OMNI MARKET TIDE LTD
ACN 096 687 839
(to be renamed ImExHS Limited)

NOTICE OF GENERAL MEETING

A General Meeting of the Company will be held at the offices of BDO, 38 Station
Street, Subiaco, Western Australia 6008 on Tuesday, 31 July 2018, at 11.00am
(AWST).

This Notice of General Meeting should be read in its entirety. If Shareholders are in doubt as to how they
should vote, they should seek advice from their accountant, solicitor or other professional adviser prior to
voting.

Should you wish to discuss any matter please do not hesitate to contact the Company by telephone on
+61 7 3309 7000




OMNI MARKET TIDE LTD
ACN 096 687 839

NOTICE OF GENERAL MEETING

Notice is hereby given that a general meeting of Shareholders of Omni Market Tide Ltd (Company) will be
held at the offices of BDO, 38 Station Street, Subiaco, Western Australia 6008 on Tuesday, 31 July 2018,
at 11.00am (AWST) (Meeting).

The Explanatory Memorandum to this Notice provides additional information on matters to be considered
at the Meeting. The Explanatory Memorandum and the Proxy Form form part of this Notice.

The Directors have determined pursuant to regulation 7.11.37 of the Corporations Regulations 2001 (Cth)
that the persons eligible to vote at the Meeting are those who are registered as Shareholders on Sunday,
29 July 2018 at 11am (AWST).

Terms and abbreviations used in this Notice and Explanatory Memorandum are defined in Section 15.

AGENDA

1.

Resolution 1 — Approval of change to nature and scale of
activities

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

"That, subject to each of the other Acquisition Resolutions being passed, for the purposes of
Listing Rule 11.1.2 and for all other purposes, Shareholders approve the significant change to the
nature and scale of the Company's activities resulting from the Acquisition on the terms and
conditions set out in the Explanatory Memorandum."

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of a person
who might obtain a benefit (except a benefit solely in the capacity of a holder of ordinary
securities) if the Resolution is passed, and any associates of those persons.

However, the Company will not disregard a vote if:

(a) it is cast by a person as proxy for a person who is entitled to vote, in accordance with
directions on the Proxy Form; or

(b) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.



Resolution 2 — Approval of acquisition of ImExHS

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

“That, subject to each of the other Acquisition Resolutions being passed, for the purposes of
Listing Rule 7.1 and for all other purposes, Shareholders approve and authorise the issue of up
to:

(a) 520,000,000 Shares (Consideration Shares); and

(b) 150,000,000 Consideration Options (comprising 50,000,000 Class A Consideration
Options, 50,000,000 Class B Consideration Options and 50,000,000 Class C
Consideration Options) (Consideration Options),

(collectively, Consideration Securities) to the Vendors (or their nominees) as consideration for
the Acquisition on the terms and conditions set out in the Explanatory Memorandum."

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of the
Vendors and their nominees and a person will obtain a material benefit (except a benefit solely
in the capacity of a holder of ordinary securities) if the Resolution is passed, and any associates
of those persons.

However, the Company will not disregard a vote if:

(a) it is cast by a person as proxy for a person who is entitled to vote, in accordance with
directions on the Proxy Form; or

(b) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.

Resolution 3 — Approval to issue Convertible Note Securities

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

"That, subject to each of the other Acquisition Resolutions being passed, for the purposes of
Listing Rule 7.1 and for all other purposes, Shareholders approve and authorise the issue of:

(a) 25,000,000 Shares; and
(b) 12,500,000 New Options,

(collectively, Convertible Note Securities) to the ImExHS Noteholders on the terms and conditions
set out in the Explanatory Memorandum."

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of the
ImExHS Noteholders and and their nominees and a person who will obtain a material benefit
(except a benefit solely in the capacity of a holder of ordinary securities) if the Resolution is
passed, and any associates of those persons.



However, the Company will not disregard a vote if:

(c) it is cast by the person as proxy for a person who is entitled to vote, in accordance with
directions on the Proxy Form; or

(d) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.

Resolution 4 — Approval to issue Capital Raising Shares

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

"That, subject to each of the other Acquisition Resolutions being passed, for the purposes of
Listing Rule 7.1 and for all other purposes, Shareholders approve and authorise the Directors to
issue up to 220,000,000 Shares (Capital Raising Shares) each at an issue price of $0.025 on the
terms and conditions set out in the Explanatory Memorandum.”

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of a person
who is expected to participate in the Capital Raising and a person who will obtain a material
benefit (except a benefit solely in their capacity as holder of ordinary securities) if the Resolution
is passed, and any associates of those persons.

However, the Company will not disregard a vote if:

(a) it is cast by the person as proxy for a person who is entitled to vote, in accordance with
directions on the Proxy Form; or

(b) it is cast by the person chairing the Meeting as proxy for a person who is entitled to
vote, in accordance with a direction on the Proxy Form to vote as the proxy decides.

Resolution 5 — Approval for Mr Howard Digby to participate in
Capital Raising

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

“That, subject to each of the other Acquisition Resolutions being passed, for the purposes of
Listing Rule 10.11 and for all other purposes, Shareholders approve and authorise Mr Howard
Digby (or his nominees) to participate in the Capital Raising by subscribing for up to 1,000,000
Shares each at an issue price of 50.025 on the terms and conditions set out in the Explanatory
Memorandum.”

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of
Mr Howard Digby and his nominees, and any associates of those persons.



However, the Company will not disregard a vote if:

(a) it is cast by the person as proxy for a person who is entitled to vote, in accordance with
the directions on the Proxy Form; or

(b) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.

Resolution 6 — Approval for Mr Peter Webse to participate in
Capital Raising

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

“That, subject to each of the other Acquisition Resolutions being passed, for the purposes of
Listing Rule 10.11 and for all other purposes, Shareholders approve and authorise Mr Peter
Webse Digby (or his nominees) to participate in the Capital Raising by subscribing for up to
1,000,000 Shares each at an issue price of 50.025 on the terms and conditions set out in the
Explanatory Memorandum.”

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of
Mr Peter Webse and his nominees, and any associates of those persons.

However, the Company will not disregard a vote if:

(a) it is cast by the person as proxy for a person who is entitled to vote, in accordance with
the directions on the Proxy Form; or

(b) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.

Resolution 7 — Approval for Mr Andrew Lilley to participate in
Capital Raising

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

“That, subject to each of the other Acquisition Resolutions being passed, for the purposes of
Listing Rule 10.11 and for all other purposes, Shareholders approve and authorise Mr Andrew
Lilley (or his nominees) to participate in the Capital Raising by subscribing for up to 2,000,000
Shares each at an issue price of 50.025 on the terms and conditions set out in the Explanatory
Memorandum.”

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of
Mr Andrew Lilley and his nominees, and any associates of those persons.



However, the Company will not disregard a vote if:

(a) it is cast by the person as proxy for a person who is entitled to vote, in accordance with
the directions on the Proxy Form; or

(b) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.

Resolution 8 — Appointment of Dr German Arango as a Director

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

"That, subject to each of the other Acquisition Resolutions being passed, in accordance with
Clause 13.3 of the Constitution, and with effect from Completion, Dr German Arango be
appointed as a Director."

Resolution 9 — Appointment of Mr Carlos Palacio as a Director

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

"That, subject to each of the other Acquisition Resolutions being passed, in accordance with
Clause 13.3 of the Constitution, and with effect from Completion, Mr Carlos Palacio be appointed
as a Director.

10.

Resolution 10 — Approval to issue Adviser Options

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

“That, subject to each of the Acquisition Resolutions being passed, for the purposes of Listing
Rule 7.1 and for all other purposes, Shareholders approve and authorise the Directors to issue
30,000,000 Adviser Options to Forrest Capital (or its nominees) on the terms and conditions set
out in the Explanatory Memorandum.”

Voting Exclusion
The Company will disregard any votes cast in favour of this Resolution by or on behalf of Forrest
Capital and its nominees and a person who will obtain a material benefit (except a benefit solely
in the capacity of a holder of ordinary securities) if the Resolution is passed, and any associates
of those persons.

However, the Company will not disregard a vote if:

(a) it is cast by a person as proxy for a person who is entitled to vote, in accordance with
directions on the Proxy Form; or

(b) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.



11.

Resolution 11 — Approval to issue Shares to Mr Howard Digby

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

“That, for the purposes of Listing Rule 10.11, Chapter 2E of the Corporations Act and for all other
purposes, Shareholders approve and authorise the Directors to issue 5,000,000 Shares to
Mr Howard Digby (or his nominees) on the terms and conditions set out in the Explanatory
Memorandum.”

