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Disclaimer

The purpose of this presentation is to present the activity of Blade Ranger Ltd. ("hereinafter: "Company") and to provide initial
and basic information only about its activity. The presentation does not constitute an investment proposal or proposal to acquire
Company's securities and in particular it does not constitute a "public offering" or "sale to the public" of any kind and nature
whatsoever. This presentation does not purport to include all information which may be relevant for the purpose of making any
decision to invest in the Company. Investment in securities in general, and in Company's securities in particular, carries risks. It
should be taken into consideration that past data are not necessarily indicative of future performance. The presentation may
include statistical and other data and publications published by third parties, the content of which has not been examined by the
Company, and the Company is not responsible for their accuracy. This presentation was designed for overview and convenience
only. It does not exhaust all data regarding the Company and its activity and does not replace the need to inspect the Company's
audited financial reports which were published by the Company. Nothing stated in this presentation constitutes consultation of
any kind (including tax or business consultation) and it does not come in lieu of consultation with qualified consultants in these
areas. All potential investors should obtain consultation and guidance in connection with potential investments, including tax
consultation considering their data and tax status and circumstances. This presentation includes, inter alia, forward-looking
information, as defined in the Securities Law, 5728-1968, including forecasts, goals, business strategy, estimates and assessments
concerning Company's activity and the markets in which it operates, and any other information, in any form presented, referring
to future events and/or matters whose realization is neither guaranteed nor in Company’s control. Said information is based, inter
alia, on current estimates and forecasts of Company's management based on information available to the Company at the time of
this presentation, which although the Company believes to be reasonable, is uncertain by its nature and is partially based on
subjective estimates only. The realization or nonrealization of forward-looking information shall be affected, inter alia, by risk
factors characterizing Company’s activities, as well as by decisions of third parties including regulatory bodies, developments in
the economic environment and external factors affecting Company’s activities, which may not be predicted and are not under
Company’s control. In addition, any reference in this presentation to Company's goals and strategy is limited to the publication
date of this presentation. Said goals may change from time to time according to the resolutions of the Company's authorized
organs. The Company does not undertake to update and/or amend any forecast and/or estimate as aforesaid and does not
undertake to amend or update this presentation.



The Problem

« 2,500 GW of Solar
Energy will generate

S500B of annual revenue
N 2026

« About 5% - over S25B of
the solar energy
produced goes to waste!

Source: SolarPower Europe report on solar market 2022-2026
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The growth trend in the coming years is expected to continue
at about 20% every year:
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The 5% Breakdown

 Dirt and dust reduces energy production
 |ack of real-time monitoring and analysis

* Poor Investment decision processes = poor IRR/ROI

Global impact of soiling: 4-7% annual yield loss
“Techno-economical assessment of soiling losses in global solar energy production and mitigation strategies”, Joule 2303-2321




Blade’s Optlmal Platform : BLADERANGER
aims to help recover the 5% lost

SaaS Al SW ROBOTIC HW
For monitoring and For cleaning and
analyzing the panels inspecting the panels
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DEEP SOLAR PLECO SOLAR

Smart real-time diagnostics in the cloud and intelligent
autonomous robots on the panel for recovering the energy lost



DeepSolar™ delivers actionable
insights
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Increase production
with Advanced analytics for faster and
more accurate fault detection

Boost productivity

with automation tools for daily
monitoring and reporting

Enhance control and visibility
with top-down and bottom-up
operational dashboards
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Solar Farms Analytics Solutions
Competitive Landscape

Power - Other
DeepSoIar Factors GPM Envision hg%m?;':sg
Integration with "
Cleaning Robots N X X X X
Al Analytics ;\‘ V4 v v ) ¢
Seamless Integration -
with all Scada Providers N X X X X
Insights Based >
Report Generator N x x x x
One Software and “
Portal for all RES needs N X v X X



PlecoSolar™ soiling removal robot
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Autonomous -

works on every panel without
pre-mapping

Lightweight -
only 20 kg and easy to carry
and move between tables

No Water -
no need for water supply
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Soiling Removal Competitive Landscape
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Operator Ol Fixed, Robotic

Pleco Solar Manual Driven Tractor HeC::;gfgts Cleaner
Cleaning efficiency } X v % v
Scalable j'\‘ X x X X
Autonomous ji' x X X v
Water free operation :\‘ X X v v
Night operation ji' X X X \'4
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Soiling Removal Robots Competitive Landscape
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Pleco Solar  solarCleano Hy Cleaner Serbot Robsys
Autonomous ((@») X X % ) 4
Weight (kg) 20 37 -85 48 - 85 30-65 57
Water Free @ \/ X X X
Inclination (degrees) 45 20 25 15 20

Inspection \/ x X X X



GTM Strategy

®
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Segments

Commercial and Industrial

.

Customers

Site Owners (IPPs)
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Geographies

High Soiling Countries:
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AR

How

Distributors and Agents
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Business Model
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DeepSolar as a Service

Robot as a Service



Experienced Management

Oded Fruchtman
CEO

25 years in high-tech.
Including 20 years of
senior management
positions: CEO of
Aquarius-Spectrum,
BreedIT, Softwatch and
other high-tech
companies.

k, AqQuearius
Spectrum

Ehud Epstein
Chief Scientist

Has 35 years of
experience in R&D and
engineering
development
management in
international
companies (Intel,
Applied Materials, etc.)

CPA Shimshon
vizel
CFO

CFO from the day of
establishment.

The owner of Wiesel
& Koresh CPA firm

Based on success

Guy Globerman

Deep Solar
Managing Director

Over 10 years of
experience in managing
teams and leading
ventures from idea, to
execution and growth.
Extensive knowledge of
the solar energy
industry in Israel and
globally.

Asaf Friedler
Founder & CBO

An entrepreneur with
25 years of experience
in establishing and
leading technology
companies. Has
extensive experience
in managing complex
engineering projects.

#»Raycatch
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Avihu Bergman
VP Sales

More than 35 years of
business oriented
senior positions in
various companies
(Raycatch, Gilat,
Ascend VC, ECI
Telecom).
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Board Of Directors

Ira Palti Eyal Triber Yossi Weiss Ofir Gome Dr. Nahum Dr. Yehuda Assaf Friedler ~ Shulamit Uzan  Ronit Koren
Chairman Kaminka Elmaliah

Former Former CEO of Former CEO of CEO of Capital Co-Founder of CEO of Founder of Former CFO at Managing Partner
President & CEO Maytronics IAI Nature (VC) Cogniteam Cogniteam Bladeranger Lightbits labs at ROK Ventures
of Cergaon
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Israel Aerospace Industries



ThankYou

7 BLADERANGER COSTA NORTE 6 COMPANY

For further information please contact oded@bladeranger.com and eran@costanorteco.com
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