ASE

Investor Relations Inc.

July 14, 1997
INVESTOR RELATIONS CONTRACT
Betwegg
ASE Investor Relations Inc.
and
D. C, Corrosion Corporation
Goal

To increase the profile of D. C. Corrosion by providing superior investor relations scrvice to retai] and
wholesale shareholders.

Statement of Objectives

= Increase by 50%, the number of stock brokers aware of the company and recognize its
potential as a growth stock.

e Have D, C. Corrosion wrilten up and /or presented in four regional media.
s Have D, C, Corrosion written up in two small cap newslelters,

* Identify and increase the shareholder base.

Proposed Activities

The four-month plan to achieve the objectives stated will require the cooperation of key company
executives, plus extensive research. The slated activit'es come with specific measurement criteria and
time lines. '
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1, Work with D. C. Corrosion executive to preparc
an objective research report providing infonmation
on D. C. Corrosion background, products,
managernent, markets, and finance.

2. Idetify all mansgers of Canadian small cap | Completed list July 31
mutoal funds.
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3. Mail the research report o all Canadian small | Mail log and phone log September
cap mutual fund managers and follow up by 30/97
phone.




4. Provide additional informalion; arrange | Activity log Report
meetings with D, C. Comrosion exccutive as Monthly
required for interested mumal fund management.

S. Develop a list and enumerate the stockbrokers | Pravide list Report
who presently have clients holding D. C, .| Monthly
Corrosion shares. Use this list as a basis for

evaluation,

6. Develop a comprehensive list of Western | Providc lList 'August 30/97
Canadian full service stockbrokers.

7. Send rescarch report to list of stockbrokers and | Provide activity log Report
follow up by phone to ascertain inferest. Provide Monthly
requested information.

8. Amapge a minimum of 10 boardroom | List of meetings and | Report
presentations to Western Canadian brokerage firms | attendees Monthly
at which company officials are present.

9. Send all brokers copies of news releascs and | Activity log of E-mail, fax, | Report
other corporate inforntation. mail and courier Monthly
10. Set up and implement a monthly telephone | Monthly phone log Report
call program for all interested brokers. Monthly
11, Respond io all inquiries [rom existing | Monthly Jog of all inquiries | Report
shareholders and other investors. Monthly
12. Prepare promotional material and distribute to | Copics of malerials and log | Report
mass media. Follow up by phone and meetings. of contacts Monthly

I will be responsible for facilitation and reporting of all activities. Some rcasonable flexibility of

activities, objectives amd dates may be required as new mformation becomes avalable. From
experience | have found that some acivities and communication that fall outside the scope of the
listed objectives, will fall upon my shoulders. These will be performed and reported as though they
are normal procedures.  Monthly reporting will provide details of any variance required. Reports will

be provided within seven business days of each month: end, to D. C. Corrosion executive.

Activitics related, but not listed include personal visits to individual brokers. This is a valuable
activity, as many brokers do not support hmcheon racetings. One on one presentations do have a
positive effect on the brokers impressions of invessment opportunities. Copies of compiled lists
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(brokers, mutual fund managers, mass media, shareliolders) arc available upon reques(. Investor
promotional activities should be a budgeted item to create a higher profile to the investment public.
Financial Post insertions, investor newsletter/magazine advertising should be considered.

The proposed monthly fee for this scope of work is $2,000.00 plus GST. Fees and expenses will be
invoiced and payable monthly, unless otherwise agreed. Fees do not include the cost of travel,
accommodation, telephone, courier, mail, promoticnal enlertainment, and other out of pocket
expenses incurred in connection with D. C. Corrosion usiness. Economies of scale will be applied to
all expense claims (i.e. travel, accommodation cte.). The tenn of this project/contract will be four
months, and may be renewed for subsequent one-year erms, as negotiated by the partics involved.

Please contact the writer if there are any questions or discrepancies in this proposal. If the corporate
executive would preler to vary the scope of the objectives, please advise and T shall make my sclf
available. 1 look forward to working with the D. C. Corrosion executive during this formative period
in their growth,

Sincere

Accepted
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[
Mr. Neil Magrath, President Date: July 14, 1997

D. C. Corrosion Corporation
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