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of
Mr Howard Digby and his nominees and a person who will obtain a material benefit (except a
benefit solely in the capacity of a holder of ordinary securities) if the Resolution is passed, and
any associates of those persons.

However, the Company will not disregard a vote if:

(a) it is cast by a person as proxy for a person who is entitled to vote, in accordance with
directions on the Proxy Form; or

(b) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.

12.

Resolution 12 — Approval to issue Shares to Mr Andrew Lilley

To consider and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

“That, for the purposes of Listing Rule 10.11, Chapter 2E of the Corporations Act and for all other
purposes, Shareholders approve and authorise the Directors to issue 5,000,000 Shares to
Mr Andrew Lilley (or his nominees) on the terms and conditions set out in the Explanatory
Memorandum.”

Voting Exclusion

The Company will disregard any votes cast in favour of this Resolution by or on behalf of
Mr Andrew Lilley and his nominees and a person who will obtain a material benefit (except a
benefit solely in the capacity of a holder of ordinary securities) if the Resolution is passed, and
any associates of those persons.

However, the Company will not disregard a vote if:

(a) it is cast by a person as proxy for a person who is entitled to vote, in accordance with
directions on the Proxy Form; or

(b) it is cast by the Chairman as proxy for a person who is entitled to vote, in accordance
with a direction on the Proxy Form to vote as the proxy decides.



13.

Resolution 13 — Approval of change of Company name

To consider, and, if thought fit, to pass with or without amendment, the following resolution as
a special resolution:

"That, subject to each of the Acquisition Resolutions being passed, with effect from the date that
ASIC alters the details of the Company’s registration in accordance with section 157 of the
Corporations Act, the name of the Company be changed to ImExHS Limited."

14.

Resolution 14 — Section 195 Approval

To consider, and, if thought fit, to pass with or without amendment, the following resolution as
an ordinary resolution:

"That, subject to and conditional on Resolutions 11 and 12 being passed, pursuant to and in
accordance with section 195(4) of the Corporations Act and for all other purposes, Shareholders
approve and authorise the Directors to complete the transactions contemplated in
Resolutions 11 and 12."

Dated 20 June 2018
BY ORDER OF THE BOARD

Andrew Lilley
Non-Executive Director



OMNI MARKET TIDE LTD
ACN 096 687 839

EXPLANATORY MEMORANDUM

1. Introduction
This Explanatory Memorandum has been prepared for the information of Shareholders in
connection with the business to be conducted at the Meeting to be held at the offices of BDO,
38 Station Street, Subiaco, Western Australia 6008 on Tuesday, 31 July 2018, at 11.00am (AWST).
This Explanatory Memorandum should be read in conjunction with, and forms part of, the
accompanying Notice. The purpose of this Explanatory Memorandum is to provide information
to Shareholders in deciding whether or not to pass the Resolutions set out in the Notice.
A Proxy Form is located at the end of the Explanatory Memorandum.

2. Action to be taken by Shareholders
Shareholders should read the Notice and this Explanatory Memorandum carefully before
deciding how to vote on the Resolutions.

2.1 Proxies

A Proxy Form is attached to the Notice. This is to be used by Shareholders if they wish to appoint
a representative (a 'proxy') to vote in their place. All Shareholders are invited and encouraged
to attend the Meeting or, if they are unable to attend in person, sign and return the Proxy Form
to the Company in accordance with the instructions thereon. Lodgement of a Proxy Form will
not preclude a Shareholder from attending and voting at the Meeting in person.

Please note that:

(a) a member of the Company entitled to attend and vote at the Meeting is entitled to
appoint a proxy;

(b) a proxy need not be a member of the Company; and

(c) a member of the Company entitled to cast two or more votes may appoint two proxies
and may specify the proportion or number of votes each proxy is appointed to
exercise, but where the proportion or number is not specified, each proxy may exercise
half of the votes.

The enclosed Proxy Form provides further details on appointing proxies and lodging Proxy
Forms.



2.2 Voting Prohibition by Proxy Holders
In accordance with section 250BD of the Corporations Act, a person appointed as a proxy must
not vote on the basis of that appointment on Resolutions 5 to 7, and 11 and 12 if:
(a) the person is either:
(i) a member of the Key Management Personnel of the Company; or
(ii) a Closely Related Party of such a member, and
(b) the appointment does not specify the way the proxy is to vote on Resolutions 5 to 7,
and 11 and 12,
however, the prohibition does not apply if:
(c) the proxy is the Chair; and
(d) the appointment expressly authorises the Chair to exercise the proxy even if
Resolutions5 to 7, and 11 and 12 are connected directly or indirectly with
remuneration of a member of the Key Management Personnel of the Company.
3. Summary of the Transaction
3.1 Introduction
As announced on 16 May 2018, the Company has entered into a binding term sheet (Acquisition
Agreement) to acquire ImExHS from the Vendors (Acquisition). The key terms of the Acquisition
are summarised in Section 3.3 below.
3.2 Overview of ImExHS

ImExHS was formed in 2012 in Bogotd Colombia by two Professors of Neuroradiology, Dr
German Arango and Dr Jorge Marin, and Andres Vanegas - a radiology software industry veteran.
The company was created for the purpose of addressing a market need for cost effective and
flexible software solutions for running and managing Radiology facilities and enabling Tele-
Radiology services in Latin America.

ImExHS has developed the Hiruko software, which is a modular Radiology Information System
(RIS) and Picture Archiving and Communications System (PACS). The RIS combines a workflow
management system with a patient data and image distribution system, and the PACS allows a
healthcare organisation to capture, store, view and share radiology images.

Within the first 12 months of launch, ImExHS achieved its first client deployments and in its first
full year of operation (2013) achieved revenues of over AS1m and traded profitably. 2013 was
also the year Carlos Palacio, an Australian tech entrepreneur who founded and runs a global
cloud based managed services business (CrossPoint Telecommunications) became a strategic
advisor.

In 2015, ImExHS expanded outside of Colombia and continued this geographic expansion
through 2016. The ImExHS Hiruko platform currently manages approximately 4.5m new
radiological studies per annum. ImExHS has implemented solutions in 200 healthcare sites in
Colombia, Mexico, Peru, Ecuador and Costa Rica. ImExHS has approximately 60 staff, mostly
based in Colombia, and has appointed distributors Mexico, Costa Rica, El Salvador, Ecuador,
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Chile, Venezuela and Peru. Furthermore, ImExHS is in the process of identifying and appointing
distributors in Brazil, Bolivia and Argentina.

ImExHS’s preferred business model is to provide its solution on a 5 year Software as a Service
(SaaS) basis, though the typical term of contracts can range between 3 and 7 years. ImExHS also
provides its solutions on a Paa$S basis (solution includes software and hardware) and on a one
off sales basis. At 31 March 2018 ImExHS had secured future contracted revenues based on its
existing SaaS and Paa$S contracts of $12 million over the remaining life of the initial terms of the
contracts. This contracted revenue is derived from the approximate 55 current ImExHS contracts
which have various expiry dates ranging between June 2018 and February 2023. As of 31 March
2018, ImExHS had also locked in contracted revenues for the 2018 calendar year of $3.17m
based on existing recurring contracted revenue.

ImEXHS is in the process of establishing a presence in Australia through a facilities sharing and
non-exclusive channel agreement with CrossPoint Telecommunications which will facilitate a
launch to a limited number of test sites in Australia. This launch in the Australian market will
commence with a localisation pilot to tailor Hiruko™ for the Australian market. The localisation
of Hiruko™ will accommodate work flow preferences and options for the Australian market as
well as Medicare support. The Australian launch is intended to provide reference customers
which ImExHS can leverage in its marketing activities for the APAC region, as well as act as a
testing/proving ground for developed markets.

ImExHS were advised on the Acquisition by x10 Partners, a specialist business and corporate
advisory group. x10 Partners have guided ImExHS over the last two years, on the development
of its business and growth strategy, in preparation for public listing and accelerated international
expansion.

Overview of Acquisition
Under the Acquisition Agreement:

(a) Subject to satisfaction of various conditions precedent (see below for further details),
the Company will acquire 100% of ImExHS for the following consideration:

(i) 520,000,000 Shares (referred to as the Consideration Shares); and

(ii) 150,000,000 Consideration Options (comprising 50,000,000 Class A
Consideration Options, 50,000,000 Class B Consideration Options and
50,000,000 Class C Consideration Options) (referred to as the Consideration
Options),

(collectively referred to as the Consideration Securities).

