footprint into attractive markets and enhance our Title capabilities. We believe the underlying
fundamentals of our industry are healthy, as demographic trends point to continued growth in home sales once the
volatility in interest rates subsides.
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We also remain focused on deploying capital to best maximize shareholder value through investments in our business and
returning capital to our shareholders. Throughout the year, we continued to invest in our inHere® experience platform
that enhances the transaction experience of real estate agents, transaction coordinators, and consumers. Adoption of the
inHere®) platform has been strong with real estate agents and transaction coordinators, with registration for the platform
rising to approximately 135,000 in 2022, an increase of 220% over 2021. We believe this creates both market growth

and efficiency opportunities over the near and long term as the adoption of our integrated and differentiated platform
continues to expand.

Regarding our capital allocation strategy, we returned more capital to shareholders in 2022 than ever before, while
preserving financial flexibility. We paid common dividends of $489 million in 2022, reflecting 10% dividend growth
over the prior year. We also repurchased 13.4 million shares in 2022, for a total cost of $549 million. FNF ended the year
with over $900 million in cash and short-term liquid investments at the holding company, which provides the necessary
liquidity to navigate a challenging market while also continuing to pursue our capital allocation priorities of continued
investment in our business, including opportunistic and strategically-aligned acquisitions, and return of capital to
shareholders.

Turning to F&G’s results, F&G reported record total gross sales of $11.3 billion in 2022, an 18% increase over 2021, which
boosted F&G’s assets under management to nearly $44 billion as of December 31, 2022. F&G’s asset growth has been well
ahead of our goal, as outlined at the time of our acquisition in 2020, of doubling assets under management to $50 billion
over five years, which we expect to achieve this year. F&G’s net retained sales were $9.0 billion, reflecting third party

flow reinsurance which provides a lower capital requirement on ceded new business while allocating capital to the highest
returning retained business.

F&G reported adjusted net earnings of $338 million in 2022. Since our acquisition of F&G over two years ago, the
business has delivered approximately $1.1 billion of adjusted net earnings over the last 10 quarters on a cumulative basis,
which has greatly exceeded our expectations. Additionally, F&G’s adjusted return on assets continues to trend, over time,
above our target of 100 basis points. Importantly, F&G’s spread-based income delivers a steady and growing source of
earnings which is countercyclical to our Title business, as F&G benefits from the rising rate environment which has played
out over the past year. This provides a competitive advantage for our Company, and we remain committed to F&G’s long-
term success.

F&G’s financial performance positioned the business for a return to the public markets through its successful listing on
the New York Stock Exchange on December 1, 2022, upon dividend of approximately 15% ownership of F&G to FNF’s
shareholders. The purpose of the public listing is to highlight the value creation that has occurred at F&G and which is
expected to continue.

As a public company, F&G’s board of directors has approved the initiation of a dividend program at an initial

aggregate amount of approximately $100 million per year and which commenced in January of 2023. FNF will receive
approximately 85% of F&G’s quarterly cash dividend in proportion to our majority ownership.

&

Michael J. Nolan
Chief Executive Officer

(1) See the Non-GAAP Financial Measures page for reconciliations of GAAP to non-GAAP financial measures. FIDELITY NATIONAL FINANCIAL, INC. | 3



NON-GAAP FINANCIAL MEASURES

RECONCILIATION OF PRE-TAX EARNINGS TO ADJUSTED PRE-TAX EARNINGS 2022
($ in millions) CONSOLIDATED TITLE
Pre-tax earnings $1,535 $1,090
Realized (gains) and losses, net 600 443
Indexed product related derivatives (354) -
Purchase price amortization 95 60
Transaction costs 12 -
Amortization of actuarial intangibles 6 -
Adjusted Pre-tax earnings $1,894 $1,593
RECONCILIATION OF DILUTED EARNINGS PER SHARE TO ADJUSTED EARNINGS PER SHARE 2022
($ in millions, except per share data) CONSOLIDATED TITLE F&G
Net earnings from continuing operations attributable
to common shareholders $1,136 $790 $481
Realized (gains) and losses, net 600 443 117
Indexed product related derivatives (354) - (354)
Purchase price amortization 95 60 21
Transaction costs 12 - 10
Amortization of actuarial intangibles 6 - 6
Income taxes on non-GAAP adjustments (70) (121) 64
Deferred tax asset valuation allowance 68 58 -
Noncontrolling interest on non-GAAP adjustments (8) - 7)
Adjusted net earnings from continuing operations
attributable to common shareholders $1,485 $1,230 $338
Earnings per share from continuing operations - diluted $4.10
Adjusted earnings per share - diluted $5.36
Weighted average shares outstanding - diluted 277

Use of Non-GAAP Financial Information

Generally Accepted Accounting Principles (GAAP) is the term used to refer to the standard framework of guidelines for
financial accounting. GAAP includes the standards, conventions, and rules accountants follow in recording and summarizing
transactions and in the preparation of financial statements. In addition to reporting financial results in accordance with GAAP,
this presentation includes non-GAAP financial measures, which the Company believes are useful to help investors better
understand its financial performance, competitive position and prospects for the future. These non-GAAP measures include
adjusted pre-tax earnings and adjusted earnings per share. Management believes these non-GAAP financial measures may
be useful in certain instances to provide additional meaningful comparisons between current results and results in prior
operating periods. Our non-GAAP measures may not be comparable to similarly titled measures of other organizations
because other organizations may not calculate such non-GAAP measures in the same manner as we do. The presentation of
this financial information is not intended to be considered in isolation of or as a substitute for, or superior to, the financial
information prepared and presented in accordance with GAAP. By disclosing these non-GAAP financial measures, FNF
believes it offers investors a greater understanding of, and an enhanced level of transparency into, the means by which the
Company’s management operates the Company.

Any non-GAAP measures should be considered in context with the GAAP financial presentation and should not be considered in

isolation or as a substitute for GAAP net earnings. Further, FNF's non-GAAP measures may be calculated differently from similarly
titled measures of other companies. Reconciliations of these non-GAAP measures to related GAAP measures are provided above.

4 | FIDELITY NATIONAL FINANCIAL, INC.



FIDELITY NATIONAL FINANCIAL, INC.

FORM

10K






UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

Form 10-K

(Mark One)

ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES
EXCHANGE ACT OF 1934

For the Fiscal Year Ended December 31, 2022
OR

O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES
EXCHANGE ACT OF 1934

Commission File Number: 001-32630

FIDELITY

NATIONAL FINANCIAL

FIDELITY NATIONAL FINANCIAL, INC.

(Exact name of registrant as specified in its charter)

Delaware 16-1725106
(State or other jurisdiction of (I.LR.S. Employer
incorporation or organization) Identification No.)

601 Riverside Avenue
Jacksonville, Florida, 32204

(Address of principal executive offices, including zip code)

(904) 854-8100

(Registrant’s telephone number, including area code)

Securities registered pursuant to Section 12(b) of the Act:

Title of Each Class Trading Symbol Name of Each Exchange on Which Registered
FNF Common Stock, $0.0001 par value FNF New York Stock Exchange

Securities registered pursuant to Section 12(g) of the Act: None

Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act. Yes No [
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Act. Yes [] No

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act of 1934 during
the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject to such filing requirements for

the past 90 days. Yes or Noll

Indicate by check mark whether the registrant has submitted electronically every Interactive Data File required to be submitted pursuant to Rule 405 of
Regulation S-T (§ 232.405 of this chapter) during the preceding 12 months (or for such shorter period that the registrant was required to submit such files).
Yes X or No O



Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, a smaller reporting company, or an
emerging growth company. See the definitions of "large accelerated filer," "accelerated filer," "smaller reporting company," and “emerging growth company”
in Rule 12b-2 of the Exchange Act.

Large Accelerated Filer Accelerated Filer U
Non-accelerated Filer U Smaller reporting Company O
Emerging growth company O

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or
revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. [

Indicate by check mark whether the registrant has filed a report on and attestation to its management’s assessment of the effectiveness of its internal control
over financial reporting under Section 404(b) of the Sarbanes-Oxley Act (15 U.S.C. 7262(b)) by the registered public accounting firm that prepared or issued its
audit report. Yes No [

If securities are registered pursuant to Section 12(b) of the Act, indicate by check mark whether the financial statements of the registrant included in the filing

reflect the correction of an error to previously issued financial statements. [
Indicate by check mark whether any of those error corrections are restatements that required a recovery analysis of incentive-based compensation received

by any of the registrant’s executive officers during the relevant recovery period pursuant to §240.10D-1(b). []
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). Yes O No

The aggregate market value of the shares of FNF common stock held by non-affiliates of the registrant as of June 30, 2022
was $9,347,180,906 based on the closing price of $35.54 as reported by The New York Stock Exchange.

The number of shares outstanding of the Registrant's common stock as of January 31, 2023 were:
FNF Common Stock 272,206,915

The information in Part III hereof for the fiscal year ended December 31, 2022, will be filed within 120 days after the close
of the fiscal year that is the subject of this Report.
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PART I
Item 1. Business
Introductory Note

The following describes the business of Fidelity National Financial, Inc. and its subsidiaries. Except where otherwise
noted, all references to "we," "us," "our", the "Company" or "FNF" are to Fidelity National Financial, Inc. and its subsidiaries,
taken together.

Overview

We are a leading provider of (i) title insurance, escrow and other title-related services, including trust activities, trustee
sales guarantees, recordings and reconveyances and home warranty products and (ii) transaction services to the real estate and
mortgage industries. FNF is one of the nation’s largest title insurance companies operating through its title insurance
underwriters - Fidelity National Title Insurance Company ("FNTIC"), Chicago Title Insurance Company ("Chicago Title"),
Commonwealth Land Title Insurance Company ("Commonwealth Land Title"), Alamo Title Insurance and National Title
Insurance of New York Inc. - which collectively issue more title insurance policies than any other title company in the United
States. Through our subsidiary ServiceLink Holdings, LLC ("ServiceLink"), we provide mortgage transaction services
including title-related services and facilitation of production and management of mortgage loans. We are also a leading provider
of insurance solutions serving retail annuity and life customers and institutional clients through our majority-owned subsidiary,
F&G Annuities & Life ("F&G").

On December 1, 2022, we completed our previously announced separation and distribution to our shareholders, on a pro
rata basis, of approximately 15% of the common stock of F&G (the “F&G Distribution”). Following the F&G Distribution, we
retained control of F&G through our approximate 85% ownership stake. The F&G Distribution was accomplished by the
distribution of 68 shares of common stock, par value $0.001 per share, of F&G for every 1,000 shares of our common stock, par
value $0.0001 per share, as a dividend to each holder of shares of our common stock as of the close of business on November
22,2022, the record date for the F&G Distribution.

As a result of the F&G Distribution, F&G is a separate, publicly traded company and its businesses, assets and liabilities
consist of those related to F&G’s business as a provider of insurance solutions serving retail annuity and life customers and
institutional clients. Through F&G’s insurance subsidiaries, including Fidelity & Guaranty Life Insurance Company and
Fidelity & Guaranty Life Insurance Company of New York, F&G intends to continue to market a broad portfolio of deferred
annuities (fixed indexed annuities and multi-year guarantee annuities or other fixed rate annuities), immediate annuities,
indexed universal life insurance, funding agreements (through funding agreement-backed notes issuances and the Federal Home
Loan Bank of Atlanta) and pension risk transfer solutions. All of FNF’s core title insurance, real estate, technology and
mortgage related businesses, assets and liabilities that are not held by F&G remain with FNF.

As of December 31, 2022, we had the following reporting segments:

. Title. This segment consists of the operations of our title insurance underwriters and related businesses, which provide
title insurance and escrow and other title-related services including trust activities, trustee sales guarantees, and home
warranty products. This segment also includes our transaction services business, which includes other title-related
services used in the production and management of mortgage loans, including mortgage loans that experience default.

. F&G. This segment primarily consists of operations of our annuities and life insurance related businesses. This
segment issues a broad portfolio of annuity and life insurance products, including deferred annuities (fixed indexed
and fixed rate annuities), immediate annuities, and indexed universal life ("IUL") insurance, through its retail
distribution channels. This segment also provides funding agreements and pension risk transfer ("PRT") solutions
through its institutional channels.

. Corporate and Other. This segment consists of the operations of the parent holding company, our real estate
technology subsidiaries, other smaller, non-title businesses and certain unallocated corporate overhead expenses and
eliminations of revenues and expenses between it and our Title segment.

Competitive Strengths
We believe that our competitive strengths include the following:

Corporate principles. A cornerstone of our management philosophy and operating success is the six fundamental precepts
upon which we were founded, which are:

*  Autonomy and entrepreneurship;
* Bias for action;
*  Customer-oriented and motivated;
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*  Minimize bureaucracy;
*  Employee ownership; and
*  Highest standard of conduct.

These six precepts are emphasized to our employees from the first day of employment and are integral to many of our
strategies described below.

Title

Leading residential and commercial title insurance company. We are one of the largest title insurance companies in the
United States and a leading provider of title insurance and escrow and other title-related services for real estate transactions.
Through the third quarter of 2022, our insurance companies had a 31.9% share of the U.S. title insurance market, according to
the American Land Title Association ("ALTA"). While residential title insurance comprises the majority of our business, we
are also a significant provider of commercial real estate title insurance in the United States. Our network of independent title
agents and employees in our direct operations that service the commercial real estate markets is one of the largest in the
industry. Our commercial network combined with our financial strength makes our title insurance operations attractive to large
national lenders that require the underwriting and issuing of larger commercial title policies.

Established relationships with our customers. We have strong relationships with the customers who use our title services.
Our distribution network, which includes more than 1,400 direct residential title offices and approximately 5,300 agents, is
among the largest in the United States. We also benefit from strong brand recognition in our multiple title brands that allows us
to access a broader client base than if we operated under a single consolidated brand and provides our customers with a choice
among brands.

Strong value proposition for our customers as a leading provider of services and technology solutions to the title insurance
industry. Through our Title segment, we provide our customers with title insurance and escrow and other title-related services
that support their ability to effectively close real estate transactions. We help make the real estate closing process more efficient
for our customers by offering a single point of access to a broad platform of title-related products and resources necessary to
close real estate transactions.

Industry leading margins and disciplined operating focus. We have been able to maintain competitive operating margins
in part by monitoring our businesses in a disciplined manner through continual evaluation of business activity and management
of our cost structure. When compared to our industry competitors, we also believe that our structure is more efficiently
designed, which allows us to operate with lower overhead costs.

Proven management team. The managers of our operating businesses have successfully built our Title segment over an
extended period of time, resulting in our business attaining the size, scope and presence in the industry that it has today. Our
managers have demonstrated their leadership ability during numerous acquisitions through which we have grown and
throughout a number of business cycles and significant periods of industry change.

We believe that our Title segment's competitive strengths position us well to take advantage of future changes to the real
estate market.

F&G

Trusted by distributors. We have long-standing relationships with a broad range of distributors representing more than
82,000 independent agents and financial advisors, and built on our reputation for transparency and a consistently competitive
product portfolio. We offer fixed annuities and life insurance products through a network of approximately 20 leading banks
and broker dealers and approximately 271 Independent Marketing Organizations (“IMOs”) that provide back-office support for
thousands of independent insurance agents.

Winning in high-growth markets. The U.S. retirement and middle markets are growing, and we are both well-established
and well-positioned for continued growth. Our strategic alignment with our distribution partners allows us to reach a diverse,
growing and underserved middle market demographic in both our retail and institutional channels.

Durable investment management edge. Our strategic partnership with Blackstone provides a sustained competitive
advantage for our business. Blackstone and its affiliate Blackstone ISG-I Advisors LLC (“BIS”) partners with our strategic
investment office to deeply understand our liability profile when making asset allocation decisions and then originates unique
investment opportunities not traditionally available to insurers. These investments allow us to enter higher-margin lines and
create the potential to intermediate investment banks in credit origination.

Clean and profitable in-force book. As a life insurer, we generate spread earnings based on our assets under management
and over the lifetime of the liabilities in place. Our disciplined new business underwriting process provides us with stable
liabilities, primarily in products that reset annually, which has allowed us to achieve consistently attractive lifetime returns.
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Approximately 91% of our $30.4 billion fixed indexed and fixed rate annuities account value are surrender-charge protected
and our asset and liability cash flows are well matched.

Track record of attracting top talent. F&G’s management team and nearly 872 employees have a record of long-term
success and have delivered impressive results in the last few years. Our commitment to our cultural values is the cornerstone of
our success, whereby F&G is a company of individuals who believe in the power of partnerships, encourage innovation and
creativity, and are transparent about decisions while delivering on their commitments. This is borne out by consistently being
recognized as an employer of choice as well as an involuntary turnover rate that is well below that of other financial services
companies. We believe our flexible, employee-centric work approach positions us as an employer of choice.

Clear governance structure. We have a disciplined approach for considering new lines of business to enter, the appropriate
product/channel mix for achieving our targeted new business profitability, and the management of our capital and in-force
liabilities. Further, we target and pursue opportunities that leverage our strengths.

Our business model is strong and positions us to capitalize on the growth prospects in our addressable markets.

Strategy
Title

Our strategy in the Title segment is to maximize operating profits by increasing our market share and managing operating
expenses throughout the real estate business cycle. To accomplish our goals, we intend to do the following:

»  Continue to operate multiple title brands independently. We believe that in order to maintain and strengthen our title
insurance customer base, we must operate our strongest brands in a given marketplace independently of each other.
Our national and regional brands include FNTIC, Chicago Title, Commonwealth Land Title, Lawyers Title, Ticor
Title, Alamo Title, and National Title of New York. In our largest markets, we operate multiple brands. This approach
allows us to continue to attract customers who identify with a particular brand and allows us to utilize a broader base
of local agents and local operations than we would have with a single consolidated brand.

*  Consistently deliver superior customer service. We believe customer service and consistent product delivery are the
most important factors in attracting and retaining customers. Our ability to provide superior customer service and
consistent product delivery requires continued focus on providing high quality service and products at competitive
prices. Our goal is to continue to improve the experience of our customers, in all aspects of our business.

*  Manage our operations successfully through business cycles. Our Title segment operates in a cyclical industry and our
ability to diversify our revenue base within our title insurance business and manage the duration of our investments
may allow us to better operate in this cyclical business. Maintaining a broad geographic revenue base, utilizing both
direct and independent agency operations and pursuing both residential and commercial title insurance business help
diversify our title insurance revenues. We continue to monitor, evaluate and execute upon the consolidation of
administrative functions, legal entity structure, and office consolidation, as necessary, to respond to the continually
changing marketplace. We maintain shorter durations on our investment portfolio to mitigate our interest rate risk. A
more detailed discussion of our investment strategies is included in “Investment Policies and Investment Portfolio.”

*  Continue to improve our products and technology. As a national provider of real estate transaction products and
services, we participate in an industry that is subject to significant change, frequent new product and service
introductions and evolving industry standards. We believe that our future success will depend in part on our ability to
anticipate industry changes and offer products and services that meet evolving industry standards. In connection with
our service offerings, we are continuing to deploy new information system technologies to our direct and agency
operations. We expect to continue to improve the process of ordering title and escrow services and the delivery of our
products to our customers.

*  Maintain values supporting our strategy. We believe that our continued focus on and support of our long-established
corporate culture will reinforce and support our business strategy. Our goal is to foster and support a corporate culture
where our employees and agents seek to operate independently and maintain profitability at the local level while
forming close customer relationships by meeting customer needs and improving customer service. Utilizing a
relatively flat managerial structure and providing our employees with a sense of individual ownership supports this
goal.

»  Effectively manage costs based on economic factors. We believe that our focus on our operating margins is essential
to our continued success in the title insurance business. Regardless of the business cycle in which we may be
operating, we seek to continue to evaluate and manage our cost structure and make appropriate adjustments where
economic conditions dictate. This continual focus on our cost structure helps us to better maintain our operating
margins.
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F&G

Through a diversified growth strategy, our F&G segment seeks to deliver consistent and increasing earnings driven by asset
growth. We are positioned to accomplish these goals through the following areas of strategic focus:

»  Targeting large and growing markets. The opportunity for our core annuity products remains significant, as
policyholders seek to add safety and certainty to their retirement plans. Our investments in life insurance products
allows us to penetrate the underserved middle market, which addresses the needs of many of our cultural communities.
And as corporations continue to de-risk their pension funds, our buyout solutions can guarantee pension-holders the
lifetime benefits they need and want. Finally, we continue to attract strong institutional annuity buyers with funding
agreements. F&G is a national leader in the markets we play in, and demographic trends provide tailwinds and
significant room to continue growing.

»  Superior ecosystem. Our business model gives us a sustainable competitive advantage. We have strong and long-
standing relationships with a diverse network of distributors, a durable investment edge through our Blackstone
partnership, a scalable administrative platform, and a track record of attracting and retaining top talent.

*  Consistent track record of success. F&G’s deep and experienced management team has successfully diversified
products and channels in recent years and demonstrated our ability to deliver consistent top line growth, increase assets
under management and generate steady spreads and return on assets across varying market cycles.

Acquisitions, Dispositions, Minority Owned Operating Subsidiaries and Financings

Acquisitions have been an important part of our growth strategy and dispositions have been an important aspect of our
strategy of returning value to sharecholders. On an ongoing basis, with assistance from our advisors, we actively evaluate
possible transactions, such as acquisitions and dispositions of business units and operating assets and business combination
transactions.

In the future, we may seek to sell certain investments or other assets to increase our liquidity. In the past, we have obtained
majority and minority investments in entities and securities where we see the potential to achieve above market returns.
Fundamentally, our goal is to acquire quality companies that are run by best in class management teams and that have attractive
organic and acquired growth opportunities. We leverage our operational expertise and track record of growing industry-leading
companies along with our active interaction with the acquired company's management directly or through our board of
directors, to ultimately provide value for our shareholders.

There can be no assurance that any suitable opportunities will arise or that any particular transaction will be completed. We
have made a number of acquisitions and dispositions over the past several years to strengthen and expand our service offerings
and customer base in our various businesses, to expand into other businesses or where we otherwise saw value, and to monetize
investments in assets and businesses.

Intellectual Property

We rely on a combination of contractual restrictions; internal security practices; and copyright and trade secret law to
establish and protect our software, technology, and expertise across our businesses. Further, we have developed a number of
brands that have accumulated substantial goodwill in the marketplace, and we rely on trademark law to protect our rights in that
area. We intend to continue our policy of taking all measures we deem necessary to protect our copyright, trade secret, and
trademark rights. These legal protections and arrangements afford only limited protection of our proprietary rights, and there is
no assurance that our competitors will not independently develop or license products, services, or capabilities that are
substantially equivalent or superior to ours.

Technology and Research and Development

As a national provider of real estate transaction products and services, we participate in an industry that is subject to
significant regulatory requirements, frequent new product and service introductions, and evolving industry standards. We
believe that our future success depends in part on our ability to anticipate industry changes and offer products and services that
meet evolving industry standards. In connection with our Title segment service offerings, we are continuing to deploy new
information system technologies to our direct and agency operations. We continue to improve the process of ordering title and
escrow services and improve the delivery of our products to our customers. In order to meet new regulatory requirements, we
also continue to expand our data collection and reporting abilities.

Loss Reserves

For information about our loss reserves, see Item 7 of Part II of this Annual Report, under Management’s Discussion and
Analysis of Financial Condition and Results of Operations — Critical Accounting Estimates.
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Title Insurance

Market for title insurance. According to Demotech Performance of Title Insurance Companies 2022 Edition, an annual
compilation of financial information from the title insurance industry that is published by Demotech Inc. ("Demotech"), an
independent firm, total operating income for the entire U.S. title insurance industry has increased over the last five years from
approximately $15.6 billion in 2017 to $27.6 billion in 2021, which represents a $6.9 billion increase from 2020. The size of the
industry is closely tied to various macroeconomic factors, including, but not limited to, growth in the gross domestic product,
inflation, unemployment, the availability of credit, consumer confidence, interest rates, and sales volumes and prices for new
and existing homes, as well as the volume of refinancing of previously issued mortgages.

Most real estate transactions consummated in the U.S. require the use of title insurance by a lending institution before the
transaction can be completed. Generally, revenues from title insurance policies are directly correlated with the value of the
property underlying the title policy, and appreciation or depreciation in the overall value of the real estate market are major
factors in total industry revenues. Industry revenues are also driven by factors affecting the volume of real estate closings, such
as the state of the economy, the availability of mortgage funding, and changes in interest rates, which affect demand for new
mortgage loans and refinancing transactions.

The U.S. title insurance industry is concentrated among a handful of industry participants. According to Demotech, the top
four title insurance groups accounted for 79% of net premiums written in 2021. Approximately 34 independent title insurance
companies accounted for the remaining 21% of net premiums written in 2021. Consolidation has created opportunities for
increased financial and operating efficiencies for the industry’s largest participants and should continue to drive profitability
and market share in the industry.

Our Title segment revenue is closely related to the level of real estate activity that includes sales, mortgage financing and
mortgage refinancing. For further discussion of current trends in real estate activity in the United States, see discussion under
Business Trends and Conditions included in Item 7 of Part II of this Annual Report, which is incorporated by reference into this
Item 1 of Part I.

Title Insurance Policies. Title insurance plays a key role in the U.S. economy by insuring the secure transfer of real estate
and facilitating the growth of homeownership. The products and services we offer have a positive social impact on families and
communities overall. For many families, their home is the single largest investment that they will make in their lifetimes.
Generally, real estate buyers and mortgage lenders purchase title insurance to insure good and marketable title to real estate and
priority of lien. An owner’s title insurance policy, like those we issue in connection with the closing of a real estate transaction,
is the best way for property owners to protect themselves from losing their property due to unforeseen or unexpected title
claims. Unlike other types of insurance, title insurance protects against past problems instead of future risk, such as the previous
owner’s debt, liens, or other claims of ownership that may have been in place prior to the purchase of the property. Under our
policies, we defend insureds when covered claims are filed against their interest in the property. A brief generalized description
of the process of issuing a title insurance policy is as follows:

*  The customer, typically a real estate salesperson or broker, escrow agent, attorney or lender, places an order for a title

policy.

»  Company personnel note the specifics of the title policy order and place a request with the title company or its agents
for a preliminary report or commitment.

*  After the relevant historical data on the property is compiled, the title officer prepares a preliminary report that
documents the current status of title to the property, any exclusions, exceptions and/or limitations that the title
company might include in the policy, and specific issues that need to be addressed and resolved by the parties to the
transaction before the title policy will be issued.

*  The preliminary report is circulated to all the parties for satisfaction of any specific issues.

*  After the specific issues identified in the preliminary report are satisfied, an escrow agent closes the transaction in
accordance with the instructions of the parties and the title company’s conditions.

*  Once the transaction is closed and all monies have been released, the title company issues a title insurance policy.

In real estate transactions financed with a mortgage, virtually all real property mortgage lenders require their borrowers to
obtain a title insurance policy at the time a mortgage loan is made. This lender’s policy insures the lender against any defect
affecting the priority of the mortgage in an amount equal to the outstanding balance of the related mortgage loan. An owner’s
policy is typically also issued, insuring the buyer against defects in title in an amount equal to the purchase price. In a
refinancing transaction, only a lender’s policy is generally purchased because ownership of the property has not changed. In the
case of an all-cash real estate purchase, no lender’s policy is issued but typically an owner’s title policy is issued.

Title insurance premiums paid in connection with a title insurance policy are based on (and typically are a percentage of)
either the amount of the mortgage loan or the purchase price of the property insured. Applicable state insurance regulations or
regulatory practices may limit the maximum, or in some cases the minimum, premium that can be charged on a policy. Title
insurance premiums are due in full at the closing of the real estate transaction.



Table of Contents

The amount of the insured risk or “face amount” of insurance under a title insurance policy is generally equal to either the
amount of the loan secured by the property or the purchase price of the property. The title insurer is also responsible for the cost
of defending the insured title against covered claims. The insurer’s actual exposure at any given time; however, generally is less
than the total face amount of policies outstanding because the coverage of a lender’s policy is reduced and eventually
terminated as a result of payments on the mortgage loan. A title insurer also generally does not know when a property has been
sold or refinanced except when it issues the replacement coverage. Because of these factors, the total liability of a title
underwriter on outstanding policies cannot be precisely determined.

Title insurance companies typically issue title insurance policies directly through branch offices or through affiliated title
agencies, or indirectly through independent third-party agencies unaffiliated with the title insurance company. Where the policy
is issued through a branch or wholly-owned subsidiary agency operation, the title insurance company typically performs or
directs the title search, and the premiums collected are retained by the title company. Where the policy is issued through an
independent agent, the agent generally performs the title search (in some areas searches are performed by approved attorneys),
examines the title, collects the premium and retains a majority of the premium. The remainder of the premium is remitted to the
title insurance company as compensation, part of which is for bearing the risk of loss in the event a claim is made under the
policy. The percentage of the premium retained by an agent varies from region to region and is sometimes regulated by the
states. The title insurance company is obligated to pay title claims in accordance with the terms of its policies, regardless of
whether the title insurance company issues policies through its direct operations or through independent agents.

Prior to issuing policies, title insurers and their agents attempt to reduce the risk of future claim losses by accurately
performing title searches and examinations. A title insurance company’s predominant expense relates to such searches and
examinations, the preparation of preliminary title reports, policies or commitments, facilitation and closing of real estate
transactions and the maintenance of title plants. Title plants are indexed compilations of public records, maps and other relevant
historical documents, and the facilitation and closing of real estate transactions. Claim losses generally result from errors made
in the title search and examination process, from hidden defects such as fraud, forgery, incapacity, missing heirs of the property,
closing-related errors, etc.

Residential real estate business results from the construction, sale, resale and refinancing of residential properties, while
commercial real estate business results from similar activities with respect to properties with a business or commercial use.
Commercial real estate title insurance policies insure title to commercial real property, and generally involve higher coverage
amounts and yield higher premiums. Residential real estate transaction volume is primarily affected by macroeconomic and
seasonal factors, while commercial real estate transaction volume is affected primarily by fluctuations in local supply and
demand conditions for commercial space.

Direct and Agency Operations. We provide title insurance services through our direct operations and independent title
insurance agents who issue title policies on behalf of our title insurance companies. Our title insurance companies determine the
terms and conditions upon which they will insure title to the real property according to our underwriting standards, policies and
procedures.

Direct Operations. Our direct operations include both the operations of our underwriters and those of affiliated agencies.
In our direct operations, the title insurer issues the title insurance policy and retains the entire premium paid in connection with
the transaction. Our direct operations provide the following benefits:

*  higher margins because we retain the entire premium from each transaction instead of paying a commission to an
independent agent;

*  continuity of service levels to a broad range of customers; and

» additional sources of income through escrow and closing services.

We have approximately 1,400 offices throughout the U.S. primarily providing residential real estate title insurance. We
continuously monitor the number of direct offices to ensure that it remains in line with our strategy and the current economic
environment. Our commercial real estate title insurance business is operated primarily through our direct operations. We
maintain direct operations for our commercial title insurance business in all the major real estate markets including Atlanta,
Boston, Chicago, Dallas, Houston, Los Angeles, New York, Philadelphia, Phoenix, Seattle and Washington D.C.

Agency Operations. In our agency operations, the search and examination function is performed by an independent agent
or the agent may purchase the search product from us. In either case, the agent is responsible to ensure that the search and
examination is completed. The agent thus retains the majority of the title premium collected, with the balance remitted to the
title underwriter for bearing the risk of loss in the event that a claim is made under the title insurance policy. Independent agents
may select among several title underwriters based upon their relationship with the underwriter, the amount of the premium
“split” offered by the underwriter, the overall terms and conditions of the agency agreement and the scope of services offered to
the agent. Premium splits vary by geographic region, and in some states are fixed by insurance regulatory requirements. Our
relationship with each agent is governed by an agency agreement defining how the agent issues a title insurance policy on our
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behalf. The agency agreement also sets forth the agent’s liability to us for policy losses attributable to the agent’s errors. An
agency agreement is usually terminable without cause upon 30 days notice or immediately for cause. In determining whether to
engage or retain an independent agent, we consider the agent’s experience, financial condition and loss history. For each agent
with whom we enter into an agency agreement, we maintain financial and loss experience records. We also conduct periodic
audits of our agents and strategically manage the number of agents with which we transact business in an effort to reduce future
expenses and manage risks. As of December 31, 2022, we transact business with approximately 5,300 agents.

Fees and Premiums. One method of analyzing our business is to examine the level of premiums generated by direct and
agency operations.

The following table presents the percentages of our title insurance premiums generated by direct and agency operations:

Year Ended December 31,
2022 2021 2020

Amount % Amount % Amount %

(Dollars in millions)

Direct $ 2,858 418 % $ 3,571 418 % $ 2,699 42.9 %
Agency 3,976 58.2 4,982 58.2 3,599 57.1
Total title insurance premiums $ 6,834 100.0 % $ 8,553 100.0 % $ 6,298 100.0 %

The premium for title insurance is due in full when the real estate transaction is closed. We recognize title insurance
premium revenues from direct operations upon the closing of the transaction. Premium revenues from agency operations
include an accrual based on estimates of the volume of transactions that have closed in a particular period for which premiums
have not yet been reported to us. The accrual for agency premiums is necessary because of the lag between the closing of these
transactions and the reporting of these policies to us by the agent, and is based on estimates utilizing historical information.

Escrow, Title-Related and Other Fees. In addition to fees for underwriting title insurance policies, we derive a significant
amount of our revenues from escrow and other title-related services including closing and trust activities, trustee sales
guarantees, recordings and reconveyances, and home warranty products. The escrow and other services provided by us include
all of those typically required in connection with residential and commercial real estate purchases and refinance activities.
Escrow, title-related and other fees included in our Title segment represented approximately 27.5%, 28.1%, and 29.7% of total
Title segment revenues in 2022, 2021, and 2020, respectively.

