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D2C apparel firm Snitch
raises ₹280 crore

Bengaluru: Men’s fashion
retailer Snitch has raised
₹278.9 crore, led by 360 One
Asset Management Fund.
The round also saw the
participation of existing
investors SWC Global and
IvyCap Ventures.
This comes at a time when
Snitch’s plans to boost its
product o�erings, and expand
o�ine stores as well as global
footprints. OUR BUREAU

Cleevo raises $1 m for its
new-age home cleaner

Chennai: Cleevo, a home
hygiene care brand, has raised
$1 million in seed funding in a
round led by Eternal Capital,
with participation from Zeca
Capital, and angels and
syndicate investors from the
start-up ecosystem. Cleevo’s
proposition is to replace
conventional, water-heavy
liquid cleaners with compact
concentrate-based alternatives
that are lighter to ship, easier
to store, reduce plastic use and
transport emissions. OUR BUREAU

Students planning to go
abroad are closely monitor-
ing updates to US visa regu-
lations, which appear to
change almost daily. The
latest development, a tem-
porary suspension of new
student visa interview ap-
pointments, has prompted
many to explore alternative
destinations like Ireland,
Germany and France.

In an o�cial statement,
the US government an-
nounced that it has paused
scheduling new student visa
interviews at its embassies
and consulates worldwide.
Existing appointments, how-
ever, will proceed as planned.
The move is part of a broader
review process aimed at im-
plementing expanded social
media screening for student
and exchange visitor visa ap-
plicants. As a result, new ap-

plicants may face delays.
While the US and the UK

have traditionally been top
choices for Indian students,
recent developments are in-
fluencing students to reas-
sess their options. According
to the US Department of
Commerce, international
students accounted for 6 per
cent of the total US higher
education population and
contributed over $50 billion
to the US economy in 2023.
India remains a significant
contributor, sending 331,602
students to the US for higher

education in the 2023–2024
academic year—a 23 per cent
increase from the previous
year, per the Open Doors
Report.

NOTICEABLE SHIFT 

However, there is a notice-
able shift in preferences as
countries with more relaxed
immigration policies attract
greater attention. Ireland,
for instance, has seen a 30–
40 per cent increase in stu-
dent applications and visa
approvals in 2025. The UK
has also experienced a re-

bound, hosting 185,000 In-
dian students in 2024 after a
drop in 2022, according to
Gaurav Batra, CEO of Infin-
ite Group. 

Conversely, Canada wit-
nessed a decline in study per-
mit approvals, with only
96,015 permits issued to In-
dian students in early 2025,
down from 121,070 in 2024,
primarily due to stricter im-
migration rules.

Mamta Shekhawat,
Founder of Gradding.com,
noted that “Many students
are now deferring US admis-
sions and exploring coun-
tries like Australia, which of-
fer better post-study
opportunities and more fam-
ily-friendly policies.”

Experts believe that the
US is undergoing a quiet re-
calibration of its immigra-
tion framework.

“We’re witnessing a
layered shift in how the US is
reshaping its immigration
policies, not through sweep-

ing reforms, but via a series
of calibrated changes,” said
Varun Singh, Managing Dir-
ector of XIPHIAS
Immigration.

“These shifts don’t just af-
fect individual visa applic-
ants. They’re nudging Indian
families, students, and even
employers to revaluate the
US as a destination. While
the US remains a top choice,
it’s no longer the default,” he
added.

Aman Singh, Co-Founder
of GradRight, observed that
these developments are not-
ably a�ecting tier-3 and -4 US
institutions, where the re-
turn on investment (ROI)
and employability have al-
ways been key concerns.
“Students applying to these
universities are mostly defer-
ring to the Spring 2026 intake
or even next year. They still
see the US as the definitive
destination for higher educa-
tion, but are pausing to as-
sess the situation.”

OTHER OPTIONS. Countries with more relaxed rules such as the UK, Ireland, Australia are attracting attention 

Aishwarya Kumar
Bengaluru

WAIT & WATCH. Experts believe that the US is undergoing
a quiet recalibration of its immigration framework 

Changes in US visa rules, uncertainty
push students to explore alternatives 

A US Federal court ruling to
block President Donald
Trump’s ‘Liberation Day’
tari�s has come as a major
relief to gem and jewellery
exporters even as the uncer-
tainty over demand revival
lingers.

In a ruling delivered on
Wednesday, a three-judge
panel at the Court of Inter-
national Trade in Manhattan
declared the executive or-
ders issued on April 2 as ‘un-
lawful.’ These orders had in-
troduced a 10 per cent
baseline tari� on most goods
entering the US and higher
duties on imports from
countries with large trade
surpluses such as China and
the European union.

Suvankar Sen, MD & CEO,
Senco Gold, said that the US
court decision will help jew-
ellery exports from India in
the short run till steps are
taken by the US government. 

While the global demand
has been impacted by eco-
nomic uncertainties and
geo-political crisis, he added
that the domestic demand
has been comparatively
muted post Akshaya Tritiya
with a limited number of
weddings. However, he said
in terms of value the growth
remains robust due to higher
gold prices but volumes are
impacted. 

The US initially an-
nounced a 26 per cent recip-
rocal tari� on Indian gem
and jewellery exports, which
was later delayed to July 9.
The tari�, initially scheduled
for April 9, was a significant
change from previous tari�s
of 6 per cent. 

INDIA EXPORTS 

In FY24, India’s total exports
were at $33 billion, of which
US accounted for $10 billion
or 30 per cent of exports.
About 64 per cent or about

$3.5 billion of jewellery ex-
ports from SEEPZ are
shipped to the US. The in-
crease in tari� had raised up-
front duties on shipments
from $60,000 to $320,000
per million-dollar consign-
ment, putting tremendous
pressure on exporters’ cash
flows.

Prithviraj Kothari, Man-
aging Director, RiddiSiddhi
Bullions, said though the
long-term e�ects are still un-
known, the temporary halt
on US reciprocal duty on In-
dian gem and jewellery im-
ports will o�er some respite. 

In FY26, the industry tar-
gets exports to hit $32-35 bil-
lion but it depends on many
variables including the ongo-
ing supply of natural dia-
monds and worldwide de-
mand, he said.

UK EXPORTS 

In a bid to boost diversifica-
tion, he added that the re-
cent Free Trade Agreement
signed with the UK is expec-
ted to increase jewellery ex-
ports to that country to $2.5
billion from the $941 million
over the next two years.

Rajesh Rokde, Chairman,
All India Gem and Jewellery
Domestic Council, said that
the ongoing tension between
the US and China will dir-
ectly benefit India and the
removal of reciprocal duty
can help exports grow four-
fold. 

“The right coordination
between the government,
the export council and do-
mestic council which has the
highest representation un-
der the MSME category, can
yield results,” he added.

Relief for gem, jewellery
exporters as US court
blocks tariff hikes 
Suresh P Iyengar
Mumbai

Malabar Gold & Diamonds is
evaluating entry into the lab-
grown diamonds space, with
the segment expected to
grow in strong double-digit
over the next few years in In-
dia. The company will also be
strongly focusing on retail
expansion in FY26.

O Asher, MD-India Opera-
tions of Malabar Gold & Dia-
monds said, “We are looking
at consumer insights and in-
terest in the lab-grown dia-
monds space and trying to
understand how this market
is expected to evolve. ”

While India is the leading
exporter of lab-grown dia-
monds, the retail market is
still small and pegged at

about $300-350 million as of
2024. However, the segment
is expected to grow at about
15 per cent CAGR over the
next decades. As per Redseer
Strategy Consultants, large-
scale retailers and luxury
houses are expected to play a
key role in driving sales
volumes of LGDs in India.

EXPANSIONS PLANS

Talking about the expan-
sions plans for FY26, Asher
said “In India alone, we will
add at least 50 new stores
this fiscal. It may go up to 60
stores.” The jewellery re-
tailer is expecting to add
about 30 stores to its inter-
national network taking the
total store addition to about
90 stores in the current fisc-
al.Currently, the company
has a network of over 390

showrooms across 13 coun-
tries. Asher explained that
amidst the rise in gold prices,
the company is focusing on
various measures and innov-

ative product designs to gain
market share. “We are look-
ing at introducing more
value options in 18 karat and
14 karat gold,” he added. 

Malabar Gold & Diamonds to expand retail network
Meenakshi Verma Ambwani
New Delhi

The proposed India-UK Free
Trade Agreement (FTA) is
expected to give a significant
boost to gem and jewellery
exports, with industry play-
ers optimistic about a sharp
rise in shipments to the UK. 

The agreement, currently
in its final stages of negoti-
ation, is expected to elimin-
ate 99 per cent of tari�s on
Indian goods, including
high-value categories like
gems and jewellery making
way for stronger export
growth and increased job

creation in the labour-in-
tensive sector.

According to the Gem and
Jewellery Export Promotion
Council (GJEPC), jewellery
exports to the UK are expec-
ted to grow from $400 mil-
lion to $1 billion, with total
gem and jewellery exports
reaching $2.5 billion within
the next two years.

TO GAIN TRACTION 

According to Kirit Bhansali,
Chairman of GJEPC, “Gold
and diamond-studded jew-
ellery are expected to gain
more traction, driven by
strong consumer demand
and established market pref-

erence. However, we also see
potential in other segments
like silver jewellery and col-
oured gemstones.” 

“ There is strong demand
for bridal and festive pieces
among Indian-origin cus-
tomers. 

But we are also seeing
growing interest in light-
weight daily wear, contem-
porary gold, and solitaire-
based diamond jewellery
among younger, style-con-
scious buyers. UK con-
sumers tend to prefer more
minimalist, design-forward
pieces compared to the heav-
ier, traditional styles fa-
voured in India,” said Joy

Alukkas, Chairman & MD of
Joyalukkas, which already
operates in the UK. 

The FTA is also a gateway
for emerging brands and
start-ups. “The UK is seeing
a strong shift toward ethical
luxury and sustainable al-
ternatives in fine jewellery,
particularly among Gen Z
and millennial consumers,
our core target group,” said
Rupesh Jain, Founder of
Lucira

“With growing awareness
of lab-grown diamonds, a di-
gitally savvy audience, and a
deep appreciation for
design-forward pieces, the
UK presents a promising

market for expansion, espe-
cially through D2C and cur-
ated retail partnerships,” he
added . 

“The India–UK FTA opens
up a lot of opportunities, and
we’re carefully studying the
UK market, buyer prefer-
ences, and compliance
needs,” said Piyush Gupta,
Director, PP Jewellers by
Pawan Gupta.

Despite the optimism, In-
dian players have noted the
operational challenges that
hamper the long-term bene-
fits of an agreement like this. 

In 2024, India’s jewellery
exports to the UK reached
$941 million however, meet-

ing UK hallmarking stand-
ards and managing docu-
mentation requirements
pose a challenge, especially
for new entrants. 

“Documentation and hall-
marking requirements in the
UK are understandably rig-
orous, and for Indian export-
ers unfamiliar with these
standards, it can be a learn-
ing curve,” said Joy Alukkas.

Players also cite logistical
gaps, limited legal and IP
support, and the need for
stronger distribution frame-
works to make this a sustain-
able long-term opportunity. 

Report filed by bl intern Nethra Sailesh

Our Bureau
Bengaluru

India-UK FTA spurs export hopes for jewellery sector 
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D2C apparel firm Snitch
raises ₹280 crore

Bengaluru: Men’s fashion
retailer Snitch has raised
₹278.9 crore, led by 360 One
Asset Management Fund.
The round also saw the
participation of existing
investors SWC Global and
IvyCap Ventures.
This comes at a time when
Snitch’s plans to boost its
product o�erings, and expand
o�ine stores as well as global
footprints. OUR BUREAU

Cleevo raises $1 m for its
new-age home cleaner

Chennai: Cleevo, a home
hygiene care brand, has raised
$1 million in seed funding in a
round led by Eternal Capital,
with participation from Zeca
Capital, and angels and
syndicate investors from the
start-up ecosystem. Cleevo’s
proposition is to replace
conventional, water-heavy
liquid cleaners with compact
concentrate-based alternatives
that are lighter to ship, easier
to store, reduce plastic use and
transport emissions. OUR BUREAU

Students planning to go
abroad are closely monitor-
ing updates to US visa regu-
lations, which appear to
change almost daily. The
latest development, a tem-
porary suspension of new
student visa interview ap-
pointments, has prompted
many to explore alternative
destinations like Ireland,
Germany and France.