The Consideration Options are each exercisable into a Share once vested on a one for
one basis on the following terms:

Class Vesting Conditions Exercise Expiry Date
Price
Class A N/A $0.05 30June 2021
Class B ImEXHS achieving an EBIT exceeding $5,000,000 | $0.0375 5 years from
in any rolling period of four quarters grant
Class C ImEXHS achieving an EBIT exceeding $7,500,000 | $0.0375 5 years from
in any rolling period of four quarters grant
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The Consideration Options vest on a change of control of the Company prior to that
date.

The terms of the Consideration Options are set out in Schedule 3.
(b) ImExHS has issued convertible notes with a face value of $500,000 (Convertible Notes)

to the ImExHS Noteholders. On Completion, the Convertible Notes will be assigned to,
and assumed by, the Company and satisfied in full through the issue of:

(i) 25,00,000 Shares (at a conversion issue price of $0.02 per Share); and
(i) 12,500,000 Options (each exercisable at a $0.0375 on or before 30 June
2021).

Exclusivity arrangements have been put in place between the Company and ImExHS. At the time
these arrangements were put in place, the Company provided a $100,000 loan to ImExHS. If
completion of the Acquisition does not occur, the loan will be repayable in cash to the Company
(with interest) on the earlier to occur of 12 months of loan drawdown and completion of ImExHS’
next capital raising. Following execution of the Acquisition Agreement, the only circumstance
where the loan will not be repayable is if the Acquisition does not complete due to the Company
failing to complete the Capital Raising (see below for details of Capital Raising) and in this
circumstance the Company will cease to have any right to be repaid the loan. However, if the
failure to complete the Capital Raising is due to material adverse events with respect to ImExHS
or its business or the actual position of the business is materially different to that presented to
the Company then the loan will remain repayable in cash notwithstanding the failure to
complete the Capital Raising.

The Acquisition is conditional upon the satisfaction of a number of conditions by 14 September
2018, including:

. the Company and ImExHS completing their financial, technical and legal due diligence
and being satisfied with the results (in its sole and absolute discretion);

. the Company having obtained all necessary shareholder approvals required for the
Acquisition;

. the Company achieving subscriptions for $4,500,000 under the Capital Raising;

. the parties obtaining any necessary consents or waivers from third parties that may be

required as a result of the change in ownership of ImExHS to the Company pursuant
to the Acquisition; and

. the parties obtaining any necessary regulatory approvals on terms acceptable to the
parties as are required to give effect to the Acquisition.

The Vendors have given warranties and representations in favour of the Company which are
customary for a transaction of this nature. The Acquisition Agreement is otherwise on
customary terms for a transaction of this nature.

The Company has undertaken appropriate enquiries into the assets and liabilities, financial
position and performance, profits and losses, and prospects of the ImExHS group for the board
of the Company to be satisfied that the Acquisition is in the interests of the Company and its
shareholders.
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3.4

3.5

Re-compliance with Chapters 1 & 2 of the ASX Listing Rules

The Acquisition constitutes a significant change in the nature and scale of the Company’s
activities of the nature contemplated by Chapter 11 of the Listing Rules. The Company seeks
Shareholder approval to change the nature of its activities under Resolution 1 (see Section 5 for
further details).

Shareholder approval for the issue of the Consideration Securities is sought in Resolution 2 (see
Section 6 for further details).

The Company will also issue a prospectus for the Capital Raising to enable the Company to
complete the Acquisition and support its strategy in relation ImExHS (see Section 3.5 for further
details).

It is anticipated that the Company’s Shares will be suspended from trading from the date of the
Meeting, and it is anticipated that the Shares will remain suspended until the Company satisfies
the requirements of Chapters 1 and 2 of the Listing Rules and any conditions ASX imposes on
reinstatement.

Capital Raising

Contemporaneous with the Acquisition, the Company is seeking to raise $4,500,000 (before
costs) by way of a Share placement to the general public via a prospectus, at an issue price of
$0.025 per Share, with the provision to accept oversubscriptions of up to a further 40,000,000
Shares, at an issue price of $0.025 per Share, to raise an additional $1,000,000 (before costs).
Existing Shareholders are welcome to subscribe to the Capital Raising, with allocations to be
determined by the Board in its ultimate discretion.

Resolution 4 seeks Shareholder approval to issue the Capital Raising Shares (refer to Section 8
for further details).

As announced on 16 May 2018, the Company has received firm commitments from the Investors
to subscribe for $4,500,000 worth of Shares under the Capital Raising. The Company has also
executed a mandate for Forrest Capital to act as the lead manager and corporate adviser to the
Capital Raising. The Company has agreed to pay Forrest Capital the following fees in relation to
these roles:

. a capital raising fee equal to 6% of the gross cash proceeds of the raise; and
. 30,000,000 Adviser Options (each exercisable at $0.05 and expiring on 30 June 2021).

Shareholder approval for the grant of Adviser Options to Forrest Capital is being sought in
Resolution 10 (refer to Section 11 for further details).

Forrest Capital will also receive $100,000 in cash on Completion as the fee for introducing the
transaction to the Company.
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3.6

3.7

Use of funds

The below table sets out the indicative use of funds to be raised under the Capital Raising during
the 12 month period from re-listing:

$4.5m Capital Raising | $5.5m Capital Raising

SA SA

SOURCE OF FUNDS

Current cash 1,650,000 1,650,000
Capital Raising 4,500,000 5,500,000
TOTAL 6,150,000 7,150,000
USE OF FUNDS

Sales & Marketing 2,900,000 3,340,000
FDA approvals / US soft launch 150,000 150,000
TGA approvals / Australia soft launch 250,000 250,000
Research & Development 750,000 970,000
Corporate and administration costs 500,000 500,000
Costs of capital raising and acquisition 572,000 632,000
Working Capital 1,028,000 1,308,000
TOTAL 6,150,000 7,150,000

The above table is a statement of the Board’s current intention as at the date of this Notice.
However, Shareholders should note that, as with any budget, the allocation of funds set out in
the above table may change depending on a number of factors, including the outcome of sales
and marketing activities, research and development activities, regulatory developments and
market and general economic conditions. In light of this, the Board reserves the right to alter
the way the funds are applied.

It should be noted that the Company may not be self-funding through its own operational cash
flow following the expenditure in the table above. Accordingly, the Company may require
additional capital beyond this point, which will likely involve the use of additional debt or equity
funding.

Board and management changes
Following Completion, the Company will seek to re-constitute its Board.

Dr German Arango, co-founder of ImExHS, and Mr Carlos Palacio will join the board and
management of the Company with effect from Completion as Chief Executive Officer and Non-
Executive Director respectively. Peter Webse will resign from the board with effect from
Completion.

Non-Executive Chairman Howard Digby and Non-Executive Director Andrew Lilley will remain
on the board of the Company until such time as two new independent Australian resident
directors have been agreed by ImExHS and the Company, at which time Messrs Lilley and Digby
will resign.

Mr Andres Vanegas is the Chief Sales Officer and co-founder of ImExHS, will join the Company's
management team with effect from Completion as Chief Sales Officer. Mr Jorge Martin, current
Chief Medical Officer of ImExHS, will also join the Company's management team with effect
from Completion as Chief Medical Officer.
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3.8

Shareholder approval for the appointments of the Proposed Directors (Dr Arango and Mr
Palacio) is being sought pursuant to Resolutions 8 and 9 (refer to Section 10 for further details).
If the appointment of the Proposed Directors is not approved by Shareholders, but each of the
other Acquisition Resolutions are passed, then they will be appointed by the Directors and they
will stand for re-election at the next general meeting of the Company.

As part of the Company's re-compliance with Chapters 1 and 2 of the ASX Listing Rules, the
Company must satisfy ASX that each director and proposed director is of good fame and
character (ASX Listing Rule 1.1 (Condition 20)). The Company has made preliminary enquiries
into the fame and character of each proposed member of the Board from re-listing and has not
identified any issues to date. The Company is in the process of obtaining criminal history and
bankruptcy checks from all proposed members of the Board from re-listing to confirm good fame
and character requirements.

The Company has agreed that terms of the new executive and management roles will be on the
following key terms:

(a) Chief Executive Officer — Dr German Arango:

Dr Arango will be on a permanent contract with a notice period of 6 months and a first
year salary of $290,000 per annum (excluding superannuation).

(b) Chief Medical Officer — Dr Jorge Martin

Dr Martin will be on a permanent contract with a notice period of 3 months and a
salary of $200,000 per annum (excluding superannuation).

(c) Chief Sales Officer — Mr Andres Vanegas

Mr Venegas will be on a permanent contract with a notice period of 3 months and
salary of up to $200,000 per annum (excluding superannuation), comprising a base
salary of $140,000 and the balance contingent on meeting sales targets agreed with
the Company.

