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EXPLANATORY NOTE
On March 1, 2023, Nayax Ltd. posted on its website a corporate presentation titled "Nayax Q4 and FY 2022 Earnings Presentation™. A copy of the corporate presentation is furnished as Exhibit 99.1 hereto.
EXHIBIT INDEX
Thefollowing exhibit is furnished as part of this Form 6-K:

Exhibit Description

99.1 Corporate Presentation titled "Nayax Q4 and FY 2022 Earnings Presentation”, dated March 1, 2023.
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Important Disclosure

This presentation B intended to provide general information only and & not, and should nat be considered, a5 an offer 1o purchase or sell the
Company's securities, or a propasal o recsive such offers. In addition, this presentation & notan offer 1o the public of the Company's
securities. By attending arviswing this presentation, ssch attendes |“Attandes”] agrem that hear she (i} has read this disclaimer, {§] i bound
by the restrictions set out hensin, {iil} i permitted, in accordance with all applicable Laws, 1o receive such information, (ivl is solely respansibie
far his ar her own msessment of the business and financial position of the Company and {v} will conduct his ar her own analysis and be salely
responsible for forming the Attendess view of the potential future performance of the Company’s business.

The information in this presentation i provided for convenience only. it doss not contain comprehensive information, but mersly summary
infonmation in a condensed fonm. This presentation does not and i not intended 1o replace a careful inspection of the Company’s Financial
Statements. and other public filings. a5 reported or will be reported 1o the brosli Securities Autharity and the Securities and Exchange
Commizsion {the "Company’s Reports™| In case of any inconsitencies betwesn the information provided in ths presentation and the
Company's Raparts, the latter will prewail. The information in this presentation & nota basis and should not be used a5 2 bais for making any
deciions in relation to the Company, induding any decdsion to purchase securities. of the Company. Any such deciion should be based on the
Company’s Reparts and following the receipt of appropriste professional advice. The information provided in this presentation & not, and
should nat be considered to be, arscommendation o an apinion of any kind in relation to an investment in the Company, whether legal,
financial, tax, sconomic or otherwize, This presentation doo not replace the nesd for apotential investor to collect and analyze further
indapendent information for their dus consideration. Evary potential investor must obiain their own indepandent sdvice and guidanes, in
wannection with apotential investment in the Company, including tax advice which takes into account the investor's own Lax position.

This presentation incdudes projections, guidance, forecasts, estimates, assessments and other information pertaining to future events andfor
miatters, whose materislization & uncertain and is beyond the Company's control, and which constitute forward looking statements {within
‘the maaning of Ssction 274 of the Sscuritis. At of 1933, amended, Ssction 21E of the Sscurities Exchangs Act of 1934, ac amended, and
the lsrasii Securities Law, 5728-1368}, including Company's expectations and evaluations redating 1o the Company’s. business targsts and
strategy, the success of triak and the integration of the Company’s technodogy in various systems and industries, the advantages of the
Company's existing and future produsts, timetabls regarding completion of the Company's developments and the expected commencemeant
of praduction, sales and distribution of the Company’s products and technology, the Company’s intentions in relation to various industries, the
Company’s. intentions in ndation 1o the creation of collaborations and engagements in Boensing agreements, production and distribution in
various countries.