In an o�cial statement,
the US government an-
nounced that it has paused
scheduling new student visa
interviews at its embassies
and consulates worldwide.
Existing appointments, how-
ever, will proceed as planned.
The move is part of a broader
review process aimed at im-
plementing expanded social
media screening for student
and exchange visitor visa ap-
plicants. As a result, new ap-

plicants may face delays.
While the US and the UK

have traditionally been top
choices for Indian students,
recent developments are in-
fluencing students to reas-
sess their options. According
to the US Department of
Commerce, international
students accounted for 6 per
cent of the total US higher
education population and
contributed over $50 billion
to the US economy in 2023.
India remains a significant
contributor, sending 331,602
students to the US for higher

education in the 2023–2024
academic year—a 23 per cent
increase from the previous
year, per the Open Doors
Report.

NOTICEABLE SHIFT 

However, there is a notice-
able shift in preferences as
countries with more relaxed
immigration policies attract
greater attention. Ireland,
for instance, has seen a 30–
40 per cent increase in stu-
dent applications and visa
approvals in 2025. The UK
has also experienced a re-

bound, hosting 185,000 In-
dian students in 2024 after a
drop in 2022, according to
Gaurav Batra, CEO of Infin-
ite Group. 

Conversely, Canada wit-
nessed a decline in study per-
mit approvals, with only
96,015 permits issued to In-
dian students in early 2025,
down from 121,070 in 2024,
primarily due to stricter im-
migration rules.

Mamta Shekhawat,
Founder of Gradding.com,
noted that “Many students
are now deferring US admis-
sions and exploring coun-
tries like Australia, which of-
fer better post-study
opportunities and more fam-
ily-friendly policies.”

Experts believe that the
US is undergoing a quiet re-
calibration of its immigra-
tion framework.

“We’re witnessing a
layered shift in how the US is
reshaping its immigration
policies, not through sweep-

ing reforms, but via a series
of calibrated changes,” said
Varun Singh, Managing Dir-
ector of XIPHIAS
Immigration.

“These shifts don’t just af-
fect individual visa applic-
ants. They’re nudging Indian
families, students, and even
employers to revaluate the
US as a destination. While
the US remains a top choice,
it’s no longer the default,” he
added.

Aman Singh, Co-Founder
of GradRight, observed that
these developments are not-
ably a�ecting tier-3 and -4 US
institutions, where the re-
turn on investment (ROI)
and employability have al-
ways been key concerns.
“Students applying to these
universities are mostly defer-
ring to the Spring 2026 intake
or even next year. They still
see the US as the definitive
destination for higher educa-
tion, but are pausing to as-
sess the situation.”

OTHER OPTIONS. Countries with more relaxed rules such as the UK, Ireland, Australia are attracting attention 

Aishwarya Kumar
Bengaluru

WAIT & WATCH. Experts believe that the US is undergoing
a quiet recalibration of its immigration framework 

Changes in US visa rules, uncertainty
push students to explore alternatives 

A US Federal court ruling to
block President Donald
Trump’s ‘Liberation Day’
tari�s has come as a major
relief to gem and jewellery
exporters even as the uncer-
tainty over demand revival
lingers.

In a ruling delivered on
Wednesday, a three-judge
panel at the Court of Inter-
national Trade in Manhattan
declared the executive or-
ders issued on April 2 as ‘un-
lawful.’ These orders had in-
troduced a 10 per cent
baseline tari� on most goods
entering the US and higher
duties on imports from
countries with large trade
surpluses such as China and
the European union.

Suvankar Sen, MD & CEO,
Senco Gold, said that the US
court decision will help jew-
ellery exports from India in
the short run till steps are
taken by the US government. 

While the global demand
has been impacted by eco-
nomic uncertainties and
geo-political crisis, he added
that the domestic demand
has been comparatively
muted post Akshaya Tritiya
with a limited number of
weddings. However, he said
in terms of value the growth
remains robust due to higher
gold prices but volumes are
impacted. 

The US initially an-
nounced a 26 per cent recip-
rocal tari� on Indian gem
and jewellery exports, which
was later delayed to July 9.
The tari�, initially scheduled
for April 9, was a significant
change from previous tari�s
of 6 per cent. 

INDIA EXPORTS 

In FY24, India’s total exports
were at $33 billion, of which
US accounted for $10 billion
or 30 per cent of exports.
About 64 per cent or about

$3.5 billion of jewellery ex-
ports from SEEPZ are
shipped to the US. The in-
crease in tari� had raised up-
front duties on shipments
from $60,000 to $320,000
per million-dollar consign-
ment, putting tremendous
pressure on exporters’ cash
flows.

Prithviraj Kothari, Man-
aging Director, RiddiSiddhi
Bullions, said though the
long-term e�ects are still un-
known, the temporary halt
on US reciprocal duty on In-
dian gem and jewellery im-
ports will o�er some respite. 

In FY26, the industry tar-
gets exports to hit $32-35 bil-
lion but it depends on many
variables including the ongo-
ing supply of natural dia-
monds and worldwide de-
mand, he said.

UK EXPORTS 

In a bid to boost diversifica-
tion, he added that the re-
cent Free Trade Agreement
signed with the UK is expec-
ted to increase jewellery ex-
ports to that country to $2.5
billion from the $941 million
over the next two years.

Rajesh Rokde, Chairman,
All India Gem and Jewellery
Domestic Council, said that
the ongoing tension between
the US and China will dir-
ectly benefit India and the
removal of reciprocal duty
can help exports grow four-
fold. 

“The right coordination
between the government,
the export council and do-
mestic council which has the
highest representation un-
der the MSME category, can
yield results,” he added.

Relief for gem, jewellery
exporters as US court
blocks tariff hikes 
Suresh P Iyengar
Mumbai

Malabar Gold & Diamonds is
evaluating entry into the lab-
grown diamonds space, with
the segment expected to
grow in strong double-digit
over the next few years in In-
dia. The company will also be
strongly focusing on retail
expansion in FY26.

O Asher, MD-India Opera-
tions of Malabar Gold & Dia-
monds said, “We are looking
at consumer insights and in-
terest in the lab-grown dia-
monds space and trying to
understand how this market
is expected to evolve. ”

While India is the leading
exporter of lab-grown dia-
monds, the retail market is
still small and pegged at

about $300-350 million as of
2024. However, the segment
is expected to grow at about
15 per cent CAGR over the
next decades. As per Redseer
Strategy Consultants, large-
scale retailers and luxury
houses are expected to play a
key role in driving sales
volumes of LGDs in India.

EXPANSIONS PLANS

Talking about the expan-
sions plans for FY26, Asher
said “In India alone, we will
add at least 50 new stores
this fiscal. It may go up to 60
stores.” The jewellery re-
tailer is expecting to add
about 30 stores to its inter-
national network taking the
total store addition to about
90 stores in the current fisc-
al.Currently, the company
has a network of over 390

showrooms across 13 coun-
tries. Asher explained that
amidst the rise in gold prices,
the company is focusing on
various measures and innov-

ative product designs to gain
market share. “We are look-
ing at introducing more
value options in 18 karat and
14 karat gold,” he added. 

Malabar Gold & Diamonds to expand retail network
Meenakshi Verma Ambwani
New Delhi

The proposed India-UK Free
Trade Agreement (FTA) is
expected to give a significant
boost to gem and jewellery
exports, with industry play-
ers optimistic about a sharp
rise in shipments to the UK. 

The agreement, currently
in its final stages of negoti-
ation, is expected to elimin-
ate 99 per cent of tari�s on
Indian goods, including
high-value categories like
gems and jewellery making
way for stronger export
growth and increased job

creation in the labour-in-
tensive sector.

According to the Gem and
Jewellery Export Promotion
Council (GJEPC), jewellery
exports to the UK are expec-
ted to grow from $400 mil-
lion to $1 billion, with total
gem and jewellery exports
reaching $2.5 billion within
the next two years.

TO GAIN TRACTION 

According to Kirit Bhansali,
Chairman of GJEPC, “Gold
and diamond-studded jew-
ellery are expected to gain
more traction, driven by
strong consumer demand
and established market pref-

erence. However, we also see
potential in other segments
like silver jewellery and col-
oured gemstones.” 

“ There is strong demand
for bridal and festive pieces
among Indian-origin cus-
tomers. 

But we are also seeing
growing interest in light-
weight daily wear, contem-
porary gold, and solitaire-
based diamond jewellery
among younger, style-con-
scious buyers. UK con-
sumers tend to prefer more
minimalist, design-forward
pieces compared to the heav-
ier, traditional styles fa-
voured in India,” said Joy

Alukkas, Chairman & MD of
Joyalukkas, which already
operates in the UK. 

The FTA is also a gateway
for emerging brands and
start-ups. “The UK is seeing
a strong shift toward ethical
luxury and sustainable al-
ternatives in fine jewellery,
particularly among Gen Z
and millennial consumers,
our core target group,” said
Rupesh Jain, Founder of
Lucira

“With growing awareness
of lab-grown diamonds, a di-
gitally savvy audience, and a
deep appreciation for
design-forward pieces, the
UK presents a promising

market for expansion, espe-
cially through D2C and cur-
ated retail partnerships,” he
added . 

“The India–UK FTA opens
up a lot of opportunities, and
we’re carefully studying the
UK market, buyer prefer-
ences, and compliance
needs,” said Piyush Gupta,
Director, PP Jewellers by
Pawan Gupta.

Despite the optimism, In-
dian players have noted the
operational challenges that
hamper the long-term bene-
fits of an agreement like this. 

In 2024, India’s jewellery
exports to the UK reached
$941 million however, meet-

ing UK hallmarking stand-
ards and managing docu-
mentation requirements
pose a challenge, especially
for new entrants. 

“Documentation and hall-
marking requirements in the
UK are understandably rig-
orous, and for Indian export-
ers unfamiliar with these
standards, it can be a learn-
ing curve,” said Joy Alukkas.

Players also cite logistical
gaps, limited legal and IP
support, and the need for
stronger distribution frame-
works to make this a sustain-
able long-term opportunity. 