Sales and Marketing. We market and distribute our title and escrow products and services to customers in the residential
and commercial market sectors of the real estate industry through customer solicitation by sales personnel. Although in many
instances the individual homeowner is the beneficiary of a title insurance policy, we do not focus our marketing efforts on the
homeowner. We actively encourage our sales personnel to develop new business relationships with persons in the real estate
community, such as real estate sales agents and brokers, financial institutions, independent escrow companies and title agents,
real estate developers, mortgage brokers and attorneys who order title insurance policies for their clients. While our smaller,
local clients remain important, large customers, such as national residential mortgage lenders, real estate investment trusts and
developers are an important part of our business. The buying criteria of locally based clients differ from those of large,
geographically diverse customers in that the former tend to emphasize personal relationships and ease of transaction execution,
while the latter generally place more emphasis on consistent product delivery across diverse geographical regions and the
ability of service providers to meet their information systems requirements for electronic product delivery.

Claims. An important part of our business is responsible claims management. We employ a large staff of attorneys in our
claims department to handle title and escrow claims. Our claims processing centers are located in Omaha, Nebraska and
Jacksonville, Florida. In-house claims counsel are also located in other parts of the country.

Claims result from a wide range of causes. These causes generally include, but are not limited to, search and exam errors,
forgeries, incorrect legal descriptions, signature and notary errors, unrecorded liens, mechanics’ liens, the failure to pay off
existing liens, mortgage lending fraud, mishandling or theft of settlement funds (including independent agency theft), and
mistakes in the escrow process. Under our policies, we are required to defend insureds when covered claims are filed against
their interest in the property. Some claimants seek damages in excess of policy limits. Those claims are based on various legal
theories, including in some cases allegations of negligence or an intentional tort. We occasionally incur losses in excess of
policy limits. Experience shows that most policy claims and claim payments are made in the first five years after the policy has
been issued, although claims may also be reported and paid many years later.

Title losses due to independent agency defalcations typically occur when the independent agency misappropriates funds
from escrow accounts under its control. Such losses are usually discovered when the independent agency fails to pay off an
outstanding mortgage loan at closing (or immediately thereafter) from the proceeds of the new loan. Once the previous lender
determines that its loan has not been paid off timely, it will file a claim against the title insurer.
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Claims can be complex, vary greatly in dollar amounts and are affected by economic and market conditions and the legal
environment existing at the time claims are processed. In our commercial title business, we may issue polices with face amounts
well in excess of $100 million, and from time to time claims are submitted with respect to large policies. We believe we are
appropriately reserved with respect to all claims (large and small) that we currently face. Occasionally we experience large
losses from title policies that have been issued or from our escrow operations, or overall worsening loss payment experience,
which require us to increase our title loss reserves. These events are unpredictable and adversely affect our earnings. Claims can
result in litigation in which we may represent our insured and/or ourselves. We consider this type of litigation to be an ordinary
course aspect of the conduct of our business.

Reinsurance and Coinsurance. Within our Title segment, we limit our maximum loss exposure by reinsuring risks with
other insurers under excess of loss and case-by-case (“facultative”) reinsurance agreements. Reinsurance agreements generally
provide that the reinsurer is liable for loss and loss adjustment expense payments exceeding the amount retained by the ceding
company. However, the ceding company remains primarily liable to the insured whether or not the reinsurer is able to meet its
contractual obligations. Facultative reinsurance agreements are entered into with other title insurers when the transaction to be
insured exceeds state statutory or self-imposed limits. Excess of loss reinsurance coverage protects us from a large loss from a
single loss occurrence. Our excess of loss reinsurance coverage is split into four contracts. The first excess of loss reinsurance
contract provides an $75 million limit of coverage from a single loss occurrence for losses in excess of a $25 million retention
per single loss occurrence ("First XOL Contract"). The second excess of loss reinsurance contract ("Second XOL Contract")
provides an additional $300 million limit of coverage from a single loss occurrence, with the Company co-participating at
approximately 10%. The third excess of loss reinsurance contract ("Third XOL Contract") provides an additional $80 million
limit of coverage from a single loss occurrence, with the Company co-participating at approximately 16.25%. The fourth excess
of loss reinsurance contract ("Fourth XOL Contract") provides an additional $220 million limit of coverage from a single loss
occurrence, with the Company co-participating at approximately 10%. Subject to the Company’s retention and co-participation
on the Second, Third and Fourth XOL Contracts, the maximum coverage from a single loss occurrence provided under our
excess of loss reinsurance coverage is $610 million. Each XOL Contract provides for one reinstatement of its respective limit,
so the aggregate limit of coverage is $1.2 billion.

In addition to reinsurance, we carry errors and omissions insurance and fidelity bond coverage, each of which can provide
protection to us in the event of certain types of losses that can occur in our businesses.

Our policy is to be selective in choosing our reinsurers, seeking only those companies that we consider to be financially
stable and adequately capitalized. In an effort to minimize exposure to the insolvency of a reinsurer, we periodically review the
financial condition of our reinsurers.

We also use coinsurance in our commercial title business to provide coverage in amounts greater than we would be willing
or able to provide individually. In coinsurance transactions, each individual underwriting company issues a separate policy and
assumes a portion of the overall total risk. As a coinsurer we are only liable for the portion of the risk we assume.

We also earn a small amount of additional income, which is reflected in our direct premiums, by assuming reinsurance for
certain risks of other title insurers.

Competition. Competition in the title insurance industry is based primarily on service and price. The number and size of
competing companies varies in the different geographic areas in which we conduct our business. In our principal markets,
competitors include other major title underwriters such as First American Financial Corporation, Old Republic International
Corporation, Stewart Information Services Corporation, Westcor Land Title Insurance Company, and WFG National Title
Insurance Company, as well as numerous regional title insurance companies, underwritten title companies and independent
agency operations at the regional and local level. The addition or removal of regulatory barriers might result in changes to
competition in the title insurance business. New competitors may include diversified financial services companies that have
greater financial resources than we do and possess other competitive advantages. Competition among the major title insurance
companies, expansion by regional companies and any new entrants with alternative products could affect our business
operations and financial condition.

Regulation. Our insurance subsidiaries, including title insurers, underwritten title companies and insurance agencies, are
subject to extensive regulation under applicable state laws. Each of the insurers is subject to a holding company act in its state
of domicile, which regulates, among other matters, the ability to pay dividends and enter into transactions with affiliates. The
laws of most states in which we transact business establish supervisory agencies with broad administrative powers relating to
issuing and revoking licenses to transact business; regulating trade practices; licensing agents; approving policy forms and
accounting and financial practices; establishing reserves and capital and surplus in regards to policyholder requirements
defining suitable investments for reserves and capital and surplus; approving rate schedules; etc. The state regulation process
for rate changes ranges from states that set rates, to states where individual companies or associations of companies prepare rate
filings that are submitted for approval, to a few states in which rate changes do not need to be filed for approval.



Table of Contents

Since we are governed by both state and federal governments and the applicable insurance laws and regulations are
constantly subject to change, it is not possible to predict the potential effects on our insurance operations of any laws or
regulations that may become more restrictive in the future or if new restrictive laws will be enacted.

Pursuant to statutory accounting requirements of the various states in which our title insurers are domiciled, these insurers
must defer a portion of premiums as an unearned premium reserve for the protection of policyholders (in addition to their
reserves for known claims) and must maintain qualified assets in an amount equal to the statutory requirements. The level of
unearned premium reserve required to be maintained at any time is determined by a statutory formula based upon either the age,
number of policies, and dollar amount of policy liabilities underwritten, or the age and dollar amount of statutory premiums
written. As of December 31, 2022, the combined statutory unearned premium reserve required and reported for our title insurers
was $1,772 million. In addition to statutory unearned premium reserves and reserves for known claims, each of our insurers
maintains surplus funds for policyholder protection and business operations.

Each of our insurance subsidiaries is regulated by the insurance regulatory authority in its respective state of domicile, as
well as that of each state in which it is licensed. The insurance commissioners of their respective states of domicile are the
primary regulators of our insurance subsidiaries. Each of the insurers is subject to periodic regulatory financial examination by
regulatory authorities.

Under the statutes governing insurance holding companies in most states, insurers may not enter into certain transactions,
including sales, reinsurance agreements and service or management contracts, with their affiliates unless the regulatory
authority of the insurer’s state of domicile has received notice at least 30 days prior to the intended effective date of such
transaction and has not objected to, or has approved, the transaction within the 30-day period.

In addition to state-level regulation, our title insurance and certain other real estate businesses are subject to regulation by
federal agencies, including the Consumer Financial Protection Bureau (“CFPB”). The CFPB was established under the Dodd-
Frank Wall Street Reform and Consumer Protection Act of 2010 ("Dodd-Frank"), which also included regulation over financial
services and other lending related businesses. The CFPB has broad authority to regulate, among other areas, the mortgage and
real estate markets in matters pertaining to consumers. This authority includes the enforcement of the Truth-in-Lending Act
("TILA") and the Real Estate Settlement Procedures Act ("RESPA") formerly placed with the Department of Housing and
Urban Development.

As a holding company with no significant business operations of our own, we depend on dividends or other distributions
from our subsidiaries as the principal source of cash to meet our obligations, including the payment of interest on and
repayment of principal of any debt obligations and to pay any dividends to our shareholders. The payment of dividends or other
distributions to us by our insurers is regulated by the insurance laws and regulations of their respective states of domicile. In
general, an insurance company subsidiary may not pay an “extraordinary” dividend or distribution unless the applicable
insurance regulator has received notice of the intended payment at least 30 days prior to payment and has not objected to or has
approved the payment within the 30-day period. In general, an “extraordinary” dividend or distribution is statutorily defined as
a dividend or distribution that, together with other dividends and distributions made within the preceding 12 months, exceeds
the greater of:

e 10% of the insurer’s statutory surplus as of the immediately prior year end; or
» the statutory net income of the insurer during the prior calendar year.

The laws and regulations of some jurisdictions also prohibit an insurer from declaring or paying a dividend except out of its
earned surplus or require the insurer to obtain prior regulatory approval. During 2023, our directly owned title insurers can pay
dividends or make distributions to us of approximately $606 million; however, insurance regulators have the authority to
prohibit the payment of ordinary dividends or other payments by our title insurers to us (such as a payment under a tax sharing
agreement or for other services) if they determine that such payment could be adverse to our policyholders. There are no
restrictions on our retained earnings regarding our ability to pay dividends to shareholders.

The combined statutory capital and surplus of our title insurers was approximately $1,350 million and $1,903 million as of
December 31, 2022 and 2021, respectively. The combined statutory earnings of our title insurers were $778 million, $936
million, and $629 million for the years ended December 31, 2022, 2021, and 2020, respectively.

As a condition to continued authority to underwrite policies in the states in which our insurers conduct their business, they
are required to pay certain fees and file information regarding their officers, directors and financial condition.

Pursuant to statutory requirements of the various states in which our insurers are domiciled, such insurers must maintain
certain levels of minimum capital and surplus. Required levels of minimum capital and surplus are not significant to the
insurers individually or in the aggregate. Each of our title insurers has complied with the minimum statutory requirements as of
December 31, 2022.
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Our underwritten title companies, primarily those domiciled in California, are also subject to certain regulation by
insurance regulatory or banking authorities relating to their net worth and working capital. Minimum net worth and working
capital requirements for each underwritten title company is less than $1 million. These companies were in compliance with their
respective minimum net worth and working capital requirements at December 31, 2022.

From time to time we receive inquiries and requests for information from state insurance departments, attorneys general
and other regulatory agencies about various matters relating to our business. Sometimes these take the form of civil
investigative demands or subpoenas. We cooperate with all such inquiries and we have responded to or are currently responding
to inquiries from multiple governmental agencies. Various governmental entities are studying the title insurance product,
market, pricing, and business practices, and potential regulatory and legislative changes, which may materially affect our
business and operations. From time to time, we are assessed fines for violations of regulations or other matters or enter into
settlements with such authorities that may require us to pay fines or claims or take other actions. For further discussion, see
Item 3, Legal Proceedings.

Before a person can acquire control of a U.S. insurance company, prior written approval must be obtained from the
insurance commissioner of the state in which the insurer is domiciled. Prior to granting approval of an application to acquire
control of a domestic insurer, the state insurance commissioner will consider such factors as the financial strength of the
applicant; the integrity and management of the applicant’s Board of Directors and executive officers; the acquirer’s plans for
the insurer’s Board of Directors and executive officers; the acquirer’s plans for the future operations of the domestic insurer;
and any anti-competitive results that may arise from the consummation of the acquisition of control. Generally, state statutes
provide that control over a domestic insurer is presumed to exist if any person, directly or indirectly, owns, controls, holds with
the power to vote, or holds proxies representing 10% or more of the voting securities of the domestic insurer. Because a person
acquiring 10% or more of our common shares would indirectly control the same percentage of the stock of our insurers, the
insurance change of control laws would likely apply to such a transaction.

The National Association of Insurance Commissioners ("NAIC") has adopted an instruction requiring an annual
certification of reserve adequacy by a qualified actuary. Because all of the states in which our title insurers are domiciled
require adherence to NAIC filing procedures, each such insurer, unless it qualifies for an exemption, must file an actuarial
opinion with respect to the adequacy of its reserves.

Title Insurance Ratings. Our title insurance underwriters are regularly assigned ratings by independent agencies designed to
indicate their financial condition and/or claims paying ability. The rating agencies determine ratings by quantitatively and
qualitatively analyzing financial data and other information. Our title subsidiaries include Alamo Title, Chicago Title,
Commonwealth Land Title, FNTIC and National Title of New York. Standard & Poor’s Ratings Group (“S&P”’) and Moody’s

EPRE)

Investors Service (“Moody’s”) provide ratings for the entire FNF family of companies as a whole as follows:

S&P Moody’s
FNF family of companies A A2

The relative position of each of our ratings among the ratings scale assigned by each rating agency is as follows:

*  An S&P "A" rating is the third highest rating of eleven ratings for S&P. According to S&P, an insurer rated “A” has
strong capacity to meet its financial commitments, but is somewhat more susceptible to adverse effects of changes in
circumstances and economic conditions than insurers with "AAA" or "AA" ratings.

* A Moody's "A2" rating is the third highest rating of nine ratings for Moody's. Moody's states that companies rated
“A2” are judged to be upper-medium grade and are subject to low credit risk.

Demotech provides financial strength/stability ratings for each of our title insurance underwriters individually, as follows:

Alamo Title Insurance A'
Chicago Title Insurance Company A"
Commonwealth Land Title Insurance Company A'
Fidelity National Title Insurance Company A’
National Title Insurance of New York A

Demotech states that its ratings of "A"(A double prime)" and "A' (A prime)" reflect its opinion that the insurer possesses
"Unsurpassed" ability to maintain liquidity of invested assets, quality reinsurance, acceptable financial leverage and realistic
pricing while simultaneously establishing loss and loss adjustment expense reserves at reasonable levels. The A" and A' ratings
are the two highest ratings of Demotech's six ratings.

The ratings of S&P, Moody’s, and Demotech described above are not designed to be, and do not serve as, measures of
protection or valuation offered to investors. These financial strength ratings should not be relied on with respect to making an
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investment in our securities. For further information, refer to Item 1A. Risk Factors — "If the rating agencies downgrade our
Company, our results of operations and competitive position in the title insurance industry may suffer.”

Investment Policies and Investment Portfolio. Within our Title segment, our investment policy is designed to maximize
total return through investment income and capital appreciation consistent with moderate risk of principal, while providing
adequate liquidity. Our insurance subsidiaries, including title insurers, underwritten title companies and insurance agencies, are
subject to extensive regulation under applicable state laws. The various states in which we operate our underwriters regulate the
types of assets that qualify for purposes of capital, surplus, and statutory unearned premium reserves. Our investment policy
specifically limits duration and non-investment grade allocations in the FNF fixed-income portfolio. Maintaining shorter
durations on the investment portfolio allows for the mitigation of interest rate risk. Equity securities and preferred stock are
utilized to take advantage of perceived value or for strategic purposes. Due to the magnitude of the investment portfolio in
relation to our claims loss reserves, durations of investments are not specifically matched to the cash outflows required to pay
claims.

As of December 31, 2022 and 2021, the carrying amount of total investments within our Title segment, which
approximates the fair value, excluding investments in unconsolidated affiliates, was approximately $3.2 billion and $3.7 billion,
respectively.

We purchase investment grade fixed maturity securities, selected non-investment grade fixed maturity securities, preferred
stock and equity securities. The securities in our portfolio are subject to economic conditions and normal market risks and
uncertainties.

The following table presents certain information regarding the investment ratings of our fixed maturity securities and
preferred stock portfolio at December 31, 2022 and 2021:

December 31,

2022 2021

Amortized % of Fair % of Amortized % of Fair % of

Rating(1) Cost Total Value Total Cost Total Value Total
(Dollars in millions)

Aaa/AAA $ 504 234 % $ 475 23.1% $ 589 250% $ 597 24.9 %
Aa/AA 129 6.0 125 6.1 157 6.7 164 6.8
A 574 26.6 546 26.5 532 22.6 548 22.8
Baa/BBB 741 34.4 707 34.4 798 339 809 33.7
Lower 154 7.1 142 6.9 205 8.7 206 8.6
Other (2) 55 2.5 62 3.0 72 3.1 77 32

$ 2,157 100.0 % $ 2,057 100.0 % $ 2,353 100.0 % $ 2,401 100.0 %

(1) Ratings as assigned by Moody’s or S&P, if a Moody's rating is unavailable.
(2) This category is composed of unrated securities.

The following table presents certain information regarding contractual maturities of our fixed maturity securities at
December 31, 2022:

December 31, 2022
Amortized % of Fair % of
Maturity Cost Total Value Total
(Dollars in millions)
One year or less $ 412 208 % $ 404 21.5 %
After one year through five years 1,095 55.2 1,029 54.9
After five years through ten years 331 16.7 306 16.3
After ten years 86 43 78 42
Mortgage-backed/asset-backed securities 60 3.0 59 3.1

$ 1,984 100.0 % § 1,876 100.0 %

Expected maturities may differ from contractual maturities because certain borrowers have the right to call or prepay
obligations with or without call or prepayment penalties. Because of the potential for prepayment on mortgage-backed and
asset-backed securities, they are not categorized by contractual maturity.
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At December 31, 2022 and 2021, we held $187 million and $136 million, respectively, in investments that are accounted
for using the equity method of accounting.

As of December 31, 2022 and 2021, other long-term investments were $127 million and $91 million, respectively. Other
long-term investments include other investments carried at fair value and company-owned life insurance policies carried at cash
surrender value.

Short-term investments, which consist primarily of commercial paper and money market instruments that have an original
maturity of one year or less, are carried at amortized cost, which approximates fair value. As of December 31, 2022 and 2021,
short-term investments amounted to approximately $1 billion and $118 million, respectively.

Our investment results for the years ended December 31, 2022, 2021 and 2020 were as follows:

December 31,
2022 2021 2020

(Dollars in millions)

Net investment income (1) $ 234 $ 108 $ 152
Average invested assets $ 4,520 $ 3,759 $ 3,736
Effective return on average invested assets 52 % 29 % 4.1 %

(1) Net investment income as reported in our Consolidated Statements of Earnings has been adjusted in the presentation
above to provide the tax equivalent yield on tax exempt investments and to exclude interest earned on cash and cash
equivalents. Net investment income includes fees earned by holding customer funds in escrow (off-balance sheet)
during facilitation of tax-deferred property exchanges. See Note E Investments to our Consolidated Financial
Statements included in Item 8§ of Part II of this Annual Report for a detail of our interest income.

F&G

Through F&G, and its wholly-owned insurance subsidiaries, we market a broad portfolio of deferred annuities (fixed
indexed and fixed rate annuities), immediate annuities, indexed universal life insurance, funding agreements and pension risk
transfer solutions.

For more than 60 years, F&G has helped middle-income Americans prepare for retirement and for their loved ones'
financial security. We partner with leading IMOs and their agents to serve the needs of the middle-income market and develop
competitive products to align with their evolving needs. During 2020, F&G entered into the bank and broker dealer distribution
channels to connect with even more customers. As of December 31, 2022, F&G has approximately 623,000 policyholders who
count on the safety and protection features our fixed annuity and life insurance products provide.

Through the efforts of F&G's approximately 872 employees, most of whom are located in Des Moines, lowa, and through
a network of approximately 271 IMOs and 20 leading banks and independent broker dealers, representing approximately
82,000 independent agents and advisers, we offer various types of fixed annuities and life insurance products. Our fixed
annuities serve as a retirement and savings tool for which our customers rely on principal protection and predictable income
streams. In addition, our IUL insurance products provide our customers with a complementary product that allows them to build
on their savings and provide a payment to their designated beneficiaries upon the policyholder’s death. Our most popular
products are FIAs that tie contractual returns to specific market indices, such as the S&P 500 Index. Our customers value our
FIAs, which provide a portion of the gains of an underlying market index, while also providing principal protection. We believe
this mix of “some upside but limited downside” fills the need for middle-income Americans who must save for retirement but
who want to limit the risk of decline in their savings.

For the year ended December 31, 2022, FIAs generated approximately 40% of our total gross sales. The remaining 60%
of sales were primarily generated from funding agreements (13%), fixed rate annuities (33%), PRT sales (13%) and IUL (1%).
We invest the proceeds primarily in fixed income securities. We also use options and futures that hedge the index credit of our
FIA and IUL liabilities by replicating the market index returns to our policyholders. We invest predominantly in options on the
S&P 500 Index. The majority of our products allow for active management to achieve targeted lifetime returns. In addition, our
annuity contracts generally either cannot be surrendered or include surrender charges that discourage early redemptions.

Annuities. Through F&G’s insurance subsidiaries, we issue a broad portfolio of deferred annuities (FIA and fixed rate
annuities), immediate annuities, and PRT solutions. A deferred annuity is a type of contract that accumulates value on a tax
deferred basis and typically begins making specified periodic or lump sum payments a certain number of years after the contract
has been issued. An immediate annuity is a type of contract that begins making specified payments within one annuity period
(e.g., one month or one year) and typically pays principal and earnings in equal payments over some period of time.
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Deferred Annuities — FIAs. Our FIAs allow contract owners the possibility of earning returns linked to the performance of
a specified market index, predominantly the S&P 500 Index, while providing principal protection. The contract owners
typically make a single deposit into our deferred annuities. The contracts include a provision for a minimum guaranteed
surrender value calculated in accordance with applicable law. A market index tracks the performance of a specific group of
stocks representing a particular segment of the market, or in some cases an entire market. For example, the S&P 500 Composite
Stock Price Index is an index of 500 stocks intended to be representative of a broad segment of the market. All FIA products
allow policyholders to allocate funds once a year among several different crediting strategies, including one or more index-
based strategies and a traditional fixed rate strategy. High surrender charges apply for early withdrawal, typically for seven to
fourteen years after purchase.

We purchase derivatives consisting predominantly of over-the-counter options and, to a lesser degree, futures contracts
(specifically for FIA contracts) on the equity indices underlying the applicable policy such as the S&P 500. These derivatives
are used to fund the index credits due to policyholders under the FIA and IUL contracts based upon policyholders’ contract
elections. The down-side risk to F&G is limited to the cost of the options because if the value of the options decreases there is
no index credit. The cost of the hedge is included in the pricing of the product and can be reset on an annual basis for each
policy based on market conditions. The majority of all such call options are one-year options purchased to match the funding
requirements underlying the FIA/IUL contracts. On the anniversary dates of the FIA/IUL contracts, the market index used to
compute the annual index credit under the contracts is reset. At such time, we purchase new call options to fund the next index
credit. We manage the cost of these purchases through the terms of our FIA/IUL contracts, which permit us to change caps or
participation rates, subject to certain guaranteed minimums on each contract’s anniversary date. The change in the fair value of
the options and futures contracts is generally designed to offset the equity market related change in the fair value of the FIA/
IUL contract’s related reserve liability. The options and futures contracts are marked to fair value with the change in fair value
included as a component of “Recognized gains and losses, net” in our Consolidated Statements of Earnings. The change in fair
value of the options and futures contracts includes the gains and losses recognized at the expiration of the instrument’s term or
upon early termination and the changes in fair value of open positions. GAAP accounting of the reserve liability for products
with embedded derivatives such as FIA creates additional volatility beyond the accounting for the options and the futures.

The contract holder account value of a FIA contract is equal to the sum of deposits paid, premium bonuses, if any,
(described below), and index credits based on the change in the relevant market index (subject to a cap, spread and/or a
participation rate) less any fees for riders and any withdrawals taken to-date. Caps (a maximum rate that may be credited)
generally range from 1% to 5% when measured annually and 1% to 3% when measured monthly, spreads (a credited rate
determined by deducting a specific rate from the index return) generally range from 0% to 3% when measured annually, and
participation rates (a credited rate equal to a percentage of index return) generally range from 100% to 180% of the
performance of the applicable market index. The cap, spread and participation rate can typically be reset annually and in some
instances every two to five years. Certain riders provide a variety of benefits, such as the ability to increase their cap, lifetime
income or additional liquidity for a set fee. As this fee is fixed, the contract holder may lose principal if the index credits
received do not exceed the amount of such fee.

Approximately 30% of the FIA sales for the year ended December 31, 2022, involved “premium bonuses” or vesting
bonuses. Premium bonuses increase the initial annuity deposit by a specified rate of 2%. The vesting bonuses, which range from
1% to 15%, increase the initial annuity deposit liability but are subject to adjustment for unvested amounts in the event of
surrender by the policyholder prior to the end of the vesting period. We made compensating adjustments in the commission
paid to the agent or the surrender charges on the policy to offset the premium bonus.

Approximately 37% of our FIA contracts were issued with a GMWB rider for the year ended December 31, 2022. With
this rider, a contract owner can elect to receive guaranteed payments for life from the FIA contract without requiring the owner
to annuitize the FIA contract value. The amount of the income benefit available is determined by the growth in the policy’s
benefit base value as defined in the FIA contract rider. Typically, this accumulates for 10 years based on a guaranteed rate of
3% to 8%. Guaranteed withdrawal payments may be stopped and restarted at the election of the contract owner. Some of the
FIA contract riders that we offer include an additional death benefit or an increase in benefit amounts under chronic health
conditions. Rider fees range from 0% to 1%. Unlike a variable annuity, policyholder values do not decline with market
movements.

Deferred Annuities — Fixed Rate Annuities. Fixed rate annuities are typically single deposit contracts and include annual
reset and multi-year rate guaranteed policies. Fixed rate annual reset annuities issued by us have an annual interest rate (the
“crediting rate”) that is guaranteed for the first policy year. After the first policy year, we have the discretionary ability to
change the crediting rate once annually to any rate at or above a guaranteed minimum rate. MYGAs are similar to fixed rate
annual reset annuities except that the initial crediting rate is guaranteed for a specified number of years before it may be
changed at our discretion. As of December 31, 2022, crediting rates on outstanding (i) single-year guaranteed annuities
generally ranged from 2% to 6% and (ii)) MYGA ranged from 1% to 6%. The average crediting rate on all outstanding fixed
rate annuities at December 31, 2022 was 3%.
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Withdrawal Options for Deferred Annuities. After the first year following the issuance of a deferred annuity policy,
holders of deferred annuities are typically permitted penalty-free withdrawals up to a contractually specified amount. The
penalty-free withdrawal amount is typically 10% of the prior year account value for FIAs, and is typically up to accumulated
interest for fixed rate annuities, subject to certain restrictions. Withdrawals in excess of allowable penalty-free amounts are
assessed a surrender charge if such withdrawals are made during the penalty period of the deferred annuity policy. The penalty
period typically ranges from seven to fourteen years for FIAs and three to ten years for fixed rate annuities. This surrender
charge initially ranges from 8% to 15% of the contract value for FIAs and is 9% of the contract value for fixed rate annuities
and generally decreases by approximately one to two percentage points per year during the penalty period. The average
surrender charge was 7% for our FIAs and 7% for our fixed rate annuities as of December 31, 2022. A market value adjustment
(“MVA”) will also apply in most states to any withdrawal that incurs a surrender charge, subject to certain exceptions. The
MVA is based on a formula that accounts for changes in interest rates since contract issuance. Generally, if interest rates have
risen, the MV A will decrease surrender value, whereas if rates have fallen, it will increase surrender value. At December 31,
2022, approximately 72% of our business included an MV A feature.

The following table summarizes our deferred annuity account values and surrender charge protection as of December 31,
2022:

Fixed Rate and

Fixed Indexed
Annuities Weighted Average
Account Value  Percent of Total Surrender Charge

SURRENDER CHARGE EXPIRATION BY YEAR (Dollars in millions)

Out of surrender charge $ 2,626 9 % — %
2023 1,463 5% 5%
2024 - 2026 6,830 22 % 6 %
2027 - 2028 5,017 17 % 7 %
2029 - 2030 5,977 20 % 8 %
Thereafter 8,490 27 % 11 %
Total $ 30,403 100 % 37 %

Subsequent to the penalty period, the policyholder may elect to take the proceeds of the surrender either in a single
payment or in a series of payments over the life of the policyholder or for a fixed number of years (or a combination of these
payment options). In addition to the foregoing withdrawal rights, policyholders may also elect to have additional withdrawal
benefits by purchasing a GMWB.

Single Premium Immediate Annuities. We have previously sold single premium immediate annuities (or “SPIAs”), which
provide a series of periodic payments for a fixed period of time or for the life of the policyholder, according to the
policyholder’s choice at the time of issue. The amounts, frequency and length of time of the payments are fixed at the outset of
the annuity contract. SPIAs are often purchased by persons at or near retirement age who desire a steady stream of payments
over a future period of years. Existing policyholders may elect to surrender their contract and use the proceeds to purchase a
supplementary contract which functions as a SPIA.

Life Insurance. We currently offer IUL insurance policies and have previously sold universal life, term and whole life
insurance products. Holders of universal life insurance policies may make periodic payments over the life of the contract and
earn returns on their policies, which are credited to the policyholder’s cash value account. The insurer periodically deducts its
expenses and the cost of life insurance protection from the cash value account. The balance of the cash value account is credited
interest at a fixed rate or returns based on the performance of a market index, or both, at the option of the policyholder, using a
method similar to that described above for FIAs.

Almost all of the life insurance policies in force, except for the return of premium benefits on term life insurance products
and universal life contracts issued after March 1, 2010, are subject to a reinsurance arrangement with Wilton Reassurance
Company (“Wilton Re”). See section titled “Reinsurance-Wilton Re Transaction” in Item 1. Business.

Funding Agreements. As defined by the IID, a funding agreement is an agreement for an insurer to accept and accumulate
funds and to make one or more payments at future dates in amounts that are not based on mortality or morbidity contingencies
of the person to whom the funding agreement is issued. In essence, funding agreement providers are agreeing to a defined
stream of future payments in exchange for a single upfront premium. This type of business is sometimes referred to as spread
lending, as funding agreement providers invest upfront premiums with the intent to earn an investment spread on the funds prior
to making agreed upon maturity and interest payments. The structure of the payments can take several forms, but are
commonly a fixed or variable interest payment with a single maturity principal re-payment.

F&G currently utilizes two forms of funding agreement offerings. The first is through the issuance of collateralized
funding agreements with the FHLB. This enables spread-based income without longevity or mortality exposure given the
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certainty in liability profile. Funding agreements through the FHLB are flexible in their format and the ability to issue during
broad windows, as long as sufficient eligible collateral has been deposited with the bank.

In June 2021, we established a funding agreement backed note ("FABN") program, which is a medium term note program
under which funding agreements are issued to a special-purpose trust that issues marketable notes. The notes are underwritten
and marketed by major investment banks’ broker-dealer operations and are sold to institutional investors. These FABN
offerings are more limited regarding timing of issuance, but do not require collateralization as with the FHLB. The maximum
aggregate principal amount permitted to be outstanding at any one time under the FABN Program is currently $5.0 billion. As
of December 31, 2022, we had approximately $2.6 billion outstanding under the FABN Program.

Pension Risk Transfer. In July 2021, we entered the pension risk transfer market. A pension risk transfer occurs when a
defined-benefit pension provider seeks to remove some or all of its obligation to pay guaranteed retirement income or post-
retirement benefits to plan participants. There are four major types of PRT strategies: longevity reinsurance, buy-in, buy-out,
and paying in lump sums. We are currently active in plan buy-outs, where we have a direct, irrevocable commitment to each
covered participant to make the specified annuity payments based upon the terms of the pension plan. Plan buy-out transactions
fully and permanently transfer all investment, mortality, and administrative risk, associated with covered benefits, from the
pension plan sponsor to the insurance provider.

Our PRT products are comparable to income annuities, as we generally receive a single, upfront premium in exchange for
paying a guaranteed stream of future income payments which are typically fixed in nature, but may vary in duration based on
participant mortality experience. These products primarily create earnings through spread income. In each transaction FGL
Insurance and/or FGL NY Insurance issues a group annuity contract to discharge pension plan liabilities from a pension plan
sponsor, either through a separate account or through a general account guarantee. Certificate holders covered under a group
annuity contract have a guaranteed benefit from the insurance company.

We entered the PRT solutions business by building a team of experienced professionals, then working with brokers and
institutional consultants for distribution. As of December 31, 2022, we had completed PRT transactions that represented
pension obligations of $2.5 billion.

Distribution. We distribute our annuity and life insurance products through three main channels of distribution:
independent agents, banks, and broker dealers.

In our independent agent channel, the sale of our products typically occurs as part of a four-party, three stage sales
process between FGL Insurance, an independent marketing organization ("IMQO"), the agent and the customer. FGL Insurance
designs, manufactures, issues, and services the product. The IMOs will typically sign contracts with multiple insurance carriers
to provide their agents with a broad and competitive product portfolio. The IMO provides training and discusses product
options with agents in preparation for meetings with clients. The IMO staff also provide assistance to the agent during the
selling and application process. The agent may get customer leads from the IMOs. The agent conducts a fact finding and
presents suitable product choices to the customers. We monitor the business issued by each distribution partner for pricing
metrics, mortality, persistency, as well as market conduct and suitability.