This presentation contains statements that constitute forward -looking statements. Many of the | rd-leoking stal L Lained in this
prasentation can be identified by the useof forward-looking words such & “anticipate,” “befisve,” “could,” “expect,” “should,” “plan,”
“intend,” “estimats” and “potential” among others. Forward-looking statements include, but ane not fimited 1o, statements regarding our
intent, befiel or curnent expectations. Forward-looking statements ane based on our management’s  befiels and assumptions and an
infanmation currently available 1o aur management. Such stalements are subject to risks and uncertginties, and artual results may differ
materially from those expressed or implied in the forward-looking statements due to of various factars, induding, but not imited ta: our
sxpectations ragarding general markst conditions, including o a result of the COVID-19 pandamic and other glabal scanamic trands; changes
in consumes tastes and preferences; fluctuations in inflation, interest rate and exchange rates in the global sconomic environment over the
wad; the availabifity of qualifisd personnel and the abdlity 12 retain such personned; changss in commadity costs, labor, distribution and other
aperating cests; gur abiity to impement gur grewth stralegy; changes in gevernment regulation and tax matters; ather factars that may
affect gur financial condition, Bquidity and results of operations; general sconomic, pofitical, demographic and business conditions in lsrasl;
‘the success of operating initistives, including advertising and promotional effarts and new product and concept devslopment by us and our
compatitars; and other risk factors discussed under “Risk Factors™ in sur annual repart on Fonm 20-F filed with the SEC an March 1, 2023 [aur
“Annual Repont”™). The preceding list i notintended 1o be an exhaustive st of all of our forward-looking statements. The forward- looking
statements are based on our beliels, asumptions and expectations of future perfonmance, taking into acoount the information currently
available 1o us. These statements are anly estimates based wpon gur current expectations and projections about future ewents. There ane
impartant Factars that could cause sur actual results, levels of activity, perarmanss or schisvements to differ materially fram the reulis,
levels of activity, performance or achisvements expressed or implied by the forward-leoking statements. In particular, you should consider the
risks provided under “Risk Factors™ in our Annual Report. You should not rely upon forward-looking statements & predictions. of future events.
Athough we befieve thal the epectations reflected in the farward-Jooking stalements are remsonable, we cannol guarantes that future
results, bevels of activity, performance and swents and circurmstances. reflected in the forward-looking statements will be achieved o will
oceur.

Each forward-looking statement spaaks only as of the date of the particular statement. Except as required by law, we undertake no
abligation ta updats publicy any ferward-lsaking statements for any reman, ta confarm thews statements to sctual results or ts changes in
our enpectations.

The forward- looking statements are based on our befiels, assumplions and expectations of future performancs, taking into sccount the
information currently available 10 us. These statements are only estimates based upon cur current expectations. and prajections about
future events. There ane important factors that could cause aur actual results, bevels of activity, performance or achievements to differ
materially Trom the resuits, bevels of actvity, performance or achisvements expressed or imphied by the forward-looking statements. In
particular, you should consider the risks provided under “Risk Factors™ in our Annual Report. You should not rely upon forward-looking
stalements as predictions of future events. Although we believe that the expectations reflected in the forward-looking statements are
reasgnable, we cannot guarantes that future results, levels of activity, performance and events and dircumstances reflected in the forward-
laoking statements will be achieved or will ocour. Each forward-looking statement speaks only a5 of the date of the particular statement.
Except a5 required by low, we undertake na sbligation ta update pubficy any forward-leoking statements for any remon, to canfarm these
statements 1o actual results or 1o changes in aur expectations.

In addition, the presentation includes data published by various bodies, and data provided to the Company in the framework of cooperation
engagements, conceming the industry, competitive position and the markets. in which the Company operates, whase content was not
independently verified by the Campany, such that the Campany i nat respansible for the acouracy or completenss of such date ar whether
the data is up-to-date, and Company takes no respansibiity for any refiance an the data.

Management estimates contained in this presentation are derived from publicly available information released by independent industry
analysts and other third-party seurces, @ well s data from the Company’s intemnal research, and are based on msumptions made by the
Campany ugan reviewing such data, and the Company's experience in, and knowledge of, such industry and markets, which the Company
befieves to be remonable. In addition, projections, assumptions and estimates of the future performance of the industry in which the
Company operates and the Company's future parformancs are necssarily subject to uncertainty and risk due 1o .a variety of factars,
including those described abowe. These and other factors could cause results 1o differ materially from those expressed in the estimates
made by independent parties and by the Company. Industry pubBications, research, surveys and studies generally state that the information
they contain has been obtained from sources befieved 1o be refishle, but that the accuracy and completeness of such information i not

eed., R and ather T rd-keoking information obtained from these sources are subject Lo the same qualifications and
umcartaintios . the other forwand-looking statements in this presantation.

The Company does not confirm or undertake that the information appearing in this presentation & complete or socurate. The Coampany, its
employess, officers and its sharsholders will not be respansible for damages andjfor losses which may arise a5 a result of the useof the
information contained in this presantation. The Company & not responsible for any changss. to the sconamic, financial ar lagal situation
redating 1o the Company and its business. The Company doss not undertake 1o update andjor change forscasts and for evaluations included
in the presentation in order that they will reflect events andfor dircumstances. which apply after the date of the presentation’s preparations.
Ne persons have been authorized 1o make any representations. regarding the informatian contained in this presentation, and if gven ar
made, such representations shauld not be considéred & authorized. The cantent of this presentation does not bind the Company or its
managers and they hawe the right 1o change anyitemn described in the presentation relating to the Company, at their sole discretion.