Report filed by bl intern Nethra Sailesh

Our Bureau
Bengaluru

India-UK FTA spurs export hopes for jewellery sector 
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¬ÊÿÁŸÿ⁄U ‚◊ÊøÊ⁄U ‚flÊ– ∑§ÈL§ˇÊòÊ

„Á⁄UÿÊáÊÊ ∑‘§ ◊ÈÅÿ◊¥òÊË ŸÊÿ’ Á‚¥„
‚ÒŸË Ÿ ∑§ÈL§ˇÊòÊ ‚ Áfl∑§Á‚Ã ∑§ÎÁ·
‚¥∑§À¬ •Á÷ÿÊŸ ∑§Ê •ÊªÊ¡ Á∑§ÿÊ–
ß‚ •Á÷ÿÊŸ ∑§Ê ©g‡ÿ Á∑§‚ÊŸÙ¥ ∑§Ù
Ÿß¸ Ã∑§ŸË∑§, ÿÙ¡ŸÊ •ı⁄U ŸflÊøÊ⁄U ‚
¡Ù«∏∑§⁄U ∑§ÎÁ· ˇÊòÊ ◊¥ ‚ÈœÊ⁄U ‹ÊŸÊ „Ò–
ß‚ •Á÷ÿÊŸ ∑‘§ Ã„Ã Á∑§‚ÊŸÙ¥ ‚
‚ËœÊ ‚¥flÊŒ ∑§⁄U∑‘§ »§Ë«’Ò∑§ ‹∑§⁄U
∑§ÎÁ· •ŸÈ‚¥œÊŸ ∑§Ù ∞∑§ Ÿß¸ ÁŒ‡ÊÊ
Á◊‹ªË– 

∑§ÈL§ˇÊòÊ ÁflEÁfllÊ‹ÿ ¬Á⁄U‚⁄U ◊¥
∑§ ÎÁ·, ’ÊªflÊŸË, ◊àSÿ •ı⁄ U
¬‡ÊÈ¬Ê‹Ÿ Áfl÷ÊªÙ¥ ÃÕÊ  •Êß¸‚Ë∞•Ê⁄U
mÊ⁄ UÊ ‚¥ÿÈQ§ M§¬ ‚ •ÊÿÙÁ¡Ã
∑§Êÿ¸∑˝§◊ ◊¥ ¬˝Œ‡Ê÷⁄U ‚ •Ê∞ Á∑§‚ÊŸÙ¥
∑§Ù ‚¥’ÙÁœÃ ∑§⁄UÃ „È∞ ◊ÈÅÿ◊¥òÊË
ŸÊÿ’ Á‚¥„ ‚ÒŸË Ÿ ∑§„Ê Á∑§ Á∑§‚ÊŸÙ¥
∑§Ë ◊„ŸÃ, œÒÿ¸ •ı⁄U ‚◊¬¸áÊ ‚ „Ë
•Ê¡ ÷Ê⁄UÃ πÊlÊÛÊ ©à¬ÊŒŸ ◊¥
•Êà◊ÁŸ÷¸⁄U ’ŸÊ „Ò– ◊ÈÅÿ◊¥òÊË Ÿ ∑§„Ê
Á∑§ ¬˝œÊŸ◊¥òÊË Ÿ⁄ U ãŒ˝ ◊ÙŒË Ÿ
Áfl∑§Á‚Ã ÷Ê⁄UÃ ∑§Ê ¡Ù ‚¥∑§À¬ Á‹ÿÊ
„Ò, ©‚◊¥ „◊Ê⁄U •ÛÊŒÊÃÊ ∑§Ù ∞∑§
¬˝◊Èπ SÃ¥÷ ◊ÊŸÊ „Ò– ∞∑§ Áfl∑§Á‚Ã,
◊¡’ÍÃ •ı⁄U ‚◊Îh ÷Ê⁄UÃ Ã÷Ë ‚¥÷fl

„ÙªÊ, ¡’ „◊Ê⁄UÊ Á∑§‚ÊŸ πÈ‡Ê„Ê‹
•ı⁄U •Êà◊ÁŸ÷¸⁄U ’ŸªÊ– ©ã„Ù¥Ÿ ∑§„Ê
Á∑§ ÿ„ •Á÷ÿÊŸ ∑§ÎÁ· ∞fl¥ Á∑§‚ÊŸ
∑§ÀÿÊáÊ ◊¥òÊÊ‹ÿ ÃÕÊ ÷Ê⁄UÃËÿ ∑§ÎÁ·
•ŸÈ‚¥œÊŸ ¬Á⁄U·Œ ∑§Ë ‚¥ÿÈQ§ ¬„‹
„Ò– ©ã„Ù¥Ÿ ∑§„Ê Á∑§ ß‚ ◊„Ê •Á÷ÿÊŸ
∑‘§ Ã„Ã Œ‡Ê÷⁄U ◊¥ w „¡Ê⁄U ‚ •Áœ∑§
∑§ ÎÁ· flÒôÊÊÁŸ∑§Ù¥ •ı⁄ U ∑§ ÎÁ·
•Áœ∑§ÊÁ⁄UÿÙ¥ ∑§Ë ≈UË◊¥ ’ŸÊß¸ ªß¸ „Ò¥– ÿ
≈UË◊¥ ªÊ¥fl-ªÊ¥fl ¡Ê∑§⁄U ‹ª÷ª «…∏
∑§⁄UÙ«∏ Á∑§‚ÊŸÙ¥ ‚ ‚ËœÊ ‚¥flÊŒ
∑§⁄U¥ªË– 

©à¬ÊŒŸ ’…∏ÊŸ ∑‘§ Á‹∞ ∑‘§ãŒ˝ Ÿ
’ŸÊß¸ ÿÙ¡ŸÊ—‡ÿÊ◊ Á‚¥„ ⁄UÊáÊÊ—
∑§ÎÁ· ∞fl¥ Á∑§‚ÊŸ ∑§ÀÿÊáÊ ◊¥òÊË ‡ÿÊ◊
Á‚¥„ ⁄UÊáÊÊ Ÿ ∑§„Ê Á∑§ »§‚‹Ù¥ ∑§Ê
©à¬ÊŒŸ ’…∏ÊŸ ∑‘§ Á‹∞ vz ÁŒŸÙ¥ ∑§Ê
Áfl∑§Á‚Ã ∑§ ÎÁ· ‚¥∑§À¬ •Á÷ÿÊŸ
∑§Êÿ¸∑˝§◊ ‹Ê¥ø Á∑§ÿÊ ªÿÊ „Ò– ÿ
∑§Êÿ¸∑˝§◊ ¬˝Œ‡Ê ∑‘§ Á∑§‚ÊŸÙ¥ ∑§Ù ©Ÿ∑§Ë
÷ÍÁ◊ ∑§Ë ¡ÊŸ∑§Ê⁄UË ◊È„ÒÿÊ ∑§⁄UflÊŸ,
‚⁄U∑§Ê⁄U ∑§Ë ÿÙ¡ŸÊ•Ù¥ ∑§Ê Á∑§‚ÊŸÙ¥
Ã∑§ ‹Ê÷ ¬„È¥øÊŸ •ı⁄U ©Ÿ∑‘§ ‚¥Œ‡Ê
∑§Ù ∑§ÎÁ· Áfl÷Êª Ã∑§ ¬„È¥øÊŸ ∑§Ê

∑§Ê◊ ∑§⁄UªÊ– ÿ flÒôÊÊÁŸ∑§ Á∑§‚ÊŸÙ¥ ∑‘§
’Ëø ¡Ê∑§⁄U ©Ÿ∑§Ë ’ÊÃ ∑§Ù ‚ÈŸ¥ª– 

z Áfl÷ÊªÙ¥ ∑§Ë ¬ÁòÊ∑§Ê•Ù¥ ∑§Ê
Á∑§ÿÊ Áfl◊ÙøŸ— ◊ÈÅÿ◊¥òÊË Ÿ
Áfl∑§Á‚Ã ∑§ÎÁ· ‚¥∑§À¬ •Á÷ÿÊŸ ∑‘§
‡ÊÈ÷Ê⁄U¥÷ •fl‚⁄U ¬⁄U z Áfl÷ÊªÙ¥ ∑§Ë
¬ÁòÊ∑§Ê•Ù¥ ∑§Ê Áfl◊ÙøŸ •ı⁄U
•Êß¸‚Ë∞•Ê⁄U Áfl÷Êª ∑§Ë Ã⁄U»§ ‚
•Á÷ÿÊŸ ∑‘§ ¬ÙS≈U⁄U ∑§Ù „SÃÊˇÊ⁄U ∑§⁄U∑‘§
‹ÊÚø Á∑§ÿÊ– ßŸ◊¥ ∑§ÎÁ· Áfl÷Êª ∑§Ë
¬ÁòÊ∑§Ê∞¥ S◊ÊÁ⁄U∑§Ê ∞fl¥ Á∑§‚ÊŸ ◊Êª¸
ŒÁ‡Ê¸∑§Ê •ı⁄U ◊ÎŒÊ ©fl¸⁄UÃÊ ◊ÊŸÁøòÊ

∑§ÈL§ˇÊòÊ, ’ÊªflÊŸË ÁflEÁfllÊ‹ÿ ∑§Ë
¬ÁòÊ∑§Ê „Á⁄UÿÊáÊÊ ’ÊªflÊŸË, ’ÊªflÊŸË
Áfl÷Êª ∑§Ë ¬ÁòÊ∑§Ê Á∑§‚ÊŸÙ¥ ∑‘§ Á‹∞
∑§Êÿ¸∑˝§◊ ∞fl¥ •ŸÈŒÊŸ ÿÙ¡ŸÊ∞¥
wÆwz-w{, π⁄UË»§ »§‚‹Ù¥ ∑‘§ ‚◊ÿ-
Á‚»§ÊÁ⁄U‡Ê¥, ¬‡ÊÈ¬Ê‹Ÿ Áfl÷Êª ∑§Ë
¬ÁòÊ∑§Ê∞¥ ¬‡ÊÈ¬Ê‹Ÿ ∞fl¥ «ÿ⁄UË Áfl÷Êª
∑§Ë ◊ÈÅÿ ÿÙ¡ŸÊ∞¥ •ı⁄U ¬‡ÊÈœŸ
¬˝’¥œŸ ¬ÈÁSÃ∑§Ê ‡ÊÊÁ◊‹ ⁄U„Ë¥–

zz ≈UË◊¥ Á∑§‚ÊŸÙ¥ ∑§Ù ∑§⁄‘¥UªË
¡ÊªM§∑§— ∑§ÎÁ· ∞fl¥ Á∑§‚ÊŸ ∑§ÀÿÊáÊ
Áfl÷Êª ∑‘§ •ÁÃÁ⁄UQ§ ◊ÈÅÿ ‚Áøfl «Ê.
⁄UÊ¡Ê ‡Êπ⁄U flÈ¥ŒL§ Ÿ ∑§Êÿ¸R§◊ ◊¥
•ÁÃÁÕÿÙ¥ ∑§Ê SflÊªÃ ∑§⁄UÃ „È∞ ∑§„Ê
Á∑§ ¬„‹Ë ’Ê⁄U ¬˝Œ‡Ê ◊¥ Áfl∑§Á‚Ã
∑§ÎÁ· ‚¥∑§À¬ •Á÷ÿÊŸ ∑§Ë ‡ÊÈL§•ÊÃ
„Ù ⁄U„Ë „Ò– ¬˝Œ‡Ê ∑‘§ ww Á¡‹Ù¥, vÆ~
é‹ÊÚ∑§Ù¥ ◊¥ zz ≈UË◊¥ ß‚ •Á÷ÿÊŸ ∑§Ë
¡ÊŸ∑§Ê⁄UË Á∑§‚ÊŸÙ¥ Ã∑§ ¬„È¥øÊ∞¥ªË–
ßŸ◊¥ ∑§ÎÁ· Áfl÷Êª ∑‘§ •Áœ∑§Ê⁄UË,
flÒôÊÊÁŸ∑§, ∑‘§ãŒ˝Ëÿ ≈UË◊ ∑§Ê ‚ŒSÿ
‚Á„Ã •ãÿ Áfl÷Êª ∑‘§ •Áœ∑§Ê⁄UË
‡ÊÊÁ◊‹ „Ù¥ª– ◊àSÿ Áfl÷Êª ∑§Ë
•ÊÿÈQ§ •◊ŸËÃ ¬Ë ∑§ È◊Ê⁄U •ı⁄U
¬‡ÊÈ¬Ê‹Ÿ Áfl÷Êª ∑‘§ ◊„ÊÁŸŒ‡Ê∑§ «Ê.
¬˝◊ Á‚¥„ Ÿ ÷Ë •¬Ÿ Áfl÷ÊªÙ¥ ∑§Ë
ÿÙ¡ŸÊ•Ù¥ ∑‘§ ’Ê⁄U ◊¥ ¡ÊŸ∑§Ê⁄UË ŒË–

âè°× Ùð àæéM¤ ç·¤Øæ çß·¤çâÌ ·ë¤çá â´·¤ËÂ ¥çÖØæÙ 
ßñ™ææçÙ·¤ ·ë¤çá, Õæ»ßæÙè, ×ˆSØ, ÂàæéÂæÜÙ çßÖæ» ·Ô¤ ¥çÏ·¤æçÚUØố ·Ô¤ âæÍ ç·¤âæÙố ·¤ô ·¤ÚUð»́ð Áæ»M¤·¤