Executive service agreements for the above roles will also include terms customary for
agreements of their nature in Australia.

Change of Name
With effect from Completion, the Company proposes to change its name to “ImExHS Limited”.

Shareholder approval is being sought for this change pursuant to Resolution 13 (see Section 13
for further details).
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3.9 Indicative Capital Structure

The indicative share capital structure of the Company on completion of the Acquisition and the
Capital Raising is set out below.

Shares
$4.5m Capital $5.5m Capital Obtions Performance Fully Diluted
Raising Raising P Shares Ownership!®

Existing Capital Structure 150,657,180 150,657,180 37,500,006 3,000,000 17.09%
Consideration Securities 520,000,000 520,000,000 150,000,000 59.90%
Adviser Options 30,000,000 2.68%
Convertible Loan 25,000,000 25,000,000 12,500,000¥ 3.35%
Purchaser Capital Raising 180,000,000 220,000,000 - 16.09%
Director shares 10,000,000 10,000,000 0.89%
Total following 885,657,180 925,657,180 230,000,006 3,000,000 100%
completion of Acquisition
and Capital Raising

Notes:
(1) Comprising:
a. 2,500,006 options each exercisable at $1.00 on or before 31 December 2018; and
b. 35,000,000 options each exercisable at $0.025 expiring 31 March 2021.
(2) Comprising 50,000,000 Class A Consideration Options, 50,000,000 Class B Consideration Options and
50,000,000 Class C Consideration Options.
(3) Options issued at an issue price of $0.0001 per Option, each exercisable at $0.05 and expiring on 30
June 2021.
(4) New Options exercisable at a $0.0375 on or before 30 June 2021.
(5) Class A Performance Shares subject to various performance hurdles by various expiry dates.
(6) Assumes that $4,500,000 is raised under the Capital Raising.
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3.10

Substantial Shareholders

(a) Current

At the date of this Notice, the following Shareholders have a voting power of 5% or more in
Company:

Shareholder Number of Voting power
Shares Held %

Tisia Nominees Pty Ltd <Henderson Family a/c> 16,025,000 10.64%

Oaktone Nominees Pty Ltd <Grist Super Fund a/c> 16,000,000 10.62%

JK Nominees Pty Ltd <The JK Fund a/c> 16,000,000 10.62%

Glize Super Fund Pty Ltd 10,000,000 6.64%
(b) On completion of the Acquisition and the Capital Raising

Based on information now known to the Company, the following people will have a voting power
of 5% or more in the Company following completion of the Acquisition and the Capital Raising:

Shareholder Number of Voting power

Shares Held %\
Digital Imaging Solutions S.A.S®? 157,525,160 17.79%
Jaava Asesores Integrales S.A.S 102,437,920 11.57%
Irukandji Investments Pty Ltd <The Longreach Family Trust>( 59,391,800 6.71%
Volegna Holdings Pty Ltd <The CSA Trust>®) 62,009,480 7.00%
Rio Negro Pty Ltd <The Medallo Trust> 44,441,800 5.02%
Notes:

(1) Assumes that $4,500,000 is raised under the Capital Raising, none of the substantial
Shareholders referred to in Section 3.10(a) above participate in the Capital Raising, no
Options are exercised and none of the Existing Performance Shares have converted.

(2) Digital Imaging Solutions S.A.S is an entity related to Proposed Director, Dr German
Arango.

(3) Entities related to Proposed Director, Mr Carlos Palacio.
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3.11

3.12

(c) Following conversion of all convertible securities of the Company

Based on information known to the Company, the following people will have a voting power of
5% or more in the Company following conversion of all of the convertible securities of the
Company:

Shareholder Number of Voting power
Shares Held" %Y
Digital Imaging Solutions S.A.S®? 202,965,110 18.14%
Jaava Asesores Integrales S.A.S 131,987,320 11.80%
Irukandji Investments Pty Ltd <The Longreach Family Trust>® 76,524,050 6.84%
Volegna Holdings Pty Ltd <The CSA Trust>{ 79,896,830 7.14%
Rio Negro Pty Ltd <The Medallo Trust> 57,261,550 5.12%

(2) Assumes that $4,500,000 is raised under the Capital Raising, none of the substantial
Shareholders referred to in Section 3.10(a) above participate in the Capital Raising, all
Existing Performance Shares converted and all Options have been exercised.

(2) Digital Imaging Solutions S.A.S is an entity related to Proposed Director, Dr German
Arango.

(3) Entities related to Proposed Director, Mr Carlos Palacio.

The Company will announce to ASX details of its top-20 Shareholders (following completion of
the Acquisition and the Capital Raising) prior to the Shares re-commencing trading on ASX.

Pro forma Balance Sheet and Accounts

A pro forma balance sheet of the Company on completion of the Acquisition and the Capital
Raising is set out in Schedule 2. The pro forma balance sheet is based on audited 31 December
2017 accounts for the Company and audited 31 December 2017 accounts for ImExHS.

Full accounts for ImExHS for the financial years ended 31 December 2015, 2016 and 2017 were
attached to the Company’s announcement dated 16 May 2018. ImExHS's 2015 accounts were
prepared and audited under the Colombian accounting standards and regulation in force at the
time. These accounts were subsequently reviewed and adjusted as part of the audit of IMExHS's
2016 accounts to ensure the 2015 numbers used in the comparatives of the ImExHS's 2016
accounts were compliant with the International Financial Reporting Standards (IFRS) as adopted
by the European Union. ImExHS's 2016 and 2017 accounts were prepared and audited in
accordance with IFRS.

Advantages of the Acquisition

The Directors are of the view that the following non-exhaustive list of advantages may be
relevant to a Shareholder's decision on how to vote on the Acquisition Resolutions:

(a) Shareholders can share in the future prospects of ImExHS.
(b) The Company’s ability to raise funds and attract expertise will be improved.
(c) The Acquisition and Capital Raising will result in a larger market capitalisation and

enhanced Shareholder base and may encourage new investors in the Company
because the Company is pursuing a new strategic direction into the healthcare
technology space. This improvement in the attractiveness of an investment in the
Company may lead to an increased liquidity of Shares and greater trading depth than
currently experienced by Shareholders.
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3.13

3.14

3.15

(d) Shareholders may be exposed to further debt and equity opportunities that the
Company was not able to make available prior to the Acquisition.

(e) The appointment of the Proposed Directors will add experience and skill to the Board
to assist with the growth of the Company.

Disadvantages of the Acquisition

The Directors are of the view that the following non-exhaustive list of disadvantages may be
relevant to a Shareholder's decision on how to vote on the Acquisition Resolutions:

(a) IMmExHS has a different risk and reward profile to that historically attributed to the
Company. The new risk profile may not suit all Shareholders.

(b) Should the Acquisition and the Capital Raising be completed, the Company's
Shareholders will have their voting power reduced. As such, the ability of the existing
Shareholders to influence decisions, including the composition of the Board or the
acquisition or disposal of assets will be reduced accordingly.

(c) The Company will be exposed to the risks associated with ImExHS (refer to Section 3.15
for further information).

Timetable

An indicative timetable for the completion of the Acquisition and Capital Raising, and re-
compliance with Chapters 1 and 2 of the Listing Rules is set out in the table below.

Event Date*

Lodge Prospectus for Capital Raising 17 July 2018
Meeting 31 July 2018
Prospectus Offer period closes 7 August 2018
ASX approvals, complete acquisition 21 August 2018
Reconstructed and new securities re-quoted on ASX 4 September 2018

* Dates in the above table other than the date of the Meeting are indicative only.
Risk Factors

The Company has undertaken a due diligence process (including commercial, financial, legal,
technical and other risks) prior to the date of this Notice and will conduct further due diligence
on ImExHS pending Completion. While this process is undertaken to identify any material risks
specific to ImExHS, it should be noted that the usual risks associated with a company with a small
market capitalisation undertaking business in any industries, including the healthcare
technology industry, are expected to remain after the completion of due diligence.

Shareholders and investors should also be aware that the Acquisition is conditional on a number
of events (refer to Section 3.3 for further details). Accordingly, there is a risk that the Acquisition
may not be completed.

Investing in a company involves risks of various kinds, some of which are within the realms of
influence of the Company and some, arising from external factors, which may be beyond the
control of the Company. A summary of the key risks associated with the ImExHS are outlined in
Schedule 1.
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3.16

Plans for the Company if the Acquisition is not completed

If the Company does not complete the Acquisition, the Company will continue with its current
activities and continue to seek, and undertake due diligence on, new opportunities for growth.