We offer our products through a network of approximately 271 IMOs, representing approximately 73,000 agents. We
believe that our relationships with these IMOs are strong. The average tenure of the Power Partners is approximately 19 years.
We identify Power Partners as those who have demonstrated the ability to generate significant production for our business. We
currently have 41 Power Partners, comprised of 19 annuity IMOs and 22 life insurance IMOs.

We took a similar approach in launching products as a new entrant into the bank and broker dealer channels by partnering
with one of the largest broker dealers in the industry. In 2020, F&G launched a set of fixed rate annuity and FIA products to
banks and broker dealers, and gained selling agreements with some of the largest banks and broker dealers in the United States.
We offer our products through a network of approximately 20 banks and broker dealers, representing approximately 9,000
financial advisers. The financial advisers at our bank and broker dealer partners are able to offer their clients guaranteed rates of
return, protected growth, and income for life through our Secure series of annuity products. We employ a hybrid distribution
model in this channel, whereby some financial institutions partner directly with F&G and our sales team, and others work with
an intermediary. As such, we partner with a select number of financial institution intermediaries who have expertise in the
channel and maintain the appropriate field wholesaling forces to be successful in this channel. In 2022, the top 5 firms
represented 87% of channel sales. Bank and broker dealers represented 44% of annuity sales for the year ended December 31,
2022.

The top five states for the distribution of FGL Insurance’s products in the year ended December 31, 2022 were Florida,
California, Texas, Pennsylvania and New Jersey, which together accounted for 37% of FGL Insurance’s premiums.

In addition, beginning in 2021, our institutional business offers funding agreement products to institutional clients by
means of capital markets transactions through investment banks. Funding agreements are also executed through the FHLB. In
2021, we also entered the PRT solutions business by building an experienced team and then working with brokers and
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institutional consultants for distribution. These institutional solutions leverage our existing team's spread-based capabilities as
well as our strategic partnership with Blackstone.

Investments. Within our F&G segment, we embrace a long-term conservative investment philosophy, investing nearly all
the insurance premiums we receive in a wide range of high-quality debt securities. Our investment strategy is designed to (i)
preserve capital, (ii) provide consistent yield and investment income, and (iii) achieve attractive absolute returns. We base all of
our decisions on fundamental, bottom-up research, coupled with a top-down view that respects the cyclicality of certain asset
classes. The types of assets in which we may invest are influenced by various state laws, which prescribe qualified investment
assets applicable to insurance companies.

FGL Insurance and certain other subsidiaries of F&G (other than FGL NY Insurance) are party to IMAs with BIS
pursuant to which BIS is appointed as investment manager of the F&G Accounts. There are no specified minimum amounts of
assets that we have agreed that BIS will manage; however, BIS has the right to manage (and receive fees based on) all assets in
the F&G Accounts with limited exceptions. For certain asset classes, we continue to utilize specialized third-party investment
managers. As of December 31, 2022, approximately 91% of our $41 billion investment portfolio was managed by BIS, with 8%
managed by other third parties, and the remaining 1% internally managed. BIS, in accordance with our IMAs, has delegated
certain investment services to its affiliates, including Blackstone’s Credit, Real Estate Debt and Asset-Based Finance
businesses, in each case, pursuant to separate sub-management agreements executed between BIS and each such affiliate.

Our investment portfolio consists of high quality fixed maturities, including publicly issued and privately issued
corporate bonds, municipal and other government bonds, asset-backed securities ("ABS"), residential mortgage-backed
securities ("RMBS"), commercial mortgage-backed securities ("CMBS"), commercial mortgage loans ("CMLs"), residential
mortgage loans ("RMLs"), limited partnership investments, and other investments. We also maintain holdings in floating rate,
and less rate-sensitive investments, including senior tranches of collateralized loan obligations (“CLOs”), non-agency RMBS,
and various types of ABS. It is our expectation that our investment portfolio will broaden in scope and diversity to include other
asset classes held by life and annuity insurance writers. We also have a small amount of equity holdings required as part of our
funding arrangements with the FHLB.

The portfolio also has exposure to U.S. dollar denominated emerging market bonds, highly rated preferred stocks and
hybrids, and structured securities including ABS. We currently maintain:

. a well-matched asset/liability profile (asset duration, including cash and cash equivalents, of 4.9 years vs.
liability duration of 5.1 years); and
. an exposure to less rate-sensitive assets of 30%, of invested assets as of December 31, 2022.

For further discussion of portfolio activity, see Item 7 of Part II of this Annual Report, under Management’s Discussion
and Analysis of Financial Condition and Results of Operations-Investment Portfolio.

Outsourcing. Our F&G segment outsources the following functions to third-party service providers:
* new business administration (data entry and policy issue only);

* service of existing policies;

» underwriting administration of life insurance applications;

* life reinsurance administration;

 call centers;

* information technology development and maintenance;

* investment accounting and custody; and

» co-located data centers and hosting of financial systems.

We closely manage our outsourcing partners and integrate their services into our operations. We believe that outsourcing
such functions allows us to focus capital and our employees on our core business operations and perform differentiating
functions, such as investment, actuarial, product development and risk management functions. In addition, we believe an
outsourcing model provides predictable pricing, service levels and volume capabilities and allows us to benefit from
technological developments that enhance our customer self-service and sales processes. We believe that we have a good
relationship with our principal outsource service providers.

Ratings. Within our F&G segment, access to funding and our related cost of borrowing, the attractiveness of certain of
our products to customers and requirements for derivatives collateral posting are affected by our credit ratings and insurance
financial strength ratings, which are periodically reviewed by the rating agencies. Financial strength ratings and credit ratings
are important factors affecting public confidence in an insurer and its competitive position in marketing products.
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As of the date of this Annual Report, A.M. Best Company ("A.M. Best"), Fitch Ratings ("Fitch"), Moody's, and S&P had
issued credit ratings, financial strength ratings and/or outlook statements regarding us, as listed below. Credit ratings represent
the opinions of rating agencies regarding an entity’s ability to repay its indebtedness. Financial strength ratings represent the
opinions of rating agencies regarding the ability of an insurance company to meet its financial obligations under an insurance
policy and generally involve quantitative and qualitative evaluations by rating agencies of a company’s financial condition and
operating performance. Generally, rating agencies base their financial strength ratings upon information furnished to them by
the insurer and upon their own investigations, studies and assumptions. Financial strength ratings are based upon factors of
concern to policyholders, agents and intermediaries and are not directed toward the protection of investors. Credit and financial
strength ratings are not recommendations to buy, sell or hold securities and they may be revised or revoked at any time at the
sole discretion of the rating organization.

In addition to the financial strength ratings, rating agencies use an “outlook statement” to indicate a medium or long term
trend that, if continued, may lead to a rating change. A positive outlook indicates a rating may be raised and a negative outlook
indicates a rating may be lowered. A stable outlook is assigned when ratings are not likely to be changed. A developing outlook
is assigned when a rating may be raised, lowered, or affirmed. Outlooks should not be confused with expected stability of the
issuer’s financial or economic performance. A rating may have a "stable" outlook to indicate that the rating is not expected to
change, but a "stable" outlook does not preclude a rating agency from changing a rating at any time without notice.

The rating organizations may take various actions, positive or negative. Such actions are beyond our control and we
cannot predict what these actions may be and the timing thereof.

A.M. Best S&P Fitch Moody's
Holding Company Ratings
F&G Annuities & Life, Inc.
Issuer Credit / Default Rating Not Rated BBB- BBB Ba2
Outlook Stable Stable Positive
Senior Unsecured Notes (2028 maturity) @ Not Rated BBB- BBB- Not Rated
CF Bermuda Holdings Limited
Issuer Credit / Default Rating Not Rated BBB- BBB Bal
Outlook Stable Stable Positive
Fidelity & Guaranty Life Holdings, Inc.
Issuer Credit / Default Rating BBB- BBB- BBB Not Rated
Outlook Positive Stable Stable
Senior Unsecured Notes BBB- BBB BBB Baa2
Outlook Positive Stable
Operating Subsidiary Ratings
Fidelity & Guaranty Life Insurance Company
Financial Strength Rating A- A- A- Baal
Outlook Positive Stable Stable Positive
Fidelity & Guaranty Life Insurance Company of New York
Financial Strength Rating A- A- A- Not Rated
Outlook Positive Stable Stable
F&G Life Re Ltd
Financial Strength Rating Not Rated A- A- Baal
Outlook Stable Stable Positive
F&G Cayman Re Ltd
Financial Strength Rating Not Rated Not Rated A- Not Rated
Outlook Stable

A.M. Best, S&P, Fitch and Moody’s review their ratings of insurance companies from time to time. There can be no
assurance that any particular rating will continue for any given period of time or that it will not be changed or withdrawn
entirely if, in their judgment, circumstances so warrant. While the degree to which ratings adjustments will affect sales and
persistency is unknown, we believe if our ratings were to be negatively adjusted for any reason, we could experience a material
decline in the sales of our products and the persistency of our existing business. See “Item 1A. Risk Factors”.

F&G is required to maintain minimum ratings as a matter of routine practice as part of its over-the-counter derivatives
agreements on ISDA forms. Under some ISDA agreements, we have agreed to maintain certain financial strength ratings.
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Please refer to Note F Derivative Financial Instruments to our audited Consolidated Financial Statements included in Item 8 of
Part II of this Annual Report for disclosure around the Company's requirement to maintain minimum ratings.

If the insurance subsidiaries held net short positions against a counterparty, and the subsidiaries’ financial strength ratings
were below the levels required in the ISDA agreement with the counterparty, the counterparty would demand immediate further
collateralization, which could negatively impact overall liquidity. Based on the fair value of our derivatives as of December 31,
2022, we hold no net short positions against a counterparty; therefore, there is currently no potential exposure for us to post
collateral.

A downgrade of the financial strength rating of one of our principal insurance subsidiaries could affect our competitive
position in the insurance industry and make it more difficult for us to market our products, as potential customers may select
companies with higher financial strength ratings. A downgrade of the financial strength rating could also impact our borrowing
costs.

Risk Management. Risk management is a critical part of our business. We seek to assess risk to our business through a
formalized process involving (i) identifying short-term and long-term strategic and operational objectives, (ii) development of
risk appetite statements that establish what the company is willing to accept in terms of risks to achieving its goals and
objectives, (iii) identifying the levers that control the risk appetite of the company, (iv) establishing the overall limits of risk
acceptable for a given risk driver, (v) establishing operational risk limits that are aligned with the tolerances, (vi) assigning risk
limit quantification and mitigation responsibilities to individual team members within functional groups, (vii) analyzing the
potential qualitative and quantitative impact of individual risks, including but not limited to stress and scenario testing covering
over eight economic and insurance related risks, (viii) mitigating risks by appropriate actions and (ix) identifying, documenting
and communicating key business risks in a timely fashion.

The responsibility for monitoring, evaluating and responding to risk is assigned first to our management and employees,
second to those occupying specialist functions, such as legal compliance and risk teams, and third to those occupying
supervisory functions, such as internal audit and the board of directors.

Reinsurance. Within our F&G segment, we cede insurance to other insurance companies. We use reinsurance to diversify
risks and earnings, to manage loss exposures, to enhance our capital position, and to manage new business volume. The effects
of certain reinsurance agreements are not accounted for as reinsurance as they do not reinsure insurance contracts or they do not
transfer the risks of the reinsured policies.

In instances where we are the ceding company, we pay a premium to a reinsurer in exchange for the reinsurer assuming a
portion of our liabilities under the policies we issued and collect expense allowances in return for our administration of the
ceded policies. Use of reinsurance does not discharge our liability as the ceding company because we remain directly liable to
our policyholders and are required to pay the full amount of our policy obligations in the event that our reinsurers fail to satisfy
their obligations. We collect reimbursement from our reinsurers when we pay claims on policies that are reinsured.

We monitor the credit risk related to the ability of our reinsurers to honor their obligations under various agreements. To
minimize the risk of credit loss on such contracts, we generally diversify our exposures among many reinsurers and limit the
amount of exposure to each based on financial strength ratings, which are reviewed annually. We are able to further manage
risk via funds withheld arrangements.

See “Item 7A. Quantitative and Qualitative Disclosures About Market Risk” for further discussion on credit risk and
counterparty risk.

See “Item 1A. Risk Factors” for further discussion of credit risk related to reinsurance agreements. A description of
significant ceded reinsurance transactions appears below.

Wilton Reinsurance Transaction. Pursuant to the agreed upon terms, Wilton Reassurance Company ("Wilton Re")
purchased through a 100% quota share reinsurance agreement certain FGL Insurance life insurance policies that are subject to
redundant reserves, reported on a statutory basis, under Regulation XXX and Guideline AXXX, as well as another block of
FGL Insurance’s in-force traditional, universal life and IUL insurance policies. The effects of this agreement are accounted for
as reinsurance as the ceded policies qualify as insurance products and because the agreement satisfies the risk transfer
requirements for GAAP.

Hannover Reinsurance Transaction. FGL Insurance has a reinsurance agreement with Hannover Life Reassurance
Company of America (Bermuda) Ltd. ("Hannover Re"), an unaffiliated reinsurer, to reinsure an in-force block of its FIA and
fixed deferred annuity contracts with GMWB and Guaranteed Minimum Death Benefit (“GMDB”) guarantees. In accordance
with the terms of this agreement, we cede 70% net retention of secondary guarantee payments in excess of account value for
GMWB and GMDB guarantees. The effects of this agreement are not accounted for as reinsurance as it does not satisfy the risk
transfer requirements for GAAP; therefore, deposit accounting is applied.
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Canada Life Reinsurance Transaction. Effective May 1, 2020, FGL Insurance entered into an indemnity reinsurance
agreement with Canada Life Assurance Company United States Branch, a third-party reinsurer, to reinsure FIA policies with
GMWRB. In accordance with the terms of this agreement, FGL Insurance cedes a quota share percentage of the net retention of
guarantee payments in excess of account value for GMWB. The effects of this agreement are not accounted for as reinsurance
as it does not satisfy the risk transfer requirements for GAAP; therefore, deposit accounting is applied.

Kubera & Somerset Reinsurance Transactions. FGL Insurance entered into a reinsurance agreement with Kubera
Insurance (SAC) Ltd. ("Kubera"), an unaffiliated reinsurer, effective December 31, 2018, to cede certain MYGA and deferred
annuity GAAP and statutory reserves on a coinsurance funds withheld basis, net of applicable existing reinsurance. Effective
October 31, 2021, this agreement was novated from Kubera to Somerset Reinsurance Ltd. ("Somerset"), a certified third-party
reinsurer. As the policies ceded to Somerset are investment contracts, there is no significant insurance risk present and therefore
the reinsurance agreement is accounted for as a separate investment contract. The presentation of this agreement is similar to
other reinsurance agreements that apply reinsurance accounting as discussed in further detail within Note O F&G Reinsurance
to our Consolidated Financial Statements included in Item 8 of Part II of this Annual Report.

FGL Insurance has a reinsurance agreement with Kubera to cede certain FIA statutory reserves on a coinsurance funds
withheld basis, net of applicable existing reinsurance. In accordance with the terms of this agreement, F&G cedes a quota share
percentage of FIA policies for certain issue years to Kubera. Effective October 31, 2021, this agreement was amended to
increase the ceded reserves from approximately $4 billion to approximately $10 billion. As the policies ceded to Kubera are
investment contracts, there is no significant insurance risk present and therefore the reinsurance agreement is accounted for as a
separate investment contract.

Aspida Reinsurance Transaction. FGL Insurance has a reinsurance agreement with ASPIDA Life Re Ltd. (“Aspida Re”),
an unaffiliated reinsurer, to cede certain MYGA business, on a funds withheld coinsurance basis, net of applicable existing
reinsurance. As the policies ceded to Aspida Re are investment contracts, there is no significant insurance risk present and
therefore the reinsurance agreement is accounted for as a separate investment contract. The presentation of this agreement is
similar to other reinsurance agreements that apply reinsurance accounting as discussed in further detail within Note O F&G
Reinsurance to our Consolidated Financial Statements included in Item 8 of Part II of this Annual Report.

New Reinsurance Transaction. Effective December 31, 2022, FGL Insurance entered into an indemnity reinsurance
agreement with New Reinsurance Company Ltd. (“New Re”), a third-party reinsurer and wholly owned subsidiary of
Miinchener Riickversicherungs-Gesellschaft Aktiengesellschaft in Miinchen (d/b/a Munich Re), to cede certain fixed index
annuity policies.

The CARVM Facility. Life insurance companies operating in the United States must calculate required reserves for life
and annuity policies based on statutory principles. The insurance division has adopted the methodology contained in the NAIC
Valuation Manual (VM) as the prescribed methodology for the insurance industry. The industry has reduced or eliminated
redundancies thereby increasing capital using a variety of techniques including reserve facilities.

FGL Insurance has a reinsurance treaty with Raven Reinsurance Company ("Raven Re"), its wholly-owned captive
reinsurance company, to cede the Commissioners Annuity Reserve Valuation Method (CARVM) liability for annuity benefits
where surrender charges are waived. In connection with the CARVM reinsurance agreement, FGL Insurance and Raven Re
entered into an agreement with Nomura Bank International plc (“NBI”) to establish a reserve financing facility in the form of a
letter of credit issued by NBI. The financing facility has $200 million available to draw on as of December 31, 2022. The
facility may terminate earlier than the current termination date of October 1, 2027, in accordance with the terms of the
Reimbursement Agreement. Under the terms of the reimbursement agreement, in the event the letter of credit is drawn upon,
Raven Re is required to repay the amounts utilized, and Fidelity & Guaranty Life Holdings, Inc. ("FGLH") is obligated to repay
the amounts utilized if Raven Re fails to make the required reimbursement. FGLH also is required to make capital contributions
to Raven Re in the event that Raven Re’s statutory capital and surplus falls below certain defined levels. As of December 31,
2022 and December 31, 2021, Raven Re’s statutory capital and surplus was $11 million and $62 million, respectively, in excess
of the minimum level required under the Reimbursement Agreement. As this letter of credit is provided by an unaffiliated
financial institution, Raven Re is permitted to carry the letter of credit as an admitted asset on the Raven Re statutory balance
sheet.

Regulation - U.S. FGL Insurance, Fidelity & Guaranty Life Insurance Company of New York (“FGL NY Insurance”) and
Raven Re are subject to comprehensive regulation and supervision in their domiciles, Iowa, New York and Vermont,
respectively, and in each state in which they do business. FGL Insurance does business throughout the United States, except for
New York. FGL NY Insurance only does business in New York. Raven Re is a special purpose captive reinsurance company
that only provides reinsurance to FGL Insurance under the CARVM Treaty. FGL Insurance’s principal insurance regulatory
authority is the Iowa Insurance Division ("IID"); however, state insurance departments throughout the United States also
monitor FGL Insurance’s insurance operations as a licensed insurer. The New York State Department of Financial Services
(“NYDFS”) regulates the operations of FGL NY Insurance. The purpose of these regulations is primarily to protect
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policyholders and beneficiaries and not general creditors and shareholders of those insurers. Many of the laws and regulations
to which FGL Insurance and FGL NY Insurance are subject are regularly re-examined and existing or future laws and
regulations may become more restrictive or otherwise adversely affect their operations.

Generally, insurance products underwritten by and rates used by FGL Insurance and FGL NY Insurance must be
approved by the insurance regulators in each state in which they are sold. Those products are also substantially affected by
federal and state tax laws. For example, changes in tax law could reduce or eliminate the tax-deferred accumulation of earnings
on the deposits paid by the holders of annuities and life insurance products, which could make such products less attractive to
potential purchasers. A shift away from life insurance and annuity products could reduce FGL Insurance’s and FGL NY
Insurance’s income from the sale of such products, as well as the assets upon which FGL Insurance and FGL NY Insurance
earn investment income. In addition, insurance products may also be subject to the Employee Retirement Income Security Act
of 1974 ("ERISA").

State insurance authorities have broad administrative powers over FGL Insurance and FGL NY Insurance with respect to
all aspects of the insurance business including:

* licensing to transact business;

* licensing agents;

* prescribing which assets and liabilities are to be considered in determining statutory surplus;
* regulating premium rates for certain insurance products;

 approving policy forms and certain related materials;

 determining whether a reasonable basis exists as to the suitability of the annuity purchase recommendations producers
make;

* regulating unfair trade and claims practices;
+ establishing reserve requirements and solvency standards;
+ regulating the amount of dividends that may be paid in any year;

+ regulating the availability of reinsurance or other substitute financing solutions, the terms thereof and the ability of an
insurer to take credit on its financial statements for insurance ceded to reinsurers or other substitute financing
solutions;

+ fixing maximum interest rates on life insurance policy loans and minimum accumulation or surrender values; and
+ regulating the type, amounts, and valuations of investments permitted, transactions with affiliates, and other matters.

State insurance laws and regulations require FGL Insurance, FGL NY Insurance and Raven Re to file reports, including
financial statements, with state insurance departments in each state in which they do business, and their operations and accounts
are subject to examination by those departments at any time. FGL Insurance, FGL NY Insurance and Raven Re prepare
statutory financial statements in accordance with accounting practices and procedures prescribed or permitted by these
departments.

The NAIC has approved a series of statutory accounting principles and various model regulations that have been adopted,
in some cases with certain modifications, by all state insurance departments. These statutory principles are subject to ongoing
change and modification. Moreover, compliance with any particular regulator’s interpretation of a legal or accounting issue
may not result in compliance with another regulator’s interpretation of the same issue, particularly when compliance is judged
in hindsight. Any particular regulator’s interpretation of a legal or accounting issue may change over time to FGL Insurance’s
or FGL NY Insurance’s detriment, or changes to the overall legal or market environment, even absent any change of
interpretation by a particular regulator, may cause FGL Insurance and FGL NY Insurance to change their views regarding the
actions they need to take from a legal risk management perspective, which could necessitate changes to FGL Insurance’s or
FGL NY Insurance’s practices that may, in some cases, limit their ability to grow and improve profitability.

State insurance departments conduct periodic examinations of the books and records, financial reporting, policy and rate
filings, market conduct and business practices of insurance companies domiciled in their states, generally once every three to
five years. Examinations are generally carried out in cooperation with the insurance departments of other states under
guidelines promulgated by the NAIC. State insurance departments also have the authority to conduct examinations of non-
domiciliary insurers that are licensed in their states.

The Iowa insurance law and the New York insurance law regulate the amount of dividends that may be paid in any year
by FGL Insurance and FGL NY Insurance, respectively.
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Each year, FGL NY Insurance may pay a certain limited amount of ordinary dividends or other distributions without
being required to obtain the prior consent of or the NYDFS. However, to pay any dividends or distributions (including the
payment of any dividends or distributions for which prior consent is not required), FGL NY Insurance must provide advance
written notice to the NYDFS.

Pursuant to Iowa insurance law, ordinary dividends are payments, together with all other such payments within the
preceding twelve months, that do not exceed the greater of (i) 10% of FGL Insurance’s statutory surplus as regards
policyholders as of December 31 of the preceding year; or (ii) the net gain from operations of FGL Insurance (excluding
realized capital gains) for the 12-month period ending December 31 of the preceding year.

Dividends in excess of FGL Insurance’s ordinary dividend capacity are referred to as extraordinary and require prior
approval of the lowa Commissioner. In deciding whether to approve a request to pay an extraordinary dividend, lowa insurance
law requires the lowa Commissioner to consider the effect of the dividend payment on FGL Insurance’s surplus and financial
condition generally and whether the payment of the dividend will cause FGL Insurance to fail to meet its required RBC ratio.
Dividends may only be paid out of statutory earned surplus.

Any payment of dividends by FGL Insurance is subject to the regulatory restrictions described above and the approval of
such payment by the board of directors of FGL Insurance, which must consider various factors, including general economic and
business conditions, tax considerations, FGL Insurance’s strategic plans, financial results and condition, FGL Insurance’s
expansion plans, any contractual, legal or regulatory restrictions on the payment of dividends and its effect on RBC and such
other factors the board of directors of FGL Insurance considers relevant. For example, payments of dividends could reduce FGL
Insurance’s RBC and financial condition and lead to a reduction in FGL Insurance’s financial strength rating. See section titled
"Risks Relating to Our Business-A financial strength ratings downgrade, potential downgrade, or any other negative action by a
rating agency could make our products less attractive and increase our cost of capital, and thereby adversely affect our financial
condition and results of operations” in Item 1A. Risk Factors.

FGL NY Insurance has historically not paid dividends.

FGL Insurance and FGL NY Insurance are subject to the supervision of the regulators in states where they are licensed to
transact business. Regulators have discretionary authority in connection with the continuing licensing of these entities to limit
or prohibit sales to policyholders if, in their judgment, the regulators determine that such entities have not maintained the
minimum surplus or capital or that the further transaction of business will be hazardous to policyholders.

In order to enhance the regulation of insurers’ solvency, the NAIC adopted a model law to implement RBC requirements
for life, health and property and casualty insurance companies. All states have adopted the NAIC’s model law or a substantially
similar law. RBC is used to evaluate the adequacy of capital and surplus maintained by an insurance company in relation to
risks associated with: (i) asset risk, (ii) insurance risk, (iii) interest rate risk, and (iv) business risk. In general, RBC is calculated
by applying factors to various asset, premium and reserve items, taking into account the risk characteristics of the insurer.
Within a given risk category, these factors are higher for those items with greater underlying risk and lower for items with
lower underlying risk. The RBC formula is used as an early warning regulatory tool to identify possible inadequately
capitalized insurers for purposes of initiating regulatory action, and not as a means to rank insurers generally. Insurers that have
less statutory capital than the RBC calculation requires are considered to have inadequate capital and are subject to varying
degrees of regulatory action depending upon the level of capital inadequacy. As of the most recent annual statutory financial
statements filed with insurance regulators, the RBC ratios for FGL Insurance and FGL NY Insurance each exceeded the
minimum RBC requirements.

It is desirable to maintain an RBC ratio in excess of the minimum requirements in order to maintain or improve financial
strength ratings. FGL Insurance's estimated U.S. RBC ratio was approximately 440% target for the year ended December 31,
2022. See section titled “Risks Relating to Our Business-A financial strength ratings downgrade, potential downgrade, or any
other negative action by a rating agency, could make our product offerings less attractive and increase our cost of capital, and
thereby adversely affect our financial condition and results of operations” in Item 1A. Risk Factors.

The NAIC has developed a set of financial relationships or tests known as the Insurance Regulatory Information System
("IRIS") to assist state regulators in monitoring the financial condition of U.S. insurance companies and identifying companies
that require special attention or action by insurance regulatory authorities. A ratio falling outside the prescribed “usual range” is
not considered a failing result. Rather, unusual values are viewed as part of the regulatory early monitoring system. In many
cases, it is not unusual for financially sound companies to have one or more ratios that fall outside the usual range. Insurance
companies generally submit data annually to the NAIC, which in turn analyzes the data using prescribed financial data ratios,
each with defined “usual ranges”. Generally, regulators will begin to investigate or monitor an insurance company if its ratios
fall outside the usual ranges for four or more of the ratios. IRIS consists of a statistical phase and an analytical phase whereby
financial examiners review insurers’ annual statements and financial ratios. The statistical phase consists of 12 key financial
ratios based on year-end data that are generated from the NAIC database annually; each ratio has a “usual range” of results. As
of December 31, 2022, FGL Insurance, FGL NY Insurance and Raven Re had three, four and three ratios outside the usual
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range, respectively. The IRIS ratios for net income to total income (including realized capital gains and losses), change in
premium and change in product mix for FGL Insurance were outside the usual range. The IRIS ratios for net change in capital
and surplus, gross change in capital and surplus, net income to total income (including realized capital gains and losses) and
change in reserving ratio for FGL NY Insurance were outside the usual range. The IRIS ratios for net income to total income
(including realized capital gains and losses), adequacy of investment income and change in premium for Raven Re were outside
the usual range.

In all instances in prior years, regulators have been satisfied upon follow-up that no regulatory action was required. FGL
Insurance, FGL NY Insurance and Raven Re are not currently subject to regulatory restrictions based on these ratios.

State insurance laws require insurers to analyze the adequacy of reserves. The respective appointed actuaries for FGL
Insurance, FGL NY Insurance and Raven Re must each submit an opinion on an annual basis that their respective reserves,
when considered in light of the respective assets FGL Insurance, FGL NY Insurance and Raven Re hold with respect to those
reserves, make adequate provision for the contractual obligations and related expenses of FGL Insurance, FGL NY Insurance
and Raven Re. FGL Insurance, FGL NY Insurance and Raven Re have filed all of the required opinions with the insurance
departments in the states in which they do business.

States regulate the extent to which insurers are permitted to take credit on their financial statements for the financial
obligations that the insurers cede to reinsurers. Where an insurer cedes obligations to a reinsurer that is neither licensed nor
accredited by the state insurance department, the ceding insurer is not permitted to take such financial statement credit unless
the unlicensed or unaccredited reinsurer secures the liabilities it will owe under the reinsurance contract. Under the laws
regulating credit for reinsurance issued by such unlicensed or unaccredited reinsurers, the permissible means of securing such
liabilities are (i) the establishment of a trust account by the reinsurer to hold certain qualifying assets in a qualified U.S.
financial institution, such as a member of the Federal Reserve, with the ceding insurer as the exclusive beneficiary of such trust
account with the unconditional right to demand, without notice to the reinsurer, that the trustee pay over to it the assets in the
trust account equal to the liabilities owed by the reinsurer; (ii) the posting of an unconditional and irrevocable letter of credit by
a qualified U.S. financial institution in favor of the ceding company allowing the ceding company to draw upon the letter of
credit up to the amount of the unpaid liabilities of the reinsurer and (iii) a “funds withheld” arrangement by which the ceding
company withholds transfer to the reinsurer of the assets, which support the liabilities to be owed by the reinsurer, with the
ceding insurer retaining title to and exclusive control over such assets. In addition, on January 1, 2014, the NAIC Model Credit
for Reinsurance Act became effective in lowa, which adds the concept of “certified reinsurer”, whereby a ceding insurer may
take financial statement credit for reinsurance provided by an unaccredited and unlicensed reinsurer, which has been certified
by the lIowa Commissioner. The Iowa Commissioner certifies reinsurers based on several factors, including their financial
strength ratings, and imposes collateral requirements based on such factors. Effective January 1, 2020 reciprocal jurisdiction
was added and adopted in Iowa. FGL Insurance and FGL NY Insurance are subject to such credit for reinsurance rules in lowa
and New York, respectively, insofar as they enter into any reinsurance contracts with reinsurers that are neither licensed nor
accredited in lowa and New York, respectively.

F&G, as the parent company of FGL Insurance and the indirect parent company of FGL NY Insurance, is subject to the
insurance holding company laws in lowa and New York. These laws generally require each insurance company directly or
indirectly owned by the holding company to register with the insurance department in the insurance company’s state of
domicile and to furnish annually financial and other information about the operations of companies within the holding company
system. Generally, all transactions between insurers and affiliates within the holding company system are subject to regulation
and must be fair and reasonable, and may require prior notice and approval or non-disapproval by its domiciliary insurance
regulator.

Most states, including lowa and New York, have insurance laws that require regulatory approval of a direct or indirect
change of control of an insurer or an insurer’s holding company. Such laws prevent any person from acquiring control, directly
or indirectly, of F&G Annuities & Life, FGL US Holdings, CF Bermuda, FGLH, FGL Insurance or FGL NY Insurance unless
that person has filed a statement with specified information with the insurance regulators and has obtained their prior approval.
In addition, investors deemed to have a direct or indirect controlling interest are required to make regulatory filings and respond
to regulatory inquiries. Under most states’ statutes, including those of Iowa and New York, acquiring 10% or more of the
voting stock of an insurance company or its parent company is presumptively considered a change of control, although such
presumption may be rebutted. Accordingly, any person who acquires 10% or more of our voting securities or that of F&G
Annuities & Life, FGL US Holdings, CF Bermuda, FGLH, FGL Insurance or FGL NY Insurance without the prior approval of
the insurance regulators of lowa and New York will be in violation of those states’ laws and may be subject to injunctive action
requiring the disposition or seizure of those securities by the relevant insurance regulator or prohibiting the voting of those
securities and to other actions determined by the relevant insurance regulator.
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Each state has insurance guaranty association laws under which insurers doing business in the state may be assessed by
state insurance guaranty associations for certain obligations of insolvent insurance companies to policyholders and claimants.
Typically, states assess each member insurer in an amount related to the member insurer’s proportionate share of the business
written by all member insurers in the state. Although no prediction can be made as to the amount and timing of any future
assessments under these laws, FGL Insurance and FGL NY Insurance have established reserves that they believe are adequate
for assessments relating to insurance companies that are currently subject to insolvency proceedings.

State insurance laws and regulations include numerous provisions governing the marketplace activities of insurers,
including provisions governing the form and content of disclosure to consumers, illustrations, advertising, sales and complaint
process practices. State regulatory authorities generally enforce these provisions through periodic market conduct examinations.
In addition, FGL Insurance and FGL NY Insurance must file, and in many jurisdictions and for some lines of business obtain
regulatory approval for, rates and forms relating to the insurance written in the jurisdictions in which they operate. FGL
Insurance is currently the subject of four ongoing market conduct examinations in various states. Market conduct examinations
can result in monetary fines or remediation and generally require FGL Insurance to devote significant resources to the
management of such examinations. FGL Insurance does not believe that any of the current market conduct examinations it is
subject to will result in any fines or remediation orders that will be material to its business.

FGL Insurance, FGL NY Insurance, and Raven Re are subject to state laws and regulations that require diversification of
their investment portfolios and limit the amount of investments in certain asset categories, such as below investment grade fixed
income securities, equity, real estate, other equity investments and derivatives. Failure to comply with these laws and
regulations would cause investments exceeding regulatory limitations to be treated as either non-admitted assets for purposes of
measuring surplus or as not qualified as an asset held for reserve purposes and, in some instances, would require divestiture or
replacement of such non-qualifying investments. We believe that the investment portfolios of FGL Insurance, FGL NY
Insurance, and Raven Re as of December 31, 2022 complied in all material respects with such regulations.

