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Supporting customers as a one-stop-shop partner
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Disclaimer
• The information in this presentation has been prepared by Axxis Geo Solutions ASA (“AGS” or the “Company”). By attending the meeting where this presentation is made, or by reading the 

presentation slides, you agree to be bound by the following limitations and provisions:

• This presentation has been prepared by the Company based on information available as of the date hereof. By relying on this presentation you accept the risk that the presentation does not cover all 

matters relevant of an assessment of an investment in the company. The securities of the Company may not be offered or sold in the United States absent registration or an exemption from 

registration under the U.S. Securities Act of 1933, as amended (the "U.S. Securities Act"). The securities of the Company have not been, and will not be, registered under the U.S. Securities Act. 

• No representation or warranty (expressed or implied) is made as to, and no reliance should be placed on, any information, including projections, estimates, targets and opinions, contained herein, 

and no liability whatsoever is accepted as to any errors, omissions or misstatements contained herein, and, accordingly, none of the Company, any advisor or any such persons’ officers or 

employees accepts any liability whatsoever arising directly or indirectly from the use of this presentation. The information herein is subject to change, completion, supplements or amendments 

without notice.

• The presentation is based on the economic, regulatory, market and other conditions as in effect on the date hereof, and may contain certain forward-looking statements. By their nature, forward-

looking statements involve risk and uncertainty because they reflect the Company’s current expectations and assumptions as to future events and circumstances that may not prove accurate. It 

should be understood that subsequent developments may affect the information contained in this document, which neither the Company nor its advisors are under an obligation to update, revise or 

affirm. 

• This complete presentation is for informational purposes only and does not constitute an offer to sell shares in of the Company. This presentation is not a prospectus, disclosure document or offering 

document and does not purport to be complete. Nothing in this presentation should be interpreted as a term or condition of the Transaction. The presentation is strictly confidential and may bot not 

be reproduced or redistributed, in whole or in part, to any other person. 

• This presentation has not been reviewed or approved by any regulatory authority or stock exchange. The (re)distribution of this presentation and/or any prospectus or other documentation into 

jurisdictions other than Norway may be restricted by law. This presentation does not constitute or form part of any offer or invitation to sell or issue, or any solicitation of any offer to acquire any 

securities offered by any person in any jurisdiction in which such an offer or solicitation is unlawful. Neither this presentation nor anything contained herein shall form the basis of any contract or 

commitment whatsoever. Persons into whose possession this presentation comes should inform themselves about and observe any such restrictions. Any failure to comply with these restrictions 

may constitute a violation of the securities laws of any such restrictions.  

• The contents of this presentation are not to be construed as legal, business, investment or tax advice. Each recipient should consult with its own legal, business, investment and tax adviser as to 

legal, business, investment and tax advice.

• Any investment in the Company involves inherent risks and is suitable only for investors who understand the risks associated with this type of investment and who can afford a loss of all or part of 

the investment. Investors should carefully review the summary of risk factors set out in the following slides before making any investment decision. 

• The presentation and any purported liability in connection with it is subject to Norwegian law and is subject to the exclusive jurisdiction of the Norwegian courts. 



Axxis Geo Solutions in brief

• An ocean bottom node (OBN) 

seismic service company 

• Multi-client and contract seismic

• Experienced management and 

organisational core

• Headquarter at Lysaker, Norway 

• Listed on Oslo Axess (ticker AGS)
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Asset light model Operational excellenceCore competence & 

proprietary technology

AxxisGeo Solutions’ competitive edge in the OBS market
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Value Defined

•Simplistic View

•Doesn’t work for Seismic Data
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Value Defined
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$500 $500,000



Fold Defined
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• High is better than low

• Improves

• Signal fidelity

• Better noise removal

• Better Multiple Suppression



Density ( Bin Size ) Defined
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• High is better than low

• Improves

• Subsurface migration & imaging

• Better noise removal

• Resolution
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Better Measure = Fold x ( Trace Density per sqkm )
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• Utsira

• Tr / Sqkm = 1200 x 80 x 40 x 4C

• > 3 Million however 4C

• > 12 Million

• 8 Streamer Marine 8 x 6km dual 

• Tr / Sqkm = 240 x 80 x 40 = > 700 K
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The Benefit of Full Azimuth
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OBN time and cost drivers
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• Time set by Source Grid

• Major cost driver ( number vessels, processing techniques )

• Sail line interval ( Major difference over conventional streamer )

• Number of turns

• Node grid sets offsets & Fold

• Determines if requires to repeat sources or use more nodes



OBN time and cost drivers
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Streamer Sail Line OBN Sail Line 3x 



Why Multi-Client ?
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• Acquire larger areas

• License to multiple parties

• Small program

• 800 % area is non productive

• MC Program

• 100 % area is non productive

• Time is driven by outer area 

Paid / Imaged 

Area

Halo

Area
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Q&A
Lee Parker, CEO



Indonesia Office

Beltway Office Park Tower B,

Floor 5 Suite 562,

Jl TB Simatupang No 41,

Kel Pasar Minggu,

Kec. Ragunan

South Jakarta

+62 21 2985 7440

US Office

14511 Old Katy Road

Suite 150

Houston, TX 77079

United States

+1 281 810 2550

Norway Office

Strandveien 50

1366 Lysaker

Norway