¬ÊÿÁŸÿ⁄U ‚◊ÊøÊ⁄U ‚flÊ– ∑§ÈL§ˇÊòÊ

∑§ÈL§ˇÊòÊ ∑§Ù ‚Êß’⁄U Á‚≈UË ÉÊÙÁ·Ã
∑§⁄UŸ ∑‘§ Á‹∞ ‚Ê¥‚Œ ŸflËŸ Á¡ãŒ‹ Ÿ
◊ÈÅÿ◊¥òÊË ŸÊÿ’ ‚ÒŸË ∑§Ù ¬òÊ Á‹πÊ
„Ò– ¬òÊ ∑‘§ ◊Êäÿ◊ ‚ ‚Ê¥‚Œ Ÿ ∑§„Ê
Á∑§ ∑§ ÈL§ˇÊòÊ ©ûÊ⁄ UË „Á⁄ UÿÊáÊÊ ◊¥
Ã∑§ŸË∑§Ë •ı⁄U •ÊÁÕ¸∑§ ¬˝ªÁÃ ∑§Ê
∑‘§¥Œ˝ ’ŸŸ ∑§Ë ‚¥÷ÊflŸÊ ⁄UπÃÊ „Ò– ÿ„
¬ÁflòÊ œÊÁ◊¸∑§ Ÿª⁄UË „ÙŸ ∑‘§ ‚ÊÕ-
‚ÊÕ ÁflE ¬˝Á‚h Ÿª⁄UË „Ò– 

ªÈL§ª˝Ê◊ ∑§Ë Ã⁄U„ ß‚ ÷Ë ‚Êß’⁄U
Á‚≈UË ∑‘§ M§¬ ◊¥ Áfl∑§Á‚Ã Á∑§ÿÊ ¡Ê
‚∑§ÃÊ „Ò– ß‚∑‘§ Á‹∞ ¡Ù ÷Ë ‚„ÿÙª
„ÙªÊ– ©‚◊¥ fl ‚⁄U∑§Ê⁄U ∑‘§ ‚ÊÕ
÷ÊªËŒÊ⁄U ’ŸŸ ∑§Ù ÃÒÿÊ⁄U „Ò– ©ã„Ù¥Ÿ

¬ÊÿÁŸÿ⁄U ‚◊ÊøÊ⁄U ‚flÊ– ø¥«Ëª…∏ 

‚¥ÉÊ·¸ ∑‘§ ⁄UÊSÃ ¬⁄U ø‹Ã „È∞ Á¡¥ŒªË
∑§Ë øÈŸıÁÃÿÙ¥ ‚ ‹Ù„Ê ‹Ã „È∞
Á¡¥ŒªË ¡ËŸ ∑§Ê „ı‚‹Ê ⁄UπŸ flÊ‹Ë¥
vÆ ◊Ê•Ù¥ ∑§Ù ’ÈœflÊ⁄U ∑§Ù ◊Ê¥ ‚ê◊ÊŸ
‚◊Ê⁄UÙ„ ◊¥ ‚ê◊ÊÁŸÃ Á∑§ÿÊ ªÿÊ– ÿ„
fl„ ◊Ê∞¥ „Ò¥ Á¡ã„Ù¥Ÿ Ã◊Ê◊ ◊ÈÁ‡∑§‹Ù¥
ÿÊ Áfl¬⁄UËÃ ¬Á⁄UÁSÕÁÃÿÙ¥ ◊¥ ◊¡’ÍÃË
‚ „⁄U ’ÊœÊ ∑§Ù ¬Ê⁄U Á∑§ÿÊ •ı⁄U •¬Ÿ
’ëøÙ¥ ∑‘§ ‚¬ŸÙ¥ ∑§Ù ¬Í⁄UÊ Á∑§ÿÊ– 

◊ÊŸfl ◊¥ª‹ S◊Ê≈ U ¸ S∑§ Í‹,
◊Ù„Ê‹Ë •ı⁄ U «ÊÚ.¡Ë‚Ë Á◊üÊÊ
◊◊ÙÁ⁄Uÿ‹ ∞¡È∑‘§‡ÊŸ‹ ∞fl¥ øÒÁ⁄U≈U’‹
≈˛S≈U ∑§Ë •Ù⁄U ‚ •ÊÿÙÁ¡Ã ◊Ê¥ ‚ê◊ÊŸ
‚◊Ê⁄UÙ„ ◊¥ ‚ê◊ÊÁŸÃ „Èß¸¥ ‚¥ÉÊ·¸‡ÊË‹
◊Ê•Ù¥ ∑§Ë ∑§„ÊŸË ‚ÈŸ∑§⁄U ‚÷ÊªÊ⁄U ◊¥
’ÒΔ „⁄U Á∑§‚Ë ∑§Ë •Ê¥π Ÿ◊ „Ù ªß¸–
‚◊Ê⁄UÙ„ ◊¥ ¬¥¡Ê’ ∑‘§ ⁄UÊíÿ¬Ê‹ ªÈ‹Ê’
ø¥Œ ∑§≈UÊÁ⁄UÿÊ Ÿ ◊Ê•Ù¥ ∑§Ê ‚ê◊ÊŸ
Á∑§ÿÊ– Á∑§‚Ë Ÿ Áfl¬⁄UËÃ ¬Á⁄UÁSÕÁÃÿÙ¥
◊¥ Ã◊Ê◊ øÈŸıÁÃÿÊ¥ ∑§Ê ‚Ê◊ŸÊ ∑§⁄UÃ
„È∞ •¬Ÿ ’≈ U  ∑§Ù «ÊÚÄ U≈ U⁄ U ÿÊ
•Êß¸∞∞‚ ’ŸÊÿÊ ÃÙ Á∑§‚Ë Ÿ •¬Ÿ
‹ªÊÃÊ⁄U ‚¥ÉÊ·¸ ∑§⁄UÃ „È∞ •¬ŸË ’≈UË
∑§Ù Á¬˝¥Á‚¬‹ ∑‘§ ¬Œ ¬⁄U ¬„È¥øÊÿÊ–
Á∑§‚Ë Ÿ •ŸÊÕ ’ëøÙ¥ ∑§Ê ‚„Ê⁄UÊ
’Ÿ∑§⁄U ©ã„¥ ©Ÿ∑§Ë ◊¥Á¡‹ Ã∑§
¬„È¥øÊÿÊ ÃÙ Á∑§‚Ë Ÿ Áfl¬⁄ UËÃ
¬Á⁄UÁSÕÁÃÿÙ¥ ∑§Ê ‚Ê◊ŸÊ ∑§⁄U •¬ŸË
’≈UË ∑§Ù •¥Ã⁄UÊ¸C˝Ëÿ SÃ⁄U ¬⁄U ¬„øÊŸ
ÁŒ‹flÊß¸– fl„Ë¥, ŒÙ ∞‚Ë ◊Ê¥ ÷Ë

âêØü Ù×S·¤æÚU ÂýôÁð�UÅU w®wz ·ð¤ çÜ° ¥çÙÜ ×ÎæÙ â�×æçÙÌ
∑§ÈL§ˇÊòÊ– •ÊÿÈ· Áfl÷Êª fl „Á⁄UÿÊáÊÊ ÿÙª •ÊÿÙª mÊ⁄UÊ •ÊÿÙÁ¡Ã ÿÙª ◊„Ùà‚fl ◊¥ üÊË◊Œ˜÷ªflŒ˜ªËÃÊ flÁ⁄UD ◊ÊäÿÁ◊∑§
ÁfllÊ‹ÿ ∑‘§ ¬˝ÊøÊÿ¸ •ÁŸ‹ ◊ŒÊŸ ∑§Ù ◊ÈÅÿ◊¥òÊË ŸÊÿ’ Á‚¥„ mÊ⁄UÊ ¬˝‡ÊÁSÃ ¬òÊ Œ∑§⁄U ‚ê◊ÊÁŸÃ Á∑§ÿÊ ªÿÊ– ÿ„ ‚ê◊ÊŸ
‚Íÿ¸ Ÿ◊S∑§Ê⁄U ¬˝Ù¡ÄU≈U wÆwz ◊¥ ©à∑§ÎC ¬˝Œ‡Ê¸Ÿ ∑‘§ Á‹∞ ÁŒÿÊ ªÿÊ–

¥æçÍü·¤ Âý»çÌ ·¤æ ·Ô¤´Îý ÕÙÙð ·¤è
â´ÖæßÙæ ãñ ·é¤M¤ÿæð̃ æ ×ð́Ñ âæ´âÎ

çÁ´Î»è ·¤è ¿éÙõçÌØô´ ·¤æð ãUÚUæÙð ßæÜè
×æÌæ¥æð́ ·¤æ ÚUæ’ØÂæÜ Ùð ç·¤Øæ â�×æÙ

∑È§L§ˇÊòÊ ÁflÁfl ◊¥ •ÊÿÊÁ¡Ã Áfl∑§Á‚Ã ‚¥∑§À¬ •Á÷ÿÊŸ ∑§Êÿ¸∑˝§◊ ∑§ ŒÊÒ⁄UÊŸ „UÁ⁄UÿÊáÊÊ ’ÊªflÊŸË Áfl÷Êª ∑§Ë ¬ÈÁSÃ∑§Ê ∑§Ê Áfl◊ÊøŸ
∑§⁄UÃ ◊ÈÅÿ◊¥òÊË ŸÊÿ’ Á‚¥„U ‚ÒŸË ‚ÊÕ ◊¥ „Ò¥U ∑Î§Á· ∞fl¥ Á∑§‚ÊŸ ∑§ÀÿÊáÊ ◊¥òÊË ‡ÿÊ◊ Á‚¥„U ⁄UÊáÊÊ, ¬Ífl¸ ◊¥òÊË ‚È÷Ê· ‚ÈäÊÊ fl •ãÿ–

‚ê◊ÊÁŸÃ „Èß¸ ¡Ù •¬ŸË ŒÎÁC„ËŸ
’Á≈UÿÙ¥ ∑‘§ ‚¬Ÿ ∑§Ù ‚Ê∑§Ê⁄U ∑§⁄UŸ ∑‘§
Á‹∞ ‚¥ÉÊ·¸ ∑‘§ ¬Õ ¬⁄U •Êª ’…∏ ⁄U„Ë
„Ò¥– ‚ÊÕ „Ë ‚◊Ê⁄UÙ„ ◊¥ ∞∑§ ∞‚Ë ◊Ê¥
∑§Ù ÷Ë ‚ê◊ÊŸ Á◊‹Ê Á¡‚Ÿ •¬ŸÊ
ŒÍœ ŒÊŸ ∑§⁄U Ÿfl¡ÊÃ Á‡Ê‡ÊÈ•Ù¥ ∑§Ë
¡ÊŸ ’øÊŸ ∑§Ê ∑§Ê◊ Á∑§ÿÊ–

ß‚ ◊ı∑‘§ ¬⁄U Á¡Ÿ vÆ ◊Ê•Ù¥ ∑§Ê
‚ê◊ÊŸ Á∑§ÿÊ ©Ÿ◊¥ ø¥«Ëª…∏ ∑§Ë ‚È◊Ÿ
•ı⁄U ÷Ê⁄UÃË, ¬¥¡Ê’ ∑‘§ »§Á¡À∑§Ê ∑§Ë
ŸflËŸ ¡‚Í¡Ê, ¬¥ø∑§Í‹Ê ∑§Ë Á⁄UÁÃ∑§Ê