The Company and its Feensars have propristary rights 1o trademarks. used in this Presentation. Salely for convenience, trademarks and trade
names referred 1o in this Presentation may appear without the ™7 or "™ symbols, but the lack of such references & not intended to
indicate, in any way, that the Company will not assert, to the fullest extent possible under applicables law, its fights or the rights of the
applicable licensor 1o these trademarks and trade names. This Presentation akso contains trademarks, trade names and service marks of
other companies, which are the property of their respective owners and are used for reference purposes only. Such use of other parties”
trademarks, trade names or senvics marks should not be construed taimply, a relationship with, or an endarsement ar sponsorship of the
Company by any other party.
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Nayax (Nasdag & TASE: NYAX) at a Glance

Global

9
i

Officesin 9 countries and
distributors in 46 markets

‘ i, ‘

Devicesin
70+ countries

Accepts 80+ payment
methods and 50+ currencies

[1) Recurring revenueincludesSast revenue and payment processing fees
[2) BasedonSass revenueand paymentprocessing fees.

Scale

Dec. 2021: 517K/ Dec. 2022: 725K
managed and connected devices

NAAN

Dec. 2021: 30K/ Dec. 2022: 47K
end customers

Q4 2022 378M/
2022 Total year 1,304M
transactions processed

Growth

42% Q4.2022
recurring revenue!!! Yo¥ growth

)

it

57% Q4.2022 custemer YoY
growth

d‘l.L

131% dollar-based net retention rate? and
3.6% revenue churn for 04.2022

wn
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Nayax's platform increases sales and decreases

costs for retailers

Omni-Channel Acceptance, Consumer
Engagement & Loyalty

“" éfh Monyx
M, =
Integrated Loyalty and
POS Marketing
Programs
Consumers Retailers
Cashless Instant
Acceptance Refunds
e
il €y
In-Store Discount

t Increase Sales

Telemetry and Software

B =

Dynamic Routing/ Pricing

Inventory
Management
Reporting Remote
Reconciliation Monitoring
e
e
Telemetry/ Data
loT Collection

| Decrease Costs

Suppliers

Nayax
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Bringing a Global Solution to the Local Market

Strong Track Record of Retaining & Growing Low Customer Global Reach
Winning Clients Customers Concentration
5
AVS_;-‘ cafe+co YoY Revenue Churn Rate
g Restofthe
, , Top3,5% World, 16%
MR O 3.2% 3w 3T e Top4-10, 5%
26%
i A ®PUREGYM Top 11-20, Europe, 35%
’_‘ ‘ a% Australa, 9%
4
i tavArin
it e 2018 2019 2020 2021 2022 9%
Q4 2022 Q4 2022
e
Regus YoY Dollar-Based
Net Retention Rate!
137% 131% EMB, T2%

&F .
Inn(;“l-; artive

12
= PRIMO H

2018 201
CTIBA  sirvesms

MEING STSTEMS

% 102% Morth
i America, 36%
2020 2021

o

‘ Based on 3335 revenus and payment processing fees
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Recent Key Business Highlights

= — =

- Deepened our preferred OEM relationship with Vend A0 AVIA fuel stations won in Weezmo signed an agreement with
Tech International Germany with Nayax cashless at toilet HelloAgain, one of the leading Loyalty
- Launched Mayax Capital access control together with our companies in EU. HelloAgain will use
- EV METER and TIBA Parking Systems signed an solution partner GétzTicket GmbH Weezme technology to scale to tens of
agreement in which TIBA will distribute EV METER's thousands of anticipated new clients in
charging technologies through its distributor network in EU.
the US.
- Completed full issuer processor and Mastercard EV METER and Senol EVI signed an
integrations agreement in which Sonol EVI, one of the
- Received Mastercard approval to launch for Europe largest CPOs in Israel, will use EV METER's
and UK technologies to operate their charging
- Signed Israeli distribution and partnership agreement network.
with CAL
= BE .o = -
—— | | SO Bridge e

— Nayax



Land and Expand Yielding Higher Customer

Loyalty

Existing Customer Expansion ($m) (&)

100
a5
90
85
20
75
70
65
60
55
50
45
40
35
30
25
20
15
10

5

5M

2017 2018 2019 2020

2017 m2018 ®2019 m2020 m2021

(1) Please see Appendix for definition of existing customer expansion.