Our operations are subject to certain federal and state laws and regulations that require financial institutions and other
businesses to protect the security and confidentiality of personal information, including health-related and customer
information, and to notify customers and other individuals about their policies and practices relating to their collection and
disclosure of health-related and customer information and their practices relating to protecting the security and confidentiality
of such information. These laws and regulations require notice to affected individuals, law enforcement agencies, regulators and
others if there is a breach of the security of certain personal information, including social security numbers, and require holders
of certain personal information to protect the security of the data. Our operations are also subject to certain federal regulations
that require financial institutions and creditors to implement effective programs to detect, prevent, and mitigate identity theft. In
addition, our ability to make telemarketing calls and to send unsolicited e-mail or fax messages to consumers and customers and
our uses of certain personal information, including consumer report information, are regulated. Federal and state governments
and regulatory bodies may be expected to consider additional or more detailed regulation regarding these subjects and the
privacy and security of personal information.

In recent years, the U.S. Securities and Exchange Commission (“SEC”) and state securities regulators have questioned
whether FIAs, such as those sold by us, should be treated as securities under the federal and state securities laws rather than as
insurance products exempted from such laws. Treatment of these products as securities would require additional registration
and licensing of these products and the agents selling them, as well as cause us to seek additional marketing relationships for
these products, any of which may impose significant restrictions on our ability to conduct operations as currently operated.
Under the Dodd-Frank Act, annuities that meet specific requirements, including requirements relating to certain state suitability
rules, are specifically exempted from being treated as securities by the SEC. We expect the types of FIAs that FGL Insurance
and FGL NY Insurance sell will meet these requirements and; therefore, are exempt from being treated as securities by the SEC
and state securities regulators. However, there can be no assurance that federal or state securities laws or state insurance laws
and regulations will not be amended or interpreted to impose further requirements on FIAs.

The Dodd-Frank Act made sweeping changes to the regulation of financial services entities, products and markets.
Certain provisions of the Dodd-Frank Act are applicable to us, our competitors or those entities with which we do business.
These provisions may impact us in many ways, including, but not limited to, having an effect on the overall business climate,
requiring the allocation of certain resources to government affairs, and increasing our legal and compliance related activities
and the costs associated therewith.

We may offer certain insurance and annuity products to employee benefit plans governed by ERISA and/or the Internal
Revenue Code (the "Code"), including group annuity contracts designated to fund tax-qualified retirement plans. ERISA and
the Code provide (among other requirements) standards of conduct for employee benefit plan fiduciaries, including investment
managers and investment advisers with respect to the assets of such plans, and holds fiduciaries liable if they fail to satisfy
fiduciary standards of conduct.
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State and federal regulators have been adopting stronger consumer protection regulations that may materially impact our
company, business, distribution, and products. The NAIC adopted an amended Suitability in Annuity Transactions Model
Regulation in February 2020 incorporating a requirement that agents act in the best interest of consumers without putting their
own financial interests or insurer’s interests ahead of consumer interests. The best interest requirement is satisfied by complying
with four regulatory obligations relating to care, disclosure, conflict of interest, and documentation. The amended model
regulation also requires agents to provide certain disclosures to consumers, obligates insurers to supervise agent compliance
with the new requirements, and prohibits sales contests or other incentives based on sales of specific annuities within a limited
period of time.

Several states have adopted the revised NAIC model regulation, including FGL Insurance’s domiciliary state of lowa.
Management has instituted business procedures to comply with these revised requirements where required. FGL NY Insurance
separately instituted new business procedures in response to the NYDFS best interest rule adopted in August 2019, which
survived a legal challenge and deviates from the NAIC model regulation and is considered more onerous in certain respects
including its broader application to life insurance sales.

In December 2020 the U. S. Department of Labor (DOL) issued its final version of an investment advice rule replacing
the previous “Fiduciary Rule” that had been challenged by industry participants and vacated in March 2018 by the United
States Fifth Circuit Court of Appeals. The new investment advice rule reinstates the five-part test for determining whether a
person is considered a fiduciary for purposes of ERISA and the Code and sets forth a new prohibited transaction class
exemption (PTE) referred to as PTE 2020-02. The rule’s preamble also contains the DOL’s reinterpretation of elements of the
five-part test that appears to encompass more insurance agents selling individual retirement account ("IRA") products and
withdraws the agency’s longstanding position that rollover recommendations out of employer plans are not subject to ERISA.
The new rule took effect on February 16, 2021.

The DOL investment advice rule leaves in place PTE 84-24, which is a longstanding class exemption providing
prohibited transaction relief for insurance agents selling annuity products provided certain disclosures are made to the plan
fiduciary, which is the policyholder in the case of an individual retirement account (“IRA”), and certain other conditions are
met. Among other things, these disclosures include the agent’s relationship to the insurer and commissions received in
connection with the annuity sale. FGL Insurance, along with FGL NY Insurance, designed and launched a compliance program
in January 2022 requiring all agents selling IRA products to submit an acknowledgment with each IRA application indicating
the agent has satisfied PTE 84-24 requirements on a precautionary basis in case the agent acted or is found to have acted as a
fiduciary. Meanwhile the DOL has publicly announced its intention to consider future rulemaking that would revoke or modify
PTE 84-24.

Management believes these current and emerging developments relating to market conduct standards for the financial
services industry may over time materially affect the way in which our agents do business, the role of IMOs, sale of IRA
products including IRA-to-IRA and employer plan rollovers, how the company supervises its distribution force, compensation
practices, and liability exposure and costs. In addition to implementing the compliance procedures described above,
management is monitoring further developments closely and will be working with IMOs and distributors to adapt to evolving
regulatory requirements and risks.

Regulation - Bermuda. F&G Life Re is a Bermuda exempted company incorporated under the Companies Act 1981, as
amended (the “Companies Act”) and registered as a Class C insurer under the Insurance Act 1978, as amended, and its related
regulations (the “Insurance Act”). F&G Life Re is regulated by the Bermuda Monetary Authority (“BMA”).

Bermuda has been awarded full equivalence for commercial insurers under Europe’s Solvency II regime applicable to
insurance companies, which regime came into effect on January 1, 2016. In addition, the Insurance Act required BMA approval
of increases in control or dispositions of control of an insurance company.

The BMA utilizes a risk-based approach when it comes to licensing and supervising insurance and reinsurance companies.
As part of the BMA’s risk-based system, an assessment of the inherent risks within each particular class of insurer or reinsurer
is used to determine the limitations and specific requirements that may be imposed. Thereafter the BMA keeps its analysis of
relative risk within individual institutions under review on an ongoing basis, including through the scrutiny of audited financial
statements, and, as appropriate, meeting with senior management during onsite visits.

The Insurance Act imposes on Bermuda insurance companies solvency and liquidity standards, as well as auditing and
reporting requirements. Certain significant aspects of the Bermuda insurance regulatory framework are set forth below.

Minimum Solvency Margin. The Insurance Act provides that the value of the assets of an insurer must exceed the value of
its liabilities by an amount greater than its prescribed minimum solvency margin.

The minimum solvency margin that must be maintained by a Class E insurer is the greater of: (i) $8,000,000; (ii) 2% of
first $500,000,000 of assets plus 1.5% of assets above $500,000,000; and (iii) 25% of that insurer’s enhanced capital
requirement (“ECR”). An insurer may file an application under the Insurance Act to waive the aforementioned requirements.
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ECR and Bermuda Solvency Capital Requirements (“BSCR”). Class C insurers are required to maintain available capital

and surplus at a level equal to or in excess of the applicable ECR, which is established by reference to either the applicable
BSCR model or an approved internal capital model. Furthermore, to enable the BMA to better assess the quality of the insurer’s
capital resources, a Class C insurer is required to disclose the makeup of its capital in accordance with its 3-tiered capital
system. An insurer may file an application under the Insurance Act to have the aforementioned ECR requirements waived.

Restrictions on Dividends and Distributions. In addition to the requirements under the Companies Act (as discussed
below), the Insurance Act limits the maximum amount of annual dividends and distributions that may be paid or distributed by
F&G Life Re without prior regulatory approval.

F&G Life Re is prohibited from declaring or paying a dividend if it fails to meet its minimum solvency margin, or ECR,
or if the declaration or payment of such dividend would cause such breach. If F&G Life Re were to fail to meet its minimum
solvency margin on the last day of any financial year, it would be prohibited from declaring or paying any dividends during the
next financial year without the approval of the BMA.

In addition, as a Class C insurer, F&G Life Re must: (i) not make any payment from its long-term business fund for any
purpose other than a purpose of the insurer’s long-term business, except in so far as such payment can be made out of any
surplus certified by the insurer’s approved actuary to be available for distribution otherwise than to policyholders; and (ii) not
declare or pay a dividend to any person other than a policyholder unless the value of the assets of its long-term business fund, as
certified by the insurer’s approved actuary, exceeds the extent (as to certified) of the liabilities of the insurer’s long-term
business. In the event a dividend complies with the above, F&G Life Re must ensure the amount of any such dividend does not
exceed the aggregate of (i) that excess and (ii) any other funds properly available for the payment of dividend, being funds
arising out of business of the insurer other than long-term business.

Furthermore, as a Class C insurer, F&G Life Re must not declare or pay a dividend to any person other than a
policyholder unless the value of the assets of the insurer, as certified by its approved actuary, exceeds its liabilities (as so
certified) by the greater of its margin of solvency or its ECR and the amount of any such dividend shall not exceed that excess.

The Companies Act also limits F&G Life Re’s ability to pay dividends and make distributions to its shareholders. F&G
Life Re is not permitted to declare or pay a dividend, or make a distribution out of its contributed surplus, if it is, or would after
the payment be, unable to pay its liabilities as they become due or if the realizable value of its assets would be less than its
liabilities.

Reduction of Capital. F&G Life Re may not reduce its total statutory capital by 15% or more, as set out in its previous
year’s financial statements, unless it has received the prior approval of the BMA. Total statutory capital consists of the insurer’s
paid in share capital, its contributed surplus (sometimes called additional paid in capital) and any other fixed capital designated
by the BMA as statutory capital.

Regulation - Cayman. F&G Cayman Re Ltd. ("F&G Cayman Re") is licensed as a class D insurer in the Cayman Islands
by the Cayman Islands Monetary Authority (“CIMA”). As a regulated insurance company, F&G Cayman Re is subject to the
supervision of CIMA and CIMA may at any time direct F&G Cayman Re, in relation to a policy, a line of business or the entire
business, to cease or refrain from committing an act or pursing a course of conduct and to perform such acts as in the opinion of
CIMA are necessary to remedy or ameliorate the situation.

The laws and regulations of the Cayman Islands require that, among other things, F&G Cayman Re maintain minimum
levels of statutory capital, surplus and liquidity, meet solvency standards, submit to periodic examinations of its financial
condition and restrict payments of dividends and reductions of capital. Statutes, regulations and policies that F&G Cayman Re
is subject to may also restrict the ability of F&G Cayman Re to write insurance and reinsurance policies, make certain
investments and distribute funds. Any failure to meet the applicable requirements or minimum statutory capital requirements
could subject it to further examination or corrective action by CIMA, including restrictions on dividend payments, limitations
on our writing of additional business or engaging in finance activities, supervision or liquidation.

Sustainability

FNF’s work to address Environmental, Social and Governance (“ESG”) issues is important to who we are as a company.
Our Company and our Board of Directors are committed to addressing ESG issues to better serve our employees, business
partners, and the communities impacted by our business. To honor that commitment, our management team leads our ESG
efforts with oversight from the Audit Committee, who reports our ESG progress and efforts to the Board of Directors.

While our title insurance products and services are not materially impacted by climate change, we believe that building a
sustainable business starts with being transparent about our business practices, corporate governance, environmental impact,
and our commitments to our stakeholders. In 2019, we shared our inaugural Sustainability report. Since then, we have
continued to enhance our ESG efforts and publish updates on our progress annually. Additional information regarding our ESG
efforts and commitment to sustainable business practices can be found on our sustainability page at www.fnf.com.
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FNF’s core ESG commitments include:

Protecting Property Owners: Our policyholders depend on the strength and security of a reputable title insurance
company to protect their home for years to come. As a provider of title insurance, we protect the rights of the insured — both
residential and commercial property owners — against unexpected legal and financial claims that may arise after closing.

Data Privacy and Fraud Protection: The safety and security of our policyholders, customers, vendors and employees is
one of our top priorities. This means ensuring rigorous information security and internal auditing protocols, and monitoring to
help ensure the safety of funds and private information when it is in our custody. We are also always working hard to educate
and protect our stakeholders from fraud, through enhancing our fraud prevention programs.

Preserving the Environment: FNF works to integrate environmental management practices into our operations, including
our facilities. As part of our commitment to preserve the environment, we understand that we not only have a duty to protect the
local environments where we operate, but that environmental change also poses risks and opportunities to our business. In
2021, we conducted our first climate risk assessment to understand climate-related risks that may impact our business and to

manage these risks through our enterprise risk management systems.

We have a number of efforts underway to reduce our environmental footprint across our locations. Our efforts include:
monitoring and mitigating our carbon footprint, eliminating the use of plastic water bottles, and participating in recycling
programs. As part of a traditionally paper-intensive industry, we have implemented customer-focused technology to
significantly reduce paper consumption in real estate transactions, and we are committed to moving the title insurance industry
in a more sustainable direction.

Supporting Our Employees and Communities: As one of our greatest assets, we are committed to providing our
employees with opportunities to expand their knowledge base and develop skills for career advancement. Additionally, we are
committed to building a diverse and inclusive workplace, and we strongly believe that the diversity of our clients should be
reflected among our employees. With over 1,400 locations throughout the United States and Canada and over 21,000
employees, we are positioned to make a difference within the communities in which we operate. Through local community
involvement, corporate initiatives, and philanthropic giving — as well as an active community volunteer ethos — we work hard
each day to support the communities in which we live. This community outreach and support has become even more pertinent
in the ongoing battle against COVID-19, and we continue to provide resources to ensure the health and safety of our employees,
their families, our customers, and our community.

Operating Ethically: Our reputation for integrity is one of our most important assets, and each of our employees and
directors is expected to contribute to the care and preservation of that asset. We operate in ways that we believe are fair,
transparent, and compliant with applicable regulations. We implement strong governance practices, policies, training, and
reporting avenues designed to encourage and promote that all employees adhere to the highest standards for business integrity.

Human Capital Resources
Employees

As of January 31, 2023, we had 21,759 full-time equivalent employees, which includes 20,195 in our Title segment, 889 in
our F&G segment and 675 in our Corporate and other segment. In our Title segment, we monitor our staffing levels based on
current economic activity. In our F&G segment, our employee base increased approximately 40% during 2021 as our F&G
business continues to grow. None of our employees are subject to collective bargaining agreements. We believe that our
relations with employees are generally good.

Diversity

Diversity is a key component of FNF’s success. We believe that the diversity of our employees allows us to offer our
clientele meaningful customized products and services. FNF aims to have diverse and inclusive practices in all aspects of our
business operations; particularly for hiring, compensation, and opportunity. We are committed to being an equal opportunity
employer and enhancing diversity and inclusion efforts across our business. Our goal is to foster an inclusive workplace where
each employee, regardless of race, ethnicity, sexual orientation, or gender identification, receives equal access to opportunities
throughout the organization.

FNF’s Code of Business Conduct & Ethics prohibits discrimination and harassment. We have a written nondiscrimination
policy that is distributed to all employees as part of our employee handbook, which employees must acknowledge annually. Our
employees participate in annual trainings including Code of Business Conduct and Ethics Training and Reporting Harassment:
Everyone’s Responsibility Training.

We have many women in leadership roles throughout our organization. As of January 31, 2022, out of the 19,332 U.S.
based employees under FNF, 70% of the total workforce are women and 30% are men. Two out of eleven board members are
women; 42% percent of the members of FNF’s Executive Team are women; and 68% of FNF’s Non-Executive Managers are
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women. Our annual Women in Leadership Program for female executives, managers, and future managers is designed to
encourage and promote women into more active leadership roles within FNF.

Our Board of Directors leads by example in its commitment to diversity. In 2018, our board codified its commitment to
diversity when selecting new director nominees, including candidates with a diversity of age, gender, nationality, race,
ethnicity, and sexual orientation by integrating it into the director selection criteria in our Corporate Governance Guidelines.

Training and Personal Development

We believe that our employees are one of our greatest assets, and we are committed to providing opportunities for them to
expand their knowledge base and develop opportunities for advancement, which in turn results in improved employee
performance and morale.

FNF offers a variety of training and educational opportunities for employees including, but not limited to, training on
escrow policies and procedures, advanced escrow processing and practices, title loss reduction, title underwriting, advanced title
practices and procedures, fraud prevention, as well as software, soft skills, sales, and time management trainings. Our
Commercial Sales University is a course for new commercial sales reps and our Leadership Development Program provides
employees mentorship from senior executives.

Leadership Development Program: Our Leadership Development Program helps employees advance their careers
through professional development. Candidates are nominated once a year by their manager to participate in an intensive
program, where they are asked to prepare and present a managers’ report and to participate in the process of preparing an
annual budget. In addition, the program includes thought-provoking discussions between candidates and our management team
about leadership, business, the economy, and other industry-related topics. This process enables candidates to gain a better
understanding of our Company culture and management expectations. Candidates also gain access to mentorship and
engagement with senior executives.

Many departments provide Continuing Education (CE) and Continuing Legal Education (CLE) opportunities for state land
title and legal associations. Some offices provide financial assistance to join professional organizations and offer education
reimbursement.

Financial Information by Operating Segment

For financial information by operating segment, see Note J Segment Information to our Consolidated Financial Statements
included in Item 8 of Part II of this Annual Report.

Statement Regarding Forward-Looking Information

The statements contained in this Annual Report or in our other documents or in oral presentations or other statements made
by our management that are not purely historical are forward-looking statements within the meaning of Section 27A of the
Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended (the "Exchange
Act"), including statements regarding our expectations, hopes, intentions, or strategies regarding the future. These statements
relate to, among other things, future financial and operating results of the Company. In many cases, you can identify forward-
looking statements by terminology such as “may,” “will,” “should,” “expect,” “plan,” “anticipate,” “believe,” “estimate,”
“predict,” “potential,” or “continue,” or the negative of these terms and other comparable terminology. Actual results could
differ materially from those anticipated in these statements as a result of a number of factors, including, but not limited to the
following:

EEINE3 9

» adverse changes in the level of real estate activity, which may be caused by, among other things, high or increasing
interest rates, a limited supply of mortgage funding, increased mortgage defaults, or a weak U.S. economy;

» the severity of our title insurance claims;

* downgrade of our credit rating by rating agencies;

» compliance with extensive government regulation of our operating subsidiaries and adverse changes in applicable laws
or regulations or in their application by regulators;

»  potential impact of the F&G Distribution on relationships, including employees, suppliers, customers and competitors;

» regulatory investigations of the title insurance industry;

* loss of key personnel that could negatively affect our financial results and impair our operating abilities;

» our business concentration in the States of California and Texas are the source of approximately 12.0% and 15.0%,
respectively, of our title insurance premiums;

*  our potential inability to find suitable acquisition candidates, as well as the risks associated with acquisitions in lines of
business that will not necessarily be limited to our traditional areas of focus, or difficulties integrating acquisitions;

»  our dependence on distributions from our title insurance underwriters as our main source of cash flow;

* competition from other title insurance companies;
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» changes in general economic, business, and political conditions, including changes in the financial markets related to
COVID-19 conditions;

* impacts to our business operations caused by the occurrence of a catastrophe or global crisis, including the spread of
COVID-19 variants; and

» other risks detailed in "Risk Factors" below and elsewhere in this document and in our other filings with the SEC.

We are not under any obligation (and expressly disclaim any such obligation) to update or alter our forward-looking
statements, whether as a result of new information, future events or otherwise. You should carefully consider the possibility that
actual results may differ materially from our forward-looking statements.

Additional Information

Our website address is www.fnf.com. We make available free of charge on or through our website our Annual Report on
Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and all amendments to those reports filed or
furnished pursuant to Section 13(a) or 15(d) of the Exchange Act as soon as reasonably practicable after such material is
electronically filed with or furnished to the SEC. However, the information found on our website is not part of this or any other
report.

Item 1A. Risk Factors

In addition to the normal risks of business, we are subject to significant risks and uncertainties, including those listed below and
others described elsewhere in this Annual Report. Any of the risks described herein could result in a significant or material
adverse effect on our results of operations or financial condition.

Risk Factors Relating to Market Conditions

If economic and credit market conditions continue to deteriorate, it could have a material adverse impact on our investment
portfolio and could also cause our stock price to fluctuate significantly.

Our investment portfolio is exposed to economic and financial market risks, including changes in interest rates, credit
markets and prices of marketable equity and fixed-income securities. Our investment policy in our title business is designed to
maximize total return through investment income and capital appreciation consistent with moderate risk of principal, while
providing adequate liquidity and complying with internal and regulatory guidelines. To achieve this objective, our marketable
debt investments are primarily investment grade, liquid, fixed-income securities and money market instruments denominated in
U.S. dollars. We make investments in certain equity securities and preferred stock in order to take advantage of perceived value
and for strategic purposes. Economic and credit market conditions may adversely affect the ability of some issuers of
investment securities to repay their obligations and affect the values of investment securities. If the carrying value of our
investments exceeds the fair value, and the decline in fair value is deemed to be other-than-temporary, we will be required to
write down the value of our investments, which could have a material negative impact on our results of operations and financial
condition.

Fixed maturities, equity securities and derivatives represent the majority of total cash and invested assets reported at fair
value on our balance sheets. Fair value is defined as the price that would be received to sell an asset or paid to transfer a liability
in an orderly transaction between market participants at the measurement date (an exit price). Fair value estimates are made
based on available market information and judgments about the financial instrument at a specific point in time. Expectations
that our investments will continue to perform in accordance with their contractual terms are based on evidence gathered through
our normal credit surveillance process and on assumptions a market participant would use in determining the current fair value.

The value and performance of certain of our assets are dependent upon the performance of collateral underlying these
investments. It is possible the collateral will not meet performance expectations leading to adverse changes in the cash flows on
our holdings of these types of securities.

In addition, many factors unrelated to our business could cause the market price of our common stock to rise and fall,
including the operating and stock price performance of other comparable companies, investors’ general perception of our
industry, and changes in general economic and market conditions. If the market for stocks in our industry, or the stock market
in general, experiences a loss of investor confidence, the trading price of our common stock could decline for reasons unrelated
to our business, financial condition or results of operations. If any of the foregoing occurs, it could cause our stock price to fall
and may expose us to lawsuits that, even if successfully defended, could be costly to defend and a distraction to management.

Equity market volatility could negatively impact our business.

The estimated cost of providing GMWB associated with our annuity products incorporates various assumptions about the
overall performance of equity markets over certain time periods. Periods of significant and sustained downturns in equity
markets or increased equity volatility could result in an increase in the valuation of the future policy benefit or policyholder
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account balance liabilities associated with such products, resulting in a reduction in our revenues and net earnings (loss). The
rate of amortization of our deferred acquisition costs ("DAC"), deferred sales inducements ("DSI") and value of business
acquired ("VOBA") relating to FIA products could also increase if equity market performance is worse than assumed and have
a materially adverse impact on our results of operations and financial condition.

Conditions in the economy generally could adversely affect our business, results of operations and financial condition.

Our results of operations are materially affected by conditions in the U.S. economy. Adverse economic conditions may
result in a decline in revenues and/or erosion of our profit margins. In addition, in the event of extreme prolonged market events
and economic downturns, we could incur significant losses. Even in the absence of a market downturn we are exposed to
substantial risk of loss due to market volatility.

Factors such as consumer spending, business investment, government spending, the volatility and strength of the capital
markets, investor and consumer confidence, foreign currency exchange rates and inflation levels all affect the business and
economic environment and, ultimately, the amount and profitability of our business. In an economic downturn characterized by
higher unemployment, lower family income, negative investor sentiment and lower consumer spending, the demand for our
insurance products could be adversely affected. Under such conditions, our F&G segment may also experience an elevated
incidence of policy lapses, policy loans, withdrawals and surrenders. In addition, our investments could be adversely affected as
a result of deteriorating financial and business conditions affecting the issuers of the securities in our investment portfolio.

Our investments are subject to market and credit risks. These risks could be heightened during periods of extreme volatility
or disruption in financial and credit markets.

A worsening business climate, such as the current recession, or changing trends could cause issuers of the fixed-income
securities that we own to default on either principal or interest payments. Additionally, market price valuations may not
accurately reflect the underlying expected cash flows of securities within our investment portfolio. If we fail to react
appropriately to difficult market or economic conditions, our investment portfolio could incur material losses.

Our invested assets and derivative financial instruments are subject to risks of credit defaults and changes in market values.
Periods of extreme volatility or disruption in the financial and credit markets could increase these risks. Changes in interest
rates and credit spreads could cause market price and cash flow variability in the fixed income instruments in our investment
portfolio. Significant volatility and lack of liquidity in the credit markets could cause the market value of the fixed-income
securities we own to decline. Additionally, market price valuations may not accurately reflect the underlying expected cash
flows of securities within our investment portfolio. Finally, market volatility could cause investment income fluctuations in
regards to our alternative investments that may differ significantly from period to period.

The value of our mortgage-backed securities and our commercial and residential mortgage loan investments depends in part
on the financial condition of the borrowers and tenants for the properties underlying those investments, as well as general and
specific economic trends affecting the overall default rate. We are also subject to the risk that cash flows resulting from the
payments on pools of mortgages that serve as collateral underlying the mortgage-backed securities we own may differ from our
expectations in timing or size. Any event reducing the estimated fair value of these securities, other than on a temporary basis,
could have an adverse effect on our business, results of operations and financial condition.

If adverse changes in the levels of real estate activity occur, our revenues may decline.

Title insurance revenue is closely related to the level of real estate activity that includes sales, mortgage financing and
mortgage refinancing. The levels of real estate activity are primarily affected by the average price of real estate sales, the
availability of funds to finance purchases and mortgage interest rates.

We have found that residential real estate activity generally decreases in the following situations:

»  when mortgage interest rates are high or increasing;

*  when the mortgage funding supply is limited;

»  when housing inventory is limited or home prices are high or increasing; and

*  when the United States economy is weak, including high unemployment levels.

Declines in the level of real estate activity or the average price of real estate sales are likely to adversely affect our title
insurance revenues. The Mortgage Bankers Association's ("MBA") Mortgage Finance Forecast as of February 21, 2023
calculates an approximately $2.2 trillion mortgage origination market for 2022, which would be a decrease from 2021 resulting
primarily from decreases in both purchase and refinance activity. The MBA predicts overall mortgage originations in 2023 will
also decrease when compared to 2022 as a result of decreases in both purchase and refinance activity. Our revenues in future
periods will continue to be subject to these and other factors that are beyond our control and, as a result, are likely to fluctuate.
See discussion under 'Business Trends and Conditions' within Management's Discussion and Analysis of Financial Condition
and Results of Operations included in Item 7 of Part II of this Annual Report for further discussion of current market trends.
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Interest rate fluctuations could adversely affect our business, financial condition, liquidity, results of operations and cash
flows.

Interest rate risk is a significant market risk as our F&G business involves issuing interest rate sensitive obligations backed
primarily by investments in fixed income assets. For several years prior to 2022, interest rates remained at or near historically
low levels. A prolonged period of low rates exposes us to the risk of not achieving returns sufficient to meet our earnings
targets and/or our contractual obligations. Furthermore, low or declining interest rates may reduce the rate of policyholder
surrenders and withdrawals on our life insurance and annuity products, thus increasing the duration of the liabilities, creating
asset and liability duration mismatches and increasing the risk of having to reinvest assets at yields below the amounts required
to support our obligations. Lower interest rates may also result in decreased sales of certain insurance products, negatively
impacting our profitability from new business.

During periods of increasing interest rates, such as those observed in 2022, we may offer higher crediting rates on interest-
sensitive products, such as universal life insurance and fixed annuities, and we may increase crediting rates on in-force products
to keep these products competitive. We may be required to accept lower spread income (the difference between the returns we
earn on our investments and the amounts we credit to contractholders) thus reducing our profitability, as returns on our portfolio
of invested assets may not increase as quickly as current interest rates. Rapidly rising interest rates may also expose us to the
risk of financial disintermediation, which is an increase in policy surrenders, withdrawals and requests for policy loans as
customers seek to achieve higher returns elsewhere requiring us to liquidate assets in an unrealized loss position. If we
experience unexpected withdrawal activity, we could exhaust our liquid assets and be forced to liquidate other less liquid assets
such as limited partnership investments. We may have difficulty selling these investments in a timely manner and/or be forced
to sell them for less than we otherwise would have been able to realize, which could have a material adverse effect on our
business, financial condition and results of operations. We have developed and maintain asset liability management (“ALM”)
programs and procedures designed to mitigate interest rate risk by matching asset cash flows to expected liability cash flows. In
addition, we assess surrender charges on withdrawals in excess of allowable penalty-free amounts that occur during the
surrender charge period. There can be no assurance actual withdrawals, contract benefits, and maturities will match our
estimates. Despite our efforts to reduce the impact of rising interest rates, we may be required to sell assets to raise the cash
necessary to respond to an increase in surrenders, withdrawals and loans, thereby realizing capital losses on the assets sold.

We may experience spread income compression, and a loss of anticipated earnings, if credited interest rates are increased
on renewing contracts in an effort to decrease or manage withdrawal activity. Our expectation for future spread income is an
important component in amortization of DAC, DSI, and VOBA under U.S. GAAP. Significant reductions in spread income
may cause us to accelerate DAC, DSI, and VOBA amortization. In addition, certain statutory capital and reserve requirements
are based on formulas or models that consider interest rates and a prolonged period of low interest rates may increase the
statutory capital we are required to hold as well as the amount of assets we must maintain to support statutory reserves.

Risk Factors Relating to Our Business

We have recorded goodwill as a result of prior acquisitions, and an economic downturn could cause these balances to
become impaired, requiring write-downs that would reduce our operating income.

Goodwill aggregated approximately $4,642 million, or 7.1% of our total assets, as of December 31, 2022. Current
accounting rules require that goodwill be assessed for impairment at least annually or whenever changes in circumstances
indicate that the carrying amount may not be recoverable from estimated future cash flows. Factors that may be considered a
change in circumstance indicating the carrying value of our intangible assets, including goodwill, may not be recoverable
include, but are not limited to, significant underperformance relative to historical or projected future operating results, a
significant decline in our stock price and market capitalization, and negative industry or economic trends. For the years ended
December 31, 2022, 2021 and 2020, no goodwill impairment charge was recorded. However, if the current economic downturn
continues or escalates into further deterioration, the carrying amount of our goodwill may no longer be recoverable, and we
may be required to record an impairment charge, which would have a negative impact on our results of operations and financial
condition. We will continue to monitor our market capitalization and the impact of the economy to determine if there is an
impairment of goodwill in future periods.

Our substantial indebtedness could adversely affect our ability to raise additional capital to fund our operations, limit our
ability to react to changes in the economy or our industry and prevent us from meeting our obligations under our
indebtedness.

As of December 31, 2022, our outstanding debt was $3,238 million. Our high degree of leverage could have important
consequences, including the following: (i) a substantial portion of our cash flow from operations is dedicated to the payment of
principal and interest on indebtedness, thereby reducing the funds available for operations, future business opportunities and
capital expenditures; (ii) our ability to obtain additional financing for working capital, capital expenditures, debt service
requirements, acquisitions and general corporate purposes in the future may be limited; (iii) we may be unable to adjust rapidly
to changing market conditions; (iv) the debt service requirements of our other indebtedness could make it more difficult for us
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to satisfy our financial obligations; and (v) we may be vulnerable in a downturn in general economic conditions or in our
business and we may be unable to carry out activities that are important to our growth.

Our ability to make scheduled payments of the principal of, or to pay interest on, or to refinance indebtedness depends on
and is subject to our financial and operating performance, which in turn is affected by general and regional economic, financial,
competitive, business and other factors beyond our control. If we are unable to generate sufficient cash flow to service our debt
or to fund our other liquidity needs, we will need to restructure or refinance all or a portion of our debt, which could cause us to
default on our obligations and impair our liquidity. Any refinancing of our indebtedness could be at higher interest rates and
may require us to comply with more stringent covenants that could further restrict our business operations. We from time to
time may increase the amount of our indebtedness, modify the terms of our financing arrangements, issue dividends, make
capital expenditures and take other actions that may substantially increase our leverage.

The pattern of amortizing our DAC, DSI, and VOBA balances relies on assumptions and estimates made by management.
Changes in these assumptions and estimates could impact our results of operations and financial condition.

Amortization of our DAC, DSI and VOBA balances depends on the actual and expected profits generated by the respective
lines of business that incurred the expenses. Expected profits are dependent on assumptions regarding a number of factors
including investment returns, benefit payments, expenses, mortality, and policy lapse. Due to the uncertainty associated with
establishing these assumptions, we cannot, with precision, determine the exact pattern of profit emergence. As a result,
amortization of these balances will vary from period to period. Any difference in actual experience versus expected results
could require us to, among other things, accelerate the amortization of DAC, DSI and VOBA that would reduce profitability for
such lines of business in the current period.

For additional information, see Item 7 of Part II of this Annual Report, under Management’s Discussion and Analysis of
Financial Condition and Results of Operations-Critical Accounting Policies and Estimates.

We may face losses if our actual experience differs significantly from our reserving assumptions.

Our profitability depends significantly upon the extent to which our actual experience is consistent with the assumptions
used in setting rates for our products and establishing liabilities for future life insurance, annuity, and PRT policy benefits and
claims. However, due to the nature of the underlying risks and the high degree of uncertainty associated with the determination
of the liabilities for unpaid policy benefits and claims, we cannot determine precisely the amounts we will ultimately pay to
settle these liabilities. As a result, we may experience volatility in our profitability and our reserves from period to period. To
the extent that actual experience is less favorable than our underlying assumptions, we could be required to increase our
liabilities, which may reduce our profitability and impact our financial strength.