‚Ù’ÃË, ¡Ë⁄U∑§¬È⁄U ∑§Ë Á‡ÊflÊŸË ¡ÇªË,
„Á⁄UÿÊáÊÊ ∑‘§ ÿÈ◊ŸÊŸª⁄U ∑§Ë ¡‚Áfl¥Œ⁄U
∑§ı⁄U, ¬Á≈UÿÊ‹Ê ∑§Ë ¬Èc¬Ê ŒflË,
◊Ù„Ê‹Ë ∑§Ë ‚⁄ U’¡ËÃ ∑§ı⁄ U 
‡ÊÊÁ◊‹ „Ò¥– ‚◊Ê⁄UÙ„ ◊¥ ∞‚•Ù∞‚
ÁøÀ«˛Ÿ Áfl‹¡ ß¥Á«ÿÊ, ⁄UÊ¡¬È⁄UÊ ∑§Ë
◊ÊœÈ⁄UË Á‚¥„ ∑§Ù ◊Œ⁄U •ÊÚ»§ Œ ß¸ÿ⁄U
¬È⁄US∑§Ê⁄U ÁŒÿÊ ªÿÊ ªÿÊ– fl„Ë¥, v}flË¥
¬¥¡Ê’ ⁄UÁ¡◊¥≈U ∑‘§ ∑Ò§å≈UŸ ‡Ê„ËŒ ⁄UÙÁ„Ã
∑§ı‡Ê‹ ∑§Ë ◊Ê¥ flËŸÊ ‡Ê◊Ê¸ ∑§Ù ÷Ë
‚ê◊ÊÁŸÃ Á∑§ÿÊ ªÿÊ–

∑§ÈL§ˇÊòÊ ∑§Ù ‚Êß’⁄U Á‚≈UË ’ŸÊŸ ∑‘§
¬Ë¿ Ã∑§¸ ŒÃ „È∞ ∑§„Ê Á∑§ ÿ„Ê¥
¬˝ŒÍ·áÊ »Ò§‹ÊŸ flÊ‹ ©lÙªÙ¥ ¬⁄U
¬˝ÁÃ’¥œ „Ò– ÿ„Ê¥ Á≈U∑§Ê™§, ¬˝ŒÍ·áÊ ◊ÈQ§
•ı⁄U •ÊœÈÁŸ∑§ ‚Êß’⁄U Á‚≈UË SÕÊÁ¬Ã
∑§⁄UŸ ‚ ⁄UÙ¡ªÊ⁄U •ı⁄U ¬ÿ¸≈UŸ ∑‘§
•fl‚⁄U ’…∏¥ª– 

ß‚∑‘§ •‹ÊflÊ ∑§ ÈL§ˇÊòÊ ◊¥
ÿÍÁŸflÁ‚¸≈ UË, ∞Ÿ•Êß¸•Êß¸≈ UË •ı⁄ U
•ãÿ ‡ÊÒˇÊÁáÊ∑§ ‚¥SÕÊŸ ÷Ë „Ò¥–
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D2C apparel firm Snitch
raises ₹280 crore

Bengaluru: Men’s fashion
retailer Snitch has raised
₹278.9 crore, led by 360 One
Asset Management Fund.
The round also saw the
participation of existing
investors SWC Global and
IvyCap Ventures.
This comes at a time when
Snitch’s plans to boost its
product o�erings, and expand
o�ine stores as well as global
footprints. OUR BUREAU

Cleevo raises $1 m for its
new-age home cleaner

Chennai: Cleevo, a home
hygiene care brand, has raised
$1 million in seed funding in a
round led by Eternal Capital,
with participation from Zeca
Capital, and angels and
syndicate investors from the
start-up ecosystem. Cleevo’s
proposition is to replace
conventional, water-heavy
liquid cleaners with compact
concentrate-based alternatives
that are lighter to ship, easier
to store, reduce plastic use and
transport emissions. OUR BUREAU

Students planning to go
abroad are closely monitor-
ing updates to US visa regu-
lations, which appear to
change almost daily. The
latest development, a tem-
porary suspension of new
student visa interview ap-
pointments, has prompted
many to explore alternative
destinations like Ireland,
Germany and France.

In an o�cial statement,
the US government an-
nounced that it has paused
scheduling new student visa
interviews at its embassies
and consulates worldwide.
Existing appointments, how-
ever, will proceed as planned.
The move is part of a broader
review process aimed at im-
plementing expanded social
media screening for student
and exchange visitor visa ap-
plicants. As a result, new ap-

plicants may face delays.
While the US and the UK

have traditionally been top
choices for Indian students,
recent developments are in-
fluencing students to reas-
sess their options. According
to the US Department of
Commerce, international
students accounted for 6 per
cent of the total US higher
education population and
contributed over $50 billion
to the US economy in 2023.
India remains a significant
contributor, sending 331,602
students to the US for higher

education in the 2023–2024
academic year—a 23 per cent
increase from the previous
year, per the Open Doors
Report.

NOTICEABLE SHIFT 

However, there is a notice-
able shift in preferences as
countries with more relaxed
immigration policies attract
greater attention. Ireland,
for instance, has seen a 30–
40 per cent increase in stu-
dent applications and visa
approvals in 2025. The UK
has also experienced a re-

bound, hosting 185,000 In-
dian students in 2024 after a
drop in 2022, according to
Gaurav Batra, CEO of Infin-
ite Group. 

Conversely, Canada wit-
nessed a decline in study per-
mit approvals, with only
96,015 permits issued to In-
dian students in early 2025,
down from 121,070 in 2024,
primarily due to stricter im-
migration rules.

Mamta Shekhawat,
Founder of Gradding.com,
noted that “Many students
are now deferring US admis-
sions and exploring coun-
tries like Australia, which of-
fer better post-study
opportunities and more fam-
ily-friendly policies.”

Experts believe that the
US is undergoing a quiet re-
calibration of its immigra-
tion framework.

“We’re witnessing a
layered shift in how the US is
reshaping its immigration
policies, not through sweep-

ing reforms, but via a series
of calibrated changes,” said
Varun Singh, Managing Dir-
ector of XIPHIAS
Immigration.

“These shifts don’t just af-
fect individual visa applic-
ants. They’re nudging Indian
families, students, and even
employers to revaluate the
US as a destination. While
the US remains a top choice,
it’s no longer the default,” he
added.

Aman Singh, Co-Founder
of GradRight, observed that
these developments are not-
ably a�ecting tier-3 and -4 US
institutions, where the re-
turn on investment (ROI)
and employability have al-
ways been key concerns.
“Students applying to these
universities are mostly defer-
ring to the Spring 2026 intake
or even next year. They still
see the US as the definitive
destination for higher educa-
tion, but are pausing to as-
sess the situation.”

OTHER OPTIONS. Countries with more relaxed rules such as the UK, Ireland, Australia are attracting attention 

Aishwarya Kumar
Bengaluru

WAIT & WATCH. Experts believe that the US is undergoing
a quiet recalibration of its immigration framework 

Changes in US visa rules, uncertainty
push students to explore alternatives 

A US Federal court ruling to
block President Donald
Trump’s ‘Liberation Day’
tari�s has come as a major
relief to gem and jewellery
exporters even as the uncer-
tainty over demand revival
lingers.

In a ruling delivered on
Wednesday, a three-judge
panel at the Court of Inter-
national Trade in Manhattan
declared the executive or-
ders issued on April 2 as ‘un-
lawful.’ These orders had in-
troduced a 10 per cent
baseline tari� on most goods
entering the US and higher
duties on imports from
countries with large trade
surpluses such as China and
the European union.

Suvankar Sen, MD & CEO,
Senco Gold, said that the US
court decision will help jew-
ellery exports from India in
the short run till steps are
taken by the US government. 

While the global demand
has been impacted by eco-
nomic uncertainties and
geo-political crisis, he added
that the domestic demand
has been comparatively
muted post Akshaya Tritiya
with a limited number of
weddings. However, he said
in terms of value the growth
remains robust due to higher
gold prices but volumes are
impacted. 

The US initially an-
nounced a 26 per cent recip-
rocal tari� on Indian gem
and jewellery exports, which
was later delayed to July 9.
The tari�, initially scheduled
for April 9, was a significant
change from previous tari�s
of 6 per cent. 

INDIA EXPORTS 

In FY24, India’s total exports
were at $33 billion, of which
US accounted for $10 billion
or 30 per cent of exports.
About 64 per cent or about

$3.5 billion of jewellery ex-
ports from SEEPZ are
shipped to the US. The in-
crease in tari� had raised up-
front duties on shipments
from $60,000 to $320,000
per million-dollar consign-
ment, putting tremendous
pressure on exporters’ cash
flows.

Prithviraj Kothari, Man-
aging Director, RiddiSiddhi
Bullions, said though the
long-term e�ects are still un-
known, the temporary halt
on US reciprocal duty on In-
dian gem and jewellery im-
ports will o�er some respite. 

In FY26, the industry tar-
gets exports to hit $32-35 bil-
lion but it depends on many
variables including the ongo-
ing supply of natural dia-
monds and worldwide de-
mand, he said.

UK EXPORTS 

In a bid to boost diversifica-
tion, he added that the re-
cent Free Trade Agreement
signed with the UK is expec-
ted to increase jewellery ex-
ports to that country to $2.5
billion from the $941 million
over the next two years.

Rajesh Rokde, Chairman,
All India Gem and Jewellery
Domestic Council, said that
the ongoing tension between
the US and China will dir-
ectly benefit India and the
removal of reciprocal duty
can help exports grow four-
fold. 

“The right coordination
between the government,
the export council and do-
mestic council which has the
highest representation un-
der the MSME category, can
yield results,” he added.

Relief for gem, jewellery
exporters as US court
blocks tariff hikes 
Suresh P Iyengar
Mumbai

Malabar Gold & Diamonds is
evaluating entry into the lab-
grown diamonds space, with
the segment expected to
grow in strong double-digit
over the next few years in In-
dia. The company will also be
strongly focusing on retail
expansion in FY26.

O Asher, MD-India Opera-
tions of Malabar Gold & Dia-
monds said, “We are looking
at consumer insights and in-
terest in the lab-grown dia-
monds space and trying to
understand how this market
is expected to evolve. ”

While India is the leading
exporter of lab-grown dia-
monds, the retail market is
still small and pegged at

about $300-350 million as of
2024. However, the segment
is expected to grow at about
15 per cent CAGR over the
next decades. As per Redseer
Strategy Consultants, large-
scale retailers and luxury
houses are expected to play a
key role in driving sales
volumes of LGDs in India.

EXPANSIONS PLANS

Talking about the expan-
sions plans for FY26, Asher
said “In India alone, we will
add at least 50 new stores
this fiscal. It may go up to 60
stores.” The jewellery re-
tailer is expecting to add
about 30 stores to its inter-
national network taking the
total store addition to about
90 stores in the current fisc-
al.Currently, the company
has a network of over 390

showrooms across 13 coun-
tries. Asher explained that
amidst the rise in gold prices,
the company is focusing on
various measures and innov-

ative product designs to gain
market share. “We are look-
ing at introducing more
value options in 18 karat and
14 karat gold,” he added. 

Malabar Gold & Diamonds to expand retail network
Meenakshi Verma Ambwani
New Delhi

The proposed India-UK Free
Trade Agreement (FTA) is
expected to give a significant
boost to gem and jewellery
exports, with industry play-
ers optimistic about a sharp
rise in shipments to the UK. 

The agreement, currently
in its final stages of negoti-
ation, is expected to elimin-
ate 99 per cent of tari�s on
Indian goods, including
high-value categories like
gems and jewellery making
way for stronger export
growth and increased job

creation in the labour-in-
tensive sector.

According to the Gem and
Jewellery Export Promotion
Council (GJEPC), jewellery
exports to the UK are expec-
ted to grow from $400 mil-
lion to $1 billion, with total
gem and jewellery exports
reaching $2.5 billion within
the next two years.

TO GAIN TRACTION 

According to Kirit Bhansali,
Chairman of GJEPC, “Gold
and diamond-studded jew-
ellery are expected to gain
more traction, driven by
strong consumer demand
and established market pref-

erence. However, we also see
potential in other segments
like silver jewellery and col-
oured gemstones.” 

