
RewardStream Solutions Inc. is a provider of Software as a Service marketing technology that powers referral programs for telecommunications, 
banking and other businesses.

Manado Gold Corp. (“Manado”) intends to raise $1.5 million via brokered private placement to take place in all Provinces of Canada, except 
Quebec, and such other jurisdictions outside of Canada as agreed by the Issuer and Mackie Research Capital Corporation.

The offering is to be completed in connection with Manado’s proposed Amalgamation with RewardStream to form an amalgamated corporation 
(“Amalco”).  The offering shall consist of of up to 21,440,000 units (“Units”) of Manado at a price of $0.07 per Unit for total proceeds of up to 
CDN$1,500,800. Each Unit is comprised of one common share and one-half of one common share purchase warrant. Each whole warrant is 
exercisable at a price of $0.10 per common share for a period of twenty-four months from the closing of the offering.

On closing of the Amalgamation every four whole common shares of Manado will be exchanged for one common share of Amalco and every four 
whole warrants of Manado will be exchanged for one whole warrant of Amalco exercisable at a price of $0.40 per common share of Amalco. 

An investment in the Manado private placement is speculative and subject to risk. Investors are advised to review the risk factors related to 
Manado and RewardStream and to carefully review all other disclosure that is described in Manado’s management information circular dated 
January 8, 2016, a copy of which is available under Manado’s profile on the SEDAR website at www.sedar.com. 

Company Overview

Recommendations from 
friends and  family are 
the number one method 
to build trust and drive 
action.

— Nielsen Global Report on 
Advertising, 2015

Key Features

•	 Social engagement via 
Facebook, Twitter, LinkedIn 
and more

•	 Facilitates email marketing 
with built-in templates and 
drip system functionality

•	 Promotion management 
and reward platform 
capabilities

•	 Enterprise and small 
business integration options

•	 Program and account 
management services for 
client success

Executive Summary
•	 Referral Marketing platform helping businesses grow their revenues by automating, tracking and rewarding 

referrals from existing customers
•	 Delivered in a Software as a Service (SaaS) model with lightweight and deep custom integration options 
•	 Key national customers include Koodo Mobile, Boost Mobile, First West Credit Union, Virgin Mobile, and 

Rogers
•	 Achieved over $1.65 million in revenue in fiscal 2015
•	 Seasoned executive team with extensive expertise in SaaS technology companies

RewardStream’s Solution
RewardStream offers its marketing platform and services to enable companies to increase advocacy in 
customers, employees and partners through referral incentive programs. RewardStream helps businesses 
grow their revenues by facilitating, tracking and rewarding referrals from existing customers that acquire new 
customers through the blend of marketing insight and proprietary software.

RewardStream’s Spark System offers a combination of software, promotion and management tools for 
marketers to incorporate digital, mobile, and word-of-mouth referrals into their customer acquisition and 
brand awareness mix. The Spark System functions to offer organizations the ability to create referral marketing 
programs through incentives that increase customer advocacy, new customer acquisition and brand 
awareness. 

The Spark System is distributed as a Software-as-a-Service (SaaS) based service. RewardStream offers 
a consultative implementation approach, on-boarding training for program use and the administrative 
dashboard. RewardStream also offers a dedicated account manager and data analyst team to provide analysis, 
benchmarking and program performance for Enterprise clients, and a growing set of self-service tools for 
midsized clients.

Integrations for the Spark System range from lightweight app to deep custom integration with Enterprise 
systems for security and compliance purposes. 

Select RewardStream Clients 
RewardStream’s platform adapts to different types and sizes of customers.  Current customers include Koodo 
Mobile, Boost Mobile, Virgin Mobile, Rogers, a major U.S. mobile phone company, and First West Credit Union.

http://www.sedar.com
http://www.nielsen.com/content/dam/nielsenglobal/apac/docs/reports/2015/nielsen-global-trust-in-advertising-report-september-2015.pdf


Contact Details:

Logan Anderson,
CEO, Manado Gold Corp.
loganbanderson@outlook.com

Rob Goehring
CEO, RewardStream
rob.goehring@rewardstream.com

Rob Goehring, MBA
CEO
Seasoned leader, marketer, and 
product visionary
TIO Networks, Contigo, webBASIS

Charles Abel, CPA, MBA
VP FINANCE
Public and private finance leader
Contigo, 3Tier Logic, Equicare Health

Devin Redlich, MBA
VP OPERATIONS
Delivery, Operations and IT guru
TIO Networks, Kronofusion, Contigo

Neil Parker
VP PRODUCT MARKETING
Product and Marketing expert
Contractually, Vision Critical,  
Sierra Wireless

Kevin Campbell, BSCE
SOFTWARE ARCHITECT
Technology guru, system designer
OpenText, CAE

Buzz Hemphill
VP SALES
Sales, Channel Growth expert
PayByPhone (Verrus), Class Software

RewardStream Management

RewardStream’s executive team consists of experts in high-growth SaaS technology solutions from leading companies.

Target Market

RewardStream is targeting a market that has 
companies that spend, in aggregate, $29 billion 
U.S. dollars in direct response digital marketing 
(eMarketer, March 2014) and is focused on 
Telecommunications, Financials Services and 
Ecommerce. 
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