2021

2022

Highlights

Strong growth
from existing
customers. For
example,
revenue from
customersin
2018 grew
morethan 5X
between 2018
and 2022.
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Powerful business model built on solid recurringrevenue

Embedded Payment

e
‘l Hardware

-

@ Saas

-

= Payments
—

Rapidly Growing Recurring Revenue Base

Source: company data

»

Multi Layers of Value Creation

Purchasefee per sold - o
connected POS Lock In

Monthly Subscription Fee (Saas) per

connected POS ~60%

Recurring
Revenue
Processing fee as % of transaction
volume

* Consistently growing recurring revenue
base 2.5%"‘

* Superior payment processing economics Take Rate

Nayax




Our Business Model is Working

Strong Revenue Growth ($m)

a9

24
25

2018

SAAS revenue and Payment processing fees

CAGR:
79
64
28
36

2018 2020

Gross Profit ($m)
= CAGR: 30
:
% 445 42% 47%
g
o
37
a7 10
21
&
° 27
0 21
2018 2019 2020

37%
174
119 69
a8
105
7
2021 2022

%
% 35%
&0
ag &
]
54
4
021 2022

Payment praceming kees

+ 48%
50.9
34 oo
13.6
08 296

Q4 2021 Q4 2022

ntegrated POS Sales

35% 33%
+41%
12.1 G
03 1a
11.8 Ta1

Q4 2021 Q4 2022

ntegrated POS Sales

[1}) Recurring Revenue: Sas% Revenue and Payment processing fees.

Q4 2022 and Q4 2021
gross margins reflect
the disruption caused
by global component
shortages, higher POS
devices revenue and
the shiftto higher
processing fees than

High Recurring Revenue ($m) {2}

CAGR: 44%

Highlights 105

Another strong

record revenue in

Q4. Grew 48% n
Yol as we

continued to 44
benefit

from growing
hardware and
recurring revenue.

2018 2019 2020 2021 2
Strong Gross Recurring Profit ($m)
Highlights

65% 60%  61%  57% 5o
CAGR: 36%

Gross Margin

Saas revenue.

21 7

+42%

0.8 29.6

Q4 2021 Q4 2022

57%  51%
+ 41%
.

Q4 2021 Q4 2022

12

Highlights
High recurring
revenue consisted of
Saas revenue and
payment processing
fees. Grew by 42%
YoY.

Highlights

Gross Profit grew 41%
YoY

Q4 2022 gross
margin reflects a shift
to higher processing
fees than Saas
revenue.

Nayax




Consistent Track Record Of Expanding Footprint

Number of Customers (thousands)

14
10
2018 2019
Highlights

CAGR: 49%
1 60% all
30
19
2020 2021 2022

Q4 2022 reflects accelerated momentum in
customer base, with YoY growth of 60%,
reflected across all geographies and includes
OTI.

Significantly increasing and retaining

customer base with high net retention rate
at 131% and low churn rate at 3.6%.

Number of Managed and Connected Devices (thousands)

340
265
2018 2019
Highlights

CAGR: 29%

} 40% {23
517
371
2020 2021 2022

Reaching another record number of 725,000
managed and connected devices across all
geographies.

Grew by 40% YoY in 2022.

Nayax




Global Cashless Payment Trends Driving

Transactions

Transaction value (Sm)

CAGR: 50%

82,371

$1,425

seos  $772
$474 $407

2018 2019 2020 2021 2022 Q42021 042022

51% Growth in2022 YoY

Growth across all geographies driven

by consumer behavior trends,

increased transactions processed for our
larger customer base

Highlights

451
295

2018 2019

Highlights

Number of Transactions (millions)
CAGR: 45%

1,204

795 4 53%

470
378

1 M

Q42021 042022

2020 2021 2022

53% Growth in 2022 YoY

Growth across all geographies with our
strong customer expansion as well as shiftin
customer behavior toward cashless
payments