It is anticipated that the Company’s Shares will be suspended from trading from the date of the
Meeting, and it is anticipated that the Shares will remain suspended until completion of the
Acquisition, the Capital Raising, re-compliance by the Company with Chapters 1 and 2 of the
Listing Rules and compliance with any further conditions ASX imposes on such reinstatement. If
the Company does not complete the Acquisition, it is likely that the Company’s Shares will
remain suspended on ASX until such time as the Company re-complies with Chapters 1 and 2 of
the Listing Rules.

4.1

Company, ImExHS and Industry overview

Industry Overview
(a) Radiology and the digital age

Healthcare systems in the developing world have not benefitted from digitalisation to the same
extent experienced by the developed world, with a significant percentage of healthcare facilities
missing out on the efficiency and patient care benefits that flow from the implementation of
medical information systems and full digital patient workflows.

In the radiology department of a healthcare facility the benefits of digitalisation can be delivered
through the deployment of a Radiology Information System (RIS), and a Picture Archiving and
Communications System (PACS). The RIS combines a workflow management system with a
patient data and image distribution system, and the PACS allows the healthcare organisation to
capture, store, view and share the radiology images.

In developing markets the RIS, and PACS systems that are needed to run an efficient digital
radiology workflow have been relatively expensive and not well tailored to developing market
needs. These proprietary systems developed by the major global RIS and PACS providers have
largely been built on inflexible and expensive Client Server architectures.

The solutions from local providers in these developing markets are more affordable, but often
lack the sophistication, scalability and functionality required to deliver the necessary benefits
and efficiencies.

As a result, a significant percentage of radiology facilities in the developing world are still
working on analog or partial digital work flows, dictated by the constraints of handling x ray film,
or the need for the radiologist to examine the images on a workstation attached to the radiology
modality being used to take the image (MRI, CT, PET scanner etc). In many facilities where
digitalisation has been introduced, the scope has not encompassed the end to end digital
workflow, meaning that many of the benefits of digitalisation have yet to be realised.

The demand for radiological imaging is growing strongly, and is being driven in developing
countries by an increasing middle class, and globally by the use of new radiological techniques
in clinical applications such as cancer, dementia and congenital disease detection, as well as a
need for physicians to have greater protection from litigation.

A chronic current worldwide shortage of radiologists, particularly in developing countries, is
driving demand for “teleradiology”, whereby the scanned images are managed digitally, and the
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interpretation of the scanned images can be performed by radiologists in other locations. This
allows for a significant increase in the utilisation and efficiency of scarce specialist resources.

In the medium term this shortage of radiologists is likely to be alleviated through the
implementation of Artificial Intelligence (Al) algorithms to aid in the interpretation of
radiological images. The development of Al algorithms requires access to large databases of
these radiological images and digital workflows are a pre-requisite to being able to apply Al to
radiological interpretation.

Further the worldwide trend of escalating healthcare costs is driving demand for more efficient
and cost-effective solutions for delivering Radiological imaging and other healthcare services.
One of the outcomes of this drive for more cost-effective delivery of services is a global move to
Vendor Neutral Archiving (VNA). Within hospitals and clinics, the radiology department tends to
have the most advanced systems and infrastructure for managing medical images. These
radiology department PACS systems however have been restricted to handling radiology images
that conform to the Digital Imaging and Communications in Medicine (DICOM) standard. DICOM
is the international defacto standard, used to transmit, store, retrieve, print, process and display
medical imaging information, and allows interoperability between different manufacturers.
These systems have historically been incapable of handling patient images from other hospital
departments such as Cardiology and Gastroenterology. In addition these PACS systems could
not store non-DICOM clinically significant patient records such as jpeg, pdf, video etc. The
implementation of VNA will see the radiology PACS systems evolve into enterprise storage
solutions capable of storing all patient records (DICOM and non-DICOM) that have clinical
significance.

In developed markets the implementation of RIS and PACS has delivered major benefits to
healthcare systems. These systems, however, are expensive, rarely an integrated end to end
solution, frequently lack both reasonable billing functionality and web-based image distribution
capabilities.

(b) Overview of the radiography software market

The global market in 2018 for the products sold by ImExHS is over USS 6 billion. Driven by a
worldwide shortage of radiologists, demand for teleradiology, which requires digital workflows
such as those provided by ImExHS, has a predicted CAGR of greater than 19% from a base of
over USS$1.6 billion.

The global trend towards VNA means that existing proprietary medical imaging solutions will
need to be upgraded or replaced in developed markets. VNA market expansion has a predicted
CAGR of over 11%.

Colombia and LATAM

Latin America including Brazil, with a population of over 625 million, GDP of approximately USS
5.3 trillion and a rapidly expanding middle class, represents an attractive market for ImExHS.
There are over 20,000 medical facilities in the region, and a significant percentage of imaging
facilities still run on analog or partially digital work flows, meaning there is no incumbent
provider of an end to end RIS PACS solution to displace when tendering for new business.

The ImExHS architecture allows these imaging facilities to move straight to a next generation
zero footprint, fully WEB based cloud solution, bypassing the expensive and inflexible client
server based architecture, which predominates in the developed world.

Imaging facilities that already have client server based digital solutions are looking to move to
less expensive and more flexible WEB based cloud solutions.
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The ImEXHS solution is also able to store both DICOM and non-DICOM patient files, meaning
VNA compatibility is built into its solution. ImExHS has also developed a Cardiology Information
System and an Anatomical Pathology Laboratory Information System which runs on its core RIS
PACS platform, delivering immediate benefits of VNA.

Hospitals, clinics and imaging centres in the region are often capital constrained, making the
standard Opex-based, 5-year SaaS contract offered by ImExHS attractive in eliminating this
hurdle.

ImEXHS has also architected its RIS PACS solution (see page 12 below for further description of
the ImExHS Hiruko™ solution) to be flexible in meeting the workflow needs of facilities in the
developing world, which is not typical of competing platforms from the major global players.

The ImEXHS RIS PACS solution is very difficult to displace once it is being used in a medical facility,
given the medical facility uses the solution to run its core business processes. A key opportunity
that presents itself in Latin America, is that a significant percentage of healthcare facilities do
not have a complete end to end digital solution in place. This provides ImExHS with the
opportunity to lock in long term contracts with high probability of renewal, without the need to
displace incumbent suppliers.

APAC

The Asia Pacific and China (APAC) region, with a population of over 4.4 billion, GDP of
approximately USS 25 trillion and a rapidly expanding middle class, represents a very attractive
market for ImExHS.

The APAC market contains a mix of developed and developing markets. Most developing
markets in APAC share many of the characteristics of the Latin American market. As demand
increases for quality healthcare, Radiological imaging begins to play a more significant role in
diagnostics and therapy. The APAC RIS PACS market in 2018 is estimated to be $880m.

Similar to Latin America, the APAC market opportunities for ImExHS will also be driven by the
need to reduce the cost of providing healthcare services.

In the developed markets of Japan and Australia within the APAC region there are expected to
be growth opportunities associated with VNA and the move to WEB based cloud services. In
Australia the lack of fully integrated WEB based RIS PACS solutions inclusive of a Medicare billing
module provides a market entry opportunity for ImExHS.

Developed markets

The developed markets of the US, Europe, Australia and Japan have long ago made the transition
to Radiology Information Systems and Picture Archiving and Communication Systems in order
to digitally manage patient work flows. The US and European markets compared to Latin
America and APAC are bigger, have significantly higher price points, yet have lower growth rates.

The combined US and European market for RIS PACS are very significant and is estimated to be
over USS 3b in 2018. ImExHS is proposing to apply for FDA approval in 2018 paving the way for
entry into these markets, with an initial soft launch in the US currently scheduled for Q1 2019.
The opportunity for ImExHS to penetrate these developed markets will be presented by:

. The move to implement VNA, whereby existing platforms need to be replaced by

platforms that can handle both DICOM images and the full range of clinically significant
non-DICOM files.
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4.2

. The move away from client server architectures to fully WEB based cloud solutions.

. The requirement to reduce the cost of providing and managing healthcare services.
. The natural cycle of healthcare facilities re-tendering for RIS, PACS and VNA solutions.
. The ability of ImExHS to offer additional VNA vertical solutions, commencing with

Cardiology and Anatomical Pathology.
(c) Cardiology, Pathology and other

The transition to VNA, whereby RIS PACS solutions will transition to be able to store images and
files from non-DICOM sources such as Cardiology, Gastroenterology, Anatomical Pathology etc,
represents an opportunity for ImExHS. ImExHS has not only architected its RIS PACS solution to
be able to store non-DICOM images, but it has developed and is commercially piloting its own
Cardiovascular Information System (CIS) and Anatomical Pathology Laboratory Information
System (APLIS).