“ There is strong demand
for bridal and festive pieces
among Indian-origin cus-
tomers. 

But we are also seeing
growing interest in light-
weight daily wear, contem-
porary gold, and solitaire-
based diamond jewellery
among younger, style-con-
scious buyers. UK con-
sumers tend to prefer more
minimalist, design-forward
pieces compared to the heav-
ier, traditional styles fa-
voured in India,” said Joy

Alukkas, Chairman & MD of
Joyalukkas, which already
operates in the UK. 

The FTA is also a gateway
for emerging brands and
start-ups. “The UK is seeing
a strong shift toward ethical
luxury and sustainable al-
ternatives in fine jewellery,
particularly among Gen Z
and millennial consumers,
our core target group,” said
Rupesh Jain, Founder of
Lucira

“With growing awareness
of lab-grown diamonds, a di-
gitally savvy audience, and a
deep appreciation for
design-forward pieces, the
UK presents a promising

market for expansion, espe-
cially through D2C and cur-
ated retail partnerships,” he
added . 

“The India–UK FTA opens
up a lot of opportunities, and
we’re carefully studying the
UK market, buyer prefer-
ences, and compliance
needs,” said Piyush Gupta,
Director, PP Jewellers by
Pawan Gupta.

Despite the optimism, In-
dian players have noted the
operational challenges that
hamper the long-term bene-
fits of an agreement like this. 

In 2024, India’s jewellery
exports to the UK reached
$941 million however, meet-

ing UK hallmarking stand-
ards and managing docu-
mentation requirements
pose a challenge, especially
for new entrants. 

“Documentation and hall-
marking requirements in the
UK are understandably rig-
orous, and for Indian export-
ers unfamiliar with these
standards, it can be a learn-
ing curve,” said Joy Alukkas.

Players also cite logistical
gaps, limited legal and IP
support, and the need for
stronger distribution frame-
works to make this a sustain-
able long-term opportunity. 

Report filed by bl intern Nethra Sailesh

Our Bureau
Bengaluru

India-UK FTA spurs export hopes for jewellery sector 
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D2C apparel firm Snitch
raises ₹280 crore

Bengaluru: Men’s fashion
retailer Snitch has raised
₹278.9 crore, led by 360 One
Asset Management Fund.
The round also saw the
participation of existing
investors SWC Global and
IvyCap Ventures.
This comes at a time when
Snitch’s plans to boost its
product o�erings, and expand
o�ine stores as well as global
footprints. OUR BUREAU

Cleevo raises $1 m for its
new-age home cleaner

Chennai: Cleevo, a home
hygiene care brand, has raised
$1 million in seed funding in a
round led by Eternal Capital,
with participation from Zeca
Capital, and angels and
syndicate investors from the
start-up ecosystem. Cleevo’s
proposition is to replace
conventional, water-heavy
liquid cleaners with compact
concentrate-based alternatives
that are lighter to ship, easier
to store, reduce plastic use and
transport emissions. OUR BUREAU

Students planning to go
abroad are closely monitor-
ing updates to US visa regu-
lations, which appear to
change almost daily. The
latest development, a tem-
porary suspension of new
student visa interview ap-
pointments, has prompted
many to explore alternative
destinations like Ireland,
Germany and France.

In an o�cial statement,
the US government an-
nounced that it has paused
scheduling new student visa
interviews at its embassies
and consulates worldwide.
Existing appointments, how-
ever, will proceed as planned.
The move is part of a broader
review process aimed at im-
plementing expanded social
media screening for student
and exchange visitor visa ap-
plicants. As a result, new ap-

plicants may face delays.
While the US and the UK

have traditionally been top
choices for Indian students,
recent developments are in-
fluencing students to reas-
sess their options. According
to the US Department of
Commerce, international
students accounted for 6 per
cent of the total US higher
education population and
contributed over $50 billion
to the US economy in 2023.
India remains a significant
contributor, sending 331,602
students to the US for higher

education in the 2023–2024
academic year—a 23 per cent
increase from the previous
year, per the Open Doors
Report.

NOTICEABLE SHIFT 

However, there is a notice-
able shift in preferences as
countries with more relaxed
immigration policies attract
greater attention. Ireland,
for instance, has seen a 30–
40 per cent increase in stu-
dent applications and visa
approvals in 2025. The UK
has also experienced a re-

bound, hosting 185,000 In-
dian students in 2024 after a
drop in 2022, according to
Gaurav Batra, CEO of Infin-
ite Group. 

Conversely, Canada wit-
nessed a decline in study per-
mit approvals, with only
96,015 permits issued to In-
dian students in early 2025,
down from 121,070 in 2024,
primarily due to stricter im-
migration rules.

Mamta Shekhawat,
Founder of Gradding.com,
noted that “Many students
are now deferring US admis-
sions and exploring coun-
tries like Australia, which of-
fer better post-study
opportunities and more fam-
ily-friendly policies.”

Experts believe that the
US is undergoing a quiet re-
calibration of its immigra-
tion framework.

“We’re witnessing a
layered shift in how the US is
reshaping its immigration
policies, not through sweep-

ing reforms, but via a series
of calibrated changes,” said
Varun Singh, Managing Dir-
ector of XIPHIAS
Immigration.

“These shifts don’t just af-
fect individual visa applic-
ants. They’re nudging Indian
families, students, and even
employers to revaluate the
US as a destination. While
the US remains a top choice,
it’s no longer the default,” he
added.

Aman Singh, Co-Founder
of GradRight, observed that
these developments are not-
ably a�ecting tier-3 and -4 US
institutions, where the re-
turn on investment (ROI)
and employability have al-
ways been key concerns.
“Students applying to these
universities are mostly defer-
ring to the Spring 2026 intake
or even next year. They still
see the US as the definitive
destination for higher educa-
tion, but are pausing to as-
sess the situation.”

OTHER OPTIONS. Countries with more relaxed rules such as the UK, Ireland, Australia are attracting attention 

Aishwarya Kumar
Bengaluru

WAIT & WATCH. Experts believe that the US is undergoing
a quiet recalibration of its immigration framework 

Changes in US visa rules, uncertainty
push students to explore alternatives 

A US Federal court ruling to
block President Donald
Trump’s ‘Liberation Day’
tari�s has come as a major
relief to gem and jewellery
exporters even as the uncer-
tainty over demand revival
lingers.

In a ruling delivered on
Wednesday, a three-judge
panel at the Court of Inter-
national Trade in Manhattan
declared the executive or-
ders issued on April 2 as ‘un-
lawful.’ These orders had in-
troduced a 10 per cent
baseline tari� on most goods
entering the US and higher
duties on imports from
countries with large trade
surpluses such as China and
the European union.

Suvankar Sen, MD & CEO,
Senco Gold, said that the US
court decision will help jew-
ellery exports from India in
the short run till steps are
taken by the US government. 

While the global demand
has been impacted by eco-
nomic uncertainties and
geo-political crisis, he added
that the domestic demand
has been comparatively
muted post Akshaya Tritiya
with a limited number of
weddings. However, he said
in terms of value the growth
remains robust due to higher
gold prices but volumes are
impacted. 

The US initially an-
nounced a 26 per cent recip-
rocal tari� on Indian gem
and jewellery exports, which
was later delayed to July 9.
The tari�, initially scheduled
for April 9, was a significant
change from previous tari�s
of 6 per cent. 

INDIA EXPORTS 

In FY24, India’s total exports
were at $33 billion, of which
US accounted for $10 billion
or 30 per cent of exports.
About 64 per cent or about

$3.5 billion of jewellery ex-
ports from SEEPZ are
shipped to the US. The in-
crease in tari� had raised up-
front duties on shipments
from $60,000 to $320,000
per million-dollar consign-
ment, putting tremendous
pressure on exporters’ cash
flows.

Prithviraj Kothari, Man-
aging Director, RiddiSiddhi
Bullions, said though the
long-term e�ects are still un-
known, the temporary halt
on US reciprocal duty on In-
dian gem and jewellery im-
ports will o�er some respite. 

In FY26, the industry tar-
gets exports to hit $32-35 bil-
lion but it depends on many
variables including the ongo-
ing supply of natural dia-
monds and worldwide de-
mand, he said.

UK EXPORTS 

In a bid to boost diversifica-
tion, he added that the re-
cent Free Trade Agreement
signed with the UK is expec-
ted to increase jewellery ex-
ports to that country to $2.5
billion from the $941 million
over the next two years.

Rajesh Rokde, Chairman,
All India Gem and Jewellery
Domestic Council, said that
the ongoing tension between
the US and China will dir-
ectly benefit India and the
removal of reciprocal duty
can help exports grow four-
fold. 

“The right coordination
between the government,
the export council and do-
mestic council which has the
highest representation un-
der the MSME category, can
yield results,” he added.

Relief for gem, jewellery
exporters as US court
blocks tariff hikes 
Suresh P Iyengar
Mumbai

Malabar Gold & Diamonds is
evaluating entry into the lab-
grown diamonds space, with
the segment expected to
grow in strong double-digit
over the next few years in In-
dia. The company will also be
strongly focusing on retail
expansion in FY26.

O Asher, MD-India Opera-
tions of Malabar Gold & Dia-
monds said, “We are looking
at consumer insights and in-
terest in the lab-grown dia-
monds space and trying to
understand how this market
is expected to evolve. ”

While India is the leading
exporter of lab-grown dia-
monds, the retail market is
still small and pegged at

about $300-350 million as of
2024. However, the segment
is expected to grow at about
15 per cent CAGR over the
next decades. As per Redseer
Strategy Consultants, large-
scale retailers and luxury
houses are expected to play a
key role in driving sales
volumes of LGDs in India.

EXPANSIONS PLANS

Talking about the expan-
sions plans for FY26, Asher
said “In India alone, we will
add at least 50 new stores
this fiscal. It may go up to 60
stores.” The jewellery re-
tailer is expecting to add
about 30 stores to its inter-
national network taking the
total store addition to about
90 stores in the current fisc-
al.Currently, the company
has a network of over 390

showrooms across 13 coun-
tries. Asher explained that
amidst the rise in gold prices,
the company is focusing on
various measures and innov-

ative product designs to gain
market share. “We are look-
ing at introducing more
value options in 18 karat and
14 karat gold,” he added. 

Malabar Gold & Diamonds to expand retail network
Meenakshi Verma Ambwani
New Delhi

The proposed India-UK Free
Trade Agreement (FTA) is
expected to give a significant
boost to gem and jewellery
exports, with industry play-
ers optimistic about a sharp
rise in shipments to the UK. 

The agreement, currently
in its final stages of negoti-
ation, is expected to elimin-
ate 99 per cent of tari�s on
Indian goods, including
high-value categories like
gems and jewellery making
way for stronger export
growth and increased job

creation in the labour-in-
tensive sector.

According to the Gem and
Jewellery Export Promotion
Council (GJEPC), jewellery
exports to the UK are expec-
ted to grow from $400 mil-
lion to $1 billion, with total
gem and jewellery exports
reaching $2.5 billion within
the next two years.

TO GAIN TRACTION 

According to Kirit Bhansali,
Chairman of GJEPC, “Gold
and diamond-studded jew-
ellery are expected to gain
more traction, driven by
strong consumer demand
and established market pref-

erence. However, we also see
potential in other segments
like silver jewellery and col-
oured gemstones.” 

“ There is strong demand
for bridal and festive pieces
among Indian-origin cus-
tomers. 

But we are also seeing
growing interest in light-
weight daily wear, contem-
porary gold, and solitaire-
based diamond jewellery
among younger, style-con-
scious buyers. UK con-
sumers tend to prefer more
minimalist, design-forward
pieces compared to the heav-
ier, traditional styles fa-
voured in India,” said Joy

Alukkas, Chairman & MD of
Joyalukkas, which already
operates in the UK. 