Nayax




Higher Operating Expenses to Support Strategic Growth Plan

R&D Expense ($m) 1

CAGR: 44%
20
17 1
2
8 19
7
5 & - 2
1
-
. 6

2018 2019 2020 2021 2022

Payroll & Related Expenses

Adjusted EBITDA ($m)

§7.5

531
5112 5.6/

5400

5(12.7)

2018 2019 2020 2021 2022

ed compensation

75 SOMmparian (2018 2020, when cechuding (] produs ooets increass due v ghabal companents shartage il bars plan for non sales ampkoyes That was

+ 4%
5.0 5.1
0.6 05
44 46

04 2021 Q4 2022

Other

50,112 S1@

§(25
5(3.9) e

Q4 2021 Q4 2022

Highlights

4% Growth in Q4 2022
YoY

Reflects

increased investment
intalent acquisition,
product innovation and
infrastructure.

Highlights

Consistently profitable
over past years. Q4
2022 Adjusted EBITDA
improved to negative
$2.5 million, compared
to negative $3.9 in Q4
2021 primarily duetoa
reduction in operating
expenses.

SG&A Expense ($m) (1

CAGR: 45%
57
38 8
25 1
13
13 )
. B - 29
s 11 16

2018 2019 2020 2021 2022

Payroll & Rekted Expenses
Depreciation and Amortization ($m)

90

Il

59

|
=

30

- .

0g
LY
2018 2019 2020 2021 2022

ion of Intangible A=ets
on of PPE - G&A

+ 36%
16.1
11.8
gy el
6.5 Bl

Q4 2021 Q4 2022

Other

27

1 .
m m

Q4 2021 Q4 2022

Depreciaion of PPE - R&D
M Deprecigion IFRS 16

rraduced in 02 2021, Adusted ESIMDA for 08 2021 and 04 2022 imaroved to 2 posnhe SILLM and 5 10M respoonehy

Highlights

36% Growth in Q4 2022
YoY

Reflectsinvestmentin
talentacquisition,
customer base
expansion, and higher
go-to-market expenses.

Highlights
Increase in Q4
2022 YoY
primarily dueto
additional
activities

Nayax




Inifiates 2023 Outlook

Guidance Assumptions 2023 outlook

We expect revenue, on a constant currency basis, to be
Revenue in the range of $235 million to $240 million,
representing year-over-year growth of at least 35%.

Continued execution of strategic growth
plans; benefits of secular trends in digital
payments.

Customer demand continues to be Strong We expect operating expenses to moderately increase

Operating Expanses by 5% from Q4 2022 annualized run rate.

Assumes no material changes in
macroeconomic conditions

Adjusted EBITDA We expect Adjusted EBITDA to break-evenin 2023.

Guidanceasof March 1, 2023, Any usage of slide on = subseguent date does notconstitute guidance re-confirmation asof such subsequentdate. Refer to Cautionary Statement for a discussion of factorsthat could cause actual results o
differ materizlly from outlook. See Appendixfor detsils related toconstant currency.

Nayax




Mid-Term and Long-Term Outlook

Looking ahead, we remain excited about our
strong long-term growth drivers and the large
market opportunities ahead of us.

Our durable business model is demonstrated
by our diverse customers, verticals and
geographies. With strong secular tailwinds
and with our high net revenue retention rate,
we believe we have a clear opportunity to
drive revenue growth in the future.

Revenue Growth

Growth Drivers

Revenue Growth

Gross Margins

Adjusted EBITDA

Mid-Term Outlook

Reaffirming mid-term outlook of 35% annual growth, driven by
organic growth initiatives and strategic M&A.

Customer growth, market penetration, continued expansion of
our integrated payments platform as well as our growth engines.

Long-Term Qutlook

Reaffirming long-term outlook of 35% annual growth,
driven by organic growth initiatives and strategic M&A.

Target of 50%

Main drivers: providing leasing options for loT PQS, growing Saa$
revenue and payment processing fees and services offering
through our growth engine initiatives.

Target of 30%.

Guidanceasof March 1, 2023, Any usage of slide on = subseguent date does notconstitute guidance re-confirmation asof such subsequentdate. Refer to Cautionary Statement for adiscussion of factorsthat could cause actual results to

differ materizlly from outlook. Mid-term defined asover the next3-5 years.