The market for CIS is less mature than RIS, and has fewer technology providers servicing it.
IMEXHS expects to have early mover advantage in supplying CIS in an integrated VNA
environment. The estimated global market for CIS in 2018 is approximately US$780m.

The market for APLIS is in its infancy, and ImExHS will have early mover advantage globally in
supplying APLIS in a VNA environment.

Company and ImExHS Overview
(a) Company background

The Company is a technology company which has developed and owns the Omni Market Tide
Application, a software application for iPhone, iPad and Android phones that makes investor
relations content more readily accessible.

Recently, the Company has been focusing on business development opportunities of the Omni-
Loop suite of products, including but not limited to co-development, OEM and licensing
arrangements for Company’s suite of shareholder and voting products.

Despite the development successes of Company's mobile technologies, the Company has
experienced a number of challenges and has been undertaking a review of its product(s) line,
and has continued to evaluate new opportunities and ventures.

The Company now proposes to acquire the ImExHS Group.

Following Completion of the acquisition of the ImExHS Group, the primary focus of the Company
will be the growth in sales of the ImExHS software products. In respect of the existing Omni
Market Tide Application the Company will assess all options available to it to maximise the value
the Company can create from this technology.

(b) ImExHS background

ImExHS was formed in 2012 in Bogotd Colombia by two Professors of Neuroradiology, Dr
German Arango and Dr Jorge Marin, and Andres Vanegas a radiology software industry
veteran. The company was created for the purpose of addressing a market need for cost
effective and flexible software solutions for running and managing Radiology facilities and
enabling Tele-Radiology services.
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Within twelve months of launch ImExHS achieved its first external client deployments, including
a multi-site networked deployment. In 2013, ImExHS's first full year of operations, it achieved
revenue of over $1m and traded profitably. 2013 also saw ImExHS winning a CEE| European
Union award for its LATAM business model, as well as the opening its second office in Medellin
in Columbia.

In 2013, Carlos Palacio, an Australian tech entrepreneur, who has built and runs a global cloud
based managed services business (CrossPoint Telecommunications), became a strategic advisor
to ImExHS. Simultaneously, ImExHS raised US$S1m in external funding from a syndicate of
Australian investors, including an entity related to Carlos Palacio. The funds raised were used
to provide working capital for the initial regional expansion of sales by ImExHS in LATAM.

In 2014 ImExHS achieved almost $2m in revenue, trademarked its Hiruko™ brand, and became
the Latin American exclusive distributor for Nuance’s medical voice recognition engines with
Clinical Language Understanding (CLU). Nuance are the leading provider of voice recognition for
use in RIS PACS platforms globally.

In 2015 ImEXxHS established a sales presence in Mexico City via the engagement of its first
distributor and also deployed its first installation outside of Colombia in Ecuador. 2015 saw the
first full client migration from Agfa to Hiruko™.

In 2016 ImExHS released its zero footprint WEB viewer, which meant radiologists could diagnose
images from any device (Mac, PC, tablet or smart phone), anywhere, on any web browser.
ImExHS began to expand its distribution network outside of Colombia, and continued to actively
transition its business model to a recurring revenue model (SaaS and PaaS contracts — see pages
15 and 16 below for a discussion of these types of solutions, as opposed to making one-off
product sales).

In 2017 IMExHS achieved sales of $4.5m, and has secured contracted revenue of $12m based on
contracts held at 31 March 2018. This assumes no contracts are renewed, even though ImExHS
has never lost a SaaS customer to another competitor on renewal. ImExHS has implemented
solutions in 200 healthcare sites in Colombia, Mexico, Peru, Ecuador and Costa Rica, and the
Hiruko™ platform is used to manage over 4.5m radiological studies per annum.

(c) ImEXHS restructure

ImExHS was recently incorporated as an Australian private company for the purpose of being
the parent company of the ImExHS group. As part of this restructure, 914,841 fully paid ordinary
shares and 13,722,615 options were issued in March 2018 to the shareholders of ImExHS's
operating entity in Colombia, Imaging Experts and Healthcare Services S.A.S, pro rata to each
shareholder’s existing shareholding in consideration for the transfer of these shares in the
Colombian operating entity. Onincorporation, ImExHS had 85,159 shares and 1,277,385 options
on issue held by various advisers of ImExHS. On completion of the restructure ImExHS had
1,000,000 shares and 15,000,000 options on issue. On Completion, the Company will acquire
the entire share capital of ImExHS (being all fully paid ordinary shares and options) in
consideration for the issue of the Consideration Securities.

(d) Company corporate structure

The corporate structure of the Company post the acquisition of ImMExHS Group is detailed below.
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Omni Market Tide Limited
(“OMT or the Company”)
(To be renamed ImExHS Limited)

100% 100%
Imaging Expt.arts and Healthcare OMT Operations (AU) Pty Ltd
Services Pty Ltd
. . (Operational subsidiary for
{Non-operational Australian .. .
el G i existing OMT business)
100%

Imaging Experts and Healthcare

(Operational Colombian
subsidiary)

100%

IMEXVR S.A.S
{Colombian subsidiary for
Nuance distribution contract)

The business of the ImExHS Group, including all intellectual property, material contracts and
employees, is currently conducted solely by ImExHS. Imaging Experts and Healthcare Services
Pty Ltd is the ultimate holding company of the ImExHS Group and its sole purpose and activity
is the ownership of 100% of the shares in ImExHS.

(e) The Hiruko™ platform

Hiruko™ is a modularised software suite for managing the workflows in a radiology facility or
network of radiology facilities. Hiruko™ software has been architected as a zero footprint WEB
based solution using HTMLS5, the latest version of Hypertext Markup Language. HTML5 web page
code now allows complicated applications to run in browsers such as Firefox, Chrome and Safari.
This means that any Hiruko™ user from the referring physician to hospital administrator,
radiographer, radiologist and patient can access their required information from any device,
anywhere, without the need for specialised hardware or software.

The core of Hiruko™ is a Picture Archiving and Communication System (PACS) which allows a
healthcare organisation to capture and store Radiology images, and allows for the viewing of
these images by Radiologists, physicians and medical professionals.

The Hiruko™ teleradiology module allows healthcare organisations to distribute radiology
images to Radiologists and medical professionals in any location, on any device for
interpretation and viewing.

Hiruko™ provides a fully scalable modular solution from a basic tool supporting radiologist work
lists and the associated radiological image distribution and storage, through to a complex RIS
PACS VNA platform that allows networks of hospitals or imaging centres to efficiently run and
manage their end to end radiology business.

The scope of the Hiruko™ RIS PACS Saa$ or PaaS (see pages 15 and 16 below) solution includes:
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. Creating and managing patient records (stand alone or integrated with a Hospital
Information System).

. Scheduling appointments in a manner that maximises asset utilisation (x-ray machines,
CT, MRI, PET scanners etc) and resource utilisation (radiographers, radiologists etc)
across all facilities in the network.

. Workflow management for facility administration, radiographers and radiologists in
planning, acquiring and analysing the requested scan.

. Digitisation of images on machines that were designed to produce images on film.
. Storage of the scanned images in the cloud.
. Workflow management for the radiologist assigned to interpret the image and make

a diagnosis. This includes the ability for the radiologist to:

. Work from anywhere on any device (teleradiology);

. Use advanced post processing of images to aid in diagnosis; and

. Use voice recognition with clinical language understanding to append the diagnosis to
the image.

. Dynamic response to radiographer, radiologist or imaging modality unavailability due

toillness, breakdown etc.

. Full Business Intelligence dashboard for the healthcare facility administration to
oversee the operation of the facility and manage bottlenecks.

. Patient billing information, including integration with national medical insurance
schemes equivalent to Medicare.

. Provision for the integration with the facility’s financial management or accounting
system via APlIs.

The Hiruko™ software suite also includes a patient portal, whereby a patient can view their
images, and request second opinions from the physician of their choice. This means patients can
have all their images available in a ‘wallet’ on their smartphone, which will always be available,
even when they travel or move interstate or overseas.

Hiruko™ also has a Referring Physician Portal, whereby the referring physician can access the
requested images and associated diagnosis and interpretation notes on a standard web browser
without installing any client software.