The FTA is also a gateway
for emerging brands and
start-ups. “The UK is seeing
a strong shift toward ethical
luxury and sustainable al-
ternatives in fine jewellery,
particularly among Gen Z
and millennial consumers,
our core target group,” said
Rupesh Jain, Founder of
Lucira

“With growing awareness
of lab-grown diamonds, a di-
gitally savvy audience, and a
deep appreciation for
design-forward pieces, the
UK presents a promising

market for expansion, espe-
cially through D2C and cur-
ated retail partnerships,” he
added . 

“The India–UK FTA opens
up a lot of opportunities, and
we’re carefully studying the
UK market, buyer prefer-
ences, and compliance
needs,” said Piyush Gupta,
Director, PP Jewellers by
Pawan Gupta.

Despite the optimism, In-
dian players have noted the
operational challenges that
hamper the long-term bene-
fits of an agreement like this. 

In 2024, India’s jewellery
exports to the UK reached
$941 million however, meet-

ing UK hallmarking stand-
ards and managing docu-
mentation requirements
pose a challenge, especially
for new entrants. 

“Documentation and hall-
marking requirements in the
UK are understandably rig-
orous, and for Indian export-
ers unfamiliar with these
standards, it can be a learn-
ing curve,” said Joy Alukkas.

Players also cite logistical
gaps, limited legal and IP
support, and the need for
stronger distribution frame-
works to make this a sustain-
able long-term opportunity. 

Report filed by bl intern Nethra Sailesh

Our Bureau
Bengaluru

India-UK FTA spurs export hopes for jewellery sector 
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D2C apparel firm Snitch
raises ₹280 crore

Bengaluru: Men’s fashion
retailer Snitch has raised
₹278.9 crore, led by 360 One
Asset Management Fund.
The round also saw the
participation of existing
investors SWC Global and
IvyCap Ventures.
This comes at a time when
Snitch’s plans to boost its
product o�erings, and expand
o�ine stores as well as global
footprints. OUR BUREAU

Cleevo raises $1 m for its
new-age home cleaner

Chennai: Cleevo, a home
hygiene care brand, has raised
$1 million in seed funding in a
round led by Eternal Capital,
with participation from Zeca
Capital, and angels and
syndicate investors from the
start-up ecosystem. Cleevo’s
proposition is to replace
conventional, water-heavy
liquid cleaners with compact
concentrate-based alternatives
that are lighter to ship, easier
to store, reduce plastic use and
transport emissions. OUR BUREAU

Students planning to go
abroad are closely monitor-
ing updates to US visa regu-
lations, which appear to
change almost daily. The
latest development, a tem-
porary suspension of new
student visa interview ap-
pointments, has prompted
many to explore alternative
destinations like Ireland,
Germany and France.

In an o�cial statement,
the US government an-
nounced that it has paused
scheduling new student visa
interviews at its embassies
and consulates worldwide.
Existing appointments, how-
ever, will proceed as planned.
The move is part of a broader
review process aimed at im-
plementing expanded social
media screening for student
and exchange visitor visa ap-
plicants. As a result, new ap-

plicants may face delays.
While the US and the UK

have traditionally been top
choices for Indian students,
recent developments are in-
fluencing students to reas-
sess their options. According
to the US Department of
Commerce, international
students accounted for 6 per
cent of the total US higher
education population and
contributed over $50 billion
to the US economy in 2023.
India remains a significant
contributor, sending 331,602
students to the US for higher

education in the 2023–2024
academic year—a 23 per cent
increase from the previous
year, per the Open Doors
Report.

NOTICEABLE SHIFT 

However, there is a notice-
able shift in preferences as
countries with more relaxed
immigration policies attract
greater attention. Ireland,
for instance, has seen a 30–
40 per cent increase in stu-
dent applications and visa
approvals in 2025. The UK
has also experienced a re-

bound, hosting 185,000 In-
dian students in 2024 after a
drop in 2022, according to
Gaurav Batra, CEO of Infin-
ite Group. 

Conversely, Canada wit-
nessed a decline in study per-
mit approvals, with only
96,015 permits issued to In-
dian students in early 2025,
down from 121,070 in 2024,
primarily due to stricter im-
migration rules.

Mamta Shekhawat,
Founder of Gradding.com,
noted that “Many students
are now deferring US admis-
sions and exploring coun-
tries like Australia, which of-
fer better post-study
opportunities and more fam-
ily-friendly policies.”

Experts believe that the
US is undergoing a quiet re-
calibration of its immigra-
tion framework.

“We’re witnessing a
layered shift in how the US is
reshaping its immigration
policies, not through sweep-

ing reforms, but via a series
of calibrated changes,” said
Varun Singh, Managing Dir-
ector of XIPHIAS
Immigration.

“These shifts don’t just af-
fect individual visa applic-
ants. They’re nudging Indian
families, students, and even
employers to revaluate the
US as a destination. While
the US remains a top choice,
it’s no longer the default,” he
added.

Aman Singh, Co-Founder
of GradRight, observed that
these developments are not-
ably a�ecting tier-3 and -4 US
institutions, where the re-
turn on investment (ROI)
and employability have al-
ways been key concerns.
“Students applying to these
universities are mostly defer-
ring to the Spring 2026 intake
or even next year. They still
see the US as the definitive
destination for higher educa-
tion, but are pausing to as-
sess the situation.”

OTHER OPTIONS. Countries with more relaxed rules such as the UK, Ireland, Australia are attracting attention 

Aishwarya Kumar
Bengaluru

WAIT & WATCH. Experts believe that the US is undergoing
a quiet recalibration of its immigration framework 

Changes in US visa rules, uncertainty
push students to explore alternatives 

A US Federal court ruling to
block President Donald
Trump’s ‘Liberation Day’
tari�s has come as a major
relief to gem and jewellery
exporters even as the uncer-
tainty over demand revival
lingers.

In a ruling delivered on
Wednesday, a three-judge
panel at the Court of Inter-
national Trade in Manhattan
declared the executive or-
ders issued on April 2 as ‘un-
lawful.’ These orders had in-
troduced a 10 per cent
baseline tari� on most goods
entering the US and higher
duties on imports from
countries with large trade
surpluses such as China and
the European union.

Suvankar Sen, MD & CEO,
Senco Gold, said that the US
court decision will help jew-
ellery exports from India in
the short run till steps are
taken by the US government. 

While the global demand
has been impacted by eco-
nomic uncertainties and
geo-political crisis, he added
that the domestic demand
has been comparatively
muted post Akshaya Tritiya
with a limited number of
weddings. However, he said
in terms of value the growth
remains robust due to higher
gold prices but volumes are
impacted. 

The US initially an-
nounced a 26 per cent recip-
rocal tari� on Indian gem
and jewellery exports, which
was later delayed to July 9.
The tari�, initially scheduled
for April 9, was a significant
change from previous tari�s
of 6 per cent. 

INDIA EXPORTS 

In FY24, India’s total exports
were at $33 billion, of which
US accounted for $10 billion
or 30 per cent of exports.
About 64 per cent or about

$3.5 billion of jewellery ex-
ports from SEEPZ are
shipped to the US. The in-
crease in tari� had raised up-
front duties on shipments
from $60,000 to $320,000
per million-dollar consign-
ment, putting tremendous
pressure on exporters’ cash
flows.

Prithviraj Kothari, Man-
aging Director, RiddiSiddhi
Bullions, said though the
long-term e�ects are still un-
known, the temporary halt
on US reciprocal duty on In-
dian gem and jewellery im-
ports will o�er some respite. 

In FY26, the industry tar-
gets exports to hit $32-35 bil-
lion but it depends on many
variables including the ongo-
ing supply of natural dia-
monds and worldwide de-
mand, he said.

UK EXPORTS 

In a bid to boost diversifica-
tion, he added that the re-
cent Free Trade Agreement
signed with the UK is expec-
ted to increase jewellery ex-
ports to that country to $2.5
billion from the $941 million
over the next two years.

Rajesh Rokde, Chairman,
All India Gem and Jewellery
Domestic Council, said that
the ongoing tension between
the US and China will dir-
ectly benefit India and the
removal of reciprocal duty
can help exports grow four-
fold. 

“The right coordination
between the government,
the export council and do-
mestic council which has the
highest representation un-
der the MSME category, can
yield results,” he added.

Relief for gem, jewellery
exporters as US court
blocks tariff hikes 
Suresh P Iyengar
Mumbai

Malabar Gold & Diamonds is
evaluating entry into the lab-
grown diamonds space, with
the segment expected to
grow in strong double-digit
over the next few years in In-
dia. The company will also be
strongly focusing on retail
expansion in FY26.

O Asher, MD-India Opera-
tions of Malabar Gold & Dia-
monds said, “We are looking
at consumer insights and in-
terest in the lab-grown dia-
monds space and trying to
understand how this market
is expected to evolve. ”

While India is the leading
exporter of lab-grown dia-
monds, the retail market is
still small and pegged at

about $300-350 million as of
2024. However, the segment
is expected to grow at about
15 per cent CAGR over the
next decades. As per Redseer
Strategy Consultants, large-
scale retailers and luxury
houses are expected to play a
key role in driving sales
volumes of LGDs in India.

EXPANSIONS PLANS

Talking about the expan-
sions plans for FY26, Asher
said “In India alone, we will
add at least 50 new stores
this fiscal. It may go up to 60
stores.” The jewellery re-
tailer is expecting to add
about 30 stores to its inter-
national network taking the
total store addition to about
90 stores in the current fisc-
al.Currently, the company
has a network of over 390

showrooms across 13 coun-
tries. Asher explained that
amidst the rise in gold prices,
the company is focusing on
various measures and innov-

ative product designs to gain
market share. “We are look-
ing at introducing more
value options in 18 karat and
14 karat gold,” he added. 

Malabar Gold & Diamonds to expand retail network
Meenakshi Verma Ambwani
New Delhi

The proposed India-UK Free
Trade Agreement (FTA) is
expected to give a significant
boost to gem and jewellery
exports, with industry play-
ers optimistic about a sharp
rise in shipments to the UK. 

The agreement, currently
in its final stages of negoti-
ation, is expected to elimin-
ate 99 per cent of tari�s on
Indian goods, including
high-value categories like
gems and jewellery making
way for stronger export
growth and increased job

creation in the labour-in-
tensive sector.

According to the Gem and
Jewellery Export Promotion
Council (GJEPC), jewellery
exports to the UK are expec-
ted to grow from $400 mil-
lion to $1 billion, with total
gem and jewellery exports
reaching $2.5 billion within
the next two years.

TO GAIN TRACTION 

According to Kirit Bhansali,
Chairman of GJEPC, “Gold
and diamond-studded jew-
ellery are expected to gain
more traction, driven by
strong consumer demand
and established market pref-

erence. However, we also see
potential in other segments
like silver jewellery and col-
oured gemstones.” 

“ There is strong demand
for bridal and festive pieces
among Indian-origin cus-
tomers. 

But we are also seeing
growing interest in light-
weight daily wear, contem-
porary gold, and solitaire-
based diamond jewellery
among younger, style-con-
scious buyers. UK con-
sumers tend to prefer more
minimalist, design-forward
pieces compared to the heav-
ier, traditional styles fa-
voured in India,” said Joy

Alukkas, Chairman & MD of
Joyalukkas, which already
operates in the UK. 

The FTA is also a gateway
for emerging brands and
start-ups. “The UK is seeing
a strong shift toward ethical
luxury and sustainable al-
ternatives in fine jewellery,
particularly among Gen Z
and millennial consumers,
our core target group,” said
Rupesh Jain, Founder of
Lucira

“With growing awareness
of lab-grown diamonds, a di-
gitally savvy audience, and a
deep appreciation for
design-forward pieces, the
UK presents a promising

market for expansion, espe-
cially through D2C and cur-
ated retail partnerships,” he
added . 

“The India–UK FTA opens
up a lot of opportunities, and
we’re carefully studying the
UK market, buyer prefer-
ences, and compliance
needs,” said Piyush Gupta,
Director, PP Jewellers by
Pawan Gupta.