Nayax




Strategy for Sustained Long-term Growth

Nayax continues to execute its strategic growth plan while remaining focused on

balancing top line growth with a path to profitability

Win new large enterprise and
SME customers globally

< Continue to innovate and
develop new solutions

Retain and grow with
existing customers

Continue to expand
internationally

Pursue targeted and strategic
MEA

(1]
[ -]
.0
L

Enter emerging, high-
growth verticals

Nayax




Summary

Leading, best-in-class global payments platform for unattended
commerce with a complete end-to-end solution.

Highly talented team with focused execution on achieving
strategic priorities.

Large total addressable market driven by the strong secular
tailwinds with multiple growth levers.

Strong and consistent growth with high recurring revenues from
Saas and payment processing.

Well capitalized with a clear path to profitability.

Continue to balance top-line growth with focus on profitability.

»
4
o

Nayax
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CAPEX growth due to additional capitalization

Capex (Sm)
6.7
25
45
0.6
39 4.2
2018 201

Capitale

87
7.8

26
21
57 ol
2020 2021

ed development expenditure

15.2
15
137
3.0
13
17
022 Q4 2021

Purchase of property, plant and equipment

07

40

Q4 2022

Highlights

59% Growth in
Q4 2022 YoY

Increase
primarily due to
additional
capitalized
development
expenditure

Nayax




IFRS to Non-IFRS

The following is a reconciliation of loss for the period, the most directly comparable IFRS financial measure, to Adjusted EBITDA for each of the periods

indicated.

(1) Consists primarily of (i) fees and expenses, other than underwriter discount and commissiens, incurred in connection with our May 2021 initial public offering on the TASE and (i)
expenses incurred in connection with our listing on Masdaq in September 2022.

Loss for the period
Finance expense, net
Tax expense

Depreciation
and amortization

EBITDA
Share-based payment costs

Non-recurring issuance
costs (1]

Equity method investee (21

ADJUSTED EBITDA (3

Year ended as of
(U.S. dollars in
thousands)

(37,509)
3,021

451
9,028
(25,009)
8,747
1,790

1,794

(12,678)

(24,769)
1,655

632
7,198
(15,284)
8,850
1,879

538

(4,017)

Quarter ended as of
(U.S. dollars in
thousands)

(7,513) (9,992)

132 (402)
7 618
2,731 1,867
(4,643) (7,.909)
1,747 3,496
100 77
295 414

(2,501) (3,922)

(2) Equity method investee grew due to our 2021 investment in Tigapo.

(3) For historical years comparison (2018-2020), when excluding (i) product costs increase due to global components shortage (ii) bonus plan for non-sales employees that was

introduced in @3 2021, Adjusted EBITDA for Q4 2021 and Q4 2022 improved to positive $0.1M and $1M, respectively.

22
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Key Definitions

Managed and Connected —Devices that are operated by our customers.
End Customers —Customers that contributed to Nayax revenue in the last 12 months.
Recurring Revenue—SAAS revenue and payment processing fees.

Dollar-based net retention rate - Measured as a percentage of revenue from returning customers in a given year as compared to the revenue from
such customers inthe prior year, which reflects the increase in revenue and the rate of losses from customer churn.

Revenue chum - The percentage of revenue lost as a result of customers leaving our platformin the last 12 months.

Existing Customer Expansion - Revenue generated within a given cohort over the years presented. Each cohort represents customers from whom
we received revenue for the firsttime, in a given year.

Adjusted EBITDA - Adjusted EBITDA is a non-IFRS financial measure that we define as loss for the period plus finance expenses, tax expense
(benefit), depreciation and amortization, share-based compensation costs, non-recurring issuance costs and our share in losses of associates
accounted for by the equity method.

Constant currency - Nayax presents constant currency information to provide a framework for assessing how our underlying businesses performed
excluding the effect of foreign currency rate fluctuations. Future expected results for transactions in currencies other than United States dollars are
converted into United States dollars using the exchange ratesin effectin the last month of the reporting period. Nayax provides this financial
information to aid investors in better understanding our performance. These constant currency financial measures presented in this release should
not be considered as a substitute for, or superior to, the measures of financial performance prepared in accordance with IFRS.

Nayax




Thank you!
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