We have been issuing guaranteed minimum withdrawal benefit (“GMWB”) products since 2008. In our reserve
calculations, we make assumptions for policyholder behavior as it relates to GMWB utilization. If emerging experience
deviates from our assumptions on GMWB utilization, it could have a significant effect on our reserve levels and related results
of operations. Based on experience of GMWB utilization, which continues to emerge, we updated our GMWB utilization
assumption during 2022, with a favorable impact on reserves. We will continue to monitor the GMWB utilization assumption
and update our best estimate as applicable.

See Item 7 of Part II of this Annual Report, under. Management’s Discussion and Analysis of Financial Condition and
Results of Operations-Critical Accounting Policies and Estimates.

Our management has historically sought to grow through acquisitions, both in our current lines of business as well as in
lines of business outside of our traditional areas of focus or geographic areas. This expansion of our business subjects us to
associated risks, such as risks and uncertainties associated with new companies, the diversion of management’s attention
and lack of experience in operating unrelated businesses, and may affect our credit and ability to repay our debt.

Our management has historically sought to grow through acquisitions, both in our current lines of business, as well as lines
of business that are not directly tied to or synergistic with our current operations. Accordingly, we have in the past acquired,
and may in the future acquire, businesses in industries or geographic areas with which management is less familiar than we are
with our current businesses. These activities involve risks that could adversely affect our operating results, due to uncertainties
involved with new companies, diversion of management’s attention and lack of substantial experience in operating such
businesses. There can be no guarantee that we will not enter into transactions or make acquisitions that will cause us to incur
additional debt, increase our exposure to market and other risks and cause our credit or financial strength ratings to decline.

We are a holding company and depend on distributions from our subsidiaries for cash.

We are a holding company whose primary assets are the securities of our operating subsidiaries. Our ability to pay interest
on our outstanding debt and our other obligations and to pay dividends is dependent on the ability of our subsidiaries to pay
dividends or make other distributions or payments to us. If our operating subsidiaries are not able to pay dividends to us, we
may not be able to meet our obligations or pay dividends on our common stock.
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Our title insurance subsidiaries must comply with state laws, which require them to maintain minimum amounts of
working capital, surplus and reserves, and place restrictions on the amount of dividends that they can distribute to us.
Compliance with these laws will limit the amounts our regulated subsidiaries can dividend to us. During 2023, our title insurers
may pay dividends or make distributions to us of approximately $606 million; however, insurance regulators have the authority
to prohibit the payment of ordinary dividends or other payments by our title insurers to us if they determine that such payment
could be adverse to our policyholders.

Our F&G subsidiaries are also subject to state laws with respect to the payment of dividends. The Iowa insurance law and
the New York insurance law regulate the amount of dividends that may be paid in any year by FGL Insurance and FGL NY
Insurance, respectively. Compliance with these state regulations will limit the amounts that FGL Insurance and FGL NY
Insurance may dividend to us. Any dividends in excess of a threshold amount are subject to advance state notice or approval.

The maximum dividend permitted by law is not necessarily indicative of an insurer’s actual ability to pay dividends, which
may be constrained by business and regulatory considerations, such as the impact of dividends on surplus, which could affect
an insurer’s ratings or competitive position, the amount of premiums that can be written and the ability to pay future dividends.
Further, depending on business and regulatory conditions, we may in the future need to retain cash in our underwriters or even
contribute cash to one or more of them in order to maintain their ratings or their statutory capital position. Such a requirement
could be the result of investment losses, reserve charges, adverse operating conditions in the current economic environment or
changes in interpretation of statutory accounting requirements by regulators.

Our business could be interrupted or compromised if we experience difficulties arising from outsourcing relationships.

If we do not maintain an effective outsourcing strategy or third-party providers do not perform as contracted, we may
experience operational difficulties, increased costs and a loss of business that could have a material adverse effect on our results
of operations. If there is a delay in our third-party providers’ introduction of our new products or if our third-party providers are
unable to service our customers appropriately, we may experience a loss of business that could have a material adverse effect on
our results of operations. In addition, our reliance on third-party service providers that we do not control does not relieve us of
our responsibilities and requirements. Any failure or negligence by such third-party service providers in carrying out their
contractual duties may result in us becoming subjected to liability to parties who are harmed and ensuing litigation. Any
litigation relating to such matters could be costly, expensive and time-consuming, and the outcome of any such litigation may
be uncertain. Moreover, any adverse publicity arising from such litigation, even if the litigation is not successful, could
adversely affect our reputation and sales of our products.

See section titled "Outsourcing” in Item 1. Business for functions we outsource to third-party service providers.

If we are unable to attract and retain national marketing organizations and independent agents, sales of our products may
be reduced.

Within our F&G segment, we must attract and retain our network of IMOs and independent agents to sell our products.
Insurance companies compete vigorously for productive agents. We compete with other life insurance companies for marketers
and agents primarily on the basis of our financial position, support services, compensation and product features. Such marketers
and agents may promote products offered by other life insurance companies that offer a larger variety of products than we do. If
we are unable to attract and retain a sufficient number of marketers and agents to sell our products, our ability to compete and
our revenues would suffer.

Failure of our enterprise-wide risk management processes could result in unexpected monetary losses, damage to our
reputation, additional costs or impairment of our ability to conduct business effectively.

As a large insurance entity and a publicly traded company, we have always had risk management functions, policies and
procedures throughout our operations and management. These functions include but are not limited to departments dedicated to
enterprise risk management and information technology risk management, information security, business continuity, lender
strategy and development, and vendor risk management. These policies and procedures have evolved over the years as we
continually reassess our processes both internally and to comply with changes in the regulatory environment. Due to limitations
inherent in any internal process, if our risk management processes prove unsuccessful at identifying and responding to risks, we
could incur unexpected monetary losses, damage to our reputation, additional costs or impairment of our ability to conduct
business effectively.

If we experience changes in the rate or severity of title insurance claims, it may be necessary for us to record additional
charges to our claim loss reserve. This may result in lower net earnings and the potential for earnings volatility.

By their nature, claims are often complex, vary greatly in dollar amounts and are affected by economic and market
conditions and the legal environment existing at the time of settlement of the claims. Estimating future title loss payments is
difficult because of the complex nature of title claims, the long periods of time over which claims are paid, significantly varying
dollar amounts of individual claims and other factors. From time to time, we experience large losses or an overall worsening of
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our loss payment experience in regard to the frequency or severity of claims that require us to record additional charges to our
claims loss reserve. There are currently pending several large claims, which we believe can be defended successfully without
material loss payments. However, if unanticipated material payments are required to settle these claims, it could result in or
contribute to additional charges to our claim loss reserves. These loss events are unpredictable and adversely affect our
earnings.

At each quarter end, our recorded reserve for claim losses is initially the result of taking the prior recorded reserve for
claim losses, adding the current provision to that balance and subtracting actual paid claims from that balance, resulting in an
amount that management then compares to our actuary's central estimate provided in the actuarial calculation. Due to the
uncertainty and judgment used by both management and our actuary, our ultimate liability may be greater or less than our
current reserves and/or our actuary’s calculation. If the recorded amount is within a reasonable range of the actuary’s central
estimate, but not at the central estimate, management assesses other factors in order to determine our best estimate. These
factors, which are both qualitative and quantitative, can change from period to period and include items such as current trends
in the real estate industry (which management can assess, but for which there is a time lag in the development of the data used
by our actuary), any adjustments from the actuarial estimates needed for the effects of unusually large or small claims,
improvements in our claims management processes, and other cost saving measures. Depending upon our assessment of these
factors, we may or may not adjust the recorded reserve. If the recorded amount is not within a reasonable range of the actuary’s
central estimate, we would record a charge or credit and reassess the provision rate on a go forward basis.

If the rating agencies downgrade our insurance companies, our results of operations and competitive position in the title
insurance industry may suffer.

Ratings have always been an important factor in establishing the competitive position of insurance companies. Our title
insurance subsidiaries are rated by S&P, Moody’s, and Demotech. Our F&G insurance subsidiaries are rated by A.M. Best,
Fitch, Moody's, and S&P. Ratings reflect the opinion of a rating agency with regard to an insurance company’s or insurance
holding company’s financial strength, operating performance and ability to meet its obligations to policyholders and are not
evaluations directed to investors. Our ratings are subject to continued periodic review by rating agencies and the continued
retention of those ratings cannot be assured. If our ratings are reduced from their current levels by those entities, our results of
operations could be adversely affected.

If our claim loss prevention procedures fail, we could incur significant claim losses.

In the ordinary course of our title insurance business, we assume risks related to insuring clear title to residential and
commercial properties. We have established procedures to mitigate the risk of loss from title claims, including extensive
underwriting and risk assessment procedures. We also mitigate the risk of large claim losses by reinsuring risks with other
insurers under excess of loss and case-by-case (“facultative”) reinsurance agreements. Reinsurance agreements generally
provide that the reinsurer is liable for loss and loss adjustment expense payments exceeding the amount retained by the ceding
company. However, the ceding company remains primarily liable to the insured whether or not the reinsurer is able to meet its
contractual obligations. If inherent limitations cause our claim loss risk mitigation procedures to fail, we could incur substantial
losses having an adverse effect on our results of operations or financial condition.

Our use of independent agents for a significant amount of our title insurance policies could adversely impact the frequency
and severity of title claims.

In our agency operations, an independent agent performs the search and examination function or the agent may purchase a
search product from us. In either case, the agent is responsible for ensuring that the search and examination is completed. The
agent thus retains the majority of the title premium collected, with the balance remitted to the title underwriter for bearing the
risk of loss in the event that a claim is made under the title insurance policy. Our relationship with each agent is governed by an
agency agreement defining how the agent issues a title insurance policy on our behalf. The agency agreement also sets forth the
agent’s liability to us for policy losses attributable to the agent’s errors. For each agent with whom we enter into an agency
agreement, financial and loss experience records are maintained. Periodic audits of our agents are also conducted and the
number of agents with whom we transact business is strategically managed in an effort to reduce future expenses and manage
risks. Despite efforts to monitor the independent agents with which we transact business, there is no guarantee that an agent will
comply with their contractual obligations to us. Furthermore, we cannot be certain that, due to changes in the regulatory
environment and litigation trends, we will not be held liable for errors and omissions by agents. Accordingly, our use of
independent agents could adversely impact the frequency and severity of title claims.

Risk Factors Related to the F&G Distribution
The F&G Distribution could adversely affect our results of operations or financial condition.

On December 1, 2022, we completed the F&G Distribution. The F&G Distribution is subject to inherent risks and
uncertainties, including, but not limited to: diversion of management’s attention and the potential impact of the F&G
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Distribution on relationships, including with employees, suppliers, customers and competitors; our ability to successfully
realize the anticipated benefits of the F&G Distribution; the terms and conditions of agreements and arrangements between FNF
and F&G following the distribution, such as the Corporate Services Agreement, dated as of November 30, 2022, between FNF
and F&G (the “Corporate Services Agreement”), which provides for, among other things, the provision of certain services by
FNF to F&G following the F&G Distribution; and the nature and amount of indebtedness incurred by F&G. In addition, our
F&G segment contributes to a significant portion of our earnings and the F&G Distribution could adversely affect our earnings.

Certain F&G directors may have actual or potential conflicts of interest because of their FNF equity ownership or their
current or former FNF positions.

A number of F&G’s directors have been, and will continue to be, officers, directors or employees of FNF (or officers,
directors or employees of affiliates of FNF) and, thus, have professional relationships with FNF’s officers, directors or
employees. In addition, certain of F&G’s directors and executive officers own FNF common stock or other equity
compensation awards. These relationships may create, or may create the appearance of, conflicts of interest when these
directors and officers are faced with decisions that could have different implications for FNF and F&G. For example, potential
conflicts of interest could arise in connection with the resolution of any dispute that may arise between FNF and F&G regarding
the terms of the agreements governing F&G’s relationship with FNF, including the Corporate Services Agreement.

FNF or F&G may fail to perform under various transaction agreements that were executed as part of the F& G Distribution.

In connection with the F&G Distribution, FNF and F&G entered into a separation and distribution agreement, the
Corporate Services Agreement, and other transaction agreements. The transaction agreements determine the allocation of assets,
rights and liabilities between the companies and include indemnifications related to liabilities and obligations. The Corporate
Services Agreement provides for the performance of certain services by us for the benefit of F&G for a limited period of time
after the F&G Distribution. The reverse services agreement provides for the performance of certain services by F&G for the
benefit of FNF for a limited period of time after the F&G Distribution. We will rely on F&G to satisfy its obligations under the
transaction agreements. If F&G is unable to satisfy its obligations under the transaction agreements, including its
indemnification obligations, we could incur operational difficulties or losses.

Risk Factors Relating to the Geographic Concentrations of our Business Segments

Because we are dependent upon California and Texas for approximately 12.0% and 15.0% and of our title insurance
premiums, respectively, our Title segment may be adversely affected by regulatory conditions in California and/or Texas.

California and Texas are the two largest sources of revenue for our Title segment. In 2022, California-based premiums
accounted for approximately 26.8% of premiums earned by our direct operations and 0.6% of our agency premium revenues,
while Texas-based premiums accounted for 20.2% of premiums earned by our direct operations and 11.0% of our agency
premium revenues. In the aggregate, California and Texas accounted for approximately 12.0% and 15.0%, respectively, of our
total title insurance premiums for 2022. A significant part of our revenues and profitability are therefore subject to our
operations in California and Texas and to the prevailing regulatory conditions in these states. Adverse regulatory developments
in California and Texas, which could include reductions in the maximum rates permitted to be charged, inadequate rate
increases or more fundamental changes in the design or implementation of the California and Texas title insurance regulatory
framework, could have a material adverse effect on our results of operations and financial condition.

Concentration in certain states for the distribution of our life insurance and annuity products in our F&G segment may
subject us to losses attributable to economic downturns or catastrophes in those states.

Our top five states for the distribution of our life insurance and annuity products in our F&G segment are Florida,
California, Texas, Pennsylvania and New Jersey. Any adverse economic developments or catastrophes in these states could
have an adverse impact on our F&G segment.

Risk Factors Relating to Government Regulation of the Insurance Industry

Our subsidiaries must comply with extensive regulations. These regulations may increase our costs or impede or impose
burdensome conditions on actions that we might seek to take to increase the revenues of those subsidiaries.

Our insurance businesses are subject to extensive regulation by state insurance authorities in each state in which they
operate. These agencies have broad administrative and supervisory power relating to the following, among other matters:

* licensing requirements;

» trade and marketing practices;

» accounting and financing practices;

»  disclosure requirements on key terms of mortgage loans;

» capital and surplus requirements;

» the amount of dividends and other payments made by insurance subsidiaries;
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* investment practices;

» rate schedules;

»  deposits of securities for the benefit of policyholders;
*  establishing reserves; and

» regulation of reinsurance.

Most states also regulate insurance holding companies like us with respect to acquisitions, changes of control and the terms
of transactions with our affiliates. State regulations may impede or impose burdensome conditions on our ability to increase or
maintain rate levels or on other actions that we may want to take to enhance our operating results. In addition, we may incur
significant costs in the course of complying with regulatory requirements. Further, various state legislatures have in the past
considered offering a public alternative to the title industry in their states, as a means to increase state government revenues.
Although we think this situation is unlikely, if one or more such takeovers were to occur they could adversely affect our
business. We cannot be assured that future legislative or regulatory changes will not adversely affect our business operations.
See “Item 1. Business — Regulation” for further discussion of the current regulatory environment.

Our ServiceLink subsidiary provides mortgage transaction services including title-related services and facilitation of
production and management of mortgage loans. Certain of these businesses are subject to federal and state regulatory oversight.
For example, ServiceLink’s LoanCare business services and subservices mortgage loans secured primarily by residential real
estate throughout the United States. LoanCare is subject to extensive federal, state and local regulatory oversight, including
federal and state regulatory examinations, information gathering requests, inquiries, and investigations by governmental and
regulatory agencies, including the CFPB. In connection with formal and informal inquiries by those agencies, LoanCare
receives numerous requests, subpoenas, and orders for documents, testimony and information in connection with various
aspects of its or its clients’ regulated activities.

LoanCare is also required to maintain a variety of licenses, both federal and state. License requirements are in a frequent
state of renewal and reexamination as regulations change or are reinterpreted. In addition, federal and state statutes establish
specific guidelines and procedures that debt collectors must follow when collecting consumer accounts. LoanCare’s failure to
comply with any of these laws, should the states take an opposing interpretation, could have an adverse effect on LoanCare in
the event and to the extent that they apply to some or all of its servicing activities.

State regulation of the rates we charge for title insurance could adversely affect our results of operations.

Our insurance subsidiaries are subject to extensive rate regulation by the applicable state agencies in the jurisdictions in
which they operate. Title insurance rates are regulated differently in various states, with some states requiring the subsidiaries to
file and receive approval of rates before such rates become effective and some states promulgating the rates that can be charged.
In general, premium rates are determined on the basis of historical data for claim frequency and severity as well as related
production costs and other expenses. In all states in which our title subsidiaries operate, our rates must not be excessive,
inadequate or unfairly discriminatory. Premium rates are likely to prove insufficient when ultimate claims and expenses exceed
historically projected levels. Premium rate inadequacy may not become evident quickly and may take time to correct, and could
adversely affect our business operating results and financial conditions.

Our F&G segment is highly regulated and subject to numerous legal restrictions and regulations.

State insurance regulators, the NAIC and federal regulators continually reexamine existing laws and regulations and may
impose changes in the future. New interpretations of existing laws and the passage of new legislation may harm our ability to
sell new policies, increase our claims exposure on policies we issued previously and adversely affect our profitability and
financial strength. We are also subject to the risk that compliance with any particular regulator’s interpretation of a legal or
accounting issue may not result in compliance with another regulator’s interpretation of the same issue, particularly when
compliance is judged in hindsight. Regulators and other authorities have the power to bring administrative or judicial
proceedings against us, which could result in, among other things, suspension or revocation of our licenses, cease and desist
orders, fines, civil penalties, criminal penalties or other disciplinary action, which could materially harm our results of
operations and financial condition.

We cannot predict what form any future changes in these or other areas of regulation affecting the insurance industry might
take or what effect, if any, such proposals might have on us if enacted into law. In addition, because our activities are relatively
concentrated in a small number of lines of business, any change in law or regulation affecting one of those lines of business
could have a disproportionate impact on us as compared to other more diversified insurance companies. See section titled
“Regulation” in Item 1. Business for further discussion of the impact of regulations on our business.

State Regulation

Our business is subject to government regulation in each of the states in which we conduct business and is concerned
primarily with the protection of policyholders and other customers rather than shareholders. Such regulation is vested in state
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agencies having broad administrative and discretionary authority, which may include, among other things, premium rates and
increases thereto, underwriting practices, reserve requirements, marketing practices, advertising, privacy, policy forms,
reinsurance reserve requirements, acquisitions, mergers and capital adequacy. At any given time, we and our insurance
subsidiaries may be the subject of a number of ongoing financial or market conduct, audits or inquiries. From time to time,
regulators raise issues during such examinations or audits that could have a material impact on our business.

Under insurance guaranty fund laws in most states, insurance companies doing business therein can be assessed up to
prescribed limits for policyholder losses incurred by insolvent companies. We cannot predict the amount or timing of any such
future assessments and therefore the liability we have established for these potential assessments may not be adequate. In
addition, regulators may change their interpretation or application of existing laws and regulations such as the case with
broadening the scope of carriers that must contribute towards Long Term Care insolvencies.

NAIC

Although our business is subject to regulation in each state in which we conduct business, in many instances the state
regulatory models emanate from the NAIC. Some of the NAIC pronouncements, particularly as they affect accounting issues,
take effect automatically in the various states without affirmative action by the states. Statutes, regulations and interpretations
may be applied with retroactive impact, particularly in areas such as accounting and reserve requirements. The NAIC continues
to work to reform state regulation in various areas, including comprehensive reforms relating to cyber security regulations, best
interest standards, RBC and life insurance reserves.

Our insurance subsidiaries are subject to minimum capitalization requirements based on RBC formulas for life insurance
companies that establish capital requirements relating to insurance, business, asset, interest rate and certain other risks. Changes
to statutory reserve or risk-based capital requirements may increase the amount of reserves or capital our insurance companies
are required to hold and may impact our ability to pay dividends. In addition, changes in statutory reserve or risk-based capital
requirements may adversely impact our financial strength ratings. Changes currently under consideration include adding an
operational risk component, factors for asset credit risk, and group wide capital calculations.

“Fiduciary” Rule Proposals

The DOL investment advice rule leaves in place PTE 84-24, which is a longstanding class exemption providing prohibited
transaction relief for insurance agents selling annuity products provided certain disclosures are made to the plan fiduciary,
which is the policyholder in the case of an IRA, and certain other conditions are met. Among other things, these disclosures
include the agent’s relationship to the insurer and commissions received in connection with the annuity sale. F&G, along with
FGL NY Insurance, designed and launched a compliance program in January 2022 requiring all agents selling IRA products to
submit an acknowledgment with each IRA application indicating the agent has satisfied PTE 84-24 requirements on a
precautionary basis in case the agent acted or is found to have acted as a fiduciary. Meanwhile the DOL has publicly
announced its intention to consider future rulemaking that would revoke or modify PTE 84-24.

Management believes these current and emerging developments relating to market conduct standards for the financial
services industry may over time materially affect the way in which our agents do business, the role of IMOs, sale of IRA
products including IRA-to-IRA and employer plan rollovers, how the company supervises its distribution force, compensation
practices, and liability exposure and costs. In addition to implementing the compliance procedures described above,
management is monitoring further developments closely and will be working with IMOs and distributors to adapt to these
evolving regulatory requirements and risks.

Bermuda and Cayman Islands Regulation
Our business is subject to regulation in Bermuda and the Cayman Islands, including the BMA and the CIMA. These
regulations may limit or curtail our activities, including activities that might be profitable, and changes to existing regulations
may affect our ability to continue to offer our existing products and services, or new products and services we may wish to offer
in the future.

Our reinsurance subsidiary, F&G Life Re, is registered in Bermuda under the Bermuda Insurance Act and subject to the
rules and regulations promulgated thereunder. The BMA has sought regulatory equivalency, which enables Bermuda’s
commercial insurers to transact business with the European Union on a “level playing field.” In connection with its initial
efforts to achieve equivalency under the European Union’s Directive (2009/138/EC) (“Solvency II’), the BMA implemented
and imposed additional requirements on the companies it regulates. The European Commission in 2016 granted Bermuda’s
commercial insurers full equivalence in all areas of Solvency II for an indefinite period of time.

Our reinsurance subsidiary, F&G Cayman Re, is licensed in the Cayman Islands by the CIMA and is subject to
supervision by CIMA and CIMA may at any time direct F&G Cayman Re, in relation to a policy, a line of business or the entire
business, to cease or refrain from committing an act or pursing a course of conduct and to perform such acts as in the opinion of
CIMA are necessary to remedy or ameliorate the situation.
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The SECURE 2.0 Act of 2022 may impact our business and the markets in which we compete.

The Secure 2.0 Act of 2022, Division T of the Consolidated Appropriations Act, 2023 (“SECURE Act 2.0”), was signed
into law on December 29, 2022, and went into effect as early as January 1, 2023, in certain respects. The SECURE Act 2.0
contains provisions that may impact our F&G insurance subsidiaries, and these changes could affect the desirability of IRAs,
necessitate changes to our administrative system to implement the Secure Act 2.0, and affect, to some extent, the length of time
that IRA assets remain in our annuity products. These provisions include, for example, raising the age for required minimum
distributions from IRAs from 72 to 73 (age 74 after 2032); additional exceptions to the 10% penalty tax for distributions before
age 59-1/2; reduction of the penalty for failures to take a required distribution amount; directions to the SEC for new
registration forms for registered index linked annuities; and directions to the DOL to revisit fiduciary standards relating to
choosing an annuity provider in pension risk transfer transactions. While we cannot predict whether, or to what extent, the
SECURE Act 2.0 will ultimately impact us, whether positive or negative, it may have implications for our business operations
and the markets in which we compete.

Regulatory investigations of the insurance industry may lead to fines, settlements, new regulation or legal uncertainty,
which could negatively affect our results of operations.

From time to time we receive inquiries and requests for information from state insurance departments, attorneys general
and other regulatory agencies about various matters relating to our business. Sometimes these take the form of civil
investigative demands or subpoenas. We cooperate with all such inquiries and we have responded to or are currently responding
to inquiries from multiple governmental agencies. Also, regulators and courts have been dealing with issues arising from
foreclosures and related processes and documentation. Various governmental entities are studying the insurance product,
market, pricing, and business practices, and potential regulatory and legislative changes, which may materially affect our
business and operations. From time to time, we are assessed fines for violations of regulations or other matters or enter into
settlements with such authorities, which may require us to pay fines or claims or take other actions.

Risk Factors Relating to the Credit Risk of our Counterparties

We are subject to the credit risk of our counterparties, including companies with whom we have reinsurance agreements or
we have purchased call options.

Our F&G insurance subsidiaries cede material amounts of insurance and transfer related assets and certain liabilities to
other insurance companies through reinsurance. Accordingly, we bear credit risk with respect to our reinsurers. The failure,
insolvency, inability or unwillingness of any reinsurer to pay under the terms of reinsurance agreements with us could
materially adversely affect our business, financial condition and results of operations. We regularly monitor the credit rating
and performance of our reinsurance parties. Wilton Re represents our largest reinsurance counterparty exposure. We also utilize
funds withheld reinsurance counterparty risk. Under funds withheld arrangements, each of our F&G insurance subsidiaries
retains possession and legal title to assets backing ceded liabilities.

Our F&G insurance subsidiaries are also exposed to credit loss in the event of non-performance by our counterparties on
call options. We seek to reduce the risk associated with such agreements by purchasing such options from large, well-
established financial institutions, and by holding collateral. There can be no assurance we will not suffer losses in the event of
counterparty non-performance.

If financial institutions at which we hold escrow funds fail, it could have a material adverse impact on our company.

We hold customers' assets in escrow at various financial institutions, pending completion of real estate transactions. These
assets are maintained in segregated bank accounts and have not been included in the accompanying Consolidated Balance
Sheets. We have a contingent liability relating to proper disposition of these balances for our customers, which amounted to
$18.9 billion at December 31, 2022. Failure of one or more of these financial institutions may lead us to become liable for the
funds owed to third parties and there is no guarantee that we would recover the funds deposited, whether through Federal
Deposit Insurance Corporation coverage or otherwise.

Risk Factors Related to a National or Global Crisis, Climate Change, Computer Cyber-terrorism and Other
Catastrophic Events

Our business could be materially and adversely affected by the occurrence of a catastrophe, including natural disasters or
those caused by humans.

Any catastrophic event, such as pandemic diseases, terrorist attacks, floods, severe storms or hurricanes or computer cyber-
terrorism, could have a material and adverse effect on our business in several respects:

» the outbreak of a pandemic disease, like COVID-19, could have a material adverse effect on our liquidity, financial
condition and the operating results of our insurance business due to its impact on the economy and financial markets;
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» the occurrence of any pandemic disease, natural disaster, terrorist attack or any other catastrophic event that results in
our workforce being unable to be physically located at one of our facilities could result in lengthy interruptions in our
service; or

» we could experience long-term interruptions in our service and the services provided by our significant vendors due to
the effects of catastrophic events, including but not limited to government mandates to self-quarantine, work remotely
and prolonged travel restrictions. Some of our operational systems are not fully redundant, and our disaster recovery
and business continuity planning cannot account for all eventualities. Additionally, unanticipated problems with our
disaster recovery systems could further impede our ability to conduct business, particularly if those problems affect our
computer-based data processing, transmission, storage and retrieval systems and destroy valuable data;

* we manage our financial exposure for losses in our title insurance business and in our F&G segment with third-party
reinsurance. Catastrophic events could adversely affect the cost and availability of that reinsurance;

» the value of our investment portfolio may decrease if the securities in which we invest are negatively impacted by
climate change, pandemic diseases, severe weather conditions and other catastrophic events.

Natural catastrophes, pandemics (including COVID-19) and malicious and terrorist acts present risks that could adversely
affect our results of operations. Claims arising from such events could have an adverse effect on our business, operations and
financial condition, either directly or as a result of their effect on our reinsurers or other counterparties. Such events could also
have an adverse effect on the rate and amount of lapses and surrenders of existing policies, as well as sales of new policies.

While we believe we have taken steps to identify and mitigate these types of risks, such risks cannot be reliably
predicted, nor fully protected against even if anticipated. In addition, such events could result in overall macroeconomic
volatility or specifically a decrease or halt in economic activity in large geographic areas, adversely affecting the marketing or
administration of our business within such geographic areas or the general economic climate, which in turn could have an
adverse effect on our business, results of operations and financial condition. The possible macroeconomic effects of such events
could also adversely affect our asset portfolio.

General Risk Factors

Failure of our information security systems or processes could result in a loss or disclosure of confidential information,
damage to our reputation, monetary losses, additional costs and impairment of our ability to conduct business effectively.

Our operations are highly dependent upon the effective operation of our computer systems. We use our computer systems to
receive, process, store and transmit sensitive personal consumer data (such as names and addresses, social security numbers,
driver's license numbers, credit cards and bank account information) and important business information of our customers. We
also electronically manage substantial cash, investment assets and escrow account balances on behalf of ourselves and our
customers, as well as financial information about our businesses generally. The integrity of our computer systems and the
protection of the information that resides on such systems are important to our successful operation. If we fail to maintain an
adequate security infrastructure, adapt to emerging security threats such as ransomware or follow our internal business
processes with respect to security, the information or assets we hold could be compromised. Further, even if we, or third parties
to which we outsource certain information technology services, maintain a reasonable, industry-standard information security
infrastructure to mitigate these risks, the inherent risk that unauthorized access to information or assets remains. This risk is
increased by transmittal of information over the internet and the increased threat and sophistication of cyber criminals. While,
to date, we believe that we have not experienced a material breach of our computer systems, the occurrence or scope of such
events is not always apparent. Examples of security threats that represent significant inherent risk with little to no warning are
the SolarWinds supply chain compromise from 2020 and the Apache Software Foundation Log4j vulnerability in its product
disclosed in December of 2021. With SolarWinds, we took all appropriate steps to evaluate any impact and we do not believe
we were impacted by this incident. Similar supply chain incidents or breaches could occur to us directly or indirectly through
our vendors with little or no warning. With Log 4], we took all appropriate steps to mitigate exposure to our systems. We
know that certain applications in our environment did utilize the affected versions of Log4j. Although we believe we identified
and remediated the known Log4j vulnerabilities with no indication of compromise, the risk of additional vulnerabilities and
potential attacks related to this issue may continue for several months given the complexity and widespread nature of the
situation. We are also working closely with our supply chain partners to ensure they are addressing these vulnerabilities. If
additional information regarding an event previously considered immaterial is discovered, or a new event were to occur, it
could potentially have a material adverse effect on our operations or financial condition. In addition, some laws and certain of
our contracts require notification of various parties, including regulators, consumers or customers, in the event that confidential
or personal information has or may have been taken or accessed by unauthorized parties. Such notifications can potentially
result, among other things, in adverse publicity, diversion of management and other resources, the attention of regulatory
authorities, the imposition of fines, and disruptions in business operations, the effects of which may be material. Any inability
to prevent security or privacy breaches, or the perception that such breaches may occur, could inhibit our ability to retain or
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attract new clients and/or result in financial losses, litigation, increased costs, negative publicity, or other adverse consequences
to our business.

Further, our financial institution clients have obligations to safeguard their information technology systems and the
confidentiality of customer information. In certain of our businesses, we are bound contractually and/or by regulation to comply
with the same requirements. If we fail to comply with these regulations and requirements, we could be exposed to suits for
breach of contract, governmental proceedings or the imposition of fines. In addition, future adoption of more restrictive privacy
laws, rules or industry security requirements by federal or state regulatory bodies or by a specific industry in which we do
business could have an adverse impact on us through increased costs or restrictions on business processes.

Damage to our reputation may adversely affect our revenues and profitability.

Our reputation is a key asset, and our continued success is dependent upon our ability to earn and maintain the trust and
confidence of our broad range of customers. We provide our products and services to a wide range of customers, and our ability
to attract and retain customers is highly dependent upon the external perceptions of our level of service, trustworthiness,
business practices, financial condition, and other subjective qualities. Damage to our reputation may arise from a variety of
sources including, but not limited to, litigation or regulatory actions, compliance failures, employee misconduct, cybersecurity
incidents, unfavorable press coverage, and unfavorable comments on social media. Any damage to our reputation could
adversely affect our ability to attract and retain customers and employees, potentially leading to a reduction in our revenues and
profitability.

Failure to respond to rapid changes in technology could adversely affect our results of operations or financial condition.

Rapidly evolving technologies and innovations in software and financial technology could drive changes in how real estate
transactions are recorded and processed throughout the mortgage life cycle. There is no guarantee that we will be able to
effectively adapt to and utilize changing technology. Existing or new competitors may be able to utilize or create technology
more effectively than us, which could result in the loss of market share.

We may not be able to protect our intellectual property and may be subject to infringement claims.

We rely on a combination of contractual rights and copyright, trademark and trade secret laws to establish and protect our
intellectual property. Although we use a broad range of measures to protect our intellectual property rights, third parties may
infringe or misappropriate our intellectual property. We may have to litigate to enforce and protect our copyrights, trademarks,
trade secrets and know-how or to determine their scope, validity or enforceability, which represents a diversion of resources
that may be significant in amount and may not prove successful. The loss of intellectual property protection or the inability to
secure or enforce the protection of our intellectual property assets could adversely impact our business and our ability to
compete effectively.