Despite the optimism, In-
dian players have noted the
operational challenges that
hamper the long-term bene-
fits of an agreement like this. 

In 2024, India’s jewellery
exports to the UK reached
$941 million however, meet-

ing UK hallmarking stand-
ards and managing docu-
mentation requirements
pose a challenge, especially
for new entrants. 

“Documentation and hall-
marking requirements in the
UK are understandably rig-
orous, and for Indian export-
ers unfamiliar with these
standards, it can be a learn-
ing curve,” said Joy Alukkas.

Players also cite logistical
gaps, limited legal and IP
support, and the need for
stronger distribution frame-
works to make this a sustain-
able long-term opportunity. 

Report filed by bl intern Nethra Sailesh
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India-UK FTA spurs export hopes for jewellery sector 
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D2C apparel firm Snitch
raises ₹280 crore

Bengaluru: Men’s fashion
retailer Snitch has raised
₹278.9 crore, led by 360 One
Asset Management Fund.
The round also saw the
participation of existing
investors SWC Global and
IvyCap Ventures.
This comes at a time when
Snitch’s plans to boost its
product o�erings, and expand
o�ine stores as well as global
footprints. OUR BUREAU

Cleevo raises $1 m for its
new-age home cleaner

Chennai: Cleevo, a home
hygiene care brand, has raised
$1 million in seed funding in a
round led by Eternal Capital,
with participation from Zeca
Capital, and angels and
syndicate investors from the
start-up ecosystem. Cleevo’s
proposition is to replace
conventional, water-heavy
liquid cleaners with compact
concentrate-based alternatives
that are lighter to ship, easier
to store, reduce plastic use and
transport emissions. OUR BUREAU

Students planning to go
abroad are closely monitor-
ing updates to US visa regu-
lations, which appear to
change almost daily. The
latest development, a tem-
porary suspension of new
student visa interview ap-
pointments, has prompted
many to explore alternative
destinations like Ireland,
Germany and France.

In an o�cial statement,
the US government an-
nounced that it has paused
scheduling new student visa
interviews at its embassies
and consulates worldwide.
Existing appointments, how-
ever, will proceed as planned.
The move is part of a broader
review process aimed at im-
plementing expanded social
media screening for student
and exchange visitor visa ap-
plicants. As a result, new ap-

plicants may face delays.
While the US and the UK

have traditionally been top
choices for Indian students,
recent developments are in-
fluencing students to reas-
sess their options. According
to the US Department of
Commerce, international
students accounted for 6 per
cent of the total US higher
education population and
contributed over $50 billion
to the US economy in 2023.
India remains a significant
contributor, sending 331,602
students to the US for higher

education in the 2023–2024
academic year—a 23 per cent
increase from the previous
year, per the Open Doors
Report.

NOTICEABLE SHIFT 

However, there is a notice-
able shift in preferences as
countries with more relaxed
immigration policies attract
greater attention. Ireland,
for instance, has seen a 30–
40 per cent increase in stu-
dent applications and visa
approvals in 2025. The UK
has also experienced a re-

bound, hosting 185,000 In-
dian students in 2024 after a
drop in 2022, according to
Gaurav Batra, CEO of Infin-
ite Group. 

Conversely, Canada wit-
nessed a decline in study per-
mit approvals, with only
96,015 permits issued to In-
dian students in early 2025,
down from 121,070 in 2024,
primarily due to stricter im-
migration rules.

Mamta Shekhawat,
Founder of Gradding.com,
noted that “Many students
are now deferring US admis-
sions and exploring coun-
tries like Australia, which of-
fer better post-study
opportunities and more fam-
ily-friendly policies.”

Experts believe that the
US is undergoing a quiet re-
calibration of its immigra-
tion framework.

“We’re witnessing a
layered shift in how the US is
reshaping its immigration
policies, not through sweep-

ing reforms, but via a series
of calibrated changes,” said
Varun Singh, Managing Dir-
ector of XIPHIAS
Immigration.

“These shifts don’t just af-
fect individual visa applic-
ants. They’re nudging Indian
families, students, and even
employers to revaluate the
US as a destination. While
the US remains a top choice,
it’s no longer the default,” he
added.

Aman Singh, Co-Founder
of GradRight, observed that
these developments are not-
ably a�ecting tier-3 and -4 US
institutions, where the re-
turn on investment (ROI)
and employability have al-
ways been key concerns.
“Students applying to these
universities are mostly defer-
ring to the Spring 2026 intake
or even next year. They still
see the US as the definitive
destination for higher educa-
tion, but are pausing to as-
sess the situation.”

OTHER OPTIONS. Countries with more relaxed rules such as the UK, Ireland, Australia are attracting attention 

Aishwarya Kumar
Bengaluru

WAIT & WATCH. Experts believe that the US is undergoing
a quiet recalibration of its immigration framework 

Changes in US visa rules, uncertainty
push students to explore alternatives 

A US Federal court ruling to
block President Donald
Trump’s ‘Liberation Day’
tari�s has come as a major
relief to gem and jewellery
exporters even as the uncer-
tainty over demand revival
lingers.

In a ruling delivered on
Wednesday, a three-judge
panel at the Court of Inter-
national Trade in Manhattan
declared the executive or-
ders issued on April 2 as ‘un-
lawful.’ These orders had in-
troduced a 10 per cent
baseline tari� on most goods
entering the US and higher
duties on imports from
countries with large trade
surpluses such as China and
the European union.

Suvankar Sen, MD & CEO,
Senco Gold, said that the US
court decision will help jew-
ellery exports from India in
the short run till steps are
taken by the US government. 

While the global demand
has been impacted by eco-
nomic uncertainties and
geo-political crisis, he added
that the domestic demand
has been comparatively
muted post Akshaya Tritiya
with a limited number of
weddings. However, he said
in terms of value the growth
remains robust due to higher
gold prices but volumes are
impacted. 

The US initially an-
nounced a 26 per cent recip-
rocal tari� on Indian gem
and jewellery exports, which
was later delayed to July 9.
The tari�, initially scheduled
for April 9, was a significant
change from previous tari�s
of 6 per cent. 

INDIA EXPORTS 

In FY24, India’s total exports
were at $33 billion, of which
US accounted for $10 billion
or 30 per cent of exports.
About 64 per cent or about

$3.5 billion of jewellery ex-
ports from SEEPZ are
shipped to the US. The in-
crease in tari� had raised up-
front duties on shipments
from $60,000 to $320,000
per million-dollar consign-
ment, putting tremendous
pressure on exporters’ cash
flows.

Prithviraj Kothari, Man-
aging Director, RiddiSiddhi
Bullions, said though the
long-term e�ects are still un-
known, the temporary halt
on US reciprocal duty on In-
dian gem and jewellery im-
ports will o�er some respite. 

In FY26, the industry tar-
gets exports to hit $32-35 bil-
lion but it depends on many
variables including the ongo-
ing supply of natural dia-
monds and worldwide de-
mand, he said.

UK EXPORTS 

In a bid to boost diversifica-
tion, he added that the re-
cent Free Trade Agreement
signed with the UK is expec-
ted to increase jewellery ex-
ports to that country to $2.5
billion from the $941 million
over the next two years.

Rajesh Rokde, Chairman,
All India Gem and Jewellery
Domestic Council, said that
the ongoing tension between
the US and China will dir-
ectly benefit India and the
removal of reciprocal duty
can help exports grow four-
fold. 

“The right coordination
between the government,
the export council and do-
mestic council which has the
highest representation un-
der the MSME category, can
yield results,” he added.

Relief for gem, jewellery
exporters as US court
blocks tariff hikes 
Suresh P Iyengar
Mumbai

Malabar Gold & Diamonds is
evaluating entry into the lab-
grown diamonds space, with
the segment expected to
grow in strong double-digit
over the next few years in In-
dia. The company will also be
strongly focusing on retail
expansion in FY26.

O Asher, MD-India Opera-
tions of Malabar Gold & Dia-
monds said, “We are looking
at consumer insights and in-
terest in the lab-grown dia-
monds space and trying to
understand how this market
is expected to evolve. ”

While India is the leading
exporter of lab-grown dia-
monds, the retail market is
still small and pegged at

about $300-350 million as of
2024. However, the segment
is expected to grow at about
15 per cent CAGR over the
next decades. As per Redseer
Strategy Consultants, large-
scale retailers and luxury
houses are expected to play a
key role in driving sales
volumes of LGDs in India.

EXPANSIONS PLANS

Talking about the expan-
sions plans for FY26, Asher
said “In India alone, we will
add at least 50 new stores
this fiscal. It may go up to 60
stores.” The jewellery re-
tailer is expecting to add
about 30 stores to its inter-
national network taking the
total store addition to about
90 stores in the current fisc-
al.Currently, the company
has a network of over 390

showrooms across 13 coun-
tries. Asher explained that
amidst the rise in gold prices,
the company is focusing on
various measures and innov-

ative product designs to gain
market share. “We are look-
ing at introducing more
value options in 18 karat and
14 karat gold,” he added. 

Malabar Gold & Diamonds to expand retail network
Meenakshi Verma Ambwani
New Delhi

The proposed India-UK Free
Trade Agreement (FTA) is
expected to give a significant
boost to gem and jewellery
exports, with industry play-
ers optimistic about a sharp
rise in shipments to the UK. 

The agreement, currently
in its final stages of negoti-
ation, is expected to elimin-
ate 99 per cent of tari�s on
Indian goods, including
high-value categories like
gems and jewellery making
way for stronger export
growth and increased job

creation in the labour-in-
tensive sector.

According to the Gem and
Jewellery Export Promotion
Council (GJEPC), jewellery
exports to the UK are expec-
ted to grow from $400 mil-
lion to $1 billion, with total
gem and jewellery exports
reaching $2.5 billion within
the next two years.

TO GAIN TRACTION 

According to Kirit Bhansali,
Chairman of GJEPC, “Gold
and diamond-studded jew-
ellery are expected to gain
more traction, driven by
strong consumer demand
and established market pref-

erence. However, we also see
potential in other segments
like silver jewellery and col-
oured gemstones.” 

“ There is strong demand
for bridal and festive pieces
among Indian-origin cus-
tomers. 

But we are also seeing
growing interest in light-
weight daily wear, contem-
porary gold, and solitaire-
based diamond jewellery
among younger, style-con-
scious buyers. UK con-
sumers tend to prefer more
minimalist, design-forward
pieces compared to the heav-
ier, traditional styles fa-
voured in India,” said Joy

Alukkas, Chairman & MD of
Joyalukkas, which already
operates in the UK. 

The FTA is also a gateway
for emerging brands and
start-ups. “The UK is seeing
a strong shift toward ethical
luxury and sustainable al-
ternatives in fine jewellery,
particularly among Gen Z
and millennial consumers,
our core target group,” said
Rupesh Jain, Founder of
Lucira

“With growing awareness
of lab-grown diamonds, a di-
gitally savvy audience, and a
deep appreciation for
design-forward pieces, the
UK presents a promising

market for expansion, espe-
cially through D2C and cur-
ated retail partnerships,” he
added . 

“The India–UK FTA opens
up a lot of opportunities, and
we’re carefully studying the
UK market, buyer prefer-
ences, and compliance
needs,” said Piyush Gupta,
Director, PP Jewellers by
Pawan Gupta.

Despite the optimism, In-
dian players have noted the
operational challenges that
hamper the long-term bene-
fits of an agreement like this. 

In 2024, India’s jewellery
exports to the UK reached
$941 million however, meet-

ing UK hallmarking stand-
ards and managing docu-
mentation requirements
pose a challenge, especially
for new entrants. 

“Documentation and hall-
marking requirements in the
UK are understandably rig-
orous, and for Indian export-
ers unfamiliar with these
standards, it can be a learn-
ing curve,” said Joy Alukkas.

Players also cite logistical
gaps, limited legal and IP
support, and the need for
stronger distribution frame-
works to make this a sustain-
able long-term opportunity. 
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