The Hiruko™ platform is Vendor Neutral Archiving (VNA) compatible meaning it can store DICOM
compliant radiology images, as well as other non-DICOM compliant file types that have clinical
significance. This is important given the current worldwide move towards VNA.
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(f) ImExXHS new products and solutions
Anatomical Pathology Laboratory Information System (APLIS)

ImExHS has developed an Anatomical Pathology Laboratory Information System (APLIS) which
allows healthcare organisations to manage the workflow and images in its Anatomical Pathology
Laboratory facility on ImExHS’s Hiruko™ platform.

ImExHS’s APLIS solution has completed successfully the development stage and will be released
as beta version for a trial at Las Americas hospital during 2018, which is expected to be converted
to a commercial 5 year SaaS contract. Las Americas is one of the top private hospitals in Latin
America. ImExHS expects to have early mover advantage with its APLIS solution and plans a hard
launch of APLIS in Q4 2018.

ImExHS has an immediate opportunity to sell this practical implementation of integrated multi-
vertical VNA into its existing customer base, as well as providing ImExHS with an additional
source of competitive advantage as it seeks to win new business in the region.

Cardiology Information System (CIS)

ImExHS has developed a Cardiology Information System (CIS) which allows healthcare
organisations to manage Cardiology workflow and images on its Hiruko™ platform.

ImExHS’s Hiruko™ RIS/PACS solution is currently installed at Las Americas hospital in Medellin,
Colombia, under a 5 year PaaS contract. In addition, Las Americas have already commenced a
pilot of the CIS platform. ImExHS expects to convert this CIS platform into a 5 year SaaS contract
post pilot trial, with plans for commercial launch for Q4 2018.

The CIS market is less mature than the RIS market and ImExHS expects to leverage early mover
advantage in this practical application of integrated multi-vertical VNA, and has intentions to
cross sell this additional vertical into its existing customer base.

Additional Verticals

ImExHS intends to add additional verticals to its Radiology, Anatomical Pathology and Cardiology
verticals, with Oncology likely to be the next vertical to be added.

(g) Business model and growth strategy
Value Proposition

ImExHS has developed its Hiruko™ RIS PACS as an innovative leading edge next generation VNA
platform. The broad objectives of the platform are:

. To allow healthcare facilities to deploy services more cost effectively.

. To eliminate the reliance on client server architectures, by allowing healthcare imaging
services to be deployed and managed on a WEB based platform. This brings immense
benefits for the cost effective deployment of teleradiology. Other practical

implications of this are that:

. Radiologists can work from anywhere; and
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. Highly expensive radiology workstations can be replaced by Apple Macs (80% of
radiologists globally use a Mac, which has the same image resolution as a radiology
workstation) and other high resolution PCs.

. To allow ImExHS to develop a large database of radiological data for the purposes of
potential Al tool development.

. To practically deliver the benefits of VNA to healthcare facilities by adding additional
healthcare verticals to its radiology platform, starting with cardiology and anatomical
pathology.

. To be totally scalable by being cloud based.

. To endeavour to be always first to market with the latest integrated medical voice

recognition engines, ImExHS was one of the first providers globally to release Nuance’s
“Speech Anywhere” CLU engine integrated into an end to end RIS PACS solution. This
allows Radiologists to dictate image diagnosis or interpretation, using any platform
and any browser with only a WEB connection.

. To allow healthcare facilities and businesses to optimise asset and resource utilisation
through integrated business Intelligence functionality and dashboard.

Business model — Saa$ and Paa$S

ImExHS’s preferred business model is to provide its solution on a 5 year Software as a Service
(SaaS) basis. The advantage of this model is that it is not capital intensive and long term recurring
revenues are secured. Contracts of this nature are also very likely to be renewed on an on-going
basis, as IMExHS’s platform is running the core operations of the healthcare facility. Although
the majority of contract terms are on a 5 year basis, this does vary, with typical contract terms
occurring within a range of 3 to 7 years.

ImEXHS SaasS pricing is tailored to the opportunity, but typically includes a minimum fixed price
per month for the service, based on volume bands. This entitles the healthcare facility to a
defined maximum number of image studies (scans) per month. As the number of studies being
provided by the facility increases, so does the monthly pricing when the number of studies
moves into the next pricing band. SaaS pricing can also be provided on a minimum monthly
pricing basis, supplemented by a price per study.
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Figure 1 —ImExHS Business Model Overview.

In Colombia, where ImExHS is a distributor for Konica Minolta, ImExHS also provides its solution
on a Platform as a Service (PaaS) basis. The PaaS solution includes hardware required to
implement the solution, such as local servers at the healthcare facility and Konica Minolta CR &
DR machines which produce digital images from imaging modalities designed to produce film.
Being more capital intensive, PaaS is not the Company’s preferred business model, and is not
currently offered directly by ImExHS outside of Colombia.

In international markets where a Paa$S solution is required by the end customer, specialist
distributors will directly supply the equipment, leaving ImExHS only needing to supply a low
Capex Saas solution.

ImEXHS also sells its solution on a one-off sale basis to customers that only have a Capex budget
for the purchase, which sometimes occurs in public hospital tenders. This is the Company’s least
preferred business model, but is still available to customers where a recurring revenue contract
is not available.

In the case of SaaS and Paa$S contracts ImExHS incurs the full cost of acquiring the sale and
deploying the solution up front, whereas only a fraction of the revenue is received in the same
financial year. SaaS is still ImExHS’s preferred model however, as it secures long term recurring
revenues that have a very high margin contribution impact, given the low cost of sustaining a
Saas solution in the cloud. This contracted revenue is derived from the approximate 34 current
ImExHS contracts which have various expiry dates ranging between June 2018 and February
2023. As of 31 March 2018, ImExHS has secured contracted revenue based on its existing SaaS
and Paa$ contracts of $12m over the remaining life of the initial terms of the contracts.

The typical sales cycle of the Hiruko product depends on the complexity of the solution being
implemented. Simple solutions, often at a single site, can be implemented quickly and are often
implemented such that the customer is operational in a number of weeks. For more complex
systems often where the Hiruko solution will be integrated into a larger system, then such an
implementation may take multiple months.

(h) Distribution Model & Growth strategy

ImExHS’s technology and commercial strategy offers a wide variety of growth and channel
opportunities.

Specialist Distributors

Specialist distributors are an important channel for ImExHS, and a key part of ImExHS’s low risk
go to market strategy in new markets. ImExHS’s go to market strategy in new markets has been
to appoint specialist distributors in new markets, with deep relationships and an understanding
of the target market. ImExHS chooses distributors that already have customer relationships and
pipelines of new business in the target market, and in a number of cases, IMExHS has displaced
existing major players such as Agfa and Carestream in the process.

In the developing markets of LATAM and APAC, ImExHS will continue with this existing market
penetration strategy of appointing a leading specialist distributor with experience in RIS PACS to
build a pipeline of advanced opportunities, prior to building a local in-country presence.

The benefit of this strategy is that ImExHS only needs to commit in-country resources for sales,
marketing and pre and post sales engineering support, once it has won, or is about to win,
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business in the new market. This strategy has seen ImExHS successfully win business in four
countries outside of Colombia (Mexico, Peru, Costa Rica and Ecuador). The majority of funds
from the Public Offer will be used to build out the sales and marketing support and channel
development, and pre and post sales engineering support in new territories in support of this
proven go to market strategy.

ImExHS now has 11 distributors in LATAM throughout Mexico, Costa Rica, El Salvador, Ecuador,
Chile, Venezuela and Peru and is in the process of negotiating distribution agreements in
Argentina, Bolivia and Venezuela. ImExHS is currently in the process of identifying distributors
in Brazil ahead of a launch in the second half of 2018.

Telecommunications carrier distribution

Telecommunications carriers are a potential white label distribution opportunity for ImExHS.
Carriers are in competitive markets and seek differentiators and value-adds to their existing
offerings. ImMExHS has been approached by two carriers regarding potential white label
agreements and will continue to explore this channel as a potential complement to its
distribution based strategy.

New Healthcare Verticals

The addition of new healthcare verticals (as described in 1.2 (d) above) to ImExHS’s portfolio is
a key part of its growth strategy, as well as its continuous pursuit of competitive advantage and
differentiation in the market.

Whereas many of ImExHS’s competitors talk of being VNA compatible, ImExHS is aggressively
pursuing the tangible delivery of VNA benefits to healthcare facilities by releasing new
integrated verticals onto its existing Hiruko™ RIS PACS VNA platform.

ImExHS has commenced a pilot of the CIS platform and will commence a paid trial of APLIS in Q3
2018, and expects to launch these products commercially in Q4. Upon successful addition of
these verticals, ImExHS’s competitive advantage will be enhanced by delivering major cost
reduction and efficiency benefits of VNA to its customers, thereby enhancing ImExHS’s
penetration of new customers and markets.