We may be subject to costly litigation in the event that another party alleges our operations or activities infringe upon that
party’s intellectual property rights. Third parties may have, or may eventually be issued, patents or other protections that could
be infringed by our products, methods, processes or services or could otherwise limit our ability to offer certain product
features. We may also be subject to claims by third parties for breach of copyright, trademark, trade secret or license usage
rights. Any such claims and any resulting litigation could result in significant expense and liability for damages or we could be
enjoined from providing certain products or services to our customers or utilizing and benefiting from certain methods,
processes, copyrights, trademarks, trade secrets or licenses, or alternatively, we could be required to enter into costly licensing
arrangements with third parties, all of which could have a material adverse effect on our business, results of operations and
financial condition.

We are the subject of various legal proceedings that could have a material adverse effect on our results of operations.

We are involved from time to time in various legal proceedings, including in some cases class-action lawsuits and regulatory
inquiries, investigations or other proceedings. If we are unsuccessful in our defense of litigation matters or regulatory
proceedings, we may be forced to pay damages, fines or penalties and/or change our business practices, any of which could
have a material adverse effect on our business and results of operations. See Note H Commitments and Contingencies to our
Consolidated Financial Statements included in Item 8 of Part II of this Annual Report for further discussion of pending
litigation and regulatory matters and our related accrual.

We operate in a highly competitive industry, which could limit our ability to gain or maintain our position in the industry
and could materially adversely affect our business, financial condition and results of operations.

Our F&G insurance subsidiaries operate in a highly competitive industry and encounter significant competition in all of our
product lines from other insurance companies, many of which have greater financial resources and higher financial strength
ratings than us and that may have a greater market share, offer a broader range of products, services or features, assume a
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greater level of risk, have lower operating or financing costs, or have different profitability expectations than us. Competition
could result in, among other things, lower sales or higher lapses of existing products.

Our annuity products compete with fixed indexed, fixed rate and variable annuities sold by other insurance companies and
also with mutual fund products, traditional bank investments and other retirement funding alternatives offered by asset
managers, banks and broker-dealers. The ability of banks and broker dealers to increase their securities-related business or to
affiliate with insurance companies may materially and adversely affect sales of all of our products by substantially increasing
the number and financial strength of potential competitors. Our insurance products compete with those of other insurance
companies, financial intermediaries and other institutions based on a number of factors, including premium rates, policy terms
and conditions, service provided to distribution channels and policyholders, ratings by rating agencies, reputation and
commission structures.

Our ability to compete is dependent upon, among other things, our ability to develop competitive and profitable products,
our ability to maintain low unit costs, and our maintenance of adequate financial strength ratings from rating agencies. Our
ability to compete is also dependent upon, among other things, our ability to attract and retain distribution channels to market
our products, the competition for which is vigorous.

The loss of key personnel could negatively affect our financial results and impair our operating abilities.

Our success substantially depends on our ability to attract and retain key members of our senior management team and
officers. If we lose one or more of these key employees, our operating results and in turn the value of our common stock could
be materially adversely affected. Although we have employment agreements with many of our officers, there can be no
assurance that the entire term of the employment agreement will be served or that the employment agreement will be renewed
upon expiration.

Item 1B. Unresolved Staff Comments
None.
Item 2. Properties

Our corporate headquarters are in Jacksonville, Florida in owned facilities. F&G's headquarters are in Des Moines, lowa in
leased facilities.

The majority of our branch offices are leased from third parties. See Note Q Leases to our Consolidated Financial
Statements included in Item 8 of Part II of this Annual Report for further information on our outstanding leases. Our
subsidiaries conduct their business operations primarily in leased office space in 46 states, Washington, DC, Canada, India,
Bermuda and the Cayman Islands.

Item 3. Legal Proceedings

For a description of our legal proceedings see discussion of Legal and Regulatory Contingencies in Note H Commitments
and Contingencies to our Consolidated Financial Statements included in Item 8 of Part II of this Annual Report, which is
incorporated by reference into this Item 3 of Part L.

Item 4. Mine Safety Disclosures
Not applicable.
PART II
Item 5. Market for Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities

Our common stock trades on the New York Stock Exchange under the trading symbol "FNF".

On January 31, 2023, the last reported sale price of our common stock on the New York Stock Exchange was $44.03. We
had approximately 5,998 shareholders of record on January 31, 2023.

Refer to Note U Employee Benefit Plans to our Consolidated Financial Statements included in Item 8 of Part II of this
Annual Report, which is incorporated by reference into this Item 5 of Part II, for further information on securities issued for
employee stock compensation pursuant to our Omnibus Plan.

Information concerning securities authorized for issuance under our equity compensation plans will be included in Item 12
of Part III of this Annual Report.
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Performance Graph

Set forth below is a graph comparing cumulative total shareholder return on our FNF common stock against the cumulative
total return on the S&P 500 Index and against the cumulative total return of a peer group index consisting of certain companies
in the primary industry in which we compete (SIC code 6361 — Title Insurance) for the period ending December 31, 2022.
This peer group consists of the following companies: First American Financial Corporation and Stewart Information Services
Corp. The peer group comparison has been weighted based on their stock market capitalization. The graph assumes an initial
investment of $100.00 on December 31, 2017, with dividends reinvested over the periods indicated.

COMPARISON OF 5 YEAR CUMULATIVE TOTAL RETURN*

Among Fidelity National Financial, Inc., the S&P 500 Index,
and a Peer Group
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—+&— Fidelity National Financial, Inc. --+-- S&P 500 —&— - Peer Group

*$100 invested on 12/31/17 in stock or index, including reinvestment of dividends.
Fiscal year ending December 31.

Copyright© 2023 Standard & Poor's, a division of S&P Global. All rights reserved.

The stock price performance included in this graph is not necessarily indicative of future stock price performance.

12/31/2017 12/31/2018 12/31/2019 12/31/2020 12/31/2021 12/31/2022

Fidelity National Financial, Inc. 100.00 82.86 123.41 111.03 153.45 120.41
S&P 500 100.00 95.62 125.72 148.85 191.58 156.89
Peer Group 100.00 84.70 109.40 104.43 165.46 110.16
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Dividends

On February 16, 2023, our Board of Directors formally declared a $0.45 per FNF share cash dividend that is payable on
March 31, 2023 to FNF sharecholders of record as of March 17, 2023. During the years ended December 31, 2022 and 2021, we
declared dividend on our common stock of $1.77 and $1.56, respectively.

Our current dividend policy anticipates the payment of quarterly dividends in the future. The declaration and payment of
dividends will be at the discretion of our Board of Directors and will be dependent upon our future earnings, financial condition
and capital requirements.

Purchases of Equity Securities by the Issuer

On August 3, 2021, our Board of Directors approved a new three-year stock repurchase program effective August 3, 2021
(the "2021 Repurchase Program") under which we may purchase up to 25 million shares of our FNF common stock through
July 31, 2024. We may make repurchases from time to time in the open market, in block purchases or in privately negotiated
transactions, depending on market conditions and other factors.

During the quarter ended December 31, 2022, we repurchased a total of 1,000,000 FNF common shares for an aggregate
amount of $38 million or an average of $37.87 per share. Subsequent to December 31, 2022 and through market close on
February 23, 2023, we repurchased a total of 100,000 shares for approximately $4 million in the aggregate, or an average of
$38.45 under the 2021 Repurchase Program. Since the original commencement of the 2021 Repurchase Program, we
repurchased a total of 16,449,565 FNF common shares for an aggregate amount of $701 million, or an average of $42.60 per
share.

The following table summarizes repurchases of equity securities by FNF during the quarter ended December 31, 2022:

Total Number of Shares Maximum Number of
Purchased as Part of Shares that May Yet Be

Total Number of Average Price Paid Publicly Announced Purchased Under the
Period Shares Purchased per Share Plans or Programs (1) Plans or Programs (2)
10/1/2022 - 10/31/2022 475,000 38.39 475,000 9,175,435
11/1/2022 - 11/30/2022 — — — 9,175,435
12/1/2022 - 12/31/2022 525,000 37.4 525,000 8,650,435
Total 1,000,000 $ 37.87 1,000,000

(1) On August 3, 2021 our Board of Directors approved the 2021 Repurchase Program, effective August 3, 2021,
under which we may purchase up to 25 million shares of our FNF common stock through July 31, 2024.

(2) As of the last day of the applicable month.

Item 6. Reserved.
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Item 7. Management's Discussion and Analysis of Financial Condition and Results of Operations

The following discussion should be read in conjunction with the Consolidated Financial Statements and the Notes thereto
and Selected Financial Data included elsewhere in this Annual Report.

Overview

For a description of our business, including descriptions of segments, see the discussion under Business in Item 1 of Part I
of this Annual Report, which is incorporated by reference into this Item 7 of Part II of this Annual Report.

Business Trends and Conditions
Title

Our Title segment revenue is closely related to the level of real estate activity that includes sales, mortgage financing and
mortgage refinancing. Declines in the level of real estate activity or the average price of real estate sales will adversely affect
our title insurance revenues.

We have found that residential real estate activity is generally dependent on the following factors:

*  mortgage interest rates;

*  mortgage funding supply;

*  housing inventory and home prices;

*  supply and demand for commercial real estate; and

» the strength of the United States economy, including employment levels.

The most recent forecast of the MBA, as of February 21, 2023, estimated (actual for fiscal year 2021) the size of the U.S.
residential mortgage originations market as shown in the following table for 2021 - 2025 in its "Mortgage Finance Forecast" (in
trillions):

2025 2024 2023 2022 2021
Purchase transactions $ 1.8 § 1.7 § 14 16 § 1.8
Refinance transactions $ 07 $ 06 $§ 05 § 06 $ 2.6
Total U.S. mortgage originations forecast $ 25 § 23 § 19 § 22§ 4.4

As of February 21, 2023, the MBA expects residential purchase transactions to decrease in 2022 and 2023 followed by
increases in 2024 and 2025. Additionally, the MBA expects residential refinance transactions to dramatically decrease in 2022,
followed by a slight decrease in 2023 before slightly increasing in 2024 and 2025. The MBA expects overall mortgage
originations to decrease in 2022 and 2023 before increasing in 2024 and 2025.

In recent years, total originations have been reflective of a strong residential real estate market driven by increasing home
prices and low mortgage interest rates. Interest rate cuts in the second half of 2019 resulted in a significant increase in refinance
transactions and a slight increase in purchase transactions. In the beginning of 2020, refinance and purchase transactions
remained strong until the outbreak of COVID-19.

On March 15, 2020, the Federal Reserve took emergency action and reduced its benchmark interest rate by a full
percentage point to nearly zero. Following this emergency action, average interest rates for a 30-year fixed rate mortgages fell
throughout the remainder of 2020. The outbreak of COVID-19 resulted in significant uncertainty in the economic outlook in the
second quarter of 2020, and as a result real estate activity decreased significantly as consumers moved to the sidelines to assess
the ongoing impact of COVID-19. However, real estate activity began to rebound in June 2020, with increases in purchase
activity and a surge in refinance transactions as a result of historically low interest rates.

Residential purchase and refinance activity remained strong in 2021. However, with the surge in residential refinance
transactions in 2020, residential refinance transactions began to slow in 2021 as the population of eligible refinance candidates
declined.

The Federal Reserve raised the benchmark interest rate from near zero as of March 2022 to a range between 4.25% and
4.50% as of December 2022 in an effort to combat inflation. Interest rates on a 30-year, fixed rate mortgage averaged 5.2% in
2022, up from 3.2% in 2021. On February 2, 2023, the Federal Reserve raised the benchmark interest rate an additional 25 basis
points.

A shortage in the supply of homes for sale, increasing home prices, rising mortgage interest rates, inflation and disrupted
labor markets created some volatility in the residential real estate market in 2021 and 2022, which has continued into 2023.
Additionally, geopolitical uncertainties associated with the war in Ukraine have created additional volatility in the global
economy beginning in 2022. Existing-home sales decreased 34% in December 2022 as compared to the corresponding month in
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2021 while median existing-home sales prices rose to $366,900 in December 2022, a 2% increase over the corresponding
month in 2021.

Other economic indicators used to measure the health of the U.S. economy, including the unemployment rate, indicated
that the United States was on strong footing prior to the outbreak of COVID-19. According to the U.S. Department of Labor's
Bureau of Labor, the unemployment rate was at a historically low 3.5% in February 2020 but subsequently fluctuated
dramatically before reaching 6.7% in December 2020. In 2021, the unemployment rate fell dramatically and remained near
record lows throughout 2022. The unemployment rate was 3.5% and 3.9% in December of 2022 and 2021, respectively.

Because commercial real estate transactions tend to be generally driven by supply and demand for commercial space and
occupancy rates in a particular area rather than by interest rate fluctuations, we believe that our commercial real estate title
insurance business is less dependent on the industry cycles discussed above than our residential real estate title business.
Commercial real estate transaction volume is also often linked to the availability of financing. Factors including U.S. tax reform
and a shift in U.S. monetary policy have had, or are expected to have, varying effects on availability of financing in the U.S.
Lower corporate and individual tax rates and corporate tax-deductibility of capital expenditures have provided increased
capacity and incentive for investments in commercial real estate. In recent years prior to the COVID-19 pandemic, we
experienced strong demand in commercial real estate markets. In 2020, we experienced decreases in commercial volumes and
commercial fee-per-file as a result of the outbreak of COVID-19. Commercial volumes and commercial fee-per-file recovered
in the second half of 2020 and remained stable throughout 2021 and the first three quarters of 2022. Commercial volumes and
commercial fee-per-file declined in the fourth quarter of 2022.

We continually monitor mortgage origination trends and believe that, based on our ability to produce industry leading
operating margins through all economic cycles, we are well positioned to adjust our operations for adverse changes in real
estate activity and to take advantage of increased volume when demand increases.

See Item 1A of Part I of this Annual Report for further discussion of risk factors related to COVID-19.

Seasonality. Historically, real estate transactions have produced seasonal revenue fluctuations in the real estate industry.
The first calendar quarter is typically the weakest quarter in terms of revenue due to the generally low volume of home sales
during January and February. The second and third calendar quarters are typically the strongest quarters in terms of revenue,
primarily due to a higher volume of residential transactions in the spring and summer months. The fourth quarter is typically
strong due to the desire of commercial entities to complete transactions by year-end. Seasonality in 2020, 2021 and 2022
deviated from historical patterns due to COVID-19 and the subsequent rapid increase in interest rates. We have noted short-
term fluctuations through recent years in resale and refinance transactions as a result of changes in interest rates.

Geographic Operations. Our direct title operations are divided into approximately 180 profit centers. Each profit center
processes title insurance transactions within its geographical area, which is usually identified by a county, a group of counties
forming a region, or a state, depending on the management structure in that part of the country. We also transact title insurance
business through a network of approximately 5,300 agents, primarily in those areas in which agents are the more prevalent title
insurance provider. Substantially all of our revenues are generated in the United States.

The following table sets forth the approximate dollar and percentage volumes of our title insurance premium revenue by
state:
Year Ended December 31,
2022 2021 2020

Amount % Amount % Amount %

(Dollars in millions)

Texas $ 1,027 150% $ 1,112 13.0% $ 778 12.3 %
California 819 12.0 1,251 14.6 958 15.2
Florida 722 10.6 799 9.3 540 8.6
Pennsylvania 356 5.2 439 5.1 303 4.8
Illinois 360 5.3 436 5.1 312 5.0
All others 3,550 51.9 4,516 52.9 3,407 54.1
Totals $ 6,834 100.0 % $ 8,553 100.0 % $ 6,298 100.0 %
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F&G

The following factors represent some of the key trends and uncertainties that have influenced the development of our F&G
segment and its historical financial performance, and we believe these key trends and uncertainties will continue to influence
the business and financial performance of our F&G segment in the future.

COVID-19 Pandemic

The health, economic and business conditions precipitated by the worldwide COVID-19 pandemic that emerged in 2020
increased our mortality experience in 2021 and 2020 in both our single premium immediate annuity (“SPIA”) and IUL business
which largely offset each other. As of December 31, 2022, we have not seen a sustained elevated level of adverse policyholder
experience from the impact of COVID-19 on the overall business.

Market Conditions

Market volatility has affected, and may continue to affect, our business and financial performance in varying ways.
Volatility can pressure sales and reduce demand as consumers hesitate to make financial decisions. To enhance the
attractiveness and profitability of our products and services, we continually monitor the behavior of our customers, as
evidenced by annuitization rates and lapse rates, which vary in response to changes in market conditions. See Item 1A of Part I
of this Annual Report for further discussion of risk factors that could affect market conditions.

Interest Rate Environment

Some of our F&G products include guaranteed minimum crediting rates, most notably our fixed rate annuities. As of
December 31, 2022, our reserves, net of reinsurance, and average crediting rate on our fixed rate annuities were $6.0 billion and
3%, respectively. We are required to pay the guaranteed minimum crediting rates even if earnings on our investment portfolio
decline, which would negatively impact earnings. In addition, we expect more policyholders to hold policies with
comparatively high guaranteed rates for a longer period in a low interest rate environment. Conversely, a rise in average yield
on our investment portfolio would increase earnings if the average interest rate we pay on our products does not rise
correspondingly. Similarly, we expect that policyholders would be less likely to hold policies with existing guarantees as
interest rates rise and the relative value of other new business offerings are increased, which would negatively impact our
earnings and cash flows.

See “Item 7A. Quantitative and Qualitative Disclosure about Market Risk™ for a more detailed discussion of interest rate
risk.

Aging of the U.S. Population

We believe that the aging of the U.S. population will increase the demand for our FIA and IUL products. As the “baby
boomer” generation prepares for retirement, we believe that demand for retirement savings, growth, and income products will
grow. Over 10,000 people will turn 65 each day in the United States over the next 15 years, and according to the U.S. Census
Bureau, the proportion of the U.S. population over the age of 65 is expected to grow from 18% in 2022 to 21% in 2035. The
impact of this growth may be offset to some extent by asset outflows as an increasing percentage of the population begins
withdrawing assets to convert their savings into income.

Industry Factors and Trends Affecting Our Results of Operations

We operate in the sector of the insurance industry that focuses on the needs of middle-income Americans. The
underserved middle-income market represents a major growth opportunity for us. As a tool for addressing the unmet need for
retirement planning, we believe that many middle-income Americans have grown to appreciate the financial certainty that we
believe annuities such as our FIA products afford. Accordingly, the FIA market grew from nearly $12 billion of sales in 2002 to
$66 billion of sales in 2021. Additionally, this market demand has positively impacted the IUL market as it has expanded from
$100 million of annual premiums in 2002 to $2 billion of annual premiums in 2021.
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Critical Accounting Policies and Estimates

The accounting estimates described below are those we consider critical in preparing our Consolidated Financial Statements.
Management is required to make estimates and assumptions that can affect the reported amounts of assets and liabilities and
disclosures with respect to contingent assets and liabilities at the date of the Consolidated Financial Statements and the reported
amounts of revenues and expenses during the reporting period. Actual amounts could differ from those estimates. See Note A
Business and Summary of Significant Accounting Policies to our Consolidated Financial Statements included in Item 8 of Part II
of this Annual Report for additional description of the significant accounting policies that have been followed in preparing our
Consolidated Financial Statements.

Reserve for Title Claim Losses

Title companies issue two types of policies, owner's and lender's policies, since both the new owner and the lender in real
estate transactions want to know that their interest in the property is insured against certain title defects outlined in the policy.
An owner's policy insures the buyer against such defects for as long as he or she owns the property (as well as against warranty
claims arising out of the sale of the property by such owner). A lender's policy insures the priority of the lender's security
interest over the claims that other parties may have in the property. The maximum amount of liability under a title insurance
policy is generally the face amount of the policy plus the cost of defending the insured's title against an adverse claim; however,
occasionally we do incur losses in excess of policy limits. While most non-title forms of insurance, including property and
casualty, provide for the assumption of risk of loss arising out of unforeseen future events, title insurance serves to protect the
policyholder from risk of loss for events that predate the issuance of the policy.

Unlike many other forms of insurance, title insurance requires only a one-time premium for continuous coverage until
another policy is warranted due to changes in property circumstances arising from refinance, resale, additional liens, or other
events. Unless we issue the subsequent policy, we receive no notice that our exposure under our policy has ended and, as a
result, we are unable to track the actual terminations of our exposures.

Our reserve for title claim losses includes reserves for known claims as well as for losses that have been incurred but not
yet reported to us (“IBNR”), net of recoupments. We reserve for each known claim based on our review of the estimated
amount of the claim and the costs required to settle the claim. Reserves for IBNR claims are estimates that are established at the
time the premium revenue is recognized and are based upon historical experience and other factors, including industry trends,
claim loss history, legal environment, geographic considerations, and the types of policies written. We also reserve for losses
arising from closing and disbursement functions due to fraud or operational error.

The table below summarizes our reserves for known claims and incurred but not reported claims related to title insurance:

December 31, 2022 % December 31, 2021 %
(Dollars in millions)
Known claims $ 195 108 % $ 337 17.9 %
IBNR 1,615 89.2 1,546 82.1
Total Reserve for Title Claim Losses $ 1,810 100.0 % $ 1,883 100.0 %

Although claims against title insurance policies can be reported relatively soon after the policy has been issued, claims may
be reported many years later. Historically, approximately 60% of claims are paid within approximately five years of the policy
being written. By their nature, claims are often complex, vary greatly in dollar amounts and are affected by economic and
market conditions, as well as the legal environment existing at the time of settlement of the claims. Estimating future title loss
payments is difficult because of the complex nature of title claims, the long periods of time over which claims are paid,
significantly varying dollar amounts of individual claims and other factors.

Our process for recording our reserves for title claim losses begins with analysis of our loss provision rate. We forecast
ultimate losses for each policy year based upon historical policy year loss emergence and development patterns and adjust these
to reflect policy year and policy type differences that affect the timing, frequency and severity of claims. We also use a
technique that relies on historical loss emergence and on a premium-based exposure measurement. The latter technique is
particularly applicable to the most recent policy years, which have few reported claims relative to an expected ultimate claim
volume. After considering historical claim losses, reporting patterns and current market information, and analyzing quantitative
and qualitative data provided by our legal, claims and underwriting departments, we determine a loss provision rate, which is
recorded as a percentage of current title premiums. This loss provision rate is set to provide for losses on current year policies,
but due to development of prior years and our long claim duration, it periodically includes amounts of estimated adverse or
positive development on prior years' policies. Any significant adjustments to strengthen or release loss reserves resulting from
the comparison with our actuarial analysis are made in addition to this loss provision rate. At each quarter end, our recorded
reserve for claim losses is initially the result of taking the prior recorded reserve for claim losses, adding the current provision
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and subtracting actual paid claims, resulting in an amount that management then compares to the range of reasonable estimates
provided by the actuarial calculation.

We recorded our loss provision rate at 4.5% for the years ended December 31, 2022, 2021 and 2020 related to policies
written in those years. The provision rate in 2022, 2021, and 2020 is supported by stability in payments for prior policy years,
and qualitative factors that would indicate consistency, including consistency in lender underwriting standards, extension of
credit to quality borrowers, a high proportion of refinance activity, claims expense management, mechanic’s lien underwriting
practices, and fraud awareness by lenders, title insurers and settlement agents.

Due to the uncertainty inherent in the process and due to the judgment used by both management and our actuary, our
ultimate liability may be greater or less than our carried reserves. If the recorded amount is within the actuarial range but not at
the central estimate, we assess the position within the actuarial range by analysis of other factors in order to determine that the
recorded amount is our best estimate. These factors, which are both qualitative and quantitative, can change from period to
period, and include items such as current trends in the real estate industry (which we can assess, but for which there is a time
lag in the development of the data), any adjustments from the actuarial estimates needed for the effects of unusually large or
small claims, improvements in our claims management processes, and other cost saving measures. If the recorded amount is not
within a reasonable range of our actuary's central estimate, we may have to record a charge or credit and reassess the loss

provision rate on a go forward basis. We will continue to reassess the provision to be recorded in future periods consistent with
this methodology.

The table below presents our title insurance loss development experience for the past three years:

2022 2021 2020
(In millions)
Beginning balance $ 1,883 $ 1,623 § 1,509
Change in reinsurance recoverable (128) 94 34
Claims loss provision related to:
Current year 308 385 283
Prior years — — —
Total title claim loss provision 308 385 283
Claims paid, net of recoupments related to:
Current year 21) (14) (11)
Prior years (232) (205) (192)
Total title claims paid, net of recoupments (253) (219) (203)
Ending balance of claim loss reserve for title insurance $ 1,810 $ 1,883 § 1,623
Title premiums $ 6,834 § 8,553 § 6,298
2022 2021 2020
Provision for title insurance claim losses as a percentage of title insurance premiums:
Current year 4.5 % 4.5 % 45 %
Prior years — —
Total provision 4.5 % 4.5 % 4.5 %

Actual claims payments consist of loss payments and claims management expenses offset by recoupments and were as
follows (in millions):

Claims
Loss Management Net Loss
Payments Expenses Recoupments Payments
Year ended December 31, 2022 $ 294 §$ 134§ 175) § 253
Year ended December 31, 2021 171 124 (76) 219
Year ended December 31, 2020 120 122 (39) 203

As of December 31, 2022 and 2021, our recorded reserves were $1,810 million and $1,883 million, respectively, which we
determined were reasonable and represented our best estimate and these recorded amounts were within a reasonable range of
the central estimates provided by our actuaries. Our recorded reserves were $90 million above the mid-point of the provided
range of $1.5 billion to $2.0 billion of our actuarial estimates as of December 31, 2022. Our recorded reserves were $59 million
above the mid-point of the provided range of our actuarial estimates of $1.5 billion to $2.0 billion as of December 31, 2021.
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During 2022, 2021, and 2020, payment patterns were consistent with our actuaries' and management's expectations. Also,
compared to prior years we have seen a leveling off of the ultimate loss ratios in more mature policy years, particularly
2006-2009. While we still see claims opened on these policy years, the proportion of our claims inventory represented by these
policy years has continued to decrease. Additionally, we continued to see positive development relating to the 2011 through
2022 policy years, which we believe is indicative of more stringent underwriting standards by us and the lending industry. Also,
any residential lender's policy claim paid relating to a property that is in foreclosure negates any potential loss under an owner's
policy previously issued on the property as the owner has no equity in the property. Our ending open claim inventory decreased
from approximately 9,600 claims at December 31, 2021 to approximately 9,100 claims at December 31, 2022. If actual claims
loss development varies from what is currently expected and is not offset by other factors, it is possible that our recorded
reserves may fall outside a reasonable range of our actuaries' central estimate, which may require additional reserve adjustments
in future periods.

An approximate $68 million increase (decrease) in our annualized provision for title claim losses would occur if our loss
provision rate were 1% higher (lower), based on 2022 title premiums of $6,834 million. A 10% increase (decrease) in our
reserve for title claim losses, as of December 31, 2022, would result in an increase (decrease) in our provision for title claim
losses of approximately $181 million.

Reserves for Future Policy Benefits and Product Guarantees

The determination of future policy benefit reserves is dependent on actuarial assumptions. The principal assumptions used
to establish liabilities for future policy benefits are based on our experience. These assumptions are established at issue of the
contract and include mortality, morbidity, contract full and partial surrenders, investment returns, annuitization rates and
expenses. The assumptions used require considerable judgment. We review overall policyholder experience at least annually
and update these assumptions when deemed necessary based on additional information that becomes available. For traditional
life and immediate annuity products, assumptions used in the reserve calculation can only be changed if the reserve is deemed
to be insufficient. For all other insurance products, changes in assumptions will be used to calculate reserves. These changes in
assumptions will also incorporate changes in risk free rates and option market values. Changes in, or deviations from, the
assumptions previously used can significantly affect our reserve levels and related results of operations.

Mortality is the incidence of death amongst policyholders triggering the payment of underlying insurance coverage by the
insurer. In addition, mortality also refers to the ceasing of payments on life-contingent annuities due to the death of the
annuitant. We utilize a combination of actual and industry experience when setting our mortality assumptions.

A surrender rate is the percentage of account value surrendered by the policyholder. A lapse rate is the percentage of
account value canceled by us due to nonpayment of premiums. We make estimates of expected full and partial surrenders of our
fixed annuity products. Our surrender rate experience in the years ended December 31, 2022 and 2021, and the seven month
period ended December 31, 2020 on the fixed annuity products averaged 7%, 7% and 4%, respectively, which is within our
assumed ranges. Management’s best estimate of surrender behavior incorporates actual experience over the entire period, as we
believe that, over the duration of the policies, we will experience the full range of policyholder behavior and market conditions.
If actual surrender rates are significantly different from those assumed, such differences could have a significant effect on our
reserve levels and related results of operations.

The assumptions used to establish the liabilities for our product guarantees require considerable judgment and are
established as management’s best estimate of future outcomes. We periodically review these assumptions and, if necessary,
update them based on additional information that becomes available. Changes in or deviations from the assumptions used can
significantly affect our reserve levels and related results of operations.

At issue, and at each subsequent valuation, we determine the present value of the cost of the Guaranteed Minimum
Withdrawal Benefit ("GMWB") rider benefits and certain Guaranteed Minimum Death Benefit ("GMDB") riders in excess of
benefits that are funded by the account value. We also calculate the present value of total expected policy assessments,
including investment margins, if applicable. We accumulate a reserve equal to the portion of these assessments that would be
required to fund the future benefits less benefits paid to date. In making these projections, a number of assumptions are made
and we update these assumptions as experience emerges, and determined necessary. We began issuing our GMWB products in
2008, and future experience could lead to significant changes in our assumptions. If emerging experience deviates from our
assumptions on GMWB utilizations, such deviations could have a significant effect on our reserve levels and related results of
operations.
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Our aggregate reserves for contractholder funds, future policy benefits and product guarantees on a direct and net basis as
of December 31, 2022 and December 31, 2021 are summarized as follows:

Reinsurance

(Dollars in millions) Direct Recoverable Net

Fixed indexed annuities $ 24812 $ — 3 24,812
Fixed rate annuities 9,359 (3,719) 5,640
Immediate annuities 4,007 (135) 3,872
Universal life 2,127 (947) 1180
Traditional life 1,777 (786) 991
Funding agreement backed notes ("FABN") 2,613 — 2,613
Pension risk transfer ("PRT") 2,461 — 2,461
Total $ 47,156 $ (5,587) $ 41,569

As of December 31, 2021
Reinsurance

(Dollars in millions) Direct Recoverable Net

Fixed indexed annuities $ 23370 $ — 3 23,370
Fixed rate annuities 6,369 (1,689) 4,680
Immediate annuities 3,657 (133) 3,524
Universal life 1,981 (983) 998
Traditional life 1,823 (805) 1,018
Funding agreement backed notes 1,904 — 1,904
Pension risk transfer 1,153 — 1,153
Total $ 40,257 $ (3,610) $ 36,647

Fixed indexed annuities ("FIA") and indexed universal life ("TUL") products contain an embedded derivative; a feature that
permits the holder to elect an interest rate return or an equity-index linked component, where interest credited to the contract is
linked to the performance of various equity indices. The FIA/ IUL embedded derivatives are valued at fair value and included in
the liability for contractholder funds in our Consolidated Balance Sheets with changes in fair value included as a component of
Benefits and other changes in policy reserves in our Consolidated Statements of Earnings.

Valuation of Fixed Maturity, Preferred and Equity Securities, and Derivatives and Reinsurance Recoverable

Our fixed maturity securities have been designated as available-for-sale and are carried at fair value, net of allowance for
expected credit losses, with unrealized gains and losses included in accumulated other comprehensive income (loss) ("AOCI"),
net of associated adjustments for deferred acquisition costs ("DAC"), value of business acquired ("VOBA"), deferred sales
inducements ("DSI"), unearned revenue ("UREV"), SOP 03-1 reserves, and deferred income taxes. Our equity securities are
carried at fair value with unrealized gains and losses included in net income (loss). Realized gains and losses on the sale of
investments are determined on the basis of the cost of the specific investments sold and are credited or charged to income on a
trade date basis.

Management’s assessment of all available data when determining fair value of the AFS securities is necessary to
appropriately apply fair value accounting. Management utilizes information from independent pricing services, who take into
account perceived market movements and sector news, as well as a security’s terms and conditions, including any features
specific to that issue that may influence risk and marketability. Depending on the security, the priority of the use of observable
market inputs may change as some observable market inputs may not be relevant or additional inputs may be necessary. We
generally obtain one value from our primary external pricing service. In situations where a price is not available from the
independent pricing service, we may obtain broker quotes or prices from additional parties recognized to be market participants.
We believe the broker quotes are prices at which trades could be executed based on historical trades executed at broker-quoted
or slightly higher prices. When quoted prices in active markets are not available, the determination of estimated fair value is
based on market standard valuation methodologies, including discounted cash flows, matrix pricing, or other similar techniques.

We validate external valuations at least quarterly through a combination of procedures that include the evaluation of
methodologies used by the pricing services, comparisons to valuations from other independent pricing services, analytical
reviews and performance analysis of the prices against trends, and maintenance of a securities watch list. See Note D Fair
Value of Financial Instruments and Note E Investments to our Consolidated Financial Statements included in Item 8 of Part II
of this Annual Report.
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The fair value of derivative assets and liabilities is based upon valuation pricing models and represents what we would
expect to receive or pay at the balance sheet date if we canceled the options, entered into offsetting positions, or exercised the
options. Fair values for these instruments are determined internally using a conventional model and market observable inputs,
including interest rates, yield curve volatilities and other factors. Credit risk related to the counterparty is considered when
estimating the fair values of these derivatives. However, we are largely protected by collateral arrangements with counterparties
when individual counterparty exposures exceed certain thresholds. The fair value of futures contracts at the balance sheet date
represents the cumulative unsettled variation margin (open trade equity net of cash settlements). The fair values of the
embedded derivatives in our FIA and IUL contracts are derived using market value of options, use of current and budgeted
option cost, swap rates, mortality rates, surrender rates, partial withdrawals, and non-performance spread and are classified as
Level 3. The discount rate used to determine the fair value of our FIA/ IUL embedded derivative liabilities includes an
adjustment to reflect the risk that these obligations will not be fulfilled (“non-performance risk”). For the years ended
December 31, 2022 and December 31, 2021, our non-performance risk adjustment was based on the expected loss due to
default in debt obligations for similarly rated financial companies. See Note D Fair Value of Financial Instruments and Note F
Derivative Financial Instruments to our Consolidated Financial Statements included in Item 8 of Part II of this Annual Report.