ImExHS has an immediate opportunity to sell these additional verticals into its existing installed
base.

ImExHS plans to continue adding additional verticals, with Oncology being the next targeted
vertical.

Target Customers

Target customers for ImExHS include public and private hospitals and clinics, as well as public
and private diagnostic imaging facilities. ImExHS’s solution is equally suited to individual facilities
and large networks of interconnected facilities.

Target Geographies

LATAM

ImExHS will continue to expand and support its distribution network in Latin America, utilising
some of the funds from the Capital Raising.

APAC
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ImExHS’s next target market beyond LATAM is APAC. The Philippines is an attractive market for
ImExHS with an estimated population of over 100 million. The similarities to the LATAM market
will see the Philippines as ImExHS’s launch market in APAC. ImExHS plans to use its current go
to market strategy via distributors in the Philippines and ImExHS has commenced discussions
with potential distributors.

Some of the funds from the Public Offer will be used to fund ImExHS’s specialised distributor led
expansion into the Philippines in 2018 and three other APAC markets in 2019 and 2020.

Australian launch

ImExHS has appointed CrossPoint Telecommunications as a non-exclusive distributor in the
Australian market in order to facilitate a launch to a limited number of test sites in Australia.
This launch in the Australian market will commence with a localisation pilot which will tailor
Hiruko™ for the Australian market. The localisation of Hiruko™ will accommodate work flow
preferences and options for the Australian market as well as integrated Medicare support. The
Australian launch is intended to provide reference customers which ImExHS can leverage in its
marketing activities for the APAC region, as well as act as a testing/proving ground for developed
markets.

In addition ImExHS is planning to secure TGA approval for the Hiruko™ viewer in parallel with its
application for FDA approvals.

FDA approvals

ImExHS anticipates achieving FDA Medical Imaging Management Devices 510k (class Il) approval
in 2018. Some of the funds from the Public Offer will be used to complete such approval and
fund a limited launch of ImExHS’s Hiruko™ RIS PACS VNA platform in the US market.

USA launch

ImEXHS intends to implement a limited launch of a small number of test sites in the USA market.
The purpose of the launch is provide reference customers which ImExHS can leverage in its
marketing activities for the LATAM and APAC markets, as well as act as a testing/proving ground
for developed markets such as the USA and Europe.

Revenue generation

Revenue is generated from sale of software via one of three models — one off sales, Software as
a Service sales and Platform as a Service sales as described in the sections above.

Historically, revenues have been derived primarily from one off sales and primarily from
customers in Colombia. As ImExHS has transitioned to providing SaaS/PaaS sales and top
operating outside of Colombia, the revenue from SaaS/PaaS sales and from outside Colombia
has increased.

During 2017, 62% of the total revenues of AUDS4.5m was derived from SaaS/PaaS$ sales (AUD
$2.78m) and 36% from one off sales (AUD $1.63m). More than 80% of the revenue during the
2017 year was derived from operations in Colombia.

Customer retention

ImExHS has demonstrated exceptional customer retention and has not lost a SaaS customer due
to a failure of the client to renew the initial term.
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5.1

5.2

Resolution 1 — Approval of change to nature and scale of
activities

General

Resolution 1 seeks Shareholder approval under Listing Rule 11.1.2 for the significant change to
the nature and scale of the Company's activities resulting from the Acquisition.

Resolution 1 is an ordinary resolution. Resolution 1 is subject to the approval of each of the
other Acquisition Resolutions.

Listing Rule 11.1 Requirements

Chapter 11 of the Listing Rules requires Shareholders to approve any significant change to the
nature or scale of a company's activities. The acquisition of ImExHS by the Company will have
the effect of increasing the scale and changing the nature of the Company's activities.

The Company is a technology company who has developed and owns the Omni Market Tide
Application, a software application for iPhone, iPad and Android phones that makes investor
relations content more readily accessible. Recently, the Company has been focusing on business
development opportunities of the Omni-Loop suite of products, including but not limited to co-
development, OEM and licensing arrangements for Company's shareholders and voting suite of
products. Despite the development successes of the Company mobile technologies, the
Company has experienced a number of challenges and has been undertaking a review of its
product(s) line, and has continued to evaluate new opportunities and ventures.

Resolution 1 seeks Shareholder approval to allow the Company to complete the Acquisition
thereby increasing the scale and changing the nature of its activities.

The Acquisition will increase the scale and change the nature of the Company's activities.
Accordingly, the Company must:

(a) under Listing Rule 11.1.1, notify ASX of the proposed change;
(b) under Listing Rule 11.1.2, obtain shareholder approval to undertake the change; and
(c) under Listing Rule 11.1.3, meet the requirements of Chapters 1 and 2 of the Listing

Rules as if the Company was applying for admission to the official list of ASX, if required
by ASX. The ASX has confirmed that the Company will need to re-comply with the
requirements of Chapters 1 and 2 of the Listing Rules. The Company proposes to
undertake the Capital Raising pursuant to Resolution 4 to meet the requirements of
re-compliance.

See Section 3 for further information on the Acquisition and the likely affect that the Acquisition
will have on the Company.

A voting exclusion statement is included in the Notice.
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5.3

Waiver of 20 cent rule as part of re-compliance

As set out in Section 5.2 the proposed Acquisition will require the Company to meet the
requirements of Chapters 1 and 2 of the Listing Rules as if the Company were applying for
admission to the official list of ASX. These requirements include that:

(a) the main class of a company’s securities for which a company seeks quotation must
have an issue price of at least 20 cents in cash (pursuant to Listing Rule 2.1
Condition 2); and

(b) the exercise price for any options on issue must be at least 20 cents in cash (pursuant
to Listing Rule 1.1 Condition 12).

The terms of the proposed Capital Raising pursuant to Resolution 4 and issue of Shares on
conversion of the Convertible Notes pursuant to Resolution 3 will not meet the requirements
set out in Listing Rule 2.1 Condition 2 as the Capital Raising is proposed to be completed at an
issue price of $0.025 per Share, being an issue price of less than 20 cents.

As part of the Acquisition and Capital Raising the Company also proposes to issue:
(a) Consideration Options with exercises prices of $0.0375 and $0.05;

(b) New Options with an exercise price of $0.05; and

(c) Adviser Options with an exercise price of $0.0375.

The exercises prices of the above Options are all less than the 20 cent exercise price required by
Listing Rule 1.1 Condition 12.

As part of the Company's re-compliance, the Company proposes to seek a waiver from the ASX
of Listing Rule 2.1 Condition 2 and Listing Rule 1.1 Condition 121 to allow the Company to issue
the Capital Raising Shares at $0.025 per Share, to issue the Convertible Note Shares at $0.02 per
Share and to have the Consideration Options, New Options and Adviser Options on issue with
exercise prices less than $0.20.

6.1

Resolution 2 — Approval of acquisition of ImExHS

General

As outlined in Section 3.1, the Company is proposing to acquire 100% of the issued capital of
ImExHS from the Vendors.

The Acquisition is subject to the conditions set out in Section 3.3, including the requirement to
obtain Shareholder approval. A detailed description of the Acquisition and ImExHS's business
are outlined in Sections 3.2, 3.3 and 4.

Listing Rule 7.1 provides that a company must not (subject to specified exceptions), without the
approval of shareholders, issue or agree to issue during any 12 month period any equity
securities, or other securities with rights to conversion to equity (such as an option), if the
number of those securities exceeds 15% of the number of ordinary securities on issue at the
commencement of that 12 month period.
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6.2

Given that none of the exceptions contained in Listing Rule 7.2 apply, Shareholder approval is
being sought under Listing Rule 7.1 for the issue of the Consideration Securities pursuant to
Resolution 2 to preserve the Company’s 15% capacity under Listing Rule 7.1.

Resolution 2 seeks Shareholder approval pursuant to Listing Rule 7.1 to issue the Consideration
Securities to the Vendors as consideration for the Acquisition.

Resolution 2 is an ordinary resolution. Resolution 2 is subject to the approval of each of the
other Acquisition Resolutions.

Specific Information required by Listing Rule 7.3

The following information is provided for the purposes of Listing Rule 7.3:

(a) The maximum number of Securities the Company will issue under Resolution 2 is:
(i) 520,000,000 Shares; and
(ii) 150,000,000 Consideration Options (comprising 50,000,000 Class A

Consideration Options, 50,000,000 Class B Consideration Options and
50,000,000 Class C Consideration Options).

(b) The Consideration Securities will be issued to the Vendors (or their nominees).

(c) The Consideration Securities will be issued no later than three months after the date
of the Meeting (