As discussed in Note O F&G Reinsurance of our Consolidated Financial Statements included in Item 8 of Part II of this
Report, F&G entered into a reinsurance agreement with Kubera Insurance (SAC) Ltd. ("Kubera") effective December 31, 2018,
to cede certain multi-year guaranteed annuities ("MYGA") and deferred annuity GAAP and statutory reserves on a coinsurance
funds withheld basis, net of applicable existing reinsurance. Effective October 31, 2021, this agreement was novated from
Kubera to Somerset. Additionally, F&G entered into a reinsurance agreement with Aspida Re effective January 1, 2021, to cede
a quota share of certain deferred annuity business on a funds withheld basis. Fair value movements in the funds withheld
balances associated with these arrangements create an obligation for F&G to pay Somerset and Aspida Re at a later date, which
results in embedded derivatives. These embedded derivatives are considered total return swaps with contractual returns that are
attributable to the assets and liabilities associated with the reinsurance arrangements. The fair value of the total return swaps are
based on the change in fair value of the underlying assets held in the funds withheld portfolio. Investment results for the assets
that support the coinsurance with funds withheld reinsurance arrangement, including gains and losses from sales, are passed
directly to the reinsurer pursuant to contractual terms of the reinsurance arrangement. The reinsurance related embedded
derivatives are reported in Accounts payable and accrued liabilities on the Consolidated Balance Sheets and the related gains or
losses are reported in Recognized gains and losses, net on the Consolidated Statements of Earnings.
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We categorize our fixed maturity securities, preferred securities, equity securities and derivatives into a three-level
hierarchy based on the priority of the inputs to the valuation technique. The fair value hierarchy gives the highest priority to
quoted prices in active markets for identical assets (Level 1) and the lowest priority to unobservable inputs (Level 3). If the
inputs used to measure fair value fall within different levels of the hierarchy, the category level is based on the lowest priority
level input that is significant to the fair value measurement of the instrument. The following table presents the fair value of
fixed maturity securities and equity securities by pricing source, hierarchy level and net asset value ("NAV") as of
December 31, 2022 and December 31, 2021.

As of December 31, 2022

Quoted Prices in Significant
Active Markets for Significant Unobservable
(Dollars in millions) Identical Assets Observable Inputs Inputs
(Level 1) (Level 2) (Level 3) NAV Total

Fixed maturity securities available-for-sale
and equity securities:

Prices via third-party pricing services $ 1,333 $ 25,197 $ 1,234 $ = $ 27,764

Priced via independent broker quotations — — 6,846 — 6,846

Priced via other methods — — 18 47 65
Total $ 1,333 $ 25,197 $ 8,098 $ 47 $ 34,675
% of Total 4% 73 % 23 % — % 100 %

As of December 31, 2021

Quoted Prices in Significant
Active Markets for Significant Unobservable
(Dollars in millions) Identical Assets Observable Inputs Inputs
(Level 1) (Level 2) (Level 3) NAV Total

Fixed maturity securities available-for-sale
and equity securities:

Prices via third-party pricing services $ 1,892 $ 26,389 $ 920 $ — 3 29,201

Priced via independent broker quotations $ — $ — $ 4,538 $ — 4,538

Priced via other methods $ — $ — $ 66 $ 48 114
Total $ 1,892 $ 26,389 $ 5,524 $ 48 $ 33,853
% of Total 6 % 78 % 16 % — % 100 %

Goodwill

We have made acquisitions that have resulted in a significant amount of goodwill. As of December 31, 2022 and 2021,
goodwill was $4,642 million and $4,539 million, respectively. The majority of our goodwill as of December 31, 2022 relates to
goodwill recorded in connection with the Chicago Title merger in 2000, our initial acquisition of an ownership interest in
ServiceLink in 2014 and our acquisition of F&G in 2020. Refer to Note N Goodwill to our Consolidated Financial Statements
included in Item 8 of Part II of this Annual Report for a summary of recent changes in our Goodwill balance.

In evaluating the recoverability of goodwill, we perform a qualitative analysis at the reporting unit level to determine
whether it is more likely than not that the fair value of our recorded goodwill exceeds its carrying value. Based on the results of
this analysis, an annual goodwill impairment test may be completed based on an analysis of the discounted future cash flows
generated by the underlying assets. The process of determining whether or not goodwill is impaired or recoverable relies on
projections of future cash flows, operating results and market conditions. Future cash flow estimates are based partly on
projections of market conditions such as the volume and mix of refinance and purchase transactions and interest rates, which
are beyond our control and are likely to fluctuate. While we believe that our estimates of future cash flows are reasonable, these
estimates are not guarantees of future performance and are subject to risks and uncertainties that may cause actual results to
differ from what is assumed in our impairment tests. Such analyses are particularly sensitive to changes in estimates of future
cash flows and discount rates. Changes to these estimates might result in material changes in fair value and determination of the
recoverability of goodwill, which may result in charges against earnings and a reduction in the carrying value of our goodwill in
the future. We completed annual goodwill impairment analyses in the fourth quarter of each period presented using a September
30 measurement date. For the years ended December 31, 2022, 2021 and 2020, we determined there were no events or
circumstances that indicated that the carrying value exceeded the fair value.
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VOBA, DAC and DST

Our intangible assets include an intangible asset reflecting the value of insurance and reinsurance contracts acquired
(hereafter referred to as VOBA, DAC and DSI).

VOBA is an intangible asset that reflects the amount recorded as insurance contract liabilities less the estimated fair value
of in-force contracts (“VIF”) in a life insurance company acquisition. It represents the portion of the purchase price that is
allocated to the value of the rights to receive future cash flows from the business in force at the acquisition date. VOBA is a
function of the VIF, current GAAP reserves, GAAP assets, and deferred tax liability. The VIF is determined by the present
value of statutory distributable earnings less opening required capital, and is sensitive to assumptions including the discount
rate, surrender rates, partial withdrawals, utilization rates, projected investment spreads, mortality, and expenses.

DAC consists principally of commissions. Additionally, acquisition costs that are incremental, direct costs of successful
contract acquisition are capitalized as DAC. Indirect or unsuccessful acquisition costs, maintenance, product development and
overhead expenses are charged to expense as incurred. DSI consists of contract enhancements such as premium and interest
bonuses credited to policyholder account balances.

DAC, DSI, and VOBA are subject to loss recognition testing on a quarterly basis or when an event occurs that may
warrant loss recognition.

For annuity and IUL products, DAC, DSI and VOBA are generally being amortized in proportion to estimated gross
profits from net investment spread margins, surrender charges and other product fees, policy benefits, maintenance expenses,
mortality, and recognized gains and losses on investments. Current and future period gross profits for FIA contracts also include
the impact of amounts recorded for the change in fair value of derivatives and the change in fair value of embedded derivatives.
At each valuation date, the most recent quarter’s estimated gross profits are updated with actual gross profits and the
assumptions underlying future estimated gross profits are evaluated for continued reasonableness. If the update of assumptions
causes estimated gross profits to increase, DAC, DSI and VOBA amortization will decrease, resulting in lower amortization
expense in the period. The opposite result occurs when the assumption update causes estimated gross profits to decrease.
Current period amortization is adjusted retrospectively through an unlocking process when estimates of current or future gross
profits (including the impact of recognized investment gains and losses) to be realized from a group of products are revised.
Our estimates of future gross profits are based on actuarial assumptions related to the underlying policies’ terms, lives of the
policies, duration of contract, yield on investments supporting the liabilities, cost to fund policy obligations, and level of
expenses necessary to maintain the polices over their entire lives.

Changes in assumptions can have a significant impact on DAC, DSI and VOBA, amortization rates and results of
operations. Assumptions are management’s best estimate of future outcomes, and require considerable judgment. We
periodically review assumptions against actual experience, and update our assumptions based on historical results and our best
estimates of future experience when additional information becomes available.

Estimated future gross profits are sensitive to changes in interest rates, which are the most significant component of gross
profits. Assumptions related to interest rate spreads and credit losses also impact estimated gross profits for products with
credited rates. These assumptions are based on the current investment portfolio yields and credit quality, estimated future
crediting rates, capital markets, and estimates of future interest rates and defaults. Significant assumptions also include
policyholder behavior assumptions, such as surrender, lapse, and annuitization rates. We use a combination of actual and
industry experience when setting and updating our policyholder behavior assumptions.

We perform sensitivity analyses to assess the impact that certain assumptions have on DAC, DSI, VOBA. The following
table presents the estimated instantaneous net impact to income before income taxes of various assumption changes on our
DAC, DSI, and VOBA. The effects, increase or (decrease), presented are not representative of the aggregate impacts that could
result if a combination of such changes to interest rates and other assumptions occurred.

(Dollars in millions) As of December 31,2022  As of December 31, 2021
A change to the long-term interest rate assumption of -50 basis points $ (113) $ 91)
A change to the long-term interest rate assumption of +50 basis points 93 75
An assumed 10% increase in surrender rate (6) 4)

Assumptions regarding shifts in market factors may be overly simplistic and not indicative of actual market behavior in
stress scenarios.

Lower assumed interest rates or higher assumed annuity surrender rates tend to decrease the balances of DAC, DSI and
VOBA, thus decreasing income before income taxes. Higher assumed interest rates or lower assumed annuity surrender rates
tend to increase the balances of DAC, DSI and VOBA, thus increasing income before income taxes.
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Accounting for Income Taxes

As part of the process of preparing the consolidated financial statements, we are required to determine income taxes in each
of the jurisdictions in which we operate. This process involves estimating actual current tax expense together with assessing
temporary differences resulting from differing recognition of items for income tax and accounting purposes. These differences
result in deferred income tax assets and liabilities, which are included within the Consolidated Balance Sheets. We must then
assess the likelihood that deferred income tax assets will be realized and, to the extent we believe that realizability is not likely,
establish a valuation allowance. Determination of income tax expense requires estimates and can involve complex issues that
may require an extended period to resolve. Further, the estimated level of annual pre-tax income can cause the overall effective
income tax rate to vary from period to period. We believe that our tax positions comply with applicable tax law and that we
adequately provide for any known tax contingencies. We believe the estimates and assumptions used to support our evaluation
of tax benefit realization are reasonable. Final determination of prior-year tax liabilities, either by settlement with tax authorities
or expiration of statutes of limitations, could be materially different than estimates reflected in assets and liabilities and
historical income tax provisions. The outcome of these final determinations could have a material effect on our income tax
provision, net income or cash flows in the period that determination is made.

For the year ended December 31, 2022, changes in market conditions, including rising interest rates, resulted in deferred
tax assets related to the net unrealized capital losses in the Company’s investment portfolio. U.S. GAAP requires the evaluation
of the recoverability of deferred tax assets and the establishment of a valuation allowance, if necessary, to reduce the deferred
tax asset to an amount that is more likely than not to be realized. When assessing the need for valuation allowance on the
unrealized capital loss deferred tax assets, we assert a tax planning strategy to hold the vast majority of underlying securities to
recovery or maturity. Our ability to assert such a tax planning strategy is dependent upon factors such as the Company’s asset/
liability matching process, overall investment strategy, projected future annuity product sales, and expected liquidity needs. In
the event these estimates differ from our prior estimates due to the receipt of new information, we may be required to
significantly change the income tax expense recorded in the Consolidated Financial Statements. This includes a further
significant decline in value of assets incorporated into our tax planning strategies which could lead to an increase of our
valuation allowance on deferred tax assets having an adverse effect on current and future results.

Refer to Note T Income Taxes to our Consolidated Financial Statements in Item 8 of Part II of this Annual Report for
details.
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Results of Operations

Consolidated Results of Operations

Net Earnings. The following table presents certain financial data for the years indicated:

Year Ended December 31,
2022 2021 2020
(In millions)
Revenues:
Direct title insurance premiums $ 2,858 $ 3,571 § 2,699
Agency title insurance premiums 3,976 4,982 3,599
Escrow, title-related and other fees 4,324 4,795 3,092
Interest and investment income 1,891 1,961 900
Recognized gains and losses, net (1,493) 334 488
Total revenues 11,556 15,643 10,778
Expenses:
Personnel costs 3,192 3,528 2,951
Agent commissions 3,064 3,821 2,749
Other operating expenses 1,721 1,929 1,759
Benefits and other changes in policy reserves 1,125 2,138 866
Depreciation and amortization 496 645 296
Provision for title claim losses 308 385 283
Interest expense 115 114 90
Total expenses 10,021 12,560 8,994
Earnings before income taxes and equity in earnings of unconsolidated affiliates 1,535 3,083 1,784
Income tax expense 398 713 322
Equity in earnings of unconsolidated affiliates 15 64 15
Net earnings from continuing operations $ 1,152 § 2,434 § 1,477
Revenues.

Total revenues decreased by $4,087 million in 2022 compared to 2021, primarily attributable to decreases in both direct
and agency premiums, decreases in escrow title-related and other fees, decreases in interest and investment income and net
recognized losses on our investment holdings in 2022 as compared to net recognized gains on our investment holdings in 2021.
Total revenues increased by $4,865 million in 2021 compared to 2020, primarily attributable to increases in both direct and
agency premiums, increases in escrow title-related and other fees and increases in interest and investment income, partially
offset by a decrease in recognized gains on our investment holdings.

See Note L Revenue Recognition to our Consolidated Financial Statements included in Item 8 of Part II of this Annual
Report for a breakout of our consolidated revenues.

Total net earnings from continuing operations decreased by $1,282 million in 2022 compared to 2021, and increased by
$957 million in 2021 compared to 2020.

The change in revenue and net earnings from our reportable segments is discussed in further detail at the segment level
below.

Interest and investment income levels are primarily a function of securities markets, interest rates and the amount of cash
available for investment. Interest and investment income was $1,891 million, $1,961 million, and $900 million for the years
ended December 31, 2022, 2021, and 2020, respectively. The increase in 2021 as compared to 2020 is primarily attributable to
a full year of activity in our F&G segment.

Recognized gains and losses, net totaled $(1,493) million, $334 million, and $488 million for the years ended December
31, 2022, 2021, and 2020, respectively. Recognized gains and losses, net for the year ended December 31, 2022 are primarily
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attributable to realized losses on derivatives of $515 million, losses on sales of fixed maturity securities of $282 million, losses
on sales of mortgages and other assets of $80 million, losses on sales of equity and preferred securities of $31 million and non-
cash valuation losses on equity and preferred security holdings of $584 million. Recognized gains and losses, net for the year
ended December 31, 2021 are primarily attributable to realized gains on derivatives of $655 million, gains on sales of fixed
maturity securities of $114 million and gains on sales of mortgages and other assets of $13 million, partially offset by losses on
sales of equity and preferred securities of $19 million and non-cash net valuation losses on equity and preferred securities of
$429 million. Recognized gains and losses, net for the year ended December 31, 2020 are primarily attributable to non-cash
valuation gains on equity and preferred security holdings of $208 million, realized gains on derivatives of $192 million, gains
on sales of fixed maturity, preferred and equity securities of $148 million, losses on other assets of $25 million and losses on
mortgage loans of $32 million.

See Note E Investments to our Consolidated Financial Statements included in Item 8 of Part II of this Annual Report for a
breakout of our consolidated interest and investment income and realized gains and losses.

Expenses.

Our operating expenses consist primarily of Personnel costs; Other operating expenses, which in our Title segment are
incurred as orders are received and processed; Agent commissions, which are incurred as title agency revenue is recognized;
and Benefits and other changes in policy reserves, which in our F&G segment are charged to earnings in the period they are
earned by the policyholder based on their selected strategy. For traditional life and immediate annuities, policy benefit claims
are charged to expense in the period that the claims are incurred, net of reinsurance recoveries. Title insurance premiums,
escrow and title-related fees are generally recognized as income at the time the underlying transaction closes or other service is
provided. Direct title operations revenue often lags approximately 45-60 days behind expenses, therefore; gross margins may
fluctuate. The changes in the market environment, mix of business between direct and agency operations and the contributions
from our various business units have historically impacted margins and net earnings. We have implemented programs and have
taken necessary actions to maintain expense levels consistent with revenue streams. However, a short-term lag exists in
reducing controllable fixed costs and certain fixed costs are incurred regardless of revenue levels.

Personnel costs include base salaries, commissions, benefits, stock-based compensation and bonuses paid to employees,
and are one of our most significant operating expenses.

Agent commissions represent the portion of premiums retained by our third-party agents pursuant to the terms of their
respective agency contracts.

Benefit expenses for deferred annuity, FIA and IUL policies include index credits and interest credited to contractholder
account balances and benefit claims in excess of contract account balances, net of reinsurance recoveries. Other changes in
policy reserves include the change in the fair value of the FIA embedded derivative and the change in the reserve for secondary
guarantee benefit payments. Other changes in policy reserves also include the change in reserves for life insurance products.

Other operating expenses consist primarily of facilities expenses, title plant maintenance, premium taxes (which insurance
underwriters are required to pay on title premiums in lieu of franchise and other state taxes), appraisal fees and other cost of
sales on ServiceLink product offerings and other title-related products, postage and courier services, computer services,
professional services, travel expenses, general insurance and bad debt expense on our trade and notes receivable.

The Provision for title claim losses includes an estimate of anticipated title and title-related claims, and escrow losses.
The change in expenses attributable to our reportable segments is discussed in further detail at the segment level below.

Income tax expense was $398 million, $713 million, and $322 million for the years ended December 31, 2022, 2021, and
2020 respectively. Income tax expense as a percentage of earnings before income taxes was 25.9%, 23.1%, and 18.0% in the
years ended December 31, 2022, 2021, and 2020 respectively. The increase in income tax expense as a percentage of earnings
before taxes in 2022 as compared to 2021 is primarily attributable to the recording of a valuation allowance in 2022 for tax
benefits associated with deferred tax assets related to unrealized losses on equity securities for which it is not more likely than
not that we will not be able to realize the benefit for tax purposes, partially offset by the tax benefit of realized capital losses
carried back to 2017. The increase in income tax expense as a percentage of earnings before taxes in 2021 when compared to
2020 is primarily attributable to valuation allowance releases and the tax status change recorded by F&G in 2020.

For the year ended December 31, 2022, changes in market conditions, including rising interest rates, resulted in deferred
tax assets related to the net unrealized capital losses in the Company’s investment portfolio. U.S. GAAP requires the evaluation
of the recoverability of deferred tax assets and the establishment of a valuation allowance, if necessary, to reduce the deferred
tax asset to an amount that is more likely than not to be realized.
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When assessing the need for valuation allowance for the F&G segment on the unrealized capital loss deferred tax assets,
F&G asserts a tax planning strategy to hold the vast majority of underlying securities to recovery or maturity. F&G’s ability to
assert such a tax planning strategy is dependent upon factors such as F&G’s asset/liability matching process, overall investment
strategy, projected future annuity product sales, and expected liquidity needs.

In the event these estimates differ from our prior estimates due to the receipt of new information, the Company may be
required to significantly change the income tax expense recorded in the Consolidated Financial Statements. This includes a
further significant decline in value of assets incorporated into our tax planning strategies which could lead to an increase of our
valuation allowance on deferred tax assets having an adverse effect on current and future results.

Title
The following table presents the results of operations of our Title segment for the years indicated:

Year Ended December 31,
2022 2021 2020
(In millions)
Revenues:
Direct title insurance premiums $ 2,858 $ 3571 $ 2,699
Agency title insurance premiums 3,976 4,982 3,599
Escrow, title-related and other fees 2,502 3,228 2,782
Interest and investment income 213 109 151
Recognized gains and losses, net (443) (393) 143
Total revenues 9,106 11,497 9,374
Expenses:
Personnel costs 2,987 3,292 2,778
Agent commissions 3,064 3,821 2,749
Other operating expenses 1,515 1,725 1,536
Depreciation and amortization 142 138 149
Provision for title claim losses 308 385 283
Interest expense — — 1
Total expenses 8,016 9,361 7,496

Earnings from continuing operations, before income taxes and equity in earnings of unconsolidated

affiliates $ 1,000 § 2,136 $ 1,878
Orders opened by direct title operations (in thousands) 1,594 2,689 2,950
Orders closed by direct title operations (in thousands) 1,222 2,169 2,052
Fee per file by direct title operations (in dollars) $ 3,381  §$ 2,467 $ 2,067

Total revenues for the Title segment decreased by $2,391 million, or 21%, in the year ended December 31, 2022 when
compared to 2021. Total revenues for the Title segment increased by $2,123 million, or 23%, in the year ended December 31,
2021 when compared to 2020. The decrease in the year ended December 31, 2022 as compared to 2021 is primarily attributable
to decreases in both our direct and agency premiums, decreases in escrow, title-related and other fees and an increase in non-
cash valuation losses on our equity and preferred investment holdings, partially offset by an increase in interest and investment
income. The increase in the year ended December 31, 2021 as compared to 2020 is primarily attributable to increases in both
our direct and agency premiums, and increases in escrow, title-related and other fees, partially offset by a decrease in interest
and investment income, and an increase in non-cash valuation losses on our equity and preferred investment holdings.
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The following table presents the percentages of title insurance premiums generated by our direct and agency operations:

Year Ended December 31,
2022 2021 2020
Amount % Amount % Amount %

(Dollars in millions)

Title premiums from direct operations $ 2,858 41.8% $ 3,571 41.8% $ 2,699 42.9 %
Title premiums from agency operations 3,976 58.2 4,982 58.2 3,599 57.1
Total title premiums $ 6,834 100.0 % $ 8,553 100.0 % $ 6,298 100.0 %

Title premiums decreased by 20% in the year ended December 31, 2022 as compared to 2021. The decrease is primarily
attributable to a decrease in Title premiums from direct operations of $713 million, or 20%, and a decrease in Title premiums
from agency operations of $1,006 million, or 20%. Title premiums increased by 36% in the year ended December 31, 2021 as
compared to 2020. The increase is primarily attributable to an increase in Title premiums from direct operations of $872
million, or 32%, and an increase in Title premiums from agency operations of $1,383 million, or 38%.

The following table presents the percentages of opened and closed title insurance orders generated by purchase and
refinance transactions by our direct operations:

Year Ended December 31,
2022 2021 2020

Opened title insurance orders from purchase transactions (1) 71.1 % 48.9 % 39.0 %
Opened title insurance orders from refinance transactions (1) 28.9 51.1 61.0

100.0 % 100.0 % 100.0 %
Closed title insurance orders from purchase transactions (1) 67.9 % 44.9 % 39.8 %
Closed title insurance orders from refinance transactions (1) 32.1 55.1 60.2

100.0 % 100.0 % 100.0 %

(D) Percentages exclude consideration of an immaterial number of non-purchase and non-refinance orders.

Title premiums from direct operations decreased in the year ended December 31, 2022 as compared to 2021. The decrease
is primarily attributable to a decrease in total closed order volume, partially offset by an increase in fee per file. Title premiums
from direct operations increased in 2021 as compared to 2020, primarily due to an increase in total closed order volume, driven
by an increase in purchase order volume and an increase in fee per file, partially offset by a decline in refinance volume. The
residential refinance market has considerably lower fees per closed order than commercial or residential purchase transactions.

We experienced a decrease in closed title insurance order volumes from both purchase and refinance transactions in the
year ended December 31, 2022 as compared to 2021. Total closed order volumes were 1,222,000 in the year ended
December 31, 2022 compared to 2,169,000 in the year ended December 31, 2021, an overall decrease of 43.7%. Total closed
order volumes from refinance transactions, which have a lower fee per file than purchase transactions, were 369,000 in the year
ended December 31, 2022 compared to 1,172,000 in the year ended December 31, 2021, an overall decrease of 69%. The
decrease in 2022 is primarily attributable to higher average mortgage interest rates in 2022 as compared to 2021. Total closed
order volumes were 2,169,000 in the year ended December 31, 2021 compared to 2,052,000 in the year ended December 31,
2020, an overall increase of 5.7%.The decrease in refinance transactions in 2021 is primarily attributable to the surge in
residential refinance transactions in 2020 and the first half of 2021, resulting in a decline in the population of eligible refinance
candidates in the second half of 2021.

Total opened title insurance order volumes decreased in the year ended December 31, 2022, as compared to 2021. The
decrease in 2022 was attributable to decreases in both opened title orders from purchase transactions and refinance transactions.
Total opened title insurance order volumes decreased in the year ended December 31, 2021, as compared to 2020. The decrease
in 2021 was attributable to decreased opened title orders from refinance transactions, partially offset by an increase in purchase
transactions.

The average fee per file in our direct operations was $3,381 in the year ended December 31, 2022, compared to $2,467 in
the year ended December 31, 2021. The increase in average fee per file in 2022 as compared to 2021 reflects an increased
proportion of purchase transactions relative to total closed orders and a stable commercial market. The average fee per file in
our direct operations was $2,467 in the year ended December 31, 2021, compared to $2,067 in the year ended December 31,
2020. The increase in average fee per file in 2021 as compared to 2020 reflects an increased proportion of purchase transactions
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relative to total closed orders and a stronger commercial market compared to 2020. The fee per file tends to change as the mix
of refinance and purchase transactions changes, because purchase transactions involve the issuance of both a lender’s policy
and an owner’s policy, resulting in higher fees, whereas refinance transactions only require a lender’s policy, resulting in lower
fees.

Title premiums from agency operations decreased $1,006 million, or 20%, in the year ended December 31, 2022 as
compared to 2021, and increased $1,383 million, or 38%, in the year ended December 31, 2021 as compared to 2020. The
current trends in the agency business reflect a softening residential purchase environment in many markets throughout the
country and a dramatic decline in residential refinance transactions, consistent with trends in the direct business. In addition in
2021 and 2020, lower mortgage rates during those years resulted in a surge in refinance business with agents, which was further
impacted by changes in underlying real estate activity in the geographic regions in which the independent agents operate.

Escrow, title-related and other fees decreased by $726 million, or 22%, in the year ended December 31, 2022 as compared
to 2021, and increased by $446 million, or 16%, in the year ended December 31, 2021 as compared to 2020. Escrow fees,
which are more closely related to our direct operations, decreased by $414 million, or 30%, in the year ended December 31,
2022, as compared to 2021, and increased $225 million, or 19%, in the year ended December 31, 2021 as compared to 2020.
The decrease in the year ended December 31, 2022 as compared to 2021 is primarily due to the decrease in closed order volume
including the decline in residential refinance volume, which have relatively higher escrow fees than residential purchase and
commercial transactions. The increase in the year ended December 31, 2021 as compared to 2020 is primarily due to the
increase in closed order volume. Other fees in the Title segment, excluding escrow fees, decreased by $311 million, or 17%, in
the year ended December 31, 2022 as compared to 2021, and increased $221 million, or 14%, in the year ended December 31,
2021 as compared to 2020. The decrease in Other fees in the year ended December 31, 2022 as compared to 2021 was primarily
driven by a decrease in revenues related to our ServiceLink business in addition to decreases in various individually immaterial
items. The increase in Other fees in the year ended December 31, 2021 as compared to 2020 was primarily driven by an
increase in revenues related to our ServiceLink business in addition to increases in various individually immaterial items. The
change in both escrow fees and other fees is directionally consistent with the change in title premiums from direct operations in
2022 and 2021.

Interest and investment income levels are primarily a function of securities markets, interest rates and the amount of cash
available for investment. Interest and investment income increased $104 million, or 95%, in the year ended December 31, 2022,
as compared to 2021, and decreased $42 million, or 28%, in the year ended December 31, 2021 as compared to 2020. The
increase in the year ended December 31, 2022 as compared to 2021 was primarily attributable to increased income from our
tax-deferred property exchange business and higher yields on our short-term investments when compared to 2021. The decrease
in the year ended December 31, 2021 as compared to 2020 was primarily attributable to decreased average fixed maturity
portfolio balances, decreased dividends on preferred and common stocks and a decline in interest on cash and short-term
investments.

Recognized net losses were $443 million and $393 million in the years ended December 31, 2022 and 2021, respectively.
Recognized net gains were $143 million in the year ended December 31, 2020. The variability in recognized gains and losses,
net is primarily attributable to fluctuations in non-cash valuation changes on our equity and preferred security holdings in
addition to various other individually immaterial items.

Personnel costs include base salaries, commissions, benefits, stock-based compensation and bonuses paid to employees,
and are one of our most significant operating expenses. Personnel costs decreased $305 million, or 9%, in the year ended
December 31, 2022, as compared to 2021, and increased $514 million, or 19% in the year ended December 31, 2021 as
compared to 2020. The decrease in the year ended December 31, 2022 as compared to 2021 is primarily attributable to lower
average head count in 2022 in response to the significant decline in refinance orders and the recent declines in purchase and
commercial orders, partially offset by an increase in the 401(k) match in 2022. The increase in the year ended December 31,
2021 as compared to 2020 is primarily attributable to increased commissions driven by the increases in year-over-year closed
title order volumes. Personnel costs as a percentage of total revenues from direct title premiums and escrow, title-related and
other fees were 56%, 48% and 51% for the years ended December 31, 2022, 2021 and 2020, respectively. Average employee
count in the Title segment was 25,157, 27,297, and 24,638 in the years ended December 31, 2022, 2021 and 2020, respectively.

Other operating expenses decreased by $210 million, or 12%, in the year ended December 31, 2022 as compared to 2021,
and increased $189 million, or 12%, in the year ended December 31, 2021 compared to 2020. Other operating expenses as a
percentage of total revenue excluding agency premiums, interest and investment income, and recognized gains and losses were
28%, 25% and 28% in the years ended December 31, 2022, 2021 and 2020, respectively.

Agent commissions represent the portion of premiums retained by agents pursuant to the terms of their respective agency
contracts. Agent commissions and the resulting percentage of agent premiums that we retain vary according to regional
differences in real estate closing practices and state regulations.
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The following table illustrates the relationship of agent premiums and agent commissions:

Year Ended December 31,
2022 2021 2020

Amount % Amount % Amount %

(Dollars in millions)

Agent premiums $ 3,976 100.0 % $ 4,982 100.0 % $ 3,599 100.0 %
Agent commissions 3,064 77.1 3,821 76.7 2,749 76.4
Net retained agent premiums $ 912 229 % $ 1,161 233 % $ 850 23.6 %

The claim loss provision for title insurance was $308 million, $385 million, and $283 million for the years ended
December 31, 2022, 2021, and 2020 respectively. The provision reflects a provision rate of 4.5% of title premiums in all
periods. We continually monitor and evaluate our loss provision level, actual claims paid, and the loss reserve position each
quarter. This loss provision rate is set to provide for losses on current year policies, but due to development of prior years and
our long claim duration, it periodically includes amounts of estimated adverse or positive development on prior years' policies.

F&G
Segment Overview

Through our majority owned F&G subsidiary, which we acquired on June 1, 2020, we provide our principal annuity and
life insurance products through the insurance subsidiaries composing our F&G segment, FGL Insurance and FGL NY
Insurance. Our customers range across a variety of age groups and are concentrated in the middle-income market. Our Fixed
Indexed Annuity ("FIA") products provide for pre-retirement wealth accumulation and post-retirement income management.
Our Indexed Universal Life Insurance ("IUL") products provide wealth protection and transfer opportunities. Life and annuity
products are primarily distributed through Independent Marketing Organizations ("IMOs") and independent insurance agents,
and beginning in 2020, independent broker dealers and banks. Additionally, we provide funding agreements and pension risk
transfer ("PRT") solutions to various institutions through consultants and brokers.

In setting the features and pricing of our flagship FIA products relative to our targeted net margin, we take into account
our expectations regarding (1) the difference between the net investment income we earn and the sum of the interest credited to
policyholders and the cost of hedging our risk on the policies; (2) fees, including surrender charges and rider fees, partly offset
by vesting bonuses that we pay our policyholders; and (3) a number of related expenses, including benefits and changes in
reserves, acquisition costs, and general and administrative expenses.

Key Components of Our Historical Results of Operations

Through our insurance subsidiaries, we issue a broad portfolio of deferred annuities (fixed indexed and fixed rate
annuities), indexed universal life insurance, immediate annuities, funding agreements and pension risk transfer solutions. A
deferred annuity is a type of contract that accumulates value on a tax deferred basis and typically begins making specified
periodic or lump sum payments a certain number of years after the contract has been issued. Indexed universal life insurance is
a complementary type of contract that accumulates value in a cash value account and provides a payment to designated
beneficiaries upon the policyholder’s death. An immediate annuity is a type of contract that begins making specified payments
within one annuity period (e.g., one month or one year) and typically makes payments of principal and interest earnings over a
period of time.

Under U.S. GAAP, premium collections for fixed indexed annuities, fixed rate annuities, immediate annuities and PRT
without life contingency, and deposits received for funding agreements are reported in the financial statements as deposit
liabilities (i.e., contractholder funds) instead of as sales or revenues. Similarly, cash payments to customers are reported as
decreases in the liability for contractholder funds and not as expenses. Sources of revenues for products accounted for as
deposit liabilities are net investment income, surrender, cost of insurance and other charges deducted from contractholder funds,
and net realized gains (losses) on investments. Components of expenses for products accounted for as deposit liabilities are
interest-sensitive and index product benefits (primarily interest credited to account balances or the hedging cost of providing
index credits to the policyholder), amortization of VOBA, DAC, and DSI, other operating costs and expenses, and income
taxes.

We hedge certain portions of our exposure to product related equity market risk by entering into derivative transactions.
We purchase derivatives consisting predominantly of call options and, to a lesser degree, futures contracts (specifically for FIA
contracts) on the equity indices underlying the applicable policy. These derivatives are used to offset the reserve impact of the
index credits due to policyholders under the FIA and IUL contracts. The majority of all such call options are one-year options
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purchased to match the funding requirements underlying the FIA/IUL contracts. We attempt to manage the cost of these
purchases through the terms of our FIA/IUL contracts, which permit us to change caps, spread, or participation rates on each
policy's annual anniversary, subject to certain guaranteed minimums that must be maintained. The call options and futures
contracts are marked to fair value with the change in fair value included as a component of net investment gains (losses). The
change in fair value of the call options and futures contracts includes the gains and losses recognized at the expiration of the
instruments’ terms or upon early termination and the changes in fair value of open positions.

Earnings from products accounted for as deposit liabilities are primarily generated from the excess of net investment
income earned over the sum of interest credited to policyholders and the cost of hedging our risk on FIA/IUL policies. With
respect to FIAs/IULs, the cost of hedging our risk includes the expenses incurred to fund the index credits. Proceeds received
upon expiration or early termination of call options purchased to fund annual index credits are recorded as part of the change in
fair value of derivatives, and are largely offset by an expense for index credits earned on annuity contractholder fund balances.

In June 2021, we established a funding agreement-backed notes program (the “FABN Program”), pursuant to which FGL
Insurance may issue funding agreements to a special purpose statutory trust (the “Trust”) for spread lending purposes. The
maximum aggregate principal amount permitted to be outstanding at any one time under the FABN Program is currently $5.0
billion. We also issue funding agreements through the Federal Home Loan Bank of Atlanta ("FHLB").

In July 2021, we entered the PRT market, pursuant to which FGL Insurance and FGL NY Insurance may issue group
annuity contracts to discharge pension plan liabilities from a pension plan sponsor. Life contingent pension risk transfer
premiums are included in life insurance premiums and other fees below.
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F&G Results of Operations

The results of operations of our F&G segment for the years ended December 31, 2022 and December 31, 2021 and seven
months ended December 31, 2020, were as follows:

Seven months

Year ended ended
December 31, December 31, December 31,
2022 2021 2020
(In millions)
Revenues:
Life insurance premiums and other fees $ 1,695 $ 1,395  § 138
Interest and investment income 1,655 1,852 743
Recognized gains and losses, net (1,010) 715 352
Total revenues 2,340 3,962 1,233
Benefits and expenses:
Benefits and other changes in policy reserves 1,125 2,138 866
Personnel costs 157 129 65
Other operating expenses 102 105 75
Depreciation and amortization 329 484 123
Interest expense 29 29 18
Total benefits and expenses 1,742 2,885 1,147
Pre-tax earnings (loss) 598 1,077 86
Income tax expense (benefit) 117 220 75
Net earnings (loss) from continuing operations $ 481 $ 857 $ 161
Earnings from discontinued operations, net of tax — 8 (25)
Net earnings (loss) $ 481 $ 865 $ 136
Revenues

Life insurance premiums and other fees

Life insurance premiums and other fees primarily reflect premiums on life-contingent pension risk transfers and
traditional life insurance products, which are recognized as revenue when due from the policyholder, as well as policy rider fees
primarily on FIA policies, the cost of insurance on IUL policies and surrender charges assessed against policy withdrawals in
excess of the policyholder's allowable penalty-free amounts (up to 10% of the prior year's value, subject to certain limitations).
The following table summarizes the Life insurance premiums and other fees, on the Consolidated Statements of Earnings for
the respective periods:

Seven months

Year ended ended
December 31, December 31, December 31,
2022 2021 2020
(In millions)
Life-contingent pension risk transfer premiums $ 1,362 § 1,147 § —
Traditional life insurance premiums 15 18 13
Life-contingent immediate annuity premiums 17 13 10
Surrender charges 58 33 13
Policyholder fees and other income 243 184 102
Life insurance premiums and other fees $ 1,695 $ 1,395 § 138

» Life contingent pension risk transfer premiums for the year ended December 31, 2022 increased compared to the year
ended December 31, 2021, due to increased PRT premiums, reflecting our first full year in the PRT market. As noted
above, PRT premiums are subject to fluctuation period to period.

»  Surrender charges increased for the years ended December 31, 2022 and December 31, 2021, primarily reflecting an
increase in market value adjustments (“MVA”) assessed on certain surrendered FIA policies. A market value
adjustment (“MVA”) will apply in most states to any withdrawal that incurs a surrender charge, subject to certain
exceptions. The MVA is based on a formula that takes into account changes in interest rates since contract issuance.
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Generally, if interest rates have risen, the MVA will decrease surrender value, whereas if rates have fallen, it will
increase surrender value. In addition, surrender charges increases as a result of increased amounts assessed against
policy withdrawals in excess of the policyholder's allowable penalty-free amounts primarily on our FIA policies.

*  Policyholder fees and other income increased for the years ended December 31, 2022 and December 31, 2021,
primarily due to increased GMWB rider fees, cost of insurance charges on IUL policies and IUL premium loads.
GMWRB rider fees are based on the policyholder's benefit base and are collected at the end of the policy year.

Interest and investment income

Below is a summary of interest and investment income:

Seven months

Year ended ended
December 31, December 31, December 31,
2022 2021 2020
(In millions)
Fixed maturity securities, available-for-sale $ 1,431 $ 1,213 $ 643
Equity securities 17 11 7
Preferred securities 49 47 35
Mortgage loans 186 131 50
Invested cash and short-term investments 33 7 —
Limited partnerships 110 589 75
Other investments 20 17 8
Gross investment income 1,846 2,015 818
Investment expense (191) (163) (75)
Net investment income $ 1,655 § 1,852

$ 743

Interest and investment income is shown net of amounts attributable to certain funds withheld reinsurance agreements
which is passed along to the reinsurer in accordance with the terms of these agreements. Interest and investment income
attributable to these agreements, and thus excluded from the totals in the table above, was $109 million, $53 million and $21
million, for the years ended December 31, 2022 and December 31, 2021, and the seven months ended December 31, 2020,

respectively.
Recognized gains and losses, net

Below is a summary of the major components included in recognized gains and losses, net:

Seven months

Year ended ended
December 31, December 31, December 31,
2022 2021 2020
(In millions)
Net realized and unrealized (losses) gains on fixed maturity available-for-sale securities, equity
securities and other invested assets $ (461) § 57 $ 179
Change in allowance for expected credit losses (34) 4 (19)
Net realized and unrealized (losses) gains on certain derivatives instruments (857) 615 237
Change in fair value of reinsurance related embedded derivatives 352 34 (53)
Change in fair value of other derivatives and embedded derivatives (10) 5 8
Recognized gains and losses, net $ (1,010) $ 715 8§ 352

Recognized gains and (losses) are shown net of amounts attributable to certain funds withheld reinsurance agreements which is
passed along to the reinsurer in accordance with the terms of these agreements. Recognized gains and (losses) attributable to
these agreements, and thus excluded from the totals in the table above, was $381 million, $15 million and $(58) million for the
year ended December 31, 2022, the year ended December 31, 2021, the seven months ended December 31, 2020, respectively.

»  For the year ended December 31, 2022, recognized gains and (losses), net include $241 million of realized losses on
fixed maturity available-for-sale securities and $207 million of unrealized losses on equity securities (as a result of
mark-to-market losses). For the year ended December 31, 2021, recognized gains and (losses), net include $102
million of realized gains on fixed maturity available-for-sale securities and $51 million unrealized losses on equity

securities (as a result of mark-to-market losses).
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For the period from June 1, 2020 to December 31, 2020, recognized gains and (losses), net include $95 million of
realized gains on fixed maturity available-for-sale securities and $84 million of unrealized losses on equity securities
(as a result of mark-to-market losses).

For all periods, the change in allowance for expected credit losses primarily relates to available for sale securities.

For all periods, net realized and unrealized gains (losses) on certain derivative instruments primarily relate to the net
realized and unrealized gains (losses) on options and futures used to hedge FIA and IUL products, including gains on
option and futures expiration. See the table below for primary drivers of gains (losses) on certain derivatives.

The fair value of reinsurance related embedded derivative is based on the change in fair value of the underlying assets
held in the funds withheld (“FWH”) portfolio.

We utilize a combination of static (call options) and dynamic (long futures contracts) instruments in our hedging strategy.
A substantial portion of the call options and futures contracts are based upon the S&P 500 Index with the remainder based upon
other equity, bond and gold market indices.

The components of the realized and unrealized gains (losses) on certain derivative instruments hedging our indexed

annuity and universal life products are summarized in the table below:

Seven months

Year ended ended
December 31, December 31, December 31,
2022 2021 2020
(Dollars in millions)
Call options:
Realized (losses) gains $ 170)  $ 437 $ 62
Change in unrealized (losses) gains (692) 160 167
Futures contracts:
(Losses) gains on futures contracts expiration (6) 9 21
Change in unrealized gains (losses) (1) (1) (6)
Foreign currency forward:
Gains on foreign currency forward 11 10 7
Total net change in fair value $ 858) $ 615 $ 237
Year-to-Date Point-to-Point Change in S&P 500 Index during the periods (19)% 27 % 23 %

Realized gains and losses on certain derivative instruments are directly correlated to the performance of the indices
upon which the call options and futures contracts are based and the value of the derivatives at the time of expiration
compared to the value at the time of purchase. Gains (losses) on option expiration reflect the movement during each
period on options settled during the respective period.

The change in unrealized gains (losses) due to fair value of call options is primarily driven by the underlying

performance of the S&P 500 Index during each respective period relative to the S&P 500 Index on the policyholder
buy dates.

The net change in fair value of the call options and futures contracts was primarily driven by movements in the S&P
500 Index relative to the policyholder buy dates.
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The average index credits to policyholders are as follows:

Seven months

Year ended ended
December 31, December 31, December 31,

2022 2021 2020

Average Crediting Rate 1 % 5% 3%
S&P 500 Index:

Point-to-point strategy 1 % 4% 5%
Monthly average strategy 2% 3% 2%
Monthly point-to-point strategy — % 7% — %
3 year high water mark 13 % 16 % 19 %

Actual amounts credited to contractholder fund balances may differ from the index appreciation due to contractual
features in the FIA contracts and certain IUL contracts (caps, spreads and participation rates), which allow us to
manage the cost of the options purchased to fund the annual index credits.

The credits for the periods presented were based on comparing the S&P 500 Index on each issue date in the period to
the same issue date in the respective prior year periods.

Benefits and expenses

Benefits and other changes in policy reserves

Below is a summary of the major components included in Benefits and other changes in policy reserves:

Seven months

Year ended ended
December 31, December 31, December 31,
2022 2021 2020

(In millions)

PRT agreements $ 1,365 $ 1,149  § —
FIA/TUL market related liability movements (1,010) (378) 317
Index credits, interest credited & bonuses 610 1,024 319
Annuity payments and other 160 343 230

Total benefits and other changes in policy reserves $ 1,125 $ 2,138 § 866

PRT agreements for the years ended December 31, 2022 and December 31, 2021 reflect our entrance into the PRT
market in the second half of 2021. PRT agreements are subject to fluctuation period to period.

The FIA/IUL market related liability movements for all periods are mainly driven by changes in the equity markets,
non-performance spreads, and risk-free rates during the respective periods. Additionally, 2021 includes the system
implementation and assumption review process impacts discussed below. The change in risk free rates and non-
performance spreads (decreased)/ increased the FIA market related liability by $(656) million, $(74) million, $268
million and $141 million during the years ended December 31, 2022 and December 31, 2021, the period from June 1,
2020 to December 31, 2020 and the Predecessor period from January 1, 2020 to May 31, 2020, respectively. The
remaining change in market value of the market related liability movements was driven by equity market impacts. See
“Recognized gains and (losses)” above for summary and discussion of net unrealized gains (losses) on certain
derivative instruments.

Annually, typically in the third quarter, we review assumptions associated with reserves for policy benefits and
product guarantees. During the fourth quarter of 2022, based on increases in interest rates and pricing changes during
2022, we updated certain FIA assumptions used to calculate the fair value of the embedded derivative component
within contractholder funds and certain assumptions used to calculate SOP 03-1 liabilities and intangible balances.
These changes, taken together, resulted in an increase in contractholder funds and future policy benefits of $97 million.

During the third quarter of 2021, we implemented a new actuarial valuation system, and as a result, our third quarter
2021 assumption updates include model refinements and assumption updates resulting from the implementation. The
system implementation and assumption review process included refinements in the calculation of the fair value of the
embedded derivative component of our fixed indexed annuities. These changes, taken together, resulted in a decrease
in contractholder funds and future policy reserves of $397 million.
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* Index credits, interest credited & bonuses for the year ended December 31, 2022 were lower compared to the year
ended December 31, 2021 and primarily reflected lower index credits on FIA policies as a result of market movement
during the respective periods. Index credits, interest credited & bonuses for the year ended December 31, 2021 were
higher compared with the combined periods from June 1, 2020 to December 31, 2020 and the Predecessor period from
January 1, 2020 to May 31, 2020, and primarily reflected higher index credits on FIA policies as a result of market
movement during the respective periods. Refer to average policyholder index discussion above for details on drivers.

Amortization of intangibles
Below is a summary of the major components included in depreciation and amortization:

Seven months

Year ended ended
December 31, December 31, December 31,
2022 2021 2020
(In millions)
Amortization of DAC, VOBA and DSI $ 353§ 517 $ 131
Interest (57) (44) (22)
Unlocking 4 (12) (2
Amortization of other intangible assets and other depreciation 29 23 16
Total depreciation and amortization $ 329§ 484 § 123

*  Amortization of VOBA, DAC and DSI is based on current and future expected gross margins (pre-tax operating
income before amortization) and includes the impacts of the assumption changes and system implementation discussed
below. The amortization for the each period presented is the result of AGPs in the respective periods.

*  Annually, typically in the third quarter, we review assumptions associated with the amortization of intangibles. During
the fourth quarter of 2022, based on increases in interest rates and pricing changes during 2022, we updated certain
FIA assumptions used to calculate the fair value of the embedded derivative component within contractholder funds
and certain assumptions used to calculate SOP 03-1 liabilities and intangible balances. These changes, taken together,
resulted in an increase to intangible assets of $47 million.

During the third quarter of 2021, we implemented a new actuarial valuation system and as a result, our third quarter
2021 assumption updates include model refinements and assumption updates resulting from the implementation. The
changes, taken together, increased amortization of intangibles by $136 million.

Other items affecting net earnings
Income tax expense (benefit)

Below is a summary of the major components included in income tax expense (benefit):

Seven months

Year ended ended
December 31, December 31, December 31,
2022 2021 2020
(Dollars in millions)
Earnings from continuing operations before taxes $ 598 $ 1,077 $ 86
Income tax expense (benefit) before valuation allowance 90 234 (21)
Change in valuation allowance 27 (14) (54)
Federal income tax expense (benefit) $ 117 $ 220 $ (75)
Effective rate 20 % 20 % &M%

«  The income tax expense for the year ended December 31, 2022 was $117 million compared to the income tax expense
of $220 million for the year ended December 31, 2021. The effective tax rate was 20% for both years, which differs
from the statutory rate of 21% primarily due to favorable permanent tax adjustments.

e Income tax benefit for the seven months ended December 31, 2020 was $75 million. The income tax benefit was
primarily driven by the change in tax status benefit recorded at December 31, 2020 and valuation allowance releases
on the current period activity in Front Street Re Cayman Ltd. (“FSRC”) included in continuing operations and the US
non-life companies.

e See Note T Income Taxes to the Consolidated Financial Statements for further information.
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Investment Portfolio

The types of assets in which we may invest are influenced by various state laws, which prescribe qualified investment
assets applicable to insurance companies. Within the parameters of these laws, we invest in assets giving consideration to four
primary investment objectives: (i) maintain robust absolute returns; (ii) provide reliable yield and investment income;
(iii) preserve capital and (iv) provide liquidity to meet policyholder and other corporate obligations.

Our investment portfolio is designed to contribute stable earnings, excluding the effects of short-term mark-to-market
effects, and balance risk across diverse asset classes and is primarily invested in high quality fixed income securities.

As of December 31, 2022 and December 31, 2021, the fair value of our investment portfolio was approximately $41
billion and $39 billion, respectively, and was divided among the following asset classes and sectors:

December 31, 2022 December 31, 2021
Fair Value Percent Fair Value Percent

(Dollars in millions)

Fixed maturity securities, available for sale:

United States Government full faith and credit $ 32 — % $ 50 — %
United States Government sponsored entities 42 — % 74 — %
United States municipalities, states and territories 1,410 3% 1,441 4%
Foreign Governments 148 — % 205 1 %
Corporate securities:
Finance, insurance and real estate 5,085 12 % 5,109 13 %
Manufacturing, construction and mining 737 2% 932 2%
Utilities, energy and related sectors 2,275 6 % 2,987 8 %
Wholesale/retail trade 2,008 5% 2,627 7%
Services, media and other 2,794 T % 3,349 8 %
Hybrid securities 705 2% 881 2%
Non-agency residential mortgage-backed securities 1,479 4% 648 2%
Commercial mortgage-backed securities 3,036 7 % 2,964 7%
Asset-backed securities 7,245 18 % 4,550 12 %
Collateral loan obligations (“CLO”) 4,222 10 % 4,145 11 %
Total fixed maturity available for sale securities $ 31,218 76 % $ 29,962 77 %
Equity securities (a) 823 2% 1,171 3%
Limited partnerships:
Private equity 1,129 3% 1,181 3%
Real assets 431 1 % 340 1%
Credit 867 2% 829 2%
Limited partnerships $ 2,427 6% $ 2,350 6 %
Commercial mortgage loans 2,083 5% 2,265 6 %
Residential mortgage loans 1,892 5% 1,549 4%
Other (primarily derivatives and company owned life insurance) 809 2% 1,305 3%
Short term investments 1,556 4% 373 1%
Total investments $ 40,808 100 % $ 38,975 100 %

(a) Includes investment grade non-redeemable preferred stocks ($672 million and $928 million at December 31, 2022 and December 31, 2021, respectively).

Insurance statutes regulate the type of investments that our life insurance subsidiaries are permitted to make and limit the
amount of funds that may be used for any one type of investment. In light of these statutes and regulations, and our business
and investment strategy, we generally seek to invest in (i) corporate securities rated investment grade by established nationally
recognized statistical rating organizations (each, an “NRSRO”), (ii) U.S. Government and government-sponsored agency
securities, or (iii) securities of comparable investment quality, if not rated.
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As of December 31, 2022 and December 31, 2021, our fixed maturity available-for-sale ("AFS") securities portfolio was
approximately $31 billion and $30 billion, respectively. The following table summarizes the credit quality, by NRSRO rating,
of our fixed income portfolio:

December 31, 2022 December 31, 2021
Fair Value Percent Fair Value Percent

Rating (Dollars in millions)
AAA $ 1,358 4% $ 660 2%
AA 2,297 7 % 2,181 7%
A 8,076 26 % 7,667 26 %
BBB 8,158 26 % 10,462 35 %
Not rated (a) 9,529 31 % 6,642 22 %
Total investment grade 29,418 94 % 27,612 92 %
BB 986 3% 1,372 5%
B and below (b) 236 1 % 432 1%
Not rated (a) 578 2% 546 2%
Total below investment grade 1,800 6 % 2,350 8 %

Total $ 31,218 100 % $ 29,962 100 %

(a) Securities denoted as not-rated by an NRSRO were classified as investment or non-investment grade according to the securities' respective NAIC
designation

(b) Includes $46 million and $68 million at December 31, 2022 and December 31, 2021, respectively, of non-agency RMBS (as defined below) that carry a
NAIC 1 designation.

The NAIC’s Securities Valuation Office ("SVO") is responsible for the day-to-day credit quality assessment and valuation
of securities owned by state regulated insurance companies. Insurance companies report ownership of securities to the SVO
when such securities are eligible for regulatory filings. The SVO conducts credit analysis on these securities for the purpose of
assigning an NAIC designation or unit price. Typically, if a security has been rated by an NRSRO, the SVO utilizes that rating
and assigns an NAIC designation based upon the following system:

NAIC Designation NRSRO Equivalent Rating
1 AAA/AA/A
2 BBB
3 BB
4 B
5 CCC and lower
6 In or near default

The NAIC uses designation methodologies for non-agency RMBS, including RMBS backed by subprime mortgage loans
and for CMBS. The NAIC’s objective with the designation methodologies for these structured securities is to increase accuracy
in assessing expected losses and to use the improved assessment to determine a more appropriate capital requirement for such
structured securities. The NAIC assigns a NAIC designation based on the loss expectation for each security. Several of our
RMBS securities carry a NAIC 1 designation while the NRSRO rating indicates below investment grade. The revised
methodologies reduce regulatory reliance on rating agencies and allow for greater regulatory input into the assumptions used to
estimate expected losses from such structured securities. In the tables below, we present the rating of structured securities based
on ratings from the NAIC rating methodologies described above (which in some cases do not correspond to rating agency
designations). All NAIC designations (e.g., NAIC 1-6) are based on the NAIC methodologies.
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The tables below present our fixed maturity securities by NAIC designation as of December 31, 2022 and December 31,

2021:
(Dollars in millions) December 31, 2022
NAIC Designation Amortized Cost Fair Value Percent of Total Fair Value
1 21,917 19,234 62 %
2 11,889 10,250 33 %
3 1,571 1,419 4 %
4 240 220 1%
5 54 39 — %
6 52 56 — %
Total 35,723 31,218 100 %
(Dollars in millions) December 31, 2021
NAIC Designation Amortized Cost Fair Value Percent of Total Fair Value
1 15,636 15,848 54 %
2 10,779 11,441 38 %
3 1,603 1,850 6 %
4 567 669 2%
5 80 93 — %
6 59 61 — %
Total 28,724 29,962 100 %
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Investment Industry Concentration

The tables below present the top ten industry categories of our fixed maturity and equity securities and FHLB common
stock, including the fair value and percent of total fixed maturity and equity securities and FHLB common stock fair value as of
December 31, 2022 and December 31, 2021 (dollars in millions):

December 31, 2022
Percent of
Total Fair
Top 10 Industry Concentration Fair Value Value
ABS Other $ 7,245 23 %
CLO securities 4222 13 %
Whole loan collateralized mortgage obligation (“CMO”) 3,655 12 %
Banking 2,855 9 %
Municipal 1,410 4%
Electric 1,379 4%
Life insurance 1,376 4%
Technology 855 3%
Healthcare 659 2%
Commercial MBS 571 2%
Total $ 24,227 76 %
December 31, 2021
Percent of
Total Fair
Top 10 Industry Concentration Fair Value Value
ABS Other $ 4,550 15 %
CLO securities 4,145 13 %
Banking 2,919 9 %
Whole loan collateralized mortgage obligation (“CMO”) 2,622 8 %
Life insurance 1,795 6 %
Electric 1,701 6 %
Municipal 1,441 5%
Healthcare 947 3%
Technology 932 3%
Other Financial Institutions 760 2%
Total $ 21,812 70 %
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The amortized cost and fair value of fixed maturity AFS securities by contractual maturities as of December 31, 2022 and
December 31, 2021, are shown below. Actual maturities may differ from contractual maturities because issuers may have the
right to call or prepay obligations.

December 31, 2022 December 31, 2021

Amortized Cost Fair Value Amortized Cost Fair Value

(In millions)

Corporate, Non-structured Hybrids, Municipal and U.S. Government

securities:
Due in one year or less $ 124 $ 123§ 105 $ 106
Due after one year through five years 2,193 2,059 1,724 1,754
Due after five years through ten years 1,840 1,633 2,141 2,201
Due after ten years 14,417 11,379 12,842 13,515
Subtotal $ 18,574 § 15,194 § 16,812 $ 17,576
Other securities, which provide for periodic payments
Asset-backed securities $ 12,209 $ 11,467 $ 8516 $ 8,695
Commercial mortgage-backed securities 3,309 3,036 2,669 2,964
Structured hybrids — — 5 5
Residential mortgage-backed securities 1,631 1,521 722 722
Subtotal $ 17,149 § 16,024 § 11,912 § 12,386
Total fixed maturity available-for-sale securities $ 35,723  § 31218 § 28,724 $ 29,962

Non-Agency RMBS Exposure

Our investment in non-agency RMBS securities is predicated on the conservative and adequate cushion between purchase
price and NAIC 1 rating, general lack of sensitivity to interest rates, positive convexity to prepayment rates and correlation
between the price of the securities and the unfolding recovery of the housing market.

The fair value of our investments in subprime and Alt-A RMBS securities was $40 million and $54 million as of
December 31, 2022, respectively, and $52 million and $75 million as of December 31, 2021, respectively. As of December 31,
2022 and December 31, 2021, approximately 91% and 94%, respectively, of the subprime and Alt-A RMBS exposures were
rated NAIC 2 or higher.

ABS and CLO Exposures

Our ABS exposures are largely diversified by underlying collateral and issuer type. Our CLO exposures are generally
senior tranches of CLOs which have leveraged loans as their underlying collateral.

As of December 31, 2022, the CLO and ABS positions were trading at a net unrealized loss position of $236 million and
$499 million, respectively. As of December 31, 2021, the CLO and ABS positions were trading at a net unrealized gain position
of $145 million and $37 million, respectively.

Municipal Bond Exposure

Our municipal bond exposure is a combination of general obligation bonds (fair value of $188 million and $258 million
and an amortized cost of $231 million and $247 million as of December 31, 2022 and December 31, 2021, respectively) and
special revenue bonds (fair value of $1,017 million and $1,183 and an amortized cost of $1,248 million and $1,138 as of
December 31, 2022 and December 31, 2021, respectively).

Across all municipal bonds, the largest issuer represented 6% and 7% of the category as of December 31, 2022 and
December 31, 2021, respectively, less than 1% of the entire portfolio and is rated NAIC 1. Our focus within municipal bonds is
on NAIC 1 rated instruments, and 96% of our municipal bond exposure is rated NAIC 1 as of December 31, 2022.

Mortgage Loans
Commercial Mortgage Loans

We diversify our commercial mortgage loans ("CMLs") portfolio by geographic region and property type to attempt to
reduce concentration risk. We continuously evaluate CMLs based on relevant current information to ensure properties are
performing at a level to secure the related debt. LTV and DSC ratios are utilized to assess the risk and quality of CMLs. As of
December 31, 2022 and December 31, 2021, our mortgage loans on real estate portfolio had a weighted average DSC ratio of
2.3 times and 2.4 times, respectively, and a weighted average LTV ratio of 57% and 56%, respectively.
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We consider a CML delinquent when a loan payment is greater than 30 days past due. For mortgage loans that are
determined to require foreclosure, the carrying value is reduced to the fair value of the underlying collateral, net of estimated
costs to obtain and sell at the point of foreclosure. At December 31, 2022 we had one CML that was delinquent in principal or
interest payments and none in the process of foreclosure. At December 31, 2021 we had no CMLs that were delinquent in
principal or interest payments or in process of foreclosure. See Note E Investments to the Consolidated Financial Statements
included in this report for additional information on our CMLs, including our distribution by property type, geographic region
and LTV and DSC ratios.

Residential Mortgage Loans

Our residential mortgage loans are closed end, amortizing loans and 100% of the properties are in the United States. We
diversify our RML portfolio by state to attempt to reduce concentration risk. RMLs have a primary credit quality indicator of
either a performing or nonperforming loan. We define nonperforming RMLs as those that are 90 or more days past due and/or
in nonaccrual status.

Loans are placed on nonaccrual status when they are over 90 days delinquent. If a loan becomes over 90 days delinquent,
it is our general policy to initiate foreclosure proceedings unless a workout arrangement to bring the loan current can be put in
place. See Note E Investments to the Consolidated Financial Statements included in this Annual Report for additional
information on our RMLs.
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Unrealized Losses

The amortized cost and fair value of the fixed maturity securities and the equity securities that were in an unrealized loss
position as of December 31, 2022 and December 31, 2021, were as follows (in millions):

December 31, 2022

Allowance
for Expected
Number of Amortized Credit Unrealized
Securities Cost Losses Losses Fair Value
Fixed maturity securities, available for sale:
United States Government full faith and credit 6 3 34 8 — 3 2) 3 32
United States Government sponsored agencies 58 39 — 4) 35
United States municipalities, states and territories 167 1,590 — (289) 1,301
Foreign Governments 44 169 — (37) 132
Corporate securities:
Finance, insurance and real estate 526 5,586 (15) (876) 4,695
Manufacturing, construction and mining 120 850 — (160) 690
Utilities, energy and related sectors 333 2,825 — (644) 2,181
Wholesale/retail trade 316 2,418 — (532) 1,886
Services, media and other 360 3,354 — (783) 2,571
Hybrid securities 43 706 — (84) 622
Non-agency residential mortgage-backed securities 241 1,353 5) (105) 1,243
Commercial mortgage-backed securities 365 2,850 — (284) 2,566
Asset-backed securities 1,147 11,511 (1) (770) 10,740
Total fixed maturity available for sale securities 3,726 33,285 21) (4,570) 28,694
Equity securities 59 879 — (174) 705
Total investments 3,785 § 34,164 $ 21) $ (4,744) $ 29,399
December 31, 2021
Allowance
for Expected
Number of Amortized Credit Unrealized
Securities Cost Losses Losses Fair Value
Fixed maturity securities, available for sale:
United States Government full faith and credit 9 § 36 $ — 3 — 3 36
United States Government sponsored agencies 41 42 — (1) 41
United States municipalities, states and territories 50 503 — (11) 492
Foreign Governments 28 27 — — 27
Corporate securities:
Finance, insurance and real estate 366 1,365 — (€20 1,334
Manufacturing, construction and mining 97 281 — 3) 278
Utilities, energy and related sectors 280 1,243 — (46) 1,197
Wholesale/retail trade 313 1,188 — (33) 1,155
Services, media and other 339 1,486 — (39) 1,447
Hybrid securities 3 3 — — 3
Non-agency residential mortgage-backed securities 46 316 2) 3) 311
Commercial mortgage-backed securities 89 616 (1) (11) 604
Asset-backed securities 375 4,603 2) (38) 4,563
Total fixed maturity available for sale securities 2,036 11,709 5) (216) 11,488
Equity securities 20 259 — (33) 226
Total investments 2,056 $ 11,968 $ ) 8 (249) $ 11,714
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The gross unrealized loss position on the fixed maturity available-for-sale fixed and equity portfolio was $4,744 million
and $249 million as of December 31, 2022 and December 31, 2021, respectively. Most components of the portfolio exhibited
price depreciation caused by higher treasury rates and wider spreads. The total amortized cost of all securities in an unrealized
loss position was $34,164 million and $11,968 million as of December 31, 2022 and December 31, 2021, respectively. The
average market value/book value of the investment category with the largest unrealized loss position was 84% for finance,
insurance and real estate as of December 31, 2022. In the aggregate, finance, insurance and real estate represented 18% of the
total unrealized loss position as of December 31, 2022. The average market value/book value of the investment category with
the largest unrealized loss position was 96% for utilities, energy and related sectors as of December 31, 2021. In the aggregate,
utilities, energy and related sectors represented 18% of the total unrealized loss position as of December 31, 2021.

The amortized cost and fair value of fixed maturity available for sale securities under watch list analysis and the number
of months in a loss position with investment grade securities (NRSRO rating of BBB/Baa or higher) as of December 31, 2022
and December 31, 2021, were as follows (in millions):

December 31, 2022
Gross
Number of Allowance for Unrealized
Securities Amortized Cost Fair Value Credit Loss Losses
Investment grade:
Less than six months 6 $ 5 % 35§ — 2)
Six months or more and less than twelve months 49 299 200 — (99)
Twelve months or greater 76 969 634 — (335)
Total investment grade 131 1,273 837 — (436)
Below investment grade:
Less than six months 1 32 13 15 “4)
Six months or more and less than twelve months 12 124 94 — (30)
Twelve months or greater 2 6 4 — 2)
Total below investment grade 15 162 111 15 (36)
Total 146 $ 1,435 § 948 $ 15 $ (472)
December 31, 2021
Gross
Number of Allowance for Unrealized
Securities Amortized Cost Fair Value Credit Loss Losses
Investment grade:
Less than six months 4 S 82 % 79 $ —  § 3)
Six months or more and less than twelve months 2 34 32 — )
Twelve months or greater — — — — —
Total investment grade 6 116 111 — %)
Below investment grade:
Less than six months — — — — —
Six months or more and less than twelve months — — — — —
Twelve months or greater 2 16 14 — 2)
Total below investment grade 2 16 14 — 2)
Total 8 § 132 $ 125 $ — 3 (7)
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Expected Credit Losses and Watch List

F&G prepares a watch list to identify securities to evaluate for expected credit losses. Factors used in preparing the watch
list include fair values relative to amortized cost, ratings and negative ratings actions and other factors. Detailed analysis is
performed for each security on the watch list to further assess the presence of credit impairment loss indicators and, where
present, calculate an allowance for expected credit loss or direct write-down of a security’s amortized cost.

At December 31, 2022, our watch list included 146 securities in an unrealized loss position with an amortized cost of
$1,435 million, allowance for expected credit losses of $15 million, unrealized losses of $472 million and a fair value of $948
million.

At December 31, 2021, our watch list included seven securities in an unrealized loss position with an amortized cost of
$132 million, allowance for expected credit losses of $0 million, unrealized losses of $7 million and a fair value of $125
million.

The watch list excludes structured securities because we have separate processes to evaluate the credit quality on the
structured securities.

There were 64 and 36 structured securities with a fair value of $162 million and $45 million, respectively, to which we
had potential credit exposure as of December 31, 2022 and December 31, 2021, respectively. Our analysis of these structured
securities, which included cash flow testing, resulted in allowances for expected credit losses of $16 million and $8 million as
of December 31, 2022 and December 31, 2021, respectively.

Exposure to Sovereign Debt and Certain Other Exposures

Our investment portfolio had an immaterial amount of direct exposure to European sovereign debt as of December 31,
2022 and December 31, 2021, respectively. We have no exposure to investments in Russia or Ukraine and de minimis
investments in peripheral countries in the region.

Interest and Investment Income

For discussion regarding our net investment income and net investment gains (losses